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Baptismal Bowl of Silver Gilt Made by Balthasar Lauch in 1862. Preserved at St. Ulrich’s Church at Halle 
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N interesting and exceptionally compre- 
hensive article has been written by A. E. 
Phersman on the above subject in the Gorny 
Journal which runs substantially as follows. 
To ascertain the reserves and commercial 
value of the Russian precious and colored 
stone deposits is hitherto quite an untried 
problem and quite impossible of achievement 
in the present state of our knowledge of 
them. The difficulty and frequently the im- 
possibility of doing so consists on the one 
hand of the character itself of the deposits, 
frequently complicated with very limited 
appearances of granite-pegmatitic veins : and 
on the other, in the enormous importance of 
estimating the deposits, not only quantita- 
tively but also qualitatively. 

If indeed for some deposits, for example 
for Ural jasper, it might be possible with 
the ordinary methods of mining practice to 
draw a line round the deposits and to esti- 
mate the probable and possible reserves: all 
the same, this would not decide the question 
of their commercial value. 

The war particularly, and the disturbances 
connected with it, showed that there is 
nothing so capricious or complicated as the 
precious and colored stone market. The 
American capricious beauty, and the psy- 
chology of the mass of the people, and the 
skilful enterprise of the large stone firms, 
produce all powerful fashion. This situa- 
tion can be illustrated by example without 
difficulty. In the West and in America 
after the war a negative attitude to the red 
tone stepped in; and if we had the appearance 
at the ball of ruby coloring at that time, 
it was considered in bad tone. On the other 
hand in Russia the peasantry and the masses 
of the Red Army created an immense de- 
mand for the red stone, and the peasant 
workshops of the Ural were constantly buy- 
ing red glass and red image lamps to satisfy 
the demand. However, the fashion was 
sometimes dictated by the firms themselves, 
particularly in North America. We know 
that the experienced activity of some of them 
with artful réclame called up an unexpected 
lashion in stones: this was the case with 
the German heliodore* which was adver- 
tised as genuine German stone with a blue 
beniton which was necessary for the parti- 
‘ans of the western States of North America, 
with the title Thibet stones, in Idar (1912) : 
although under this name our Altai rock 

Porptiyry, jasper, Byeloretz quartz) has 

Polished. In this artificial activity 
American firms were particularly distin- 
guished as they knew how to_ interest 
buyers in some kind of novelty year by year, 








* Probably heliotrope (Editor). 





absolutely from American deposits, and 
with high sounding names. 

On the stone market, however, there is 
another side to which we must pay particular 
attention. The reserves of stones and their 
values are sometimes esteemed in the re- 
verse order of proportion. This economic 
paradox finds its cause in the fact that the 
rarity of the stone, the smallness of the re- 
serve, creates an aureola for it of a dear, 
rare precious stone. If you put it on the 
market in large quantities it not only loses 
value: but it may lose it entirely, and cease 
to be known as a precious stone. This was 
the case for example with the beautiful blood 
red pirope (Bohemian garnet) when quite 
unexpectedly jts accumulations became very 
serious. The market was flooded: a whole 
brooch bespangled with beautiful stones 
could be bought for a score or two of 
copecks; and in the end the stone made one 
tired. The fashion disappeared, leaving no 
traces; factories and workshops for want 
of a demand began to close down, and the 
patriotic call of the Czeck was very feeling 
in recalling the people’s affection to the 
stones of the country. 

We know of an analogous case with the 
Australian opal, The enormous reserves in 
the deposits of Queensland proved to be too 
great for the world market ; it became neces- 
sary, in order not to depreciate the goods, to 
put only small parcels of only first class 
goods, on the market; and all the rest was 
pitilessly destroyed in special stamp mills. 

Therefore for a long series of stones the 
value of the deposit is determined not by 
the quantity of the reserve; but by those 
quantities of material that may be put an- 
nually on the world market; and the re- 
serves of the south Russian avanturine are 
accounted inferior goods from the economic 
point of view, notwithstanding that they 
may amount to hundreds of millions of 
poods, and the price of small deliveries of 
stone under present conditions of the market 
reaches ten or more roubles. 

Thus the problem of establishing the value 
of the reserves of precious and _ colored 
stones is shown to be extraordinarily com- 
plicated. It cannot be decided by simple 
methods; and in order to approach it more 
correctly we must divide our natural riches 
into several groups, 

(1) Precious stones in small quantity and 
of great value—emeralds, alexandrite, phena- 
cite, verebyevit, demantoid. 

(2) Precious and semi-precious stones, 
medium quantity, and medium value: (a) 
beryl, topaz, tourmalin, amethyst, rock 


crystal, smoky quartz: (b) lazurite, nephrite, 


hornstone and also the gem malachite. 

(3) Semi-precious and ornamental stones 
in large quantities, but of little market value, 
marble onyx, vesuvian, amazonite, Labrador 
graphic granite, avanturine, Byeloretz quartz, 
jasper, serpentine, celenite, agate, obsidian, 

However difficult, and, frequently alto- 
gether fortuitous, may be the way of ascer- 
taining reserves and the value of Russian 
precious and colored stones, the endeavor 
to analyze this question becomes quite neces- 
sary should we only wish to possess some 
reasonable and systematic method for ap- 
praising this important revenue producing 
factor of the Russian Republic, especially 
for export. ' 

The formation of a Government combina- 
tion in the form of a trust, the “Russian 
Colored Stone Trust,” the firm determina- 
tion on a wide co-operation with peasant 
industry for working the stone, the rational 
development of our three governmental 
polishing factories: all strongly require, if 
only in a rough form, the estimation of our 
precious and colored stone raw material, and 
the sketching out of the basic lines for turn- 
ing them to account and for the industrial 
organization of the stone cutting and polish- 
ing industry. 


CHARACTERISTICS OF VARIOUS STONES 


(1). Emeratps: Of course one of the 
chief Russian colored stones is the Ural 
emerald—from the emerald mines, This was 
discovered in 1831 and from that time with 
a number of interruptions it has been worked 
unsystematically ; or as it is called rapacious- 
ly; and only in a certain part has the work 
been done, at the Troitz mine, systematically. 
I calculate for the period 1831 to 1921 about 
a thousand poods of emeralds have been pro- 
duced; but material for grinding this 
quantity would make about 500 carats per 
pood of rock, that is to say not less than 
500,000 carats of the finest sorts, and about 
100,000 carats of the lower sorts of Russian 
stone have been ground. If we take the 
average cost of production of a carat as 
not less than eight roubles, and the sale 
price of the emerald at 15 gold roubles, then 
we get as the value of the stone produced 
for the whole period, about 10,000,000 gold 
roubles. And this figure, judging according 
to plentiful data and commercial ac- 
counts, is rather below than over the truth. 
No exact figures here on the complicated 
stone market can be fixed. We can only 
speak of an order of figures; but not of 
exact numbers. The raw material for these 
500,000 carats should work out at about 
1,500,000 or 2,000,000 carats. 

The general character of the exploitation 
of the emerald bearing zone, as has been said, 
has been distinguished for want of system. 
On the surface down to a depth of 10 metres 
there is still a series of unbroached bodies, 
there are depths besides of 30 metres in the 
Troitz shaft that have never been touched. 
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There are no data respecting the exhaustion 
of zones at depth. The production of recent 
years has not brought about any sign of ex- 
haustion in the deposits. 

My calculations of the rock that has been 
worked and its proportion to the actual 
supplies of emerald bearing ground down to 
95 sazhens deep (50 metres) lead to a pro- 
portion of one to five. In other words the 
most modest estimates, tending rather to 
minimize, indicate possible reserves of 
emeralds (raw material) in the mines of 
about ten million carats of material that can 
be polished, of a total value of not less than 
50,000,000 gold roubles (or about two to 
two and a half million carats of material 
suitable for grinding). 

The introduction of calculations however 
tends to exaggeration. The exhaustion and 
stoppage of work in Colombia, and the poor 
quality of the stones in Carolina and in 
Australia, inevitably draw attention to the 
high value of the emerald: and therefore, 
with a possible reserve of raw material of 
10,000,000 carats their value on the world 
market in the future should exceed a hun- 
dred million gold roubles, with growing 
value. As with the preparation of estimates 
each shaft works normally per annum (with 
six working faces) up to 50,000 carats of 
raw material, so two shafts may yield a 
hundred thousand carats a year. Of course 
a considerable portion of the material will 
in that case escape regular exploitation; 
and only the intensification of the producing 
industry in various districts can tend to re- 
duce clandestine work. Counting on the 
methods conceived and the undesirableness 
of throwing too large parcels on the market, 
we should arrive at the quantity of those 


reserves which the Ural contains as to 
emeralds. 
(2). ALENXANDRITE: Closely associated 


with the emerald is the alexandrite, found 
exclusively in the emerald mines. The total 
calculation for all produced alexandrite over 
the working period 1831 to 1921 makes 
about 10 poods; of which however, the pre- 
ponderating ownership must be traced to 
collections. If thus for 1,000 poods of 
emeralds we get 10 poods of alexandrite, 
that is one per cent., it is obvious that 
assuming the above named reserves of 
emeralds, we get a total reserve of about 
120 to 200 poods of alexandrite. The 
quantity of material that can be ground in 
this mass cannot be calculated; but alto- 
gether it is very limited. 

Alexandrite is and will continue in Rus- 
sian deposits to be a rare stone; and with 
the absence of Ceylon stone, in consequence 
of the exhaustion of its deposits, it will tend 
to improve in price, if only capricious 
fashion does not turn away from it as it 
has been doing of recent years—after the 
war. Still, what has been stated may 
change, and in case of a demand in the mar- 
ket the exploitation of the Krasnobolot (Red 
Marsh) mine may yield an unexpected 
Mcrease of this stone. 

(3). Puenacite: Also connected with 
the emerald mines. The total quantity 
hitherto produced is 10 to 12 poods. Ap- 
parently the possible reserve may be em- 
braced in the same figures as those for 
alexandrite, about 200 poods. The percen- 
tage of material that may be ground how- 
ever is much larger than for alexandrite: 
but the average value of a carat is so low 
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that it is no use talking of a large industrial 


importance for this stone. However, good 
stones, valuing 20 and more roubles per 
carat are so rare that they are not worth 
mention, 

(4). DeMmantoip: The beautiful Russian 
stone with a great future, if only the re- 
serves of it prove to be sufficient. Its pro- 
duction hitherto has been spasmodic; but in 
the east there .is no doubt a fine market for 
demantoid. Judged by the past a production 
of 25,000 carats of raw material, valuing 
150,000 reubles annually, is possible. The 
Sysertskoye deposit which has yielded stone 
of the greatest value, should be investigated. 
There is no competition with the stone as the 
Ural possesses the only deposit of industrial 
importance in the world. 

(5). Vcropyevit: This is a very rare 
stone found in red, golden yellow combina- 
tions only in the Savateievsk mine near 
Nertchinsk. The mine has been consider- 
ably injured: but it is far from having been 
worked out. With a little working it could 
yield several hundred carats of material per 
year. The market is a purely Russian one; 
though partly also possible in countries with 
low exchange value. It will be difficult to 
compete with Madagascar, North America 
(California, Maine), where however they do 
not get our. golden tinge of stone. 

(6). Beryt, AQUAMARINE: We have in 
Russia two districts where these minerals 
are distributed. The Murzinki and the 
Aduya regions, with yellow and bottle like 
stones of reddish tone and good technical 
quality: and the Scherlovaya Mountain in 
Transbaikalia. The reserves of stone in the 
first region are quite unvalued; but the 
quality is considerably superior to those of 
the Scherlovaya Mountain, where the 
quantity of stone is very important, and there 
is much pure stone: and the production 
promises an incalculable future. The figures 
in the table, 10,000 carats, are rather under- 
estimated, as there is a strong demand on 
the inland market for this cheap stone. 
There can be hardly any question of an 
export movement. 

(7). Topaz: This is a purely Russian 
stone and is important only in moderate 
quantities for the inland market. The Vinny 
topaz of the Borschtchovotch chain in 
Transbaikalia is unfortunately unknown to 
us although it might yield extraordinarily 
valuable material for grinding. A blue but 
cold stone the Murzinski is found only spo- 
radically, and more than a thousand carats 
a year cannot be counted on. 

(8). TourRMALIN: This stone deserves 
special attention in the Lipoff mines, where 
the high red variety yielded stones of ex- 
ceptional value. It is difficult to say how 
much new product it is possible to get of 
this stone, and figures hitherto are mislead- 
ing. It is more reliable qualitatively in the 
Savateieff mine where the material is abun- 
dant, but the quality is not high, 

(9). AmetHuyst: This merits great at- 
tention in Russia. Particularly the deposits 
of the Murzinski district in the Central Ural 
have gained great celebrity. Among lighter 
materials we find here also the extremely 
rare dark stones which are valued very 
highly. On the average pre-war production 
of the Ovtchinnikoff and others, we are dis- 
posed to estimate the production at five poods 
per annum, of a total value of 20,000 roubles. 
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Long Distance Merchandising Impos- 
sible Without Bankruptcy Act 


By J. H. Trecor 


National Associaticn of Credit Men 


No with what I have heard, but with 

what I have seen, I challenge those 
who are agitating in certain parts of the 
country against the National Bankruptcy 
Act and its administration. 

Those of us whose memories go back to 
the events of the early ’90s can easily recall 
the credit disorders of those years. We can 
remember how unsatisfactory were the ex- 
change of credit information when the dis- 
position of creditors toward debtors made 
more difference than today, and there is no 
telling when a creditor would move against 
a debtor and tie up his assets in order to 
get a preferred position. 

The conditions in those days in the han- 
dling of credits under the various assign- 
ment and insolvency laws of the States were 
intolerable. Under a deep conviction of its 
importance, therefore, the founders of the 
National Association of Credit Men under- 
took as their first work the passage of the 
present Bankruptcy Law, which was put on 
the statute books in 1898. 

There is something impressive in the fact 
that the great acceleration in commodity 
movements and our capital powers had their 
genesis in that year. There is reason to 
give no small credit to the Bankruptcy Law, 
because it gives confidence, when extending 
credit over long distances, to have the assur- 
ance that nearby creditors are not to have 
an advantage simply because of their near- 
ness to the debtor in case of the debtor’s 
inability to meet his engagements. 

It is well to bring out this bit of history 
because of the present agitation for improve- 
ment of the law and its administration. | 
fear that, on the part of some who are 
advocating changes, there is not a due recog- 
nition of what the law has already accom- 
plished and what would come if it were re- 
pealed. Nor do we get a true conception 
of the workings of the law from the situa- 
tion in any one locality. 

Every man who has to do with credits 
has an obligation to perform under the 
3ankruptcy Act. He must have the right 
attitude toward the law and its administra- 
tion. He must insist upon his attorney, as 
his representative, defending the law. He 
must use his influence for the proper inter- 
pretation and enforcement of the law by the 
courts. 

No apologies are offered here for inde- 
cencies which take place under bankruptcy 
administration; but it is worth noting that 
when criminal laws are unenforced or in- 
effectively executed we do not rush to re- 
peal them. Why then should we be impa- 
tient and attack the Bankruptcy Act as a 
whole merely because the human elements 
concerned in its administration have not 
functioned perfectly ? 


Sec.-Treas, 








S. Nevelow, jeweler, Galveston, Texas, is 
moving his place of business from 2313 Ave- 
nue D to 416 22nd St. The new quarters 
provide a larger and more central location 
for the jewelry business. Mr. Nevelow has 
been in business at Galveston for more than 
12 years, 
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Seen in the Paris Shops 











By L. Reid 














ARIS is very much taken up with ques- 

tions relating to bridal array just now, 
for post-aster weddings are very fashion- 
able. Trains, that disappeared for a season, 
are the thing again, the veil, which is always 
very long in France, falling to the ground 
behind, just skimming it, is worn in a 
variety of ways, attached with fine pearl pins 
or barettes, while the bridal wreath of 
orange blossoms, is also fastened with pearl 
pins, The bouquet and spray of orange 
blossom and lilies of the valley, worn on 
the left shoulder, and falling almost to the 
waist is also made fast, with a pearl barette, 
and held in place by pearl pins. The 
bouquet and spray that hangs from the waist, 
on the left side, is held in place in a similar 
manner, 

An entire innovation in wearing the im- 
mense veil, is to drape it upon the head, 
holding it in place by platinum and pearl 
needles but sustaining jit further by two 
large cabochons (or circular ornaments) in 
pearls that entirely conceal the ears. A 
double chain of fine pearls hangs from the 
cabochons, and fall below the chin. This 
mode is peculiarly suited to girls with ugly 
ears, as the ears disappear from view and 
is also selected for bobbed heads, which 
afford no hold for the veil such as is lent 
by a wealth of long braided hair, 


Bobbed Hair Fashion Calls for Ornamental 
Combs 


The bobbed hair fashion, which is becom- 
ing more and more general, and like the 
short skirt, whose disappearance is prophe- 
sied each year and only breaks out again 
in Spring in a still more abbreviated form, 
seems to have come to stay, calls for orna- 
mental combs of all shapes. The revival of 
the old-fashioned combs worn by children 
to hold short hair in place for grownups is 
seen everywhere. A plain tortoiseshell or 
enamel bar is worn almost resting on the 
neck, ornamental combs in blues and reds 
confining the hair at the back of the head 
are also worn. Some are finished with orna- 
mental ends, others are in open-work, which 
is very striking. The prettiest, however, are 
in black, with gilt ornamentation. 

Bobbed hair is frequently dressed to cover 
the ears, for ugly ears and bobbed hair do 
hot go together. In this case a pair of 
combs is a necessity. They are round or 
“(uare, and ornamented with steel nails, and, 
stuck into the curl of hair over the ear, give 
charming appearance to the wearer. 
semicircular combs and circular combs to 
snap behind the hair waved to hide the ear, 
are very fashionable. In black enamel with 
Jet ornamentation, in tortoise shell with gilt, 
m scarlets and blues, they give a touch of 
Piquancy to the face. 


Barettes Now in Vogue 


RD yerien in beautifully engraved designs, 
A geipra: gold or silver, are being used 
he inds a purposes hitherto unknown. 
a — ladies tailor, instead of making a 
oa collar to button, carelessly suggests 
at it 1s better policy to fasten it with a 


large barette. It can thus be closed to pro- 
tect against snow and rain, or left partially 
open, or locsely attached, at pleasure, all 
ideas which would have been anathema to 
the mind of a tailor 10 years ago and which 
goes to show that jewelry is becoming an 
essential part of tailoring and dressmaking. 
In the same way some of the robes made 
today, fasten with a barette instead of hooks 
and buttons. This is especially useful with 
the draped robe, that needs to be brought 
into the proper folds by the maid, on each 
time of wearing. The laces and shawls, so 
much worn just now, must also be adjusted 
each time and kept in their place in the 
toilette by ornamental pins or _barettes. 
Whereas anything of the kind was carefully 
concealed in by-gone days, being made of 
precious metals and fine pearls or other 
gems, nowadays, naturally it flaunts its 
presence, as loudly as possible. There is 
very much to be said for this display of 
fasteners, as the carefully concealed press 
stud makes a mark all the same, and if not 
just right, disfigures the whole costume. 
Whereas the barette, inserted just at the 
right point, adjusted each time, to suit the 
wearer’s pose, is an ornament, as well as 
putting the fabric into the best light pos- 
sible for showing the sheen. 


Handbags in Demand 


Handbags, owing to the absolute impos- 
sibility of putting pockets in the type of 
close fitting gown, or draped dress now 
worn, are seen in greater variety than ever. 
To begin by the most beautiful, the seed- 
pearl bag, especially designed for the Spring 
bride, but sometimes seen at evening parties, 
is having a brisk sale. Very small, with a 
scolloped fringe of the same pearls, with a 
string made of woven silk strands, finished 
with a tassel, all in pearly white, it is a 
work of art. With the fine pearl bag, must 
be classed the great variety of bead bags 
which are also very costly, when the work 
is fine, although the material itself, not as 
cheap as it used to be, is still inexpensive 
enough to play no great part in the final 
cost, which is for the design and work. 
The leading idea this Spring is to produce 
something in very bright vivid colors, which 
mingle and form one harmonious whole. 
In some of these patterns an iridescent effect 
is produced, from the close mingling of scar- 
let and blue, greens and yellows. The most 
fashionable effect aimed at, however, and 
sometimes fully accomplished, is to get a 
rich brown effect, by combining rows of 
tiny beads of different colors. These bags 
are lined in brown, which also has its effect 
in producing the desired tint. Bottle-green 
with peacock blues are also combined, Silken 
material bags are seen sewn with pebbles, 
the mount being set with stones to 
match. 

An entire novelty is the imitation ivory 
bag. It is made in a composite closely re- 
senibling ivory. There are two small heart- 
shaped pieces of material, with a raised de- 
sign, in roses, in a somewhat darker shade 
of ivory, or in decided brown, as the case 
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may be, while the leaves to correspond to 
the flowers are carried out on side flaps, en- 
larging the bag and taking off its crude 
heart shape. An ecru cord, very short, and 
a long tassel hanging from the bag, with 2 
side pieces in cream silk complete this pretty 
trifle. Carried out in pure white, with white 
satin ribbon and white tassel, this design is 
made for brides, bridesmaids and communi- 
cants. A similar composite is made in rich, 
dark reds, and dark greens, while bronze 
is also seen. With the darker pattern, the 
conventional device in the centre is carried 
out in a slightly darker shade, to show it 
up and the cord and tassels are in black, 


Vanity Cases 


The Rue de la Paix is displaying vanity 
cases just now. The very daintiest trifles 
are seen, combining a powder-box, with a 
puff and powder and a case for holding the 
rouge stick. The tiny trifle is usually at the 
end of a chain, which again has a ring, by 
which it can be picked up, from among the 
miscellaneous collection of things in a hand- 
bag. Sometimes the case for the rouge stick 
has the powder box suspended from it, by 
two slender chains. In this case the owner 
picks the trifle up by taking hold of the 
“case. In other designs the rouge case hangs 
below the powder box, which again in its 
turn hangs from a ring. Jeweled chains are 
frequently used, in which case the powder 
hox and rouge-stick box are also made to 
match. Sometimes silken cords are used in- 
stead of chains. The fine jewelers vie with 
each other in turning out the richest and 
most costly trifles in these tiny vanity cases, 
An ivory powder box had a diamond design, 
with an admixture of pearls, the ivory being 
lined with gilt designs. The powder box 
was attached to the rouge-stick case by a 
chain composed of oblong gold links with 
pearls interposing, the rouge stick case, 
barrel-shaped, being in ivory, with gilt lines 
and a pearl and diamond design. A small 
cylindrical vanity case, in brilliant scarlet, 
was delicately marked with black linings at 
top and bottom, then with tiny brilliants, 
while a fern-like design also in diamonds 
filled the centre of this tiny gift. Gold 
vanity cases, lined with black or with dis- 
creet white figures, are costly trifles. Some- 
times they are brightened with a device in 
diamonds, 

In another class of goods, much less ex- 
pensive than the foregoing, imitation ivory 
cases are seen, about five inches in length, 
decorated with a delicate, high relief design, 
in the shape of the branch of a tree, with 
leaves and fruit and birds perched on the 
twigs. This tiny design is in bright colors, 
and probably comes from Japan, the work- 
manship being exceedingly delicate. Cord 
and tassels are composed of variegated 
strands of silk, matching the various vivid 
colors of the central design, in blue, reds 
and greens. Japanese cases in vivid blues 
and reds with landscape designs are being 
stocked and find a rapid sale. Some very 
delicate work is seen in the “Chinese 
Mandarin” design, in these vanity cases. 
The figure of a Mandarin, perhaps three 
inches in height, is in white on a pale green 
background, the case itself being of the 
fashionable scarlet hue. 

Red and green is combined with slate 
color, green and black on gold are seen in 
these fashionable little cases, which are the 
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dernier cri in the Rue de la Paix just now. 
Particularly suitable for taking to the races, 
where a certain amount of touching up is 
necessary, owing to the heat and dust, they 
are being much sold for this purpose as well 
as for motoring. The type sold by the fine 
jeweler, however, is naturally kept for 
“dancing,” afternoon teas and the ballroom. 
It is too delicate a trifle for the open air, 
for which purpose the less costly type is re- 


served. 








Gem Engraving 


PART translation of an article appear- 

ing in a recent edition of Deutsche 
Goldschmiede-Zcitung on “Gem Engraving” 
is of general interest. It follows: 

“We speak of the art of gem engraving 
and, as a matter of fact, the practice of 
this branch of work calls for greater skill 
than is the case with other handicrafts. 
There are several conditions that come into 
play here. First, the very difficult learning 
of the technique; secondly, the variety and 
scope of the field that the gem-engraver 
should master; thirdly, the hardness of the 
material. First let us occupy ourselves with 
the technique. Goldsmith and carver, metal- 
engraver, mussel cutter, and so on, they all 
activate the tool, the object worked on re- 
mains fixed. With the gem-engraver it is 
iust the opposite. The tool is fixed, the ob- 
ject to be worked, the stone, is moved be- 
fore the revolving but firmly held spindle. 
By means of the rotating cutting wheel the 
cut is always concave, and, to obtain an 
even surface, hole must be placed close to 
hole. Most laborious is the so-called clean- 
ing up of corners; when one cannot get in 
between the forms with a sharp instrument 
smaller and smaller cutting wheels are used, 
which at last are so small that they are 
hardly perceptible. 

“There are two kinds of gem-engraving, 
the relief and the intaglio. The latter is 
chiefly concerned with the carving of coats- 
of-arms and monograms. The kinds of stone 
mostly employed on this work are blood- 
stone, lapis, sardonix. For this kind of en- 
graving specialists are trained who under- 
take heraldic work almost exclusively. 
\ncther kind of intaglio work is the in- 
crustations which, especially about the year 
188), consisted of black onyx medallions with 
metils of plant and animal life. The en- 
graving then was filled in with gold, that is 
fo say impressed, with the larger surfaces 
melted out and partly engraved or set with 
brilliants and pearls. As an intermediary be- 
‘ween the relief and jntaglio can be cited 
crystal engravings, These are rock-crystal 
“ahochons in which the flat backs had orna- 


ments, flowers and animals (sport-motifs, 
*rses, dogs) engraved intaglio; these sub- 
jects then appear plastic looked at from 
shove, The flowers besides were painted in 


with oil colors. * * * As to relief en- 
‘ving, Onyx gems, or better still, cameos 
snould be cited first. The cameo engraver, 
ear 1S a specialist who must be expert in 
Me human anatomy. As to the cameo en- 
a with in Germany, there are very 
hic mae a uce anything really artistic. 
cation, nin * unfortunately, a mass fabri- 
noble i“ —— to the advantage of this 

- Among these German wares are 


ony ti . era 
** gems which disclose a pitiful ignorance 


or 
x 
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of forms. And yet, almost in the same 
speed of work, something correct could be 
produced if the engraver had learned ‘true 
vision,’ that is to say if he were trained, tirst 
of all, in the elements of drawing and 
modelling practice. If the engraving is to 
be made sketchy, the forms must be in cor- 
rect proportion. Still more difficult of crea- 
tion are the gems representing full-length 
figures, such as bacchantes or reclining 
female figures on which the mediocre en- 
graver, however, rarely dares to venture. 
The highpoint in engraving is the portrait 
cameo; here is disclosed the real skill. 
Lastly come the full relief engravings, such 


as entire figures, animals, statuettes. Here 
the grinder and graver work together, ‘The 


rough pieces are sawn out and, with sand- 
stene and carborundum disks, roughly 
carved; then starts the work of the gravers. 

“Hardness of the material plays a large 
part in engravings. Quartz and agates, 
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but the largest single group was that of men 


who are engaged in the jewelry line. Every 
industry in Cincinnati was represented. 

The large number of jewelers was due 
to the work of Arno Dorst, president of the 
Dorst Co. He was made a member of a 
joint committee appointed by the Chamber 
of Commerce and succeeded in lining up 
several more firms than had participated in 
a trade trip last Fall. 

The trip proved eminently satisfactory as 
all of the jewelers met old customers or 
opened new lines. Meeting customers of the 
firm he had never seen was the experience 
of Arno Dorst. At points along the river 
where the boat stopped he would intend 
looking up some of the men he knew through 
correspondence only, and yet he found them 
awaiting him at the landing. “So you're 
Jake Dorst’s boy. Well, well, I knew you 
when you were knee high to a duck.” Dorst 
and the others feel that the trip was worth 











GROUP OF CINCINNATI 


which are worked mostly, are varieties of 
silicon and have a hardness of 7. The work 
is done by means of diamond hardness 10, 
which is pulverized and mixed with oil, in 
order to be rubbed in in little revolving iron 
wheels. In working the stones one must, 
above all, show patience, for it lasts for 
several days before the forms are worked out 
from the rough. At the same time go also 


cautiously so as not to work away too 
much or break off something already 
finished, by which the whole work would 


become valueless.” 








Cincinnati Jewelers Take Prominent Part in 
“Good Will” Trade Trip of the 
Chamber of Commerce 

CINCINNATI, O., May 15.—The largest 
representation of any profession or business 
in Cincinnati on the recent Good-Will Trade 
trip of the Chamber of Commerce was that 
of the local jewelers. There were more men 
from that line of industry than any other 
single output on the steamer Cincinnati on 
its five-day cruise up the Ohio River to 
Marietta, O. The steamer had a complete 
roster when it left Cincinnati on Monday 
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WILL’ 


JOINED IN “GOOD 


TRIP 


all the trouble and expense it caused as it 
attracted a number of potential customers 
to the possibilities of buying in Cincinnati. 
The boat was fitted out as a display room 
and citizens of all cities where it stopped 
made an inspection trip through the steamer. 

The reproduction is from a photograph 
snapped by Ira J. Hoffman, photographer, 
who accompanied the Cincinnati. It shows 
the local jewelry group, which reads left to 
right: Ed. H. Croninger, J. Harvey Phil- 
lips, John Gerwe, J. B. Thomas, W. E. 
Reemelin, Arno Dorst, William W. Oskamp, 
Harold Haerr, Emil Bosse and Charles Es- 
berger. 

The firms that were represented included 
Croninger’s, Richter & Phillips, Dorst Co., 
Frohman & Co., Oskamp-Nolting Co. and 
the Gruen Watch Co., L. Gutman & Sons 
was represented by Esberger who, when not 
engaged in the jewelry business leads one of 
Cincinnati’s bands. He was engaged for the 
trip. 








The show window in the Sibert Jewelry 
Store at Waterloo, Ia., was smashed one 
night recently and a number of watches were 
stolen by the thieves who made their escape. 








THE JEWELERS’ CIRCULAR 


May 21, 1924 





ee 








HE test of every business 
is its ability to retain its 
customers year after year. 


Our values and helpful co- 
operation have enabled us to 


do this. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 6 Tulp Straat 





























May 21, 1924. 


THE JEWELERS’ 








The News from England 





McKenna Duties on Imported Clocks and Watches to Be Scrapped—Diamond 
Cutting at British Empire Exhibition—Glass Bracelets in Vogue— 
Lloyd’s Deny Report About Jewelers’ Insurance Policies— 

Many Foreign Buyers at Big Fair 




















Loxpox, May 7.—Chancellor Snowden 
has announced his budget and the McKenna 
duties on imported clocks and watches as 
well as automobiles and musical instruments 
are to be scrapped. The McKenna duties 
were approximately 33 per cent. of the value 
of the imported article and this was suffi- 
cient to keep a lot of goods out of the 
United Kingdom. The present duties lapse 
in August after which a flood of foreign- 
made watches and clocks can be looked for 
here at prices that will seriously jeopardize 
the British manufacturers of these goods. 
It is understood that an attempt will be 
made by the industries affected to bring 
pressure to bear on Mr, Snowden to revise 
that part of his budget dealing with the 
McKenna duties, or to have the whole ques- 
tion examined by Parliament. It is im- 
probable, however, that the duties will be 
retained. The manufacturers of clocks and 
watches here predict a dismal time with the 
closing down of works here and there and 
short-time working. Mr. Asquith, repre- 
senting the Liberal Party, is glad that the 
McKenna duties are to go. 

xk oe * 

Real diamonds are being turned up at 
Wembley, the home of the British Empire 
Exhibition, from the 50 sacks of diamond 
bearing gravel brought over from the Gold 
Coast. Since the exhibition opened a week 
or 10 days ago nearly 20 diamonds, worth 
several thousand dollars, have been won by 
six Gold Coast natives who are illustrating 
the art of diamond mining for the entertain- 
ment and education of Wembley visitors. 
The gravel was taken from an extremely 
‘ich area, officials at the exhibition say, and 
it was anticipated that some good “finds” 
would be made. Large crowds are daily 
watching the diamond hunt since it is pos- 
sible the largest stone yet produced by the 
Gold Coast may be among the 50 sacks of 
gravel. One native digs through the bed 
of the small stream until the diamond bear- 
rs grave] is reached. This is ‘brought to 
the surface and placed in large round tins 
where the mud is washed away after which 
the careful search for precious stones fol- 
lows. Natives slowly comb the gravel down 
the Pans, each individual piece of gravel 
being inspected. 

x * * 

a bracelets of all colors have been 
a ; rage here since Easter that jewelers 
—. stores stocking them are 
“ede eep pace with the demand. 
lng - of these cheap ornaments are 
‘Sed agia day, the colors being used to 

“nize with the varying hues of women’s 

wl Jewelers who sold out quickly at 
dies lave since restocked in large 
color ig “ say that the most popular 
of oa , although all shades and tints 
worn in -— in demand. The bracelets are 
and alth ng rows—from wrist to elbow— 

though they cost only from 15 to 25 


cents each, several dozen have to be pur- 
chased together to get the necessary effect. 
Owing to cheapness it is predicted by 
jewelers that the glass bangle craze will be 
shortlived. The fashion first started when 
a well-known society beauty and the Prince 
of Wales were guests at Lord Portarling- 
ton’s house. The society woman wore a 
black gown which was set off by a mass of 
black and scarlet glass bracelets, 
x * Ox 

Lloyd’s here deny the report emanating 
from the United States that they are with- 
drawing from the jewelry insurance field 
there owing to heavy losses occurring as a 
result of extensive gem thefts. Recent mes- 
sages from New York stated that the insur- 
ance house has recently burned its fingers 
so badly as a result of jewel thefts on which 
it had to pay out that it decided to retire 
from the local field for that class of busi- 
ness. Losses totaling some $3,500,000 were 
mentioned in the cables. Commenting on 
the reports from New York Lloyd’s officials 
here say that while the activities of the 
American jewel thieves cause their firm an 
occasional loss on the year’s workings Lloyd’s 
have no intention whatever in giving up 
jewelry insurance in America. “We consider 
this publicity an excellent advertisement in 
America,” said an official of the insurance 
house this week. “It is our business to pay 
jewelry claims and we enjoy doing it unless 
such claims are out of all proportion to in- 
come. Certainly we shall not give it up.” 

* * * 

There is a growing hope in the market 
that the British Platinum and Gold Corpora- 
tion will be able to reconsider the question 
of paying a dividend soon. The long delay 
in getting the second dredge into operation 
is now ended, hence the optimism. The 
directors, in their last report, said they would 
feel justified in: declaring an interim divi- 
dend upon receipt of advice that No, 2 
dredge was working. The year’s profit 
from one dredge was around $165,000. 

xk * * 


Frills hemmed with pearls are now the 
vogue with the old familiar bishop sleeve 
that has reappeared here. A bracelet effect 
is obtained by sewing two rows of pearls 
around the sleeve between the shoulder and 
elbow. The wristband has three frills edged 
with small pearls. 

x * * 

Lip sticks, the fashionable woman’s equip- 
ment item, are now being designed to go in 
the ivory handles of short umbrellas, inside 
the enormous tassels attached to vanity bags 
and powder boxes that often are jeweled 
and ornamented with precious metals, and 
even in the ornamental girdles that are part 
of the smart evening gowns. The lip stick 
also fits into a receptacle of precious or 
semi-precious material hanging from the 
neck in the form of a pendant, 
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A record number of buyers from foreign 
countries are visiting the British Industries 
Fair which opened this week at the White 
City and at which jewelry is well repre- 
sented. Unlike the Wembley show the Fair 
is a trade proposition only and is being at- 
tended only by trade visitors. One firm is 
exhibiting stainless cutlery that has been 
towed about the North Sea for 189 hours 
by a steam trawler. The cutlery is un- 
blemished and is attracting considerable at- 
tention. The principal buyers from overseas 
are representing the U. S. A., Egypt, 
Argentina and India as well as the conti- 
nental European States. 

* * x 

An alluvial gold mines company has been 
floated in Carmarthenshire (Wales) and 
gold mining operations will commence im- 
mediately in the Cothi valley where the old 
Roman gold mines were located. 








Americans Expected to Attend Sale of 
Thiers Jewels in Paris on June 16 


Paris, May 5.—It may be safely prophe- 
sied that many Americans will be present 
at the sale of the Thiers jewels, which is 
announced for June 16, next. It takes place 
within the precincts of the famous Louvre 
Museum, in Paris, in the Denon Room, 

The famous necklace, the most important 
item of the collection, is composed of 145 
“perles d’orient,” with a faint rose hue. The 
necklace is made up of three ropes of pearls, 
and as it lies in its case in the museum 
measures 18 centimetres by 16. Madame 
Thiers, the wife of the well-known president, 
selected each pearl separately and the pur- 
chases were spread over years. The central 
pearl, valued at over a million francs today, 
she bought just before her death, in 1880. 
Thus although there is no doubt about the 
authenticity of the necklace, which has re- 
mained in the museum since its owner’s de- 
cease, the historic interest attaches rather to 
the ornament as a whole, than to single 
items. Madame Thiers wore her necklace 
at many historic receptions at the presi- 
dency, and on other occasions, which were 
just as important. 

It has been decided to sell the pearls and 
other jewels belonging to the Thiers col- 
lection, because the Louvre does not regard 
them as having sufficient artistic value to 
justify their being kept there. The curators 
consider that the pearls are of no use either 
in educating the taste of the public or of 
young artists. Thus a law was passed 
authorizing the sale of the gems and they 
have been duly valued, by a committee made 
up of experts representing the government, 
the heirs of Madame Thiers and the chari- 
ties to which the proceeds of the sale will 
go. These experts refuse to give any hint 
of the value of the lots. It is only known 
to be very large. It would seem that 
Madame Thiers was an expert at pearl buy- 
ing, for to obtain a necklace of similar 
value today, it would be necessary to use 
30 times as much money as was devoted to 
the object by Madame Thiers. Thus the 
charities, to which the money paid for the 
jewels, is to be devoted, have gained con- 
siderably by the choice of an investment 
made by the well-known woman, than if 
the money had been paid over 30 or 40 
years ago. 
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Loxpon, May 7.—Chancellor Snowden 
has announced his budget and the McKenna 
duties on imported clocks and watches as 
well as automobiles and musical instruments 
are to be scrapped. The McKenna duties 
were approximately 33 per cent. of the value 
of the imported article and this was sufh- 
cient to keep a lot of goods out of the 
United Kingdom. The present duties lapse 
in August after which a flood of foreign- 
made watches and clocks can be looked for 
here at prices that will seriously jeopardize 
the British manufacturers of these goods. 
It is understood that an attempt will be 
made by the industries affected to bring 
pressure to bear on Mr, Snowden .to revise 
that part of his budget dealing with the 
McKenna duties, or to have the whole ques- 
tion examined by Parliament. It is im- 
probable, however, that the duties will be 
retained. The manufacturers of clocks and 
watches here predict a dismal time with the 
closing down of works here and there and 
short-time working. Mr. Asquith, repre- 
senting the Liberal Party, is glad that the 
McKenna duties are to go, 

x * * 


Real diamonds are being turned up at 
Wembley, the home of the British Empire 
Exhibition, from the 50 sacks of diamond 
hearing gravel brought over from the Gold 
Coast. Since the exhibition opened a week 
or 10 days ago nearly 20 diamonds, worth 
several thousand dollars, have been won by 
six Gold Coast natives who are illustrating 
the art of diamond mining for the entertain- 
ment and education of Wembley visitors. 
The gravel was taken from an extremely 
rich area, officials at the exhibition say, and 
it was anticipated that some good “finds” 
would be made. Large crowds are daily 
watching the diamond hunt since it is pos- 
‘ible the largest stone yet produced by the 
Gold Coast may be among the 50 sacks of 
gravel. One native digs through the bed 
ol the small stream until the diamond bear- 
Ng gravel is reached. This is ‘brought to 
the surface and placed in large round tins 
where the mud is washed away after which 
the careful search for precious stones fol- 
lows. Natives slowly comb the gravel down 
the pans, each individual piece of gravel 
being inspected, 

x * * 

Glass bracelets of all colors have been 
‘uch a rage here since Easter that jewelers 
and department stores stocking them are 
“wid to keep pace with the demand. 
a of these cheap ornaments are 
os 8 every day, the colors being used to 
‘armonize with the varying hues of women’s 
ss. Jewelers who sold out quickly at 
rei aid lave since restocked in large 
< — say that the most popular 
r- Papen although all shades and tints 
bie 9 in demand. The bracelets are 
and alth ong rows—from wrist to elbow— 

although they cost only from 15 to 25 





cents each, several dozen have to be pur- 
chased together to get the necessary effect. 
Owing to cheapness it is predicted by 
jewelers that the glass bangle craze will be 
shortlived. The fashion first started when 
a well-known society beauty and the Prince 
of Wales were guests at Lord Portarling- 
ton’s house. The society woman wore a 
black gown which was set off by a mass of 
black and scarlet glass bracelets. 
xk * x 

Lloyd’s here deny the report emanating 
from the United States that they are with- 
drawing from the jewelry insurance field 
there owing to heavy losses occurring as a 
result of extensive gem thefts. Recent mes- 
sages from New York stated that the insur- 
ance house has recently burned its fingers 
so badly as a result of jewel thefts on which 
it had to pay out that it decided to retire 
from the local field for that class of busi- 
ness. Losses totaling some $3,500,000 were 
mentioned in the cables. Commenting on 
the reports from New York Lloyd’s officials 
here say that while the activities of the 
American jewel thieves cause their firm an 
occasional loss on the year’s workings Lloyd’s 
have no intention whatever in giving up 
jewelry insurance in America. “We consider 
this publicity an excellent advertisement in 
America,” said an official of the insurance 
house this week. “It is our business to pay 
jewelry claims and we enjoy doing it unless 
such claims are out of all proportion to in- 
come. Certainly we shall not give it up.” 

* * * 


There is a growing hope in the market 
that the British Platinum and Gold Corpora- 
tion will be able to reconsider the question 
of paying a dividend soon. The long delay 
in getting the second dredge into operation 
is now ended, hence the optimism. The 
directors, in their last report, said they would 
fee] justified in: declaring an interim divi- 
dend upon receipt of advice that No, 2 
dredge was working. The year’s profit 
from one dredge was around $165,000. 


*x* * * 


Frills hemmed with pearls are now the 
vogue with the old familiar bishop sleeve 
that has reappeared here. A bracelet effect 
is obtained by sewing two rows of pearls 
around the sleeve between the shoulder and 
elbow. The wristband has three frills edged 
with small pearls. 

x * * 

Lip sticks, the fashionable woman’s equip- 
ment item, are now being designed to go in 
the ivory handles of short umbrellas, inside 
the enormous tassels attached to vanity bags 
and powder boxes that often are jeweled 
and ornamented with precious metals, and 
even in the ornamental girdles that are part 
of the smart evening gowns. The lip stick 
also fits into a receptacle of precious or 
semi-precious material hanging from the 
neck in the form of a pendant. 
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A record number of buyers from foreign 
countries are visiting the British Industries 
Fair which opened this week at the White 
City and at which jewelry is well repre- 
sented. Unlike the Wembley show the Fair 
is a trade proposition only and is being at- 


tended only by trade visitors. One firm is 
exhibiting stainless cutlery that has been 
towed about the North Sea for 189 hours 
by a steam trawler. The cutlery is un- 
blemished and is attracting considerable at- 
tention. The principal buyers from overseas 
are representing the U. S. A., Egypt, 
Argentina and India as well as the conti- 
nental European States. 
* * * 

An alluvial gold mines company has been 
floated in Carmarthenshire (Wales) and 
gold mining operations will commence im- 
mediately in the Cothi valley where the old 
Roman gold mines were located. 








Americans Expected to Attend Sale of 
Thiers Jewels in Paris on June 16 


Paris, May 5.—It may be safely prophe- 
sied that many Americans will be present 
at the sale of the Thiers jewels, which is 
announced for June 16, next. It takes place 
within the precincts of the famous Louvre 
Museum, in Paris, in the Denon Room. 

The famous necklace, the most important 
item of the collection, is composed of 145 
“perles d’orient,” with a faint rose hue. The 
necklace is made up of three ropes of pearls, 
and as it lies in its case in the museum 
measures 18 centimetres by 16. Madame 
Thiers, the wife of the well-known president, 
selected each pearl separately and the pur- 
chases were spread over years. The central 
pearl, valued at over a million francs today, 
she bought just before her death, in 1880. 
Thus although there is no doubt about the 
authenticity of the necklace, which has re- 
mained in the museum since its owner’s de- 
cease, the historic interest attaches rather to 
the ornament as a whole, than to single 
items. Madame Thiers wore her necklace 
at many historic receptions at the presi- 
dency, and on other occasions, which were 
just as important. 

It has been decided to sell the pearls and 
other jewels belonging to the Thiers col- 
lection, because the Louvre does not regard 
them as having sufficient artistic value to 
justify their being kept there. The curators 
consider that the pearls are of no use either 
in educating the taste of the public or of 
young artists. Thus a law was passed 
authorizing the sale of the gems and they 
have been duly valued, by a committee made 
up of experts representing the government, 
the heirs of Madame Thiers and the chari- 
ties to which the proceeds of the sale will 
go. These experts refuse to give any hint 
of the value of the lots. It is only known 
to be very large. It would seem that 
Madame Thiers was an expert at pearl buy- 
ing, for to obtain a necklace of similar 
value today, it would be necessary to use 
30 times as much money as was devoted to 
the object by Madame Thiers. Thus the 
charities, to which the money paid for the 
jewels, is to be devoted, have gained con- 
siderably by the choice of an investment 
made by the well-known woman, than if 
the money had been paid over 30 or 40 
years ago. 
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ROM the beginnings of history pearls have been closely associated 
with man’s developing love of beautiful things. 
In ancient Assyria, Persia and China, and in Rome, Greece and Egypt, 
they were prized above all other gems. And today they are more than 


Pain ever favored. 


Z : 

ee | Rarity and high cost have placed the natural pearl out of reach of all 

—— but the well-to-do. But science has, in Orienta Artificial Pearls, 
matched the treasure of the sea almost perfectly. 





With the same perfect shape, and the same rich lustre as the natural 
_ gem, Orienta Artificial Pearls may be said to be almost everything the 
~—#& Oriental Pearl should be—except in price. 


Beautiful Orienta Artificial Pearl Jewelry and 


Novelties—mounted in platinum or 18 karat White Christicas. 


Gold, with or without diamonds. 


65 Nassau Street, New York . 
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GERMAN JEWELRY TRADE 





A Review of the Conditions of the Industry 
in Hanau and Pforzheim by U. S. 
Vice Consul John A. Scott 
WasuHincTon, D. C., May 14.—The pre- 
cious metal industry in Germany suffered 
little from the depreciation of the German 
mark, and a large favorable balance of trade 
was maintained throughout last year, im- 
ports of precious metals and jewelry being 
negligible, reports Vice Consul John A. 
Scott, to the Department of Commerce. Av- 
erage monthly imports in 1923 amounted to 
2225 kilograms, as compared to 4,200 kilo- 
grams in 1922 and 2,600 kilograms in 1913. 
Average monthly exports last year totaled 
190,000 kilograms, exceeding the monthly 
average of 1922 by 10,000 kilograms, of 
1920 by 85,000 kilograms, and of 1913 by 
15,000 kilograms. Exports of gold and sil- 
ver plated articles in 1923 totaled 177,200 
kilograms, as compared to 167,000 in 1922, 

94000 in 1920 and 155,000 in 1913. 

Exports of solid silver and gold articles 
were about 40 per cent lower in post-war 
years as compared with 1913. The monthly 
average in 1923 was 12,600 kilograms; in 
1922, 13,000; in 1920, 11,000, and in 1913, 
20,000 kilograms. In considering these sta- 
tistics, which are official, it must be borne 
in mind that occupation of the Ruhr undoubt- 
edly permitted uncontrolled and unregistered 
trafic across the German border. 

The two most important cities engaged in 
the manufacture of jewelry in Germany are 
Hanau and Pforzheim, located in the prov- 
ince of Wurttemberg. The Hanau industry 
comprises 60 gold and 20 silver products 
factories, which employed prior to the war 
2000 and 900 workmen, respectively. A 
severe crisis in unemployment occurred dur- 
ing the Summer and particularly in the Fall 
of last year. While the larger factories 
found it necessary to work at reduced hours, 
numerous smaller plants were forced to close 
down altogether. 

The apparent stablization of the German 
mark took place just in time to insure a 
favorable Christmas trade, which has de- 
veloped since into satisfactory domestic busi- 
ness. Domestic consumers are interested in 
, 800ds of high quality. The demand from 
foreign markets supplied by Germany prior 
to the war has decreased somewhat. Due 
to the decline of the Belgian and French 
franc, Spain is purchasing very little from 
Germany. French competition also has be- 
come very keen. The Swiss, Dutch and 
Austrian trade is favorable. The silver 
goods industry is well booked with orders 
from England and North America. 

T e Hanau precious stones industry main- 
tained itself during the period of inflation 
Y cutting stones for Dutch and Belgian 
houses, seginning in June, 1923, wage cal- 
culations were made in Dutch gulden, pay- 
able in German marks. The Hanau precious 
metal industry established the rule of in- 
Voicing their goods in foreign currencies. 
towing competition now is leading towards 
more lenient terms of payment. 
fetatstics indicate that Pforzheim exported 

om 75 to 80 per cent of its production last 
year. The Pforzheim industry has aban- 

i Its Practice of manufacturing only 
in « aa articles. It is now producing 

1on high-grade artistic products. It 
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has also engaged in the manufacture of 
semi-finished articles, tools and machinery 
for jewelers and implements for the repair 
of jewelry. Cheap and also high-grade 
watch cases also are made at Pforzheim. 








LETTER TO THE EDITOR 


Price Cutting vs. Confidence 
New York, May 12, 1924. 
Editor of THE JEWELERS’ CIRCULAR: 

One of the most troublesome factors that 
the retail jewelry or silverware salesman has 
to contend with today is the element of price 
cutting by competitive stores. Probably a 
great many of the alleged instances of price 
cutting are mythical and are cases where the 
purchaser, sensing a weakness on the part 
of the store where the prospective purchase 
is to be made has pitted a competing store 
against it by asserting that a lower price 
can be secured elsewhere. Sometimes the 
competing store is mentioned, but most 
usually the remark is, “elsewhere in town.” 

The jewelers of the country are, in a great 
measure, responsible for the growth of this 
menace in that they have failed to grasp the 
great importance of the need for co-opera- 
tion. Earnest co-operation among the lead- 
ing jewelers of a community would probably 
do a great deal toward eradicating the ele- 
ment of price cutting and, at the same time, 
would cement more firmly the confidence of 
the buying public, not only in each individual 
store but toward the jewelers in general. 

The only permanent foundation to a profit- 
able patronage of a jewelry store is con- 
fidence, for the reason that 80 per cent. of 
the people who buy jewelry or silverware 
know little or nothing about it, and conse- 
quently must need accept as correct what 
the sales person tells them. 

Confidence in any retail business is never 
bought—it is always won, and won only by 
service and fair dealing. Price cutting is 
not one of the rudiments of fair dealing, for 
through it only those purchasers who are the 
keenest barterers save money; the others pay 
for what their predecessors save. 

When a community jewelry store makes 
a concession from a legitimate price, it is 
attempting to buy patronage with dollars and 
cents. The element of salesmanship ceases 
and it is then a question of which store in 
town will pay most for that particular sale. 

Legitimate competition is the ever-impel- 
ling stimulus to greater business, but is this 
legitimate competition ? 

It is surprising that some leading jewelry 
stores in prominent communities can be in- 
duced to shade prices under the slightest 
pressure, while in other lines of business re- 
tail establishments that command a lesser 
amount of public esteem adhere strictly to 
the one price principle. 

The average sales person when confronted 
by a price cut on a standard product by an- 
other store, working along the lines of least 
resistance, attempts to interest the customer 
in some other merchandise, the regular price 
of which more nearly conforms with the cut 
price of the more expensive article. This 


may he good merchandising, but it is not 
good salesmanship and it doesn’t help to build 
confidence, for the reason that in order to 
close the sale the salesman must at some 
stage state to the customer or infer to her 





CIRCULAR 


61 


that the product which he is offering is just 


as good as the other. Perhaps, it may be, 
but the chances are that it isn’t, and when 
the customer finds it out, that confidence 
which we have tried to build with each sale 
receives a blow. 

The following is a suggested plan of pro- 
cedure where a sales person is confronted by 
a cut price by a competing store: Firstly, 
the sales person should remember at all 
times that he or she is the personal repre- 
sentative of his or her concern, and it is by 
the impression that he or she makes on the 
customer that the concern is judged. These 
facts, listed as follows, should be carefully 
presented to the customer during the course 
of the conversation: 

1. That all of the merchandise in this 
store is marked in plain figures the estab- 
lished retail price throughout the coun- 
try. 

2. That this price consists of the cost 
to the house, plus a nominal profit and 
the cost of conducting the business in a 
progressive and dignified way. 

3. That in order to give the customer 
that service which she expects, and to 
be at all times prepared to take care of 
her needs, this price must be maintained. 

4. That the profit represented in this 
sale price is not exorbitant, and is prob- 
ably a great deal less than on every- 
thing else that she has occasion to pur- 
chase, with exception of food. 

5. That the price is the same to 
everyone, whether a large or a small 
purchaser. 

6. That the store stands back of 
every sale and guarantees that the price 
is the legitimate retail sales price and 
does not make the customer barter for 
their wants. 

7. That if we made a concession on 

this sale we would have to increase the 
price on some other article to take care 
of the lost profit, thereby establishing 
an inflated retail price in our stock, a 
practice to which this house is unalter- 
ably opposed. 
- 8. That if we make a concession on 
this sale to the customer what assurance 
has she that some other customer who 
might be a keener trader won’t get even 
a better price? 

9. That we would prefer to lose this 
immediate sale rather than have the cus- 
tomer feel that on subsequent purchases 
she would more than pay for what we 
conceded on this. 

10. And, last, that the enviable record 
of every prominent retail establishment 
of the country in all lines of business 
has been one of a definite established 
standard retail price, one price with 
which goes the maximum of service that 
the legitimate profit contained in that 
price can give. 

Yours truly, 
Duptey T. FAGAN. 








The Olaf H. Jackson Jewelry Co., Ster- 
ling, Colo., reported that an attempt was 
made recently to break into the store but 
the thieves were apparently frightened by an 
officer who interrupted them. The officer 
gave chase and fired several shots at the 
fleeing men, but they succeeded in making 
their escape. 
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DEATH OF WM. M. HOPP 





Senior Member of Batavia, N. Y., Jewelry 
Firm Passes Away Suddenly at 
His Home in That City 
BurraLo, N. Y., May 17.—William M. 
Hopp, senior member of the Batavia retail 
iewelry firm of William Hopp & Son, 90 
Main St., for 35 years a prominent merchant 
in that city, died suddenly at his home, 118 
Washington Ave., at 11:25 p. M., May 9, 


making the second Batavia jeweler to die 











THE LATE WILLIAM M. HOP! 
within a period of two weeks. It was two 
weeks previous, to almost the hour, that the 
death of Eugene R. Muller occurred. 

Mr. Hopp had been in poor health for 
more than a year. He had not been in his 
store for two weeks prior to his demise, 
although his last illness confined him to his 
bed only two days, during which his con- 
dition was extremely serious. He took a 
decided turn for the better on the morning 
of May 9 and some hope for his recovery 
was held out by his physician. At 4 o’clock 
the same day, however, he became suddenly 
worse and continued to lose ground from 
that time on. He was conscious to death. 
The cause of his death was muscular 
rheumatism of the heart. 

Mr. Hopp was born at Joy, near Lyons, 
on June 22, 1867, and when a young man he 
entered a Lyons jewelry store to learn the 
business, Thirty-five years ago, when only 
21 years of age, he came to Batavia to take 
a position in the store of Austin & Prescott 
and had been there continually since that 
time. During the entire period he never 
worked in any establishment other than that 
at %) Main St. 

When the late George J. Austin died on 
‘Oct, 2, 1914, he left his entire interest in the 
jewelry store to Mr. Hopp, after which it 
Was conducted under the name of Prescott & 
Hopp until 1920, when Charles F. Prescott 
passed away. Mr. Hopp then acquired Mr. 
Prescott’s interest in the business and with 
is son, Lawrence C. Hopp, as partner, 
changed the firm name to William M. Hopp 
& Son, under which the business has since 

conducted, 

Twenty-eight years ago Mr. Hopp mar- 
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ried Miss Catherine Combs, of Batavia, who 
survives him. His only other survivors, in 
additicn to his widow and son are two 
sisters, Miss Kate Hopp and Mrs, Carrie 
Collins, both of Lyons. Mr. Hopp was a 
member of the Presbyterian Church, the 
Kiwanis Club, and a director of the Genesee 
County Loan Association. 

Mr. Hopp’s acquaintanceship was not con- 
fined to Batavia. He had many friends 
among Buffalo’s wholesale and retail jewel- 
ers, who will be surprised and shocked to 
hear of his untimely death. With Mrs. 
Hopp he made his last visit to Buffalo on 
March 6, when they attended a meeting of 
the local Kiwanis Club at the Statler Hotel, 
afterwards calling on friends in both the 
retai] and wholesale trade. 

The funeral was held from his late resi- 
derice on May 14, at 3.30 o'clock, the Rev. 
Charles Chalmers MacLean, D.D., officiating, 
The burial was in Grand View Cemetery. 








ELECTS OFFICERS 





Members of Jewelers’ Manhattan Camp of 
the Golden Seal Assurance Society 
Hold 


The annual meeting of the Jewelers’ Man- 
hattan ‘Camp No, 12 of the Golden Seal 
Assurance Society was held Thursday morn- 
ing at 11 o'clock at 10 Maiden Lane. This 
was a deferred meeting of the camp which 
is composed of members who were formerly 
in the old Jewelers’ League and later the 
Assurance League of America, The meeting 
was ar:anged for this day because the Hon. 


Annual Meeting 





LEO WORMSER, PRESIDENT 


Arthur F, Bouton, the Supreme Secretary 
of the order, who was in the city and could 
be present at the occasion, Mr. Bouton hav- 
ing been the guest of honor the night pre- 
viously at a meeting and banquet of another 
camp of the Golden Seal in New York. 
The meeting was called to order by Com- 
mander Leo Wormser and routine business 
was transacted. After the minutes of the 
previous meeting had _ been accepted, 
Treasurer Walter H. Tarlton, who recorded 
for this meeting, made his report, showing 
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that the funds of the camp were in good 
condition. This related not to the funds 
for insurance but those that belong to the 
camp itself, the report on the funds of the 
Order having been previously made to 
the members through the official organ of 
the society. 

When it came to the election of officers, 
Supreme Secretary Bouton announced that 
the titles of commander and vice-commander 
of the camps had been changed to president 
and vice-president. Commander Wormser 
was re-elected as president; the former vice- 





WwW. H. 


TARLTON, TREASURER 


commander Charles R. Jung was re-elected 
as vice-president and Walter H. Tarlton was 
re-elected treasurer and was also elected 
recording secretary, Supreme Secretary 
3outon being the official secretary of all 
camps. The three trustees elected included 
John R. Greascn, Henry Abbott and T. 
Edgar Willson. 

During the course of the meeting, Supreme 
Secretary Pouton announced that the special 
report, which is made biennially to the 
members of the old Jewelers’ League now 
in the Manhattan camp, showing the deaths 
that have occurred, the amounts paid and 
the amounts held in 1eserve for the insurance, 
was in the course of preparation and would 
be soon issued to the members. 

The remainder of the session was taken 
up in an informal reception to the supreme 
secretary. 








Silver Plate Manufacturing Co. Announces 
it Has Abandoned Use of Word 
“Sheffield” 

Wasrincton, D. C., May 15.—The W. A. 
L. Silver Mfg. Co., of New York city, in 
reply to complaint of the Federal Trade 
Commission alleging misbranding, has in- 
formed the commission through its attorney, 
Edward E. Hoenig, that it has not manu- 
factured or sold for more than a year past 
any silverware under the name of “Sheffield” 
or “Sheffield Plate” and will not do so in 
the future, 








H. Nevelow, Galveston, Tex., died recent- 
ly. The estate is offering 33% per cent. in 
full settlement to creditors. 
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Swift Justice Promised for Alleged Murder 





Man Charged with Killing Watchmaker in Buffalo Jewelry Store to Be Tried 
at Once—Buffalo Jewelers Incensed at Terrible Crime 




















_ 
a 


purrato, N. Y., May 17.—Frank H. Min- 
nick, 28 years old, of Roanoke, Va., whom 
the police allege is the actual slayer of Rufus 
E. Eller, watchmaker and clerk in the 
iewelry store of August H. Hoyler, 313 
Genesee St., during a holdup on the night 
of May 10, will be the first of the bandit 
trio held for the murder to be placed on 
trial, District Attorney Guy B. Moore an- 
nounced today. Mr. Moore and the de- 
fendant’s attorneys will commence the selec- 
tion of a jury at 10 o’clock Monday morning. 

Estelle Mackowska, alias “Vera La Mont,” 


which will provide for the family for a while 
and they will receive a compensation eward 
from the State, as Mr. Hoyler carried a 
policy on his watchmaker, 

The family lived in a small, neatly fur- 
nished cottage which Mr. Eller purchased 
at the time he was married about four years 
ago. Mrs. Eller insists on staying at the 
home, although her parents offer her a home. 
The fourth anniversary of their marriage 
would have been celebrated in June. Their 
littie daughter is 16 months old. 

Taking cognizance of Mrs. Eller’s mis- 





FRANK H,. MINNICK 
the 19-year-old bobbed-hair girl, also indicted 
for the murder of Eller, must fight her own 
battle. Her mother in Painesville, O., 
turned a deaf ear to her pleas for money 
to retain a lawyer. The court then assigned 
counsel to defend her. She may never be 
tried, it is said, as the district attorney may 
need her testimony in order to convict 
George Bittle, 26 years old, the third of the 
trio who, it is charged, acted as look-out for 
the holdup nair. In case she turns State’s 
evidence she may be allowed to plead guilty 
to murder in the second degree. 

Fureral services for Rufus Eller, victim 
of the tragedy, were held at his late home, 
% Elm St., on Wednesday afternoon, at- 
tenled by many of his friends and by the 
oheers of the Buffalo Retail Jewelers’ Asso- 
ition and the Twenty-Four Karat Club. 
These were: Edward Leininger and Ralph 
E. Smith, presidents, respectively of the two 
trade organizations, Fred J. Dorn, R. M. 
Ubenauer, Gus Frisch, Charles Mauerman 
aid August H. Hoyler. An entire room was 
‘lled with flowers, two elaborate pieces be- 
mg from the above associations, the others 
om the Fraternal Order of Orioles of 
which the deceased was a member and from 


—— Interment was in Forest Lawn 
metery, 

Ag of a husband and father, Mrs. 
outs Eller and her baby daughter face a 
we that is as dark as the past was 
an The death of the family provider 


what promised to be an excellent 





wd for the young watchmaker. The 
‘. ow has not decided on definite plans for 
*“luture. Mr. Eller left some insurance 





(LEFT), ALLEGED MURDE’ER, GEORGE W. 


BITTLE (RIGHT) 


fortune, Buffalo jewelers through the 
Twenty-Four Karat Club and Buffalo Retail 
Jewelers’ Association have underwritten a 
$1,000 purse, which has already been given 
the widow. . Appeals have been sent to every 
jeweler in the city to contribute to this fund. 
Jt is believed that donations will exceed the 
amount underwritten, in which case _ the 
balance will be turned over to the widow. 
Several contributions have already been re- 
ceived from jewelers outside the city. A 
member of a New York diamond importing 
firm who was in Buffalo on Wednesday, 
when shown the appeal being sent out, con- 
tributed $20 to the fund. No minimum sub- 
scription has been fixed by the jewelers’ 
committee, in order that smal] as well as 
large jewelry firms may contribute what 
they feel they are able and names of con- 
tributors will not be published, 

A reward of $1,000 was voted by the 
3uffalo City Council at its Wednesday 
meeting to Stephen Tee, taxi driver, respon- 


sible for the arrests of the bobbed-hair 
bandit and her two companions. Mayor 
Schwab brought the subject before the 


council in a communication recommending a 
reward of $300. Commissioner Ross Graves 
praised Tee’s work and made an amendment 
that a reward of $1,000 be voted him. Com- 
missioner Perkins wanted to make it $500 
but his recommendation was defeated and 
he voted later in favor of Mr. Graves’ 
proposal. 

In addition Tee will receive $100 from the 
joint treasuries of the Buffalo Retail Jewel- 
ers’ Association and Twenty-Four Karat 
Club, not as a reward in the usual sense, but 
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an expression of appreciation of his manly 
attitude in connection with the crime and 
the readiness with which he responded when 
given an opportunity to be of substantial 
service to the community. 

Besides Tee is entitled to a standing re- 
ward of $100 from the Jewelers’ Security 
Alliance, by which the Hoyler store was 
protected. The taxi driver will thus be able 
to realize the wish he expressed when a 
reward was spoken of, that of making a 
payment upon a home of his own. 

Ralph E. Emith, in a statement given out 
following the holdup and fatal shooting, 
voiced the indignation of the jewelry trade 
in a denunciation of the policies of the city 
administration, demanding swift and sure 
punishment of the bandits who murdered 
Rufus Eller. 

“This latest tragedy finds the members of 
our organization united in sentiments of dis- 
gust, sympathy and consternation,” President 
Smith declared. 

“When the store of one of our reputable 
citizens and merchants on a busy thorough- 
fare is entered during business hours and a 
splendid young employe shot to death in cold 
blood in endeavoring to frustrate an attempt 
to rob, it is time that the citizens of Buffalo 
rose as a unit in a united demand for the 
permanent discontinuance of such outrages. 
It may be true that we will always have 





ESTELLE MACKOWSKA, ALIAS “VERA LA MONT” 


this class among us in a city situated like 
Buffalo and exposed as it is to crime and 
criminals, but it is also true that in a very 
short time the far-reaching reputation of our 
city administration and its weak-kneed 
policies literally inviting to Buffalo crime 
in all its forms by both outsiders and our 
own residents, could be made to give way 
to a red-blooded American demand for an 
entirely different situation. If our officials 
do not find it possible to make an effective 
example of the present situation, perhaps the 
time will come when the reins should be 
placed in other hands. 

“The sympathy of the entire jewelry craft 
goes out to Mr. Hoyler and the family of 
the deceased young man who has been in 
training for a worthwhile mercantile career 
in this city’s life during these 11 years. 
Rufus Eller has been one of our choice 
voung men and the jewelers of Buffalo feel 
his loss, 

“Will you or I be next?’ is the question 
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on the lips of many of our jewelers today, 
and it behooves all of us to be prepared for 
, similar situation. We must recognize the 
weakness Of our city administration and in 
the meantime be prepared for emergencies. 
simultaneously our members may be assured 
that the Twenty-Four Karat Club is in close 
co-operation with the agencies which are 
making for the removal of this deplorable 
condition.” 

How the most insignificant clue often can 
bring about the solution of a big crime was 
demonstrated in the capture of the bobbed- 
haired bandit and her two male companions. 
Full credit for the apprehension of the trio 
goes to Stephen Tee, driver of a Van Dyke 
taxi cab. 

When Tee noticed a small white tag fall 
to the street from the pocket of Frank H. 


THE JEWELERS’ CIRCULAR 


that they found two guns and some of the 
diamond rings in his possession, 

The stolen jewelry has been all recovered. 
Besides 15 rings found on Minnick, several 
were found in Bittle’s pockets and four on 
the fingers of the girl. A tray was found 
near a fence in an alley at 49 Spruce St., 
through which the trio fled, the rings 
scattered in the yard. 

Estelle Mackowska, 19 years old, alias 
“Vera La Mont,” Minnick’s bobbed-haired 
companion, is about five feet one inch in 
height, slender and light haired. When 
brought into headquarters she wore a blue 
cloth coat with a black fur collar and a blue 
serge dress. On her head was a chic brown 
straw turban. Che is light complexioned, 


has a small pointed nose and small, sharp 
She is fairly attractive. 


eyes. 











SCENE OF THE MURDER OF 


Minnick, as the latter pulled out a roll of 
tills to pay his fare the day after the holdup, 
a South Division and Chestnut Sts., he 
‘tarted the police on a hunt that within a 
tw hours resulted in the arrest of all those 
a to be involved in the murder of 
Eller, 
The tag, it is alleged, is a price tag which 
‘ad been torn from one of the $5,000 worth 
‘tings stolen in the holdup of the Hoyler 
fwelry store. The figures “$75” were 
‘ntten on the tag, causing Tee to conclude 
hat the tag had been attached to something 
‘tly like a diamond ring, 
Tee conveyed his suspicions to the police 
"ho lost no time in going to the location 
where the taxi driver had left his fare. 
fe was another cab in front of the house 
to S. Division St, and almost immediate- 
Yelter the police had passed the house a 
mi and girl walked out of the house and 
the machine. The police car headed 
taxi, detectives hopped out, covered 
oy m the taxi and quickly handcuffed 
When they searched him they claim 









THE BUFFALO WATCH MAKER 


Her parents live in Painesville, O., 30 
miles east of Cleveland. She was employed 
as a domestic in the latter city before com- 
ing to Buffalo last January. She worked 
as a domestic here until a few days before 
the holdup, she declares. 

Minnick, shaken from the effects of the 
debauch which he said preceded the robbery 
and shooting, blames bad liquor and women 
for his downfall. He says that while irre- 
sponsible from drinking he was persuaded 
by the girl and Bittle to commit the crime. 

As he paced his cell in police headquarters 
he expressed his fears of the electric chair, 
sorrow and remorse that he, himself a hus- 
band and father of two small children, 
robbed a woman and child of their protector. 
He cries at the thought that he never again 
will see his old home in Virginia. 

Bittle had worked for the Yellow Cab 
Taxi service for only four days. Prior to 


that he had been employed at one of the 
large industrial plants for four years. Bittle 
was employed by the taxi company on the 
recommendations of his formef employers. 
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August H. Hoyler identified Minnick at 
‘police headquarters as the robber who fired 
the shot that killed Eller: He showed that 
he felt the loss of his friend and employe, 
who had worked for him for 11 years. He 


picked Minnick out of a crowd of 15 men. 
“You did it,” he said. 
it.” 
Just the night before the robbery of his 
store, 


“You cannot deny 


Hoyler attended a meeting of the 














AUGUST H. HOYLER, JEWELER WHOSE STORE 


WAS HELD UP 


Genesee Business Men’s Association at which 
detectives gave a demonstration of holdup 
methods. Hoyler said he resolved at that 
time that if his store ever was invaded by 
bandits he would offer no resistance. 

The statement by Minnick that he was 
dazed by liquor when he went into the 
jewelry store of August H. Hoyler was em- 
phatically denied by Mr. Hoyler. 

“Minnick absolutely was not drunk when 
he came in here Saturday night,” said Mr. 
Hoyler. “He exhibited no signs that might 
even have led to a suspicion that he was in 
the condition he describes. My wife, young 
Eller and myself were present when he came 
in. None of us remarked that he appeared 
to have been drinking.” 

Asked if Estelle Mackowska, the bandit’s 
accomplice, appeared to have been drinking, 
Mr. Hoyler said that to him she appeared 
like any number of girls living in the neigh- 
borhood and that she showed no signs of 
liquor. “Both she and Minnick looked like 
ordinary customers,” he said. Minnick and 
the girl were in Hoyler’s twice on the night 
of the shooting. The first time they ex- 
amined some rings and departed. Later they 
returned and at that time the robbery oc- 
curred. Mrs. Hoyler had left the store for 
home before the bandit pair made their 
second call. 








Early one morning recently someone 
threw a stone through the plate glass win- 
dow of the Finn jewelry store, Hazleton, 
Pa: A number of articles’ which were ‘on 
display were temoved. Local police ‘are 
working on the case. 
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JEWELER CATCHES CROOK 





Milwaukee Merchant’s Quick Wit Lands 
Window Smasher Behind 
Prison Bars 


MitwaAuKEE, Wis., May 17.—T welve-hour 
service in apprehending jewelry store rob- 
bers is the latest feature of the Milwaukee 
police department. Credit for the first ex- 
hibition of this remarkable speed in recover- 
ing articles taken from a smashed window, 
however, goes primarily to Phil Grossman, 
jeweler at 311 3rd St., whose presence of 
mind resulted in the arrest of Elmer Zim- 
mers, aged 24, who has since confessed to 
having robbed the George W. Chatterton, 
Inc., store at 130 Grand Ave. 

A traffic policeman, en route to his post 
at the corner near the Chatterton store, was 
startled te find a gaping hole in the neat 
window of the store, with several watch 
cases in the window apparently having been 
deprived of their contents. Following the 
careful instructions that have been given to 
officers of the Milwaukee police department, 
the officer immediately took down the num- 
bers shown on the various cases, and re- 
ported them to the station in making his 
report. All detectives in the city were 
immediately furnished with’ the numbers, 
and all avenues of escape from the city were 
blocked for the thief. 

Early on the same afternoon Zimmers 
entered the store of Mr. Grossman, and 
offered to sell a $565 watch at a low price, 
stating that a cheaper watch would fill his 
needs, and that he needed money badly. 
The jeweler had dismissed all thought of 
the robbery from his mind after reading 
about it, in the morning papers, but the 
appearance of the apparently new watch 
again aroused his suspicions. He asked the 
man where he had acquired the watch, and 
received the answer that it was purchased 
in Minneapolis several months ago. The 
several months clause strengthened Mr. 
Grossman’s suspicions, and he decided to 
investigate further, 

Telling the man that a watch of this de- 
scription had been recently lost, he lured him 
over to the telephone, and then called the 
police station to ask whether the number of 
this watch corresponded with one of those 
taken from the Chatterton window. Learn- 
ing that it did, he calmly told the man he 
would have to accompany him to the station. 

“When he tried to get away, I detained 
him,” is the simple way in which Mr. Gross- 
man describes his daring in coping single 
handed with the man, who from all indica- 
tions might have been a desperado. With- 
cut asking any aid from the police, the 
jeweler marched the culprit to his garage, 
ordered him into his car, and calmly drove 
him to the police station, while officers and 
Plain clothes men scanned all parts of the 
city for someone that might arouse their 
‘uspicions of being the guilty man, 

Search of Zimmers at the police station 
brought out the pawnshop card that showed 
Where the other items taken from the win- 
dow had been disposed of. Police immedi- 
ately recovered them, and Zimmers, who 
confessed to the burglary was confined to a 
cell. Four watches are still missing, and 
the thief denies all knowledge of them. It 
8 thought that someone may have helped 
himself during the interval between the 
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the time of the robbery and its discovery. 

A peculiar circumstance that surrounded 
the burglary of the Chatterton store, which 
was opened only a short time ago, was the 
fact that Zimmers selected his loot confining 
himself to two American brands, and left 
other makes in the window. The window 
was smashed with a padded brick, but the 
thief carefully removed this from the win- 
dow and, for some reason or other, carried 
it away with him, 

Great credit is being given by jewelers to 
the Milwaukee police department for their 
efficient system of apprehending jewelry 
store robbers, although in this particular 
instance all credit for the arrest must be 
given to Mr. Grossman, who has been instru- 
mental in bringing about the arrest of three 
other window burglars since the first of the 
year, 








Decline in Exports to the United States of 
Swiss Movements from Basel 


Wasuincton, D. C., May 17.—Increased 
tariff duties on watch movements probably 
account for the decline in value of exports 
to the United States of Swiss movements 
from Basel during the first quarter of the 
year, Consul Calvin M. Hitch has advised 
the Department of Commerce. Exports of 
watch movements from Basel to this country 
during the first three months of the current 
year totaled $192,165 in value, as compared 
to $220,070 in the first quarter of last year. 

Exports to the United States of complete 
watches increased from $7,236 in the first 
quarter of 1923 to $13,048. This increase 
is difficult to explain in view of the de- 
crease in the exportation of movements, re- 
ports Consul Hitch. It was presumed in 
Basel that the shipment of watch cases 
would decline owing to the increase in duty 
of 5 per cent. from 40 per cent. in the 1913 
tariff to 45 per cent. in the 1922 tariff. 

Watches are assessed as movements and 
cases separately and, therefore, an increase 
in the value of complete watches means an 
increase in the number of cases, despite the 
higher rates. If this is to be explained by 
greater demand it would seem that there 
would have been an increase instead of a 
decrease in the value of movements export- 
ed, Consul Hitch commented. The increase 
in the total value of complete watches ex- 
ported to this country was nearly 100 per 
cent., while the decline in the value of move- 
ments exported was 13 per cent. 

It is presumed by Consul Hitch that with 
the higher tariff duty there is less demand 
for the cheaper movements than for the more 
expensive ones. A very high-grade move- 
ment is less easily adapted to a case than 
a cheap movement; hence this class of move- 
ments advantageously may be provided with 
cases by the manufacturers and shipped com- 
plete, Consul Hitch advised. 

The export of watch jewels from Basel 
to the United States increased from $28,718 
in the first quarter of 1923 to $34,374 in 
the first quarter of 1924; watch materials 
declined from $1,846 to $978. Exports of 
separate cases during the first quarter of 
the current year were valued at $146. There 
was none exported to this country in the 
first three months of last year. 








J. W. Hoffmeister, Grinnell, Ia., is clos- 
ing out his business in that town. 
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IN BUSINESS 75 YEARS 





Williams Jewelry Store at Delavan, Wis., 
Has Long and Successful Career 

DeELavaNn, Wis., May 17.—Completion of 
seventy-five years of successful business is 
being celebrated this month by the Williams 
jewelry store of this city. The store was 
founded in 1849 by H. H. Williams, an 
Irish emigrant. From a small beginning the 
store has grown to be one of the leading 
retail jewelry establishments in this section 
of the State. . 

H. H. Williams, founder of the firm, was 
born in Dublin, Ireland, in 1815. His father 
was an ardent follower of Daniel O’Connell, 
in the latter’s ardent fight for freedom. 
This love for freedom was inculcated in the 
son, to the extent that he finally left for 
America, in search of a government more 
adapted to his preferences, 

A stranger in a strange land, Mr. Williams 
soon built up a good following in the jewelry 
business in Delavan, where he settled upon 
his arrival in this country. His business 
capacity was backed by an intimate acquaint- 
ance with the finesse of jewelry and watch- 
making, acquired during his apprenticeship 
under Thomas Curran, noted as one of the 
best watchmakers in Dublin. After finish- 
ing his apprenticeship, he worked for some 
time under the excellent guidance of Thomas 
Chancellor, then located on Sackville St., in 
Dublin. 

In Delavan his business soon outgrew the 
little shop in the front of his residence here, 
and he was forced to seek larger quarters. 
These were found on the site of the old 
Episcopal church, which was moved to make 
room for the store. At this time Mr. 
Williams displayed remarkable insight into 
the future, for the location was generally 
considered as too far to one side of the 
town, being just a little ways from a dense 
thicket several miles deep. His foresight 
was justified, however, for the city soon 
grew in that direction, and the site today is 
in the heart of the business district. 

Mr. Williams continued the business for 
40 years, before retiring and turning it over 
to Howard Williams, who has been operat- 
ing it successfully for the past 35 years. 
H. H. Williams died in 1902, at the age of 
87 years. The store today is a very pros- 
perous institution, and has a wide following 
throughout this entire trade territory. The 
sale which is at present being staged, in 
commemoration of the anniversary, is at- 
tracting many persons from an even wider 
zone by the great bargains that are being 
offered. 

—— 

The advertisement in this journal an- 
nouncing the contest for the best name to be 
submitted for the new 5% L. Tavannes 
model watch for which a prize of $100 has 
been offered, has brought forth a flood of 
answers from jewelers in all parts of the 
United States. According to H. Schwob, 
vice-president and sales manager of Adolphe 
Schwob, Inc., who are the general agents 
for the Tavannes watch, all the salesmen 
report that their customers are thoroughly 
acquainted with the contest, and their product 
and are very anxious to see what name will 
be adopted for the little watch. The contest 
started on May 1, and will come to a close 
at midnight, June 30. ’ 
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Michigan Jewelers Enjoy Record Breaking Convention 








Greatest Association Meeting in History of the Organization Held at Detroit 
May 12, 13 and 14—Many Splendid Features Include Snappy Business 
Sessions, Instructive Addresses and Giant Banquet 

















Detroit, Mich., May 15.—The Michigan 
Retail Jewelers’ Association held its 19th 
annual convention here from Monday 
through until Wednesday night. The at- 
tendance was the largest in the history of 
the organization, approximately 800 regis- 
tering from practically every section of the 
State. 

The jewelers emphatically indorsed the 
efforts of the A. N. R. J. A. in its efforts 
to obtain the elimination of the discrimi- 
natory jewelers’ excise tax, commended the 
publicity committee’s plan of the national 
organization for creating more jewelry sales 
and listened to optimistic discussions and 
talks regarding the business situation. 

Many experts also gave practical talks 
and conducted discussions on better busi- 
ness methods. As a _ result Michigan 
jewelry men in the future are going to put 
more energy into their business, adopt the 
most up-to-date merchandising methods and 
withal be more aggressive for business. 
The attendance was particularly gratifying 
and is said to have been even greater than 
at the last national gathering. 

The Wolverine Jewelers’ Travelers’ Club 
and the women’s auxiliary of the Michigan 
Retail Jewelers’ Association, held their an- 
nual meetings at the same time. 


Monday 


Monday was devoted principally to regis- 
tration, the renewing of old acquaintances 


and talking over interesting events that have - 


taken place since the last State gathering 
in Grand Rapids one year ago. A great 
many of the up-State jewelers did not come 
in until Tuesday morning. 

Altogether, it was an interesting group 
on the third floor of the Statler, where the 
visitors came in to register. Immediately 
many started for the streets, where a profit- 
able afternoon was passed in shopping and 
looking over the jewelry stores in the down- 
town section. Most of these prepared spe- 
cially attractive windows. In fact, the 
stores never looked finer than they did Mon- 
day, Tuesday and Wednesday. 

At 6:30 o'clock in the evening the visitors 
gathered again at the Statler, where dinner 
was served. This was somewhat informal. 
There was no speaking. Everybody visited 
and talked. When they weren’t talking they 
were singing. The prevailing good fellow- 
ship caused the dinner hour to extend over 
a considerable time. Following the dinner 
the visiting jewelers and their wives were 
guests of the Detroit Retail Jewelers’ Asso- 
ciation at the Temple Theater. Here a 
“rattling good vaudeville program,” as some 
one térmed it, filled everyone with good 
spirits. More than 300 seats were reserved 
for the occasion and practically all were 
filled: even though not all the convention 
guests had yet arrived. That wound up 
the first day and everyone hustled to bed 
to get an early start for Tuesday morning, 
as that was a great day. 


Tuesday 


Tuesday morning came in with overcast 
skies, but no one cared for that. Registra- 
tion began again at 9 a. M. and it was a busy 
half hour before everyone was set and ready 
ior the morning program. 

At 10:00 o’clock the convention opened 
with a bang. It was community singing 
that did it. The Statler song leader, A. 
Royal Forsythe, was right on the job. He 
opened with the national anthem and then 














M. D. ELLIS, RETIRING PRESIDENT 


suddenly jumped into the popular airs of the 
day. “Carolina in the Morning” soon was 
rolling out through the Statler’s big ball- 
room windows until it could have been 
heard way over on Woodward Ave. Then 
followed “Lil’ Liza Jane” and a number of 
other songs. The president, M. D. Ellis, of 
Grand Rapids, at this time called the gather- 
ing to order. 


Michigan jewelers are all law-abiding and 
God-fearing men. For a few moments they 
stood with bowed heads as the Rev. William 
B. Gantz, D.D., one of Detroit’s most famous 
clergymen, invoked Divine blessing upon 
those assembled and their deliberations. 

The address of welcome was made by 
H. H. Emmons, president of the Detroit 
Board of Commerce. Mr. Emmons con- 
sidered it a special privilege to welcome 
the visitors. He made a strong plea for a 
more definite co-operation between Detroit 
as a city and the remaining section of the 
State. “Some parts of Michigan outside of 
Detroit,” he said, “do not always look on 
Detroit with the friendly feeling that they 
should. I want all you visiting jewelers to 
look us over and just see what we are. 
This feeling, in time, I hope, will wear. 
We in Detroit want your friendly co-opera- 
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tion. We have many problems to solve here. 
We have one right now—a very serious one 
We are face to face with a street car strike 
and before you leave, we may have to calf 
on some of you jewelers to help us man the 
street cars. Detroit has grown so fast we 
hardly know where we are. We have many 
tangles to work out and the people in the 
State can do much in helping us through.” 

Mr. Emmons then took occasion to an- 
nounce the proposed metropolitan district, 
which will involve two other counties, jp- 
cluding that of Wayne, in which is located 
the city of Detroit. By this means Mr. 
Emmons hopes that many civic problems will 
be worked out. 

President Ellis responded graciously to 
Mr. Emmons and assured him the State 
jewelers stood at all times ready to aid De- 
troit in any crisis, even to the extent of 
taking a hand at running its street cars. 

The song leader got busy again and after 
a few more ballads Hugh Connolly, one of 
Detroit’s best-known jewelers, made a warm 
address of welcome in which he said the 
doors of all Detroit retailers stood wide open 
to every visiting jeweler. 

“The retail jewelers of Detroit wonder,” 
Mr. Connolly said, “why it is the State 
jewelers have stayed away so long. Not 
only the city, but the State Retail Jewelers’ 
Association also has grown. The associa- 
tion practically has doubled in population 
within the last few years, and so has Detroit, 
We are sorry your stay is so short. We 
would like to take you for a trip about the 
city but the program here is so full of good 
things we can’t do it at this time. Gentle- 
men, in behalf of the Detroit retailers I 
extend to you a most cordial welcome to 
Detroit.” 

President Ellis at this time took occasion 
to refer to the energetic work on the part 
of Edwin T. Wright, of Wright, Kay & 
Co., in the interest of the program and the 
entertainment. A vote of thanks was ex- 
tended to Mr. Wright, who served as chair- 
man of the entertainment committee. 

Mr. Wright responded by saying: “If the 
visiting jewelers keep up with the entertain- 
ment in store for them they will have to go 
some.” It might be well to add at this time 
that they did. 


ADDRESS OF NATIONAL PRESIDENT HUFNAGEL 


E. H. Hufnagel, of Mt. Vernon, N. Y, 
was then introduced by President Ellis. As 
everyone knows, Mr. Hufnagel is president 
of the national jewelers’ association. He 
started by letting it be known that Henry 
Ford, at one time, attempted to be a watch- 
maker. “I wonder,” said Mr. Hufnagel, “if 
it was at the watchmaker’s bench Mr. Ford 
conceived the idea of his present success 
as a motor car manufacturer.” (Mr. Ford 
was busy down at River Rouge and no one 
was present who could answer for him.) 

“The national organization,” said Mr. 
Hufnagel, “is, of course, made up of the 
State organizations. It is the strong State 
organizations that aid in making effective 
the work of the national body.” 

Mr. Hufnagel then jumped into the tax 
question and discussed it at some length. 

“Our biggest task today,” said the m 
tional president, “is to educate our com 
gressional representatives to the right way 
of thinking. It is high time that business 
should be given some real consideration a 
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Washington. Some of our individual jewel- 
ers have sent as many as a dozen letters 
to a single congressman regarding this tax 
matter. It is a case of wearing them down 
and already our work is beginning to pro- 
duce results. For some reason or other even 
your Detroit senator has overlooked the 
jewelers. 1 know the bonus is a contention. 
That may be true, but what I am after now 
is relief for the jewelers who are being 
taxed to such an extent that their business 
is threatened. It is impossible for him long 
to pay his tax out of his principal, and that 
js just what many are doing now. 

“After much struggling we finally have 
induced the house to pass a measure giving 
the jeweler tax relief on merchandise under 
$40 and watches under $60. This is the 
best we could do. When the measure 
reached the senate the jewelry relief was 
cut from $40 to $25 and that is where it 
stands today. I can make no promises what 
the final results will be, but still I have 
hopes for relief, but it must come through 
educating our representatives that the 
jeweler is not altogether engaged in the sale 
of luxuries. The tax is an injustice and 
we are going to fight it to a finish. We 
will not let up even with a partial relief.” 

By means of a rising vote Mr. Hufnagel 
was given the convention’s unanimous sup- 
port in his fight to gain the tax relief that 
every Michigan jeweler believes he is en- 
titled to. 

President Ellis then delivered his address. 


ADDRESS OF PRESIDENT ELLIS 


“It certainly gives me great pleasure to welcome 
you to the 19th annual conventicn of our organ- 
ization, and at this same time I will also thank 
the jewelers of Detroit for making it possible for 
us to hold this convention in their busy and beau- 
tiful city. 

“During the past year it has been my good 
fortune to meet and become acquainted with many 
of the Michigan jewelers, and I will say sincerely 
the memory of my term of office will always be 
a most pleasant one to me. No jeweler has failed 
to respond to the call that has at any time been 
sent out by the executive hoard. This, in itself, 
shows a growing interest and responsibility in our 
association by all of you. And it is necessary 
there is this increasing interest being taken in 
both our state and national asscciations with so 
many important questions constantly arising and 
demanding our attention and decisions. And it is 
impossible for the individual jeweler with his in- 
dividual viewpoint to properly and profitably find 
the answers to these questions. From time im- 
mortal has the example of this truth been proved, 
and it is committees and associations and federa- 
tions that form the active forces. One very apt 
example of today is the accomplishment of our 
excise tax elimination committee. And it is by 
similar effort in all things that we will gain the 
success for which we strive, or reach the goal we 
hope for. 

“Now some of you may ask how can we assist 
any more than by being a member of the State 
association. This way: Get together and organize 
@ local club in your own city or town, even 
though you start with but two or three members. 
ton friendly terms with your brother jeweler 
who long ago ceased to be your competitor in 
“ — 4 have too long considered other jewel- 
by ‘d or he is actually helping you and I to 
rm up and zdvertise the jewelry business. The 
ion ven re, the hardware store and the department 
race are your competitors of today. They are the 

“a price cutters, and who demoralize our busi- 
nets along the lines of price cutting, substitution 
fine fads. You can assist in district meetings, 
ois ung often with the jewelers of neighboring 

Hes, exchanging ideas, visiting their stores, no- 
letdline modes of displaying merchandise, 

" ee ne of their trade and noting 
> in aaa — their customers. All these 
= Z = my us lessons, incite our ambition 
mistakes us » if not better, overcome the same 

© may see made, and stimulate the 
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desire to do things as they should be done, when 
we return to our own Stores. It is surprising the 
different aspect life in general and business life 


particularly assumes after these get-together 
age ss . , , 
ae cGentiemen, I do not wish to outline a policy 


for the incoming officers, but I would like to make 
the following suggestions, based on my experience 
of the year just past. Something should be done 
in the way of a convention for the Upper Penin- 
sula jeweler. He helps support our organization, 
but at present can receive none of the benefits 
of our yearly reunions without an extreme finan- 
cial outlay. This is a matter of sufficient im- 
portance to keep him at home. It seems to me 
we should consider this thing before it is too 
late—before he decides he will have his own or- 
ganization and hold his own conventions in his 
own part of the country. We should make plans 
that would give him a convention of one or two 
days’ duration in a spot convenient for all Upper 
Peninsula jewelers. It seems to me this could 
be done. I would like to see a field secretary 
hired by the State association to work constantly 
among the State jewelers and to hold local and 
district meetings. The man should be capable of 
teaching the newer methods of doing business to 
all of us, for we drop into a rut in our business 
methods sooner and easier than we realize—some 
one to instruct in these simplified methods of book- 
keeping, some one to suggest the newer arrange- 
ments of stock, the profitable forms of advertising. 
A man, if you please, equal to the secretary of 


our State hardware men’s association. You say 
this costs money? Of course it does; anything 
that is worth while must be paid for. But what 


we all want is value received. Mere money has 
no worth. This would necessarily raise our dues, 
but I believe the most of us are perfectly 
willing to pay for such things that will carry us 
onward and upward in the realm of business men 
and merchants. 

“Gentlemen, you have been very kind in your 
attention this morning, and my sincere wish is 
that you may each carry away from our convention 
something of real lasting benefit; that your so- 
journ in the fair city of Detroit will ever be a 
valuable force in the days to come, and that power 
for the further construction and betterment of 
this association be the outcome of this gathering. 
Gentlemen, I thank you.” 


H, A. Bromberg, of Battle Creek, gave a 
brief response for the visiting jewelers. He 
congratulated Detroit, and the Detroit jewel- 
ers, for their cordial reception. He also 
pointed to the growth of the State organiza- 
tion and to its increasing power in the in- 
terest of the jewelry business. The con- 
vention then adjourned for luncheon. 

A feature of the noon hour was a special 
luncheon for the ladies, given by the Detroit 
Retail Jewelers’ Association. This was an 
informal affair. There were no speeches 
but plenty of singing and conversation. 


AFTERNOON SESSION 


President Ellis called the convention to 
order for the afternoon session at 2 o’clock. 
Community singing consumed about 15 min- 
utes and everybody then was in fine fetter 
for the fine program that followed. 

Sol Hess, the cartoonist of Chicago, was 
one of the afternoon features. Mr. Hess, 
it will be remembered, is the creator of the 
Nebbs,” a comic strip that runs in a large 
number of daily papers throughout the 
United States. He just gave a happy talk 
and very sensibly never once attempted to 
tell the jewelers how to run their business 
or how to solve any of their problems, He 
'S 4 modest gentleman and was given a most 
cordial reception. 


ADDRESS OF W. J. KANE 
a * J. Kane, a merchandising expert from 
urroughs Adding Machine Co., fol- 
owed with a talk on “Advantages of Selling 
¢welry for Cash.” Mr. Kane believes that 
only real way to sell jewelry or any- 
ing else, is for cash. “It keeps down 
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overhead costs,” he says, “and furnishes a 
means by which capital invested may be used 
to advantage.” He does not include 30-day 
charge accounts as credit. He considers such 
favors as that the same as cash. “Credit,” 
he says, “is an act of kindness, but too much’ 
credit has killed many farmers and wrecked 
banks in the west. And it will do the same 
in any part of the United States. It may 
increase gross volume, but the one who 
grants credit often overlooks the increase in 
overhead.” 

Mr. Kane even declared against the sell- 
ing of automobiles on credit, as is so much 
the practice just now. “Sooner or later,” he 
says, “the practice will have a reaction and 
the retailer be put to stand the test. It is 
just the same in selling jewelry on credit,” 
he continued. “Already business is beginning 
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to take stock. The trouble with many 
jewelers and those engaged in other lines 
is that they do not know how to merchan- 
dise. The failures they make create hard- 
ships for those who do. One reason for 
granting credit is to increase gross volume. 
It also makes shopping easy. But it entails 
many things. One of the greatest is the in- 
crease of overhead. Many people have the 
habit of shopping because they like to. They 
order quantities of stuff they do not want. 
It is sent to their homes and in due time 
they send it back. They do not want it. 
Credit encourages this practice. But the re- 
tailer nevertheless has to stand the expense 
of the delivery and in most cases the re- 
turn. It costs money to finance a credit 
customer, to say nothing about the chance 
taken.” 

Mr. Kane, at this point, paid his respects 
to jewelers who neglect to properly trim 
their windows. “The windows of some 
jewelers,” he said, “have the appearance of 
storage rooms. They are filled with dust 
and with merchandise that is old and out of 
date. 

“Then again, jewelers in many communi- 
ties fail to make a close analysis of their 
prospective buyers, and stock their stores 
accordingly. It does not pay to carry mer- 
chandise that cannot be sold. Then again, 
keep a close tab on overhead expenses. A 
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40 per cent overhead always means a loss.” 

O. M. Ross, of the Canadian Jewelers’ 
Association, happened to be present in the 
afternoon. The night before he attended a 
meeting of the Essex county jewelers over 
in Windsor, Ont., across the river from 
Detroit. Mr. Ross was invited to the plat- 
form by President Ellis and gave a brief 
tax talk. He showed that the Canadian 
jewelers had passed through experiences 
similar to those in the United States. Some 
relief had been obtained, he said, and con- 
ditions were now clearing up. Mr. Ross 
was accompanied by C. H. Hepinstall, a 
jeweler from St. Thomas. 

Milton C. Hirschfield followed with a talk 
on “Selling Jewelry on Credit.” The speaker 
took an opposite stand from that of Mr. 
Kane. He declared the very success of the 
credit jeweler is sufficient to prove his meth- 
ods are effective. “The credit jeweler’s 
losses are not large,” he said. “The aver- 
age purchaser is honest and where good 
judgment is used credit losses are cut. 

“The credit jeweler gets the bigger turn- 
over with the lowest overhead. Some people 
have the idea the credit jeweler does not 
handle the highest grades of merchandise. 
That is all wrong. His merchandise is the 
very best he can obtain. You don’t see any 
of this gold-filled stuff in the windows of 
the credit jeweler. He has no time for it. 

“Advertising, if done correctly, will in- 
crease a jewelers’ business from 15 to 25 
per cent and perhaps more at almost any 
time. If a jeweler is young, ambitious and 
has a vision for big business, I would ad- 
vise him to enter the credit business. But 
it means hard work and an intense applica- 
tion to business. If he is not, then it is 
another question. 

“The credit jeweler has to finance his 
own business. At present there is no jewel- 
ers’ finance corporation in Detroit such as 
handles the credit end of the automobile 
business, although I see possibilities for 
such an institution. The credit jeweler, as 
a rule, starts with little capital. By skillful 
business methods he is able to carry his cus- 
tomers, and make a good thing out of the 
business. 

“It is not always the poorer man who 
buys his jewelry on credit. You would be 
surprised to see the class of customer who 
really patronizes the credit jeweler, Then, 
again, it opens the way for the person of 
smaller means to obtain jewelry he delights 
in. Many could not acquire it otherwise.” 

Just before adjournment President Elis 
named the following committees: Nomina- 
tion—Hugh Connolly, Detroit, chairman; 
C. F. Bauer, Saginaw; M. H. Bell, Kala- 
mazoo; Max Jennings, Saginaw; H. A. 
Bromberg, Battle Creek. ; 

Resolution—W. H. Hamilton, Kalamazoo, 
chairman; A. J. Hammel, Luddington; E. L. 
Church, Jackson; J. E. Green, Benton Har- 
bor; S. Green, Mt. Clemens. 

In the evening an elaborate banquet was 
served at which the principal speaker was 
Edgar Guest, Michigan’s favorite poet. He 
recited from his own works. There was no 
toastmaster and no other addresses. It was 
just a good, sociable time. The ladies were 
present and later in the evening dancing be- 
came a feature. 
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opened with the usual community singing. 
It is quite remarkable what singers these 
Michigan jewelers are. Pedestrians could 
hear them nearly out to Woodward Ave. 

F, L. Pierce, of Detroit, secretary of the 
Direct Mail Advertising Association of the 
United States, was the first speaker on the 
program. “Direct mail advertising,” Mr. 
Pierce said, “may not be a cure-all in busi- 
ness, but if used as it should be, it cannot 
help but be a great aid in the building up 
of any business, no matter whether it be 
jewelry or anything else. I believe it should 
be made to work harmoniously with news- 
paper advertising, which also is indispensible 
in a business. 

“In getting out a mailing piece, I want 
to lay particular stress on good paper and 
good printing. These two elements in direct 
mail advertising go hand in hand. A slip 
in one or the other may entirely ruin an 
advertising campaign. Poor paper and 
sloppy printing are worth nothing in direct- 
mail advertising. Then become thoroughly 
acquainted with the field in which you are 
sending your advertising. Get the right 





ALBERT R. KANBERG, CHAIRMAN, ENTERTAIN- 
MENT COM MITTEE 


kind of mailing lists and keep them up to 
date. Hundreds of thousands of dollars are 
wasted each year by advertisers through 
mistakes, 

“Get real live lists. They may be built 
up everywhere. In the jewelry business 
they may be obtained from the social 
columns, the birth and marriage notices and 
numerous other places, but above all things, 
keep your lists alive. Then I want to tell 
you one of the very best ‘ads’ you can get 
iS a satisfied customer.” 
pv awin T. Wright, of Wright, Kay & 
“o., Detroit, followed with a most fascinat- 
Ing demonstration of window trimming. Mr. 
W right said that Wright, Kay & Co. regard 
Its windows worth $10,000 a year as a sales 
medium, He advised against the use of too 
arge Price tags when used with displays of 
«fl kind. “If the tag is too large,” Mr. 
Wright said, “it tends to detract from the 
piece of merchandise that is being shown. 
DF jeweler’s windows should never be 
“giected. They should be changed fre- 
luently and watched carefully. 
det Wont I placed a $75 ring in one of 
} rea Ave. windows. A short time 

S a young man happened in and 
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asked to look at some of our diamonds. He 
said he was a stranger, had admired the 
ring in the window and as he was planning 
to purchase one some time in the near fu- 
ture, he would like further information. 
The result was he chose a $200 diamond 
and paid cash for it. That $75 ring, it will 
be seen, had actually sold a $200 diamond 
for us. And so it goes all through the year. 
No jeweler can afford to neglect his window 
display.” 

Mr. Wright also made some actual demon- 
strations in the arrangement of silverware. 

The convention then adjourned for lunch. 














H. Ww. DETROIT 


HIMELHOCH, 
WHOLESALE AND MANUFACTURING 
JEWELERS’ ASSOCIATION 


PRESIDENT, 


After a lively song period the afternoon 
session was opened with an address by Tom 
Jones, and as the program stated, “Alias 
Thousand-Dollar-a-Week Jones” from Grand 
Rapids. At the conclusion the jewelers all 


admitted they had heard something of real 


value. 

“T defy these calamity howlers who say 
business is not good,” Mr. Jones said. “Busi- 
ness is good for every one who has ambi- 
tion enough to get after it. Conditions have 
changed from what they used to be. We 
can’t sit around and look pretty these days 
and expect to have good business. Why, we 
are having the very best business in the his- 
tory of our organization. 

“Do you know I believe the average bar- 
ber is one of the best salesmen I ever knew. 
You go into the barber shop and you are 


greeted with a ‘How do you do, sir. We'll 
be ready for you in just a minute.’ Then 
you take your seat. Your work is done. 


You pay your bill, and as you leave the 
head barber says, ‘Good day, sir. Come 
again.’ That’s good salesmanship and it 
wins customers. If more of our salesmen 
would adopt some of the methods of the 
lowly barber they would be greater successes 
and be a means of keeping business good all 
the time. O, anything but the sour faces 
that you meet when entering a store!” 

G. E. Scully, of the National Cash Regis- 
ter Co., followed with a chart talk in which 
he pointed out the causes of so many busi- 
ness wrecks. He, too, urged courtesy in 
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business, the watching of stock turnover and 
increased sales on the part of the sales 
people. 

Claude Wheeler, of THE JEwELers’ Cir- 
CULAR, was the final speaker on the program. 
Mr. Wheeler urged support of the local, 
State and national jewelers’ associations and 
talked about co-operative advertising among 
retailers. He next discussed the National 
Jewelers’ Publicity Association drive for a 
$1,000,000 fund, giving figures as to results 
in several of the States. , ; 

On recommendation of the nominating 
committee the following officers were elected : 
President, W. A. Fall, Klamazoo; first vice- 
president, James A. Garlick, Detroit ; second 
vice-president, L. E. Phillips, Grand Rapids; 
third vice-president, A. J. Jean, Sault Ste. 
Marie; treasurer, J. S. Martineck, Travers 
City; secretary, Edwin T. Wright. Ad- 
visory board: M. D. Ellis, Kalamazoo; J. K. 
Godfrey, Bay City; W. W. Bugg, Jackson; 
Nelson Meyer, Saginaw; traveler, Harry 
Groves, Toledo. 

The resolution committee in its report 
endorsed the efforts of the A. N. R. J. A. 
towards securing elimination of the discrimi- 





WOLVERINE 


SEC.-TREAS., 
JEWELERS’ TRAVELERS’ CLUB 


GARNER G. SLY, 


natory excise tax on jewelry, deplored the 
death of J. J. Thompson, of Grand Rapids, 
former vice-president recommended the 
Jewelers’ Mutual Fire Insurance Co.; en- 
dorsed the plan of the A. N. R. J. A. pub- 
licity committee for creating more jewelry 
sales; recommended an attempt to double 
membership in the State association; rec- 
ommended local clubs organizing jewelers 
in adjacent towns; thanked the trade press 
and appealed to all jewelers to subscribe to 
trade papers; expressed appreciation for aid 
of the Wolverine Jewelers’ Travelers’ Club; 
endorsed the Horological Institute of Amer- 
ica for its great work and expressed ap- 
proval for services rendered by the associa- 


tion’s retiring officers, and thanked the 
jewelers and ladies of Detroit for their fine 
hospitality. 

Edwin T. Wright, the newly elected 


secretary, informed Mr. Ellis, the outgoing 
president, he would be unable to serve the 
coming year. The resignation was held over 
for further consideration and he may yet 
be induced to retain the position. 

The treasurer, J. S. Martineck, reported, 
after all expenses of the convention were 
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jd, there would be a balance in the treas- 
ury of $1,500. 

Mrs. Phillips, of the Ladies’ Auxiliary, 
made a brief report of its annual election 
and thanked W. F. Broer, of the W. F. 
Broer Co., Toledo, for his fine courtesy ex- 
tended to the ladies while at the convention. 

After the induction into office of the new 
president, W. A. Fall, by the retiring presi- 
dent, M. D. Ellis, the convention was ad- 
journed. The next gathering will be held 
at Grand Rapids. 

In the evening all of the members of the 
Detroit Wholesale and Manufacturing 
Jewelers’ Association and the Wolverine 
Jewelers’ Travelers’ Club were host at a 
grand banquet in the big ballroom at the 
Statler Hotel. Mort G. Evans served as 
toastmaster and general director of the fes- 

















E. C. AVERY, SECRETARY, DETROIT WHOLESALE 
AND MANUFACTURING JEWELERS’ 
ASSOCIATION 


tivities, consisting of a vaudeville program 
and dancing. 

H. W. Himelhoch made a very brief ad- 
dress, One of the evening’s features was a 
violin solo, consisting of three numbers 
played by Hugo Segal, accompanied by Mrs. 
Ann Segal. One number was a Gavotte 
composed by Mrs. Segal. Both are real 
artists and were recipients of much applause. 
Another feature was the offering of a grand 
prize which was won by Henry Petz, of 
Kalamazoo, one of the stipulations being 
that Mr. Petz, down through the years, must 
always bring it to the annual State conven- 
tion. The prize proved to be a very fluffy 
and white poodle dog. Dancing wound up 
the evening, 

— convention was a success from every 
apoint, and it was due to the energy and 
loyal support of practically every Detroit 
ag Like other gatherings of this kind, 

oo a few outstanding persons 
pote ne special mention for their labors. 
D a - are the Tetiring president, M. 

tn 1s, Grand Rapids; J. S. Martineck, 

~¢ City, the association’s treasurer ; 
lick, Hsrberes Battle Creek ; AP H. Gar- 

Detroit eee ae and Edwin T. Wright, 
verine : rs; larry Groves, of the Wol- 

Jewelers Travelers’ Club, Toledo; 
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H. W. Himelhoch, of the H. Himelhoch 
Co.; E. C. Avery, Detroit manager of the 
W. F. Broer Co., Toledo, and Mr. Broer, 
himself, who passed much time at the con- 
vention; Mrs. L. E. Phillips, Grand Rapids ; 
Jacob Segal, of the Jacob Segal Co., dia- 
mond importers, Detroit; Albert R. Kan- 
berg, former secretary-treasurer of the Wol- 
verine Jewelers’ Travelers’ Club, and chair- 
man of the entertainment committee, who 
is one of the best workers in the organiza- 
tion, who deserves much credit for the splen- 
did manner in which he handled his part in 
the convention work, and Mort. G. Evans, 
toastmaster at the concluding banquet given 
by the Detroit Wholesale and Manufacturing 
Jewelers’ Association and the Wolverine 
Jewelers’ Travelers’ Club. 

The following concerns were well repre- 
sented by interesting exhibits: The Provi- 
dence Jewelry Co., H. L. Maller, representa- 
tive; the Gorham Co.; the C. & E. Marshall 
Co., E. W. Berg and E. Marshall, representa- 
tives; Hoffman Bros., Inc.; the International 
Silver Co.; Farber Bros., and the Bert Kline 
Jewelry Co. 

Members of Wolverine Jewelers’ Travelers’ 


Club Elect Officers 


Detroit, Mich., May 15.—At the annual 
meeting of the Wolverine Jewelers’ Trav- 
elers’ Club held here Wednesday in connec- 
tion with the annual convention of the Michi- 
gan Retail Jewelers’ Association, the 
following officers were elected: President, 
Harry Groves, of the William S. McCaw 
Co., Toledo, O.; first vice-president, Jacob 
Segal, of the Jacob Segal Co., Detroit; 
second vice-president, Walter F. Clements, 
of the Norris, Allister, Ball Co., Chicago; 
secretary-treasurer, Garner S. Sly, of the 
FE. H. Pudrith Co., Detroit; traveling repre- 
sentative, Mort. Evans, of the Bulova Watch 
Co., New York city 

At this same meeting the members among 
themselves raised $1,500 which was devoted 
to entertainment purposes on the last eve- 
ning of the State convention. 





Ladies Auxiliary of Michigan Retail 
Jewelers’ Association Choose Leaders 


Detroit, Mich. May 15.—The Ladies’ 
Auxiliary of the Michigan Retail Jewelers’ 
Association, at its annual meeting Wednes- 
day, elected the following officers: Presi- 
dent, Mrs. F. J. Mahrle, Jackson; vice- 
president, Mrs. M. D. Ellis, Kalamazoo; 
secretary, Mrs W. A. Fall, Kalamazoo; 
treasurer, Mrs. R. C. Allen, Harbor Beech. 

There was no other business transacted. 
Mrs. L. E. Phillips, of Grand Rapids, the 
retiring president, presided. 





ATLANTA JEWELERS MEET 








of Local 24 Karat Club Hear 


Important Addresses 


Members 


ATLANTA, Ga., May 16.—One of the most 
successful meetings of the Atlanta 24-Karat 
Club held since its organization was con- 
ducted here tonight in the Mahogany Room 
of the Hotel Ansley. The meeting opened 
with a dinner at 6:30 o’clock in honor of 
I. H. Quigley, assistant to President Ed- 
ward H. Hufnagel, of the A. N. R. J. A,, 
and was followed by a report from the auc- 
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tion sales committee and an inspiring address 
by Mr. Quigley on business conditions and 
the problems of the jeweler. 

Hubert W. Anderson, of Ewing Bros. 
wholesale jewelers, acted as toastmaster and 
introduced the speakers and some 30 jewel- 
ers, including the president of the Georgia 
Retail Jewelers’ Association and officers of 
the Atlanta 24-Karat Club, were present. 

Following an excellent dinner, Mr. Jordan, 
the lawyer looking after the “no-auction” 
ordinance for the club, made a brief report 
on the progress of the ordinance in the 
courts. 

Reviewing the Klein and Ellman case, 
which was made the test case on the new 
regulation, Mr. Jordan stated that it was now 
before the Supreme Court of Georgia, where 
it would probably come up within three or 
four months. 

He stated that in most of the larger cities 
east of the Rocky Mountains, ordinances 
against the fraudulent auction jeweler much 
more severe than that passed in Atlanta had 
been enacted and sustained by the courts, 
and said that he felt sure the Supreme Court 
would sustain the decision of the Superior 
Court and compel auctioneers of jewelry to 
properly label their goods. 

E. H. Quigley was the principal speaker 
of the evening, and after commenting upon 
the situation in Congress at the present time 
—a situation which resolved itself into a 
fight for political power and in which noth- 
ing not designed to help one party or the 
other would be considered—Mr. Quigley 
gave his reasons for believing that business 
conditions will improve in 1925. 

“Business conditions,” he told Atlanta 
jewelers, “are not so good. Most of the 
States show a loss for 1924. In fact, our 
records show that only 12 States in the Union 
show a business gain, while 35 States show 
losses running from one per cent to 20 per 
cent. 

“The outlook, however, is brighter,” he 
said. “To begin with, 21 banks in New 
York and other sections of the country have 
just agreed to pool something like $200,000,- 
000 with which to stimulate foreign trade 
and bolster up or rehabilitate the financiers 
and manufacturers of Europe. This will un- 
doubtedly make our money the standard fot 
the world and will result in an opening up 
of trade and an improvement in business con- 
ditions. This corporation will be formed in 
November, after the Presidential election, 
and a change in business conditions should 
take place as soon as it gets in operation.” 

Mr. Quigley advocated increasing turn- 
over through selling on the deferred payment 
plan, which he explained, and cited firms 
that had increased their business from $15,- 
000 to $22,000, from $75,000 to $125,000, and 
from $100,000 to $150,000 a year by the use 
of the deferred payment plan. 

And, in conclusion, he made a strong plea 
for greater co-operation. 

Following Mr. Quigley’s address, it was 
decided to hold regular monthly meetings of 
the Atlanta 24-Karat Club, in order to 
strengthen the organization of the jewelers 
of Atlanta and neighboring towns and pro- 
mote a greater spirit of co-operation among 
them. 

The dinner and meeting was a success in 
every way, and Atlanta jewelers intend to 
repeat it next month and have a rousing 
meeting every month in the future. 
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Boston, Mass., May 14.—Arrest of 11, 
charged with fraud in connection with auc- 
tions, was effected in this city Monday, after 
a round-up by the police, as the result of a 
campaign “to clean up auction rooms,” be- 
gun by the Boston Better Business Commis- 
sion, The investigations were made by Ken- 
neth Bachman, of the commission, over a 
period of two months. 

The drive against these auctioneers’is a 
fulfilment of the promise made by Mayor 
Curley at the convention of the Massachu- 
setts Retail Jewelers’ Association in this city 
last March. 


The arrested men, who furnished bail of 


$500 each, were: Harry Friedman, employed 
by Frederick’s Jewelry Shop; Arthur J. 
Crowell, also of the Frederick’s Jewelry 
Shop, charged with misrepresentation of 
watches and jewelry, fraud and deceit; Isa- 
dor E. Rubenstein, no certificate, charged 
with selling under an assumed name at the 
Hub Auction & Commission Co.’s shop; 
Benjamin Abramhoff, charged with misrep- 
resentation of jewelry in three counts, as- 
sistant auctioneer at the Hub company’s 
shop; Louis Colmes, auctioneer at Sawyer 
& Co.’s shop, charged with misrepresenta- 
tion in four counts; Samuel A. Kaplan, auc- 
tioneer employed by S. Robinson & Co., ac- 
cused on two counts of misrepresentation and 
one count of fraud; Mitchell Melnick, auc- 
tioncer at the Colonial Diamond Co., 
charged with two counts of misrepresenta- 
tion; Benjamin Finn, auctioneer at the New 
England Auction & Commission Co., charged 
with two counts of misrepresentation ; 
Charles Etelman, assistant to Finn, two 
counts of misrepresentation; William H. 
Arington, assistant to Finn, charged with 
two counts of misrepresentation; Harry 
Linanski, auctioneer, operating under the 
name of Harry Benjamin, no certificate and 
alleged misrepresentation of tableware in 
four counts. 

For years the jewelers of Boston have been 
trying to get rid of auctioneers who indulge 
in fraudulent practices. Albert R. Kerr, two 
or three years ago, started a campaign and 
secured convictions of some auctioneers, but 
they started operations again under assumed 
names, or got assistants to carry on for 
them, although their licenses had been can- 
celled, 

This latest effort by the Boston Better 
Business Commission is a much larger move- 
ment, has the support of many jewelers, and 
's expected to be more effective in putting 
out of business men who do not conduct an 
honest business. From past experience the 
indications are that a certain element in the 
auction trade will make tremendous efforts 
to defeat the object of the campaign. The 
commission is being congratulated upon the 
Success which has attended its efforts so far 
to minimize the abuses. 

‘ditorially the Boston Post says: ‘More 
Power to the Boston Better Business Com- 
mission and the police in their crusade 
=e. what may in expressive..slang be 

led “snide” auction rooms in this city. It 





requires no very keen judgment on the part 
of any well-informed visitor to these fly-by- 
night emporiums to decide promptly that 
three-quarters of them are run on a purely 
swindling basis, a basis of misrepresentation, 
of ‘shills,’ as confederates in the buying 
crowd are termed, and of a total refusal ever 
to make good to a dissatisfied buyer, unless 
he has the aweing company of an officer at 
his elbow. 

“On good and sufficient evidence, carefully 
collected, a lot of these ‘worthless auction 
store proprietors’ have been arrested. Let 
the good work proceed.” 








FORM NEW SOCIETY 





Cincinnati Watchmakers Adopt Constitu- 
tion and By-Laws and Elect Officers 


Cincinnat1, O., May 14.—The Cincinnati 
Horological Society became a permanent or- 
ganization on Monday night when some 50 
members ratified the constitution and also 
sanctioned the by-laws that had been drawn 
up by a committee which is entirely re- 
sponsible for the organization. 

The society is made up of a large group 
of watchmakers and watch repairers who 
have organized with the purpose of defend- 
ing the stability of the American watch- 
maker and also to further the work of the 
American Horological Institute at Wash- 
ington, D. C. The officers who were elected 
at the meeting are: J. S. Breen, president ; 
Joseph H. Huschle, vice-president; Carl R. 
Besse, secretary, and Clyde Keagy, treas- 
urer. The executive committee consists of 
Frank Garrett, Fred B. Gossling and Harry 
Flotermersch. Mr. Breen is associated with 
O. M. Jaccod in a watch repairing estab- 
lishment in the Union Central building. Mr. 
Huschle is head watchmaker at the Oskamp 
Jewelry Co., where Mr. Besse also is in 
the watch department, while Mr. Keagy is 
one of the instructors in the watchmaking 
department at the Ohio Mechanics Insti- 
tute. 

The purpose of the society will be that 
of establishing the most pleasant relations 
between watchmakers and jewelers in Cin- 
cinnati, declared J. S. Breen, the newly 
elected president. 

“Ordinarily the suggestion of an organiza- 
tion is usually taken to mean that a fight 
of some kind is to be waged, but we will 
do everything possible to destroy that con- 
ception, at least among jewelers,” said Mr. 
3reen. “It will be our sincere endeavor to 
deal most amicably with all jewelers and to 
create the friendliest possible relations, as 
the jewelers are dependent upon us as much 
as we are dependent upon them. Harmony 
in working together is to be our chief aim. 

“We can also devote a lot of time in for- 
warding the work that has been started by 
the American Horological Institute. It is 
well within the realm of possibilities to have 
as good watchmakers in this country as 
there are in any other country.” 
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TO CONSIDER JEWELRY MARKS 





Fraudulent Stamping to Be Taken Up at 
17th Annual Conference of Weights & 
Measures to Be Held at Washing- 
ton May 26-29 


WasuHiIncTon, D. C., May 16.—Fraudulent 
marking of jewelry will be considered at the 
17th annual conference on weights and meas- 
ures which will meet at the Bureau of 
Standards May 26-29. State and city offi- 
cials, manufacturers, and representatives of 
interested associations will be present. 

The conference is held annually, and was 
originally organized in 1905 for the purpose 
of bringing together the officials charged 
with administration of weights and measures 
laws in the several States. While retaining 
this character, the conference has expanded 
greatly and its discussions not only embrace 
model laws and specifications for weighing 
and measuring devices, but also methods of 
sale of various articles, trade practices ad- 
versely affecting the consumer and miscel- 
laneous topics bearing up the problem of 
protecting the pocketbook of the consumer. 








Schedules in Bankruptcy Filed by L. K. 
Watch & Diamond Co., New York, 
Show Liabilities of $17,984 and 
Assets of $3,742 


The L. K. Watch & Diamond Co., Inc., 
126 Hester St., New York, filed schedules 
in bankruptcy in the United States District 
Court on Monday, May 12, listing its liabili- 
ties at $17,984 and assets at $3,742, The 
amount owed by the firm represents all un- 
secured claims while the assets include, stock 
in trade, $2,500; machinery, tools, etc., $445; 
debts due on open accounts, $541, and de- 
posits of money in the bank and elsewhere, 
$256. 

An involuntary petition in bankruptcy was 
filed against this concern on Feb. 4 last, fol- 
lowing a report made by Mr. Kaplan, a 
member of the concern, who claimed that he 
was held up and robbed in Philadelphia on 
Jan. 23 of gems worth about $20,000. The 
hold-up, he «claims, was committed at the 
corner of Market and 17th Sts., in Phila- 
delphia, and was accomplished by a woman 
and two men. 

Among the largest unsecured creditors 
are: Aisenstein & Woronock, $844; B. & G. 
Mfg. Co., $942; A. Bernstein, $537; J. 
Cohen, $1,700; Diel Watch Case Co., $320; 
Famous Watch Case Co., $122; D. J. Gold- 
smith, $881; J. Gottlieb, $1,145; Leon Hirsh, 
$382; Moise Hirsch, $122; Ideal Watch Case 
Co., $549; Jovis Watch Co., $1,482; Mr. 
Jollofsky, $418; Knickerbocker Watch Co., 
$462; Mr. Kutcher, $265; Mr. Mansovitz, 
$392; Montreaux Watch Co., $512; National 
Watch Case Co., $435; National Gold Chain 
Co., $307; Mr. Pusrin, $230; Irving Rabino- 
witz, $1,189; P. Rabinowitz, $467; Joseph 
Robinson, $919; Rialto Watch Case Co., 
$389; Schneider & Hyman, $867; Seltzer 
Bros., $133; Supreme Watch Case Co., $288; 
S. Weinstraul, $266, and Lazar Goldfarb, 
$1,000. 








Jack Steward and William Poole have 
purchased the jewelry store of Frank Poole 
at Marysville, Cal. 
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KEY PEOPLE 
Who Are They? 








LEAMING linen, dimpled shoulders, jewels sparkling in soft flames 
Far eae atin tnt ting bet ton of 
beauty thar relieve the dull dailiness of life. To finer natures they are the telling 
points in the drama—or comedy, maybe—of living with one’s self, one's family, 
One's friends. Without them our play is Hamlet without even the ghost. 
Designs in Treasure Solid Silver—es in the William and Mary Pattern pictured 
coc peor—eme made for Ukt's bighs occasions, aot mantty fot yous own dap, 
bur for length of days through generations. Practical in that they are genuine, 


N every community there are - | be Lp of dough promos. Psalm ht 
certain leaders in society and in ps a 2 
fashions—people who are more 

progressive, or more willing to set the 

pace than their neighbors, and there- 

fore are looked upon as authorities. 

These are the ones who have the initia- 

tive to hunt out the new, good things 

before they are well known. And they Miniature of the page advertisement which is appearing in leading 
have the taste and judgment to decide 

what is correct and fundamentally sound. These are the Key People. 


The national advertising campaign of Treasure Solid Silver, which is featuring the 
William and Mary pattern, reaches these Key People most effectively by telling them about 
this silver in full page advertisements in those smart style magazines, Vogue, House and 
Garden, and Vanity Fair. These are the magazines which they subscribe to and recognize 
as authoritative on style and design. 


Quickly responding to the advertising of the William and Mary Style, are these Key 
People. They recognize the splendid advantage of purchasing a pattern of Solid Silver 
Tableware that will harmonize so much better with the style of their dining room furnish- 
ings. They appreciate the lasting value of its fundamentally sound period design. They 
delight at its smart, distinctive appearance, rare beauty and genuine artistic merit. 


There are Key People in your town. You want their trade. Feature this pattern in 
your advertising, in your windows, on your counters. 


AS 


ROGERS, LUNT & BOWLEN CoO. Od 
~“ Ta ——« Silversmiths ‘~~, Creators of Distinctive Tableware 2. 
GREENFIELD ™“X MASSACHUSETTS 
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AGED MAN FIGHTS BANDITS 





Thieves Overpower 76-year-old Employe of 
Washington, D. C., Jeweler and 
Escape With Loot Worth $3,000 


WasuincTon, D. C., May 17.—Severe in- 
juries were sustained by Charles F, Adams, 
76-year-old assistant in the jewelry store of 
Samuel F. Cooper, 505%4 11th St., N. W., 
in fighting off two armed bandits who robbed 
the store in broad daylight of jewelry valued 
at more than $3,000. Mr. Adams bit and 
fought at the men who clubbed him with a 
pistol and bound and gagged him as they 
robbed the store of its valuable trays, while 
people passed the establishment going to 
their work. 

The robbery occurred last Thursday morn- 
ing, and the police have been active in run- 
ning down Clues and a description of the men 
who staged one of the boldest jewelry rob- 
beries in the history of the national capital. 
A man arrested the last of the week was felt 
to answer the description of one of the men 
who beat up Adams, but he was unable to 
identify him as his assailant. 

The man is wanted in Philadelphia, how- 
ever, and a policeman is being sent for him. 
He is known as Joseph Duffy, alias Joseph 
L. Kelly, a machinist, whom the police ar- 
rested first for participation in a payroll hold- 
up in Philadelphia some time ago. 

Since the robbery, Mr. Adams has been 
confined to his home, 1007 D St., N. W., in 
a serious condition. He is being attended 
by a physician there for wounds of the head, 
where he was struck by the burglars. His 
condition is aggravated by his years. His 
age, however, did not prevent him from put- 
ting up a plucky and courageous fight when 
he was attacked by the bandits. 


Thursday morning of the robbery, Mr. 
Adams had just opened the store for the 
day’s business at a little after seven o’clock, 
when a young white man came in to ask 
about getting a watch repaired. As soon as 
he started to examine the piece, Adams was 
dealt several stunning blows on the head, 
while a second robber entered the store and 
joined his companion. Mr. Adams imme- 
diately began a battle with the men, defend- 
ing the store and himself against the assault 
of the two men, who continued the fight as 
they led him towards a chair in the rear, 
where he was bound with a rope and gagged 
with a handkerchief. He managed, however, 
to bite one of the burglars before he was 
gagged, in the midst of serious threats which 
were made on his life by the men. 

While the younger and bolder of the two 
bandits gagged the jeweler, his companion 
rifled the showcases. The burglars over- 
looked some cash in the register, but were 
fooled by examining the safe, which was 
open, but did not contain valuables. Shortly 
after the men left with their loot, Mr. 
Adams was able to extricate himself and 
make his way to Emergency Hospital, where 
the wounds on his head were dressed. 

The younger of the men is described as 
about 30 or 35 years old. He wore a light 
suit and a light cap. The elder wore more 
sombre clothes and a slouch hat; he was 
about 45 years old. 

The robbery in the national capital fol- 
lowed closely upon the heels of a daring rob- 
bery and the murder of a jeweler in Balti- 
more, who was shot down by the bandits. 
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It is the third local robbery of a jewelry 
store in this city within a few weeks, and is 
the most daring that has been perpetrated 
here in years. 





BEHIND THE BARS 


Christmas Keough Notorious Check Swind- 
ler, Who Has Preyed Upon Jewelers 
for Many Years, Sent to Prison 


Boston, Mass., May 17.—“Christmas 
Keough,” noted bad check man, was sen- 
tenced May 12 to a term of two and a half 
to five years, after a two days’ trial in the 
Superior Criminal Court. James H. Parks, 
John Kingsley and E. Glover, Boston jewel- 
ers, were among the witnesses who appeared 
against him. Incidentally, he imparted in- 
formation that his real name is Harry Har- 
ris, a fact which the police had been unable 
to obtain for over 23 years. 

A long string of charges was made against 
him. He was a notoriously successful crook. 
His exploits ran contrary to those of prac- 
tically every crook in fiction. For 23 years 
he eluded capture, although he left a trail of 
worthless checks behind him. In 1913 he 
“patronized” Boston and won his nickname. 
During the Christmas rush he posed as a 
rough-and-ready Canadian miner, with a 
miner’s bank account. He bought diamonds, 
watches and other jewelry recklessly. He 
did five years in Chicago, but all the police 
could give him for a name was “Christmas 
Keough.” 

Before Judge Qua, in the Boston trial, he 
acted as his own attorney and asserted that 
he could prove that during 1913 he was in 
London, the time when the Boston transac- 
tions took place. He asked time to be al- 
lowed to write to the London men in an en- 
deavor to prove an alibi. 

Alexander P. Macauley, a Toronto broker, 
the double of the forger, spent much time 
and a small fortune to prove that he was not 
Keough. 














ROBBED ON RAILROAD 





Traveling Salesman Reports Loss of $15,000 
Worth of Platinum Jewelry Between 


Dallas, Tex., and Chicago 


Cuicaco, May 17.—Phil Laks, represent- 
ing the Pennant Watch & Supply Co., New 
York, and Ben F. Hirsch, 29 E. Madison 
St., of this city, reported to the police one 
evening last week that a grip containing 
about $15,000 worth of platinum and dia- 
mond jewelry belonging to Ben F. Hirsch 
had been taken from his trunk, somewhere 
between Dallas, Tex., and Chicago. 

Mr. Laks represents this concern in the 
south and the Pacific Coast and placed the 
grip in his wardrobe trunk when he left 
Dallas. At Omaha he opened the trunk but 
did not notice whether or not the grip was 
missing. Saturday he arrived in Chicago 
and registered at the Edgewater Beach 
Hotel, and on Sunday made a trip to 
Ottawa with friends, leaving his trunk 
in his room at the hotel. He did not notice 
his loss until Monday evening, when he re- 
turned. 

Police and the Pinkerton Agency are in- 
vestigating the robbery but as yet have no 
clews. 
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KILLED IN ROW OVER SPOILS. 


Body of Man Wanted for $200,000 Diamond 
Robbery Found Riddled With Bullets 


Los ANGELES, May 12.—Jim Blanton, alias 
“Harry Beechwood,” wanted here for par- 
ticipation in the $200,000 diamond robbery 
of the Provident Loan Association last 
February, whose bullet-riddled body was 
found in a San Francisco apartment house 
last Saturday, died as a result of a row 
with his associates over the division of the 
plunder, according to Capt. Harvey. Bell, 
chief of the sheriff's robbery squad and 
leader in the tracking down of the robber 
gang. 

Bell telegraphed the San Francisco police 
yesterday to increase their efforts to locate 
Bill O’Connor, tubercular “hold-up” man, 
Blanton’s former partner in crime and also 
wanted for participation in the Provident 
Association robbery. 

Other murders are likely to follow that 
of Blanton, according to Bell. Blanton and 
O’Connor were pursued along the Pacific 
Coast for several weeks by Bell and other 
officers. The hunt shifted from San Fran- 
cisco when it was learned that the men 
had come to Los Angeles with the express 
purpose of killing a man who testified before 
the grand jury here under the name of 
Williams. 











LOOK OUT FOR HIM 


Check Swindler Who Is Visiting Jewelers 
Believed to Be the Man Who Victim- 
ized a Camden, N. J. Merchant 


PHILADELPHIA, Pa, May  17.—Phila- 
delphia merchants and especially those in 
the retail jewelry line, have been warned 
to be on the lookout for a swindler, believed 
to be the same man who victimized a Cam- 
den, N. J., jeweler recently by posing as a 
farmer. This time, however, instead of 
stealing articles while making a pretense 
of examining them, he is working the bad 
check game sometimes alone and often with 
confederates. 

The jewelers have been especially warned 
by the Chamber of Commerce Retail Credit 
Bureau against the swindler, because of a 
remark dropped by one of his gang in a 
store to the effect that they were, “going 
after jewelers next.” 

The chief swindler, garbed as a farmer 
and posing as a resident of Oxford, Pa., 
enters a store, spends some time looking 
over the stock and finally makes a generous 
selection, offering in payment a check, giv- 
ing as the reason the many recent holdups 
here which have made him afraid to carry 
much cash with him. Sometimes he is ac- 
companied by a woman whom he introduces 
as his wife. He orders the goods sent to 
his supposed home in Oxford and makes the 
check out for something more than the bill 
for the goods, explaining that he would like 
the difference in cash as he wants to make 
a few small purchases and does not feel like 
paying for them by check. 

The man is about 60 or 65 years old, 
dresses well but quietly in keeping with his 
supposed character and has gray hair and a 
small gray moustache. Jewelers are warned 
to be cautious in dealing with a man answer- 
ing this description. 
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PUBLICITY CAMPAIGN 








Plans Under Way to Complete Raising of 
$1,000,000 Publicity Fund 


The following letter to the trade has been 
sent out by P. J. Coffey, chairman of the 
National Jewelers’ Publicity Association: 

“NewarK, N. J., May 13, 1924. 
“To the Trade: 

“I take pleasure in advising the trade, that 
plans are progressing to complete the raising 
of the Million Dollar Publicity Fund. Some 
time ago I assured the trade, on behalf of 
the executive committee, that the sub- 
sribers to the Million Dollar Fund would 
have an opportunity to select their own com- 
mittee to direct and supervise the publicity 
and the expenditure of this fund. 

“A nominating committee has been selected 
consisting of H. E. Sweet, of R. F. Simmons 
(o.; Charles A. Whiting, of Whiting & 
Davis Co.; George G. Gambrill, of Eisen- 
stadt Mfg. Co., and Edward H. Hufnagel, 
president of the American National Retail 
Jewelers’ Association. 

“This committee is at work preparing a 
ticket of 20 names representative of all 
branches of our industry, from which each 
subscriber will vote for a choice of eight 
who will compose the advertising committee. 
A ballot will be prepared and mailed to each 
subscriber within the next few weeks. 

“The committee will immediately proceed 
with selection of an advertising agency. We 
will then be in position to submit to the 
trade a detailed plan showing what will be 
done to stimulate the sale of the goods the 
jeweler sells and how each branch of the 
industry may profit by the publicity work 
and service rendered. 

‘It is our earnest desire to give service 
to the trade this Fall. Before this can be 
accomplished we must complete the raising 
of the Million Dollar Fund. If your card 
has not been signed, do so at once and send 
it in. The sooner the fund is subscribed the 
vooner will we be able to influence the sale 
of our wares. 

“Each and every branch of the industry 
will be considered in the formulation of 
plans. In addition to the national magazine 
and newspaper advertising, press bureau, 
window dressing plans, sales merchandising, 
dealer helps and sales plans there will be 
adepartment for the preparation of booklets, 
catalogues, copy layouts, cuts, mats and art 
work for importer, manufacturer, wholesaler 
and retailer. 

“Let us all pull together for a 12-month 
business, 

“Yours for the Million, 
“P. J. Correy, Chairman.” 


The result of the drive up to Saturday, 
May 17, is reported as follows: 


Signed _ Total by 
Pledges States 
Alabama... oo, 12 $620.00 
ae 1 25.00 
Arizona ......... 8, 1 25.00 
Arkansas 26. 9 220.00 
California... 94 3,937.50 
Colorado... 22 1,236.00 
mnecticut ....... 0... 65 2,935.00 
ae 3 280.00 
istrict of Columbia... i wie 
—lorida Mivieeesisexu xs 9 _, 265.00 
ii 5 148.00 
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ere ee 10 345.00 
Ee ee 147 10,467.50 
EO ee 34 907.00 
a a ee 31 1,120.00 
[ee 48 1,415.00 
Pe 18 1,205.00 
Pe 7 335.00 
Nh ci ogee 48 1,815.00 
Morviemd ...........: 124 9,970.00 
Massachusetts ........ 199 32,231.50 
cx su weekns 59 8,585.00 
Winnesota ic. . neces 66 2,660.00 
Pere 6 115.00 
MERSOUT osc ces cce coe 210 24,567.00 
i Ce i 285.00 
PE. idx osaeasas 28 935.00 
DOVEEOR oéas sb aSiew denies Z 60.00 
New Hampshire ...... 23 615.00 
New Mexico ......... 3 65.00 
ee 244 30,397.50 
WOW WOPlE dos wrcciewcns 554 79,179.16 
North Carolina ....... 25 1,360.00 
North Dakota ........ 12 215.00 
OR et aos aly is es 272 16,300.00 
OMISHOMA. 66.566 00 15 465.00 
0 Sere 12 315.00 
Pennsylvania ......... 146 10,560.00 
Rhode Island ......... 176 30,150.00 
South Carolina ....... 15 715.00 
South Dakota ........ 9 205.00 
Tennessee ............ 42 3,775.00 
LC ne eee 77 6,425.00 
ERE nr ee 1 10.00 
WE gis kicecuasuys 9 370.00 
CD 5 x's code Henn’ 40 1,940.00 
Washington .......... l4 385.00 
West Virginia ........ 10 375.00 
WI ok tke ccanuc 176 9,186.66 
ee 3 85.00 

3,145 $299,887.82 








Creditors of New York Jewelry Manufac- 
turer Start Bankruptcy Proceedings 
After Report of Robbery 


Elias J. Bellin, manufacturer of diamond 
jewelry, 68 Nassau St., New York, who, 
on Thursday morning, May 8, reported to 
the Baltimore, Md., police that his sample 
case containing about $31,000 worth of 
watches, rings and bracelets had been stolen 
from his Pullman car berth, was petitioned 
into bankruptcy in the United States Dis- 
trict Court, on Tuesday, May 13. A report 
of this robbery appeared in last week’s issue 
of THE JEWELERS’ CirRCULAR and in an in- 
terview with a reporter for this paper, Mr. 
Bellin stated that his loss was not insured. 

The creditors filing the petition include A. 
Osborne, who holds a claim for $1,151; 
S. A. Efimoff, $250, and John Cohen, $741. 
The creditors claim in the petition that the 
alleged bankrupt while insolvent, transferred 
assets amounting to $35,000 to unknown per- 
sons with intention to conceal these assets 
by claiming that he was robbed of merchan- 
dise while en route from New York to 
Baltimore. 

Mr. Bellin, in his interview with a JEwEL- 
ERS’ CIRCULAR reporter, stated that he put 
his sample case containing watches, diamonds 
and jewelry in his berth, which he covered 
with his coat before retiring. The following 
morning, he stated, he jumped out of his 
berth rather hurriedly and went to the wash- 
room, where he was shaving when a porter 
came in and handed him a wallet and a 
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bracelet which he had left under his pillow. 
It was not until that moment, Mr. Bellin 
claims, that he remembered that he had left 
his sample case in his berth. When he 
reached his berth, he told the porter that 
his case was missing and after searching the 
train reported the loss to the police of the 
B. & O. R. R. and the Baltimore authorities, 








ESCAPE WITH $3,000 IN LOOT 


Two Youthful Bandits Bind and Gag New 
York Jeweler and Then Rob 
His Store 





Just after opening his store last Monday 
morning, Nathan Idelovici, proprietor of the 
Ideal Jewelry Shop, 2114 Broadway, New 
York, was held up by well dressed, youthful 
bandits who rifled the place of . jewelry 
worth more than $3,000. The thieves bound 
and gagged the jeweler, who was finally 
discovered by a number of women barbers 
employed in a store adjoining the jewelry 
shop. 

Mr. Idelovici had just opened his store 
shortly after 9 o’clock and was transferring 
his stock from his safe to the show cases 
when two men walked in and told the 
jeweler that they were looking for an alarm 
clock. The proprietor took one from the 
shelf and as he turned to show it to his sup- 
posed customers, was confronted by a re- 
volver in the hands of one of the pair. After 
being told to put up his hands, Mr. Idelovici 
was ordered to a room in the back of the 
store, where he was bound, hand and foot, 
and then gagged and placed on the floor. 

The thieves then looted the place and 
after gathering up all the jewelry they could 
find, walked out of the store and disappeared. 
As the proprietor heard the door shut, he 
began working to remove the gag from his 
mouth and loosen the bonds from his hands 
and feet. He rolled along the floor until he 
reached the wall, which separated the store 
from the barber shop and then began kick- 
ing and the noise attracted a number of 
women barbers who were employed in the 
adjoining shop. They rushed into the 
jewelry store and finding Mr. Idelovici tied 
up, began releasing him and then summoned 
the police. The proprietor was taken to 
police headquarters but was unable to iden- 
tify any of the photographs as the likeness 
of either of the bandits. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended May 17, 1924 


The U. S. Assay Office reports: 
Gcld bars exchanged for gold coin... $1,073,200.61 
Geld bars paid depositors.......... 110,640.44 


Oe haaeieCalasicneeigmnaiomnbicee $1,183,841.05 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
PERG had:ndeen ORs aeienndadiemeeada $319,724.32 
| a a rer 223,898.97 
EMU 6b CEA REG 6 meena nea meanawier de 103,961.45 
i | a | ee ee Terre Tee 145,286.93 
jC re ree 203,699.07 
EB iihaicena es anon tices es wecenen 76,629.87 

Ps aha cunasnetaransus etasewe $1,073,200.61 








Lewis Dunn has opened a jewelry store 
at 103 W. Eighth Ave., Topeka, Kans. 
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JACOB SCHOEN 


Importer of 


DIAMONDS 


‘Announces that he is now located at 


Branch Office z WEST 46'# STREET 


the convenience of the NEW YORK 


downtown trade at 


6 Maiden Lane 
| 


JEWELERS, ATTENTION!!! 


Get the GENUINE Herkules Saws for your money. We are the Sole 
Agency in the United States for the 


HERKULES 


Jewelers’ 


SAWS 


All numbers and quantities at all times ready for IMMEDIATE DELIV- 
ERY at REDUCED PRICES. 






































THE SONDERS IMPORTING CO., Inc. iti. t?s"s’ 


1431 Broadway Telephone: Pennsylvania 7317. New York 


Beware of Imitations !!! 











REMOVAL NOTICE 


HENRY E. OPPENHEIMER & CO. 


Importers and Cutters of Diamonds 
Importers of Pearls 


20 West 47th Street, New York City 





Telephone: Bryant 9177 a 











The BUYERS’ DIRECTORY 


The Jewelers’ Circular Pub. Co., 11 John Street, New York 
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OFFICERS ELECTED 





Progress of the Year Shown at May Meeting 
of the Milwaukee District Jewelers 


MuwavukeEE, Wis., May 17.—Enthusiasm 
over the achievements of the past year, and 
confidence in the soundness of the projects 
to be undertaken in the future, were the key- 
notes struck at the May meeting of the Mil- 
waukee District Jewelers’ Club, held at the 
Blatz Hotel here. The meeting was fea- 
tured by the annual reports and the election 
of oficers for the coming year. 

The general sentiment was expressed by 
the re-election of A. C. Hentschel as presi- 
dent and O. H. Knobla as secretary of the 
club. Other officers for the coming year are 
A. W. Fuchs, vice-president, and E. J. Rohn, 
treasurer. Gratitude was expressed to Mr. 
Hentschel for his untiring efforts in behalf 
of the club and his conscientiousness in per- 
forming the duties of his office. Mr. Knobla 
was also commended for the efficient execu- 
tion of the secretarial duties. 


Progress made by the club during the past 
year was reviewed by President Hentschel, 
who expressed his hearty appreciation of the 
co-operation given his administration by the 
membership in general, and especially by the 
various committees placed in charge of spe- 
cific activities. Mr. Hentschel especially 
lauded the work of the advertising com- 
mittee, headed by Henry Rank, which has 
capably handled the leading activity of the 
club during the year. He stressed the im- 
portance of publicity work at this time, and 
hoped that the good work begun would be 
continued in the future. 


Such undertakings as the exhibit staged in 
connection with the Home Building Exposi- 
tion and similar events, were emphatically 
endorsed by the president, who declared that 
they should be repeated in the future on even 
more comprehensive scales. The success of 
this display has perhaps been the most dis- 
tinctively successful individual achievement 
of the club during the past year, and from 
views expressed at every meeting since, it 
will serve as the first step in a long tri- 
umphal march in this realm of publicity. 

Inclusion of the wholesalers and local 
manufacturers in the membership of the club 
was advocated by Mr. Hentschel as one of 
the changes to be made in the organization. 
He expressed the opinion that the co-opera- 
tion of the jobbers with the retailers in sev- 
eral notable undertakings during the past 
year was significant of what could be accom- 
plished if the two factors were in close uni- 
son. He urged that if the wholesalers are to 
be appealed to every time a project is started, 
they should be given the privileges of mem- 
bership in the club, with a voice in voting on 
questions. He advocated the reservation, 
however, that if the jobbers were admitted 
as members, the by-laws should be changed 


80 as to specify that officers must be re- 
tailers, 


“I strongly urge closer co-operation and 
loyalty among our members in all matters 
that vitally affect our business, not only in 
Milwaukee but all over the country, and 
when matters come up that need co-opera- 
tion, be it local or national, get behind your 
organization and back it up,” Mr. Hentschel 
admonished. 

, Optimism was expressed by those attend- 
ing the meeting that the sterling silver situa- 
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tion would soon be rectified, and that price- 
cutting, in a form bordering on throat-cut- 
ting, would soon be a thing of the past in 
Milwaukee. Sentiments expressed by all 
present indicated that everyone was sick of 
the situation existing now, and that unlimited 
hearty response would greet the presentation 
of a feasible solution to the problem. 

Milwaukee jewelers who attended the Fond 
du Lac State convention, reviewed the ses- 
sions in that city for the benefit of the mem- 
bers who were not able to be present. 

Preliminary plans for the annual Milwau- 
kee jewelers’ picnic, to be held during July, 
were tentatively discussed. A committee ap- 
pointed to take charge of arrangements for 
the event includes Edward Feiling, Samuel 
Dalin, R. Steller, E. J. Rohn and A. W. 
Fuchs. 
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Death of James H. Kelly 


PHILADELPHIA, Pa., May 17.—Another 
veteran of the jewelry industry in Phila- 
delphia has passed away in the person of 
James H. Kelly, up to five years ago, man- 
ager of the watch and clock department of 
Bailey, Banks & Biddle Co. and a stock- 
holder and one of the vice-presidents of the 
firm. Mr. Kelly, who had been connected 
with the firm for 32 years, died at his home 
in Haddon Heights, N. J., after an illness 
of four weeks. He was 63 years old. 

Mr. Kelly entered the employ of the firm 
in 1887 and was promoted steadily until] he 
was placed in entire charge of the depart- 
ment and became the buying representative 
of the firm in everything pertaining to 
clocks and watches. For 21 years he made 
annual trips to Europe for buying purposes 
and was widely known in the watch trade 
in this country. He was active in the store 
until 1919 when he retired and devoted him- 
self to his home in New Jersey. Deceased 
was a member of Industry Lodge, 131, F. 
& A. M. and is survived only by a widow, 
Mrs. Harriet Kelly and a brother. The 
body was taken to Pittsfield, Mass., for 
burial in the family plot. 











Daring Bandits Hold Up Seattle, Wash., 
Jeweler and Loot His Store 


SEATTLE, Wash., May 16.—In a daring 
daylight robbery, two bandits, unmasked, 
held up and robbed J. Omaye in his jewelry 
store at 224 Washington St., during an 
afternoon this week. Scores of persons 
passed by on the sidewalk a few feet away 
while the robbery was being perpetrated 
without being aware of the fact. After 
looting the jewelry case of watches, rings 
and chains and securing $10 in cash, the 
highwaymen walked out of the door and 
escaped in the crowds, 

The storekeeper was confronted in the 
front of the store by the two young men, 
one of whom leveled a revolver at him. 
“Get back out of sight, and make it lively,” 
commanded the bandit holding the revolver. 
Omaye was marched back into the rear room 
and was commanded to keep his hands up. 
The second bandit stayed in the front of 
the store to guard against any surprises. 
In the rear room the gunman searched the 
pockets of his victim, securing the cash. 

In the meantime his partner opened the 
jewelry case and scooped up rings, watches 
and chains of undetermined value. 
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AN ENJOYABLE “ROOSTING” 





Four, Candidates Initiated at Dinner and 
Entertainment of the Golden Roosters 


Cuicaco, May 17.—Once more the Golden 
Roosters of the jewelry trade have justified 
their existence by giving one of the largest 
and one of the most enjoyable “Roostings” 
in the history of the organization when a 
banquet was served in the East Room of the 
LaSalle Hotel and four candidates joined 
their ranks. 

Fore some time before the dinner was 
served, “Billy” Lamb, Frank Bruns, Arthur 
Pisahl and George Englehard, the victims, 
ludicrously costumed, paraded in the lobby 
of the hotel and sang songs for the pleasure 
of the members, creating much merriment 
among the hotel guests. 

When the elaborate menu had been dis- 
posed of the candidates, designated as the 
“South Sea Island Four” were again called 
forth, but what they did and what was done 
to them cannot be mentioned in these 
columns. As the makeup on these candi- 
dates completely disguised them it was neces- 
sary that each of them be introduced to 
their friends. 

During the dinner and all through the 
evening, professional talent from several of 
the large theatrical productions now play- 
ing in Chicago, also two well-known girls 
who broadcast over the radio, gave a very 
fine entertainment. 

Chanticleer Whitney read several letters 
and telegrams from members who were out 
of town, expressing their regret at not being 
able to be present, including one from the 
Scratcher, who was absent for the first time 
since the organization was formed. 








Business of Chas. B. Byron Co., Manufac- 
turing Jeweler of New York, Being 
Liquidated by Creditors 
The creditors of the Charles B. Byron 
Co., manufacturing jewelers, 293 Seventh 
Ave., New York, were notified recently that 
the concern was unable to meet its obliga- 
tions and that a committee of creditors has 
made an investigation of the affairs, and 
after considering the situation from every 
angle, had recommended voluntary statutory 
dissolution of the company under the laws of 
the State without judicial proceedings that 
would necessitate the appointment of a re- 
ceiver. It was stated that if the affairs were 
wound up in such a way, the estate would 
realize at least 25 cents on the dollar, which 

was more than bankruptcy would bring. 

According to the statement enclosed, the 
liabilities of the concern were about $26,000 
and the assets were less than $10,000, mean- 
ing a deficit of about $16,700. The assets 
consisted principally of accounts receivable, 
$2,267; new stock, $2,360, and old stock 
worth about $1,786; and machinery, fixtures, 
etc., about $2,500. The concern’s liabilities 
include accounts payable of $11,021 and notes 
payable of $13,228. 

As creditors, representing over 80 per cent. 
of the total liabilities, assented to the plan 
proposed, proceedings to wind up the corpo- 
ration and liquidate the business were started 
under the auspices of a creditors’ committee, 
which consisted of representatives of Handy 
& Harman, the Corn Exchange Bank, the 
Gorham Co., Napier Co., and Charlton & Co. 
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Alabama Jewelers Gather at Montgomery 











Fifth Annual Convention of State Association May 14 and 15 Is Largest Ever 
Held in the Trade—Members Hear Important Addresses 
and Elect New Officers 














Montcomery, Ala., May 17.—The fifth 
annual convention of the Alabama Retail 
Jewelers’ Association came to a close here 
Thursday evening after what was acclaimed 
one of the best though not the largest con- 
vention ever held by the association, The 
meeting was called to order Wednesday, May 
14, at 10 o’clock by President Apsey, and 
immediately after the session opened the as- 
sociation attacked the auction problem. 

A report of the legislative committee, pro- 
posing an effort to secure an amendment to 


JOHN G. APSEY, RETIRING PRESIDENT 

the present law, when the State legislature 
meets again, was adopted by the association. 
The desired amendment would result in a 
law that requires a specific license before an 
auction sale at the same time requiring an 
inventory setting out and listing all goods 
on hand prior to the beginning of the auction. 

The proposed amendment to the auction 
law brought forward a general discussion of 
auctions. They were referred to by ex- 
President Aaron Ash as “the eternal ques- 
tion,’ of the jewelers and suggestions were 
made in regard to ways of curbing other 
than legitimate auctions, 

At the conclusion of the discussion, John 
G. Apsey, president of the association, 
brought out that the jewelers do not object 
to legitimate auction sales. He approvea 
the idea of having an inventory of stock 
before auctions, declaring that protection 
most needed is against the auctioneer’s 
bringing into the sale jewelry not in the 
origina] stock. 

Appreciation for the work of the legis- 
lative committee was expressed. Its report 
enumerated activities in the passage of the 
lien and auction laws and other activities in 
conjunction with the Retail Merchants’ Asso- 
ciation of Alabama. 


The address of Mr. Apsey during the 
afternoon session was adopted in its en- 
tirety, with all recommendations acted upon 
favorably. In accordance with his recom- 
mendation, the association will be incor- 
porated as the Alabama Retail Jewelers’ 
Association. 


PRESIDENT APSEY’S ADDRESS 


assembled here for our fifth annual con 
vention, and to transact such business 
found wise. The past year has been a notable 
one in the jewelry trade, especially in Alabama. 
The subject most interesting to all of us is that 
of the excise tax. Ralph Roessler, together with 
the State officers and A. L. Hipp, your committee 
chairman of last year, worked hard and you are 
now seeing the result of their efforts. While as 
yet we have not obtained a repeal of the tax in 
its entirety, we have or will secure some relief. 


We are 


as may be 


There are guys that bring us rent notes, 
There are guys that bring us drafts, 
There are guys that steal away our profits 
Cutting prices till we think they’re daft, 
There are guys that won’t extend our bank notes 
Though our efforts all on them are bent, 
But the guy that fills our lives with anguish 
Is the guy of that Five Per Cenr. 


E. H. Quigley, assistant to our naticnal presi 
dent, will speak to you of this tax. 

Until the year 1923, of the thousands of laws 
en:cted in Alabama, not one has ever been passed 
to protect or help jewelers in any way. I am 
glad to state that through the efforts of your 
State officers and the committee appointed last 
year at Tuscaloosa, of which Reid Lawson was 
chairman, we now have two laws of vital interest 
to the jewelers of Alabama. You will learn of 
the passing and enforcement of these laws from 
Mr. Lawson’s report. 

At our last convention, on the recominendation 
of President Ash, you voted to employ a _ paid 
secrctary, and H. B. LByradley was elected. The 
Association owes Mr. Ash a vote of thanks for 
his wise recommendation, and also a vote of 
thanks is due Mr. Bradley for his faithful service 
and for the interest which he has taken in the 
organization. Each month you have received a 
letter from his office giving you such information 
as was deemed of interest, with the hope that 
they would be of personal benefit and keep you in 
touch with the association. We have ccllected 
through the office of the secretary $330 for the 
tax elimination fight. While we did not collect 
the full amount expected of our association, we 
did what we could, and in this way let head- 
quarters know that we were with them in their 
fight. 

Though our asscciation 
we have grown in numbers and influence as will 
he shown in the report of our secretary. You 
will note that our 1924 Year Book is larger and 
contains a greater number of advertisements than 
that of last year. . . . ’ 

I wish to teconimend to the association the fol- 
lowing as a part of our work fcr another year, 
and ask that the association discuss these matters 
as soon as ny report is finished, and pass on the 
recommendations: 


is only five years old, 


1. That we incorporate as the Retail Jewel- 
ers’ Association of Alabama. 

2. That we continue to have a paid secre- 
tary. 

3. That the secretary collect and 
all moneys, keeping a record of same. 
the duty of the treasurer be to sign all 
checks presented to him by the secretary, 
when those checks have been O.K. by the 
proper authorities and countersigned by the 
secretary. That the secretary be bonded for 
not less than a thousand dollars, the premium 
to be paid by the association. 

4. That the legislative program be con- 
tinued. 


deposit 
That 
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5. That the State be divided into districts, 
with district chairmen whose duty it shal] be 
to interest members and non-members jp the 
associaticn. That these chairmen be 4g 
pointed at this session of the association by 
the president-elect. 

6. That our annual dues be raised to $19, 

This is my report and suggestions for the CcMing 
year. I cannot close without stressing the yalye 
of co-operation. Co-operation is wealth. Co-opera. 
ticn is progress. Co-operation is success. By 
operation we can make of the jewelry business, 
not a department store rival, but a dignified pro. 
fession worthy of the ancient silversmiths that 
gave it birth. 


The meeting opened at the Chamber of 
Commerce Wednesday morning with 4 
brief welcome address from Harwick Ruth, 
which was responded to by P. H. Tyler, of 
Ensley. Reports of the secretary and 
treasurer were read and adopted. The re. 
port of the secretary showed that 11 new 
members were added to the association dyr- 


P. H. TYLER, PRESIDENT-ELECT 


ing the past year, making the membership 
now about 85. 

The following committees were appointed 
and served during the convention: Audit- 
ing, P. H. Linnehan, of Birmingham; A. 
F. Hoffman, Gasden. Constitution and By- 
Laws, Bert Klein of Montgomery, chairman; 
J. C. Mickleboro, Marion; A. Goldman, 
Demopolis. Nominating Committee, Aaron 
Ash, chairman; E. C. Ruth, Montgomery; 
Heyman Gabriel, Mobile. Resolutions Com- 
mittee, T. L. McGill, Selma; J. H. Dey, 
Evergreen; W. C._ Strickland, Dothan. 
Membership Committee, J. L. Schaefer, of 
Montgomery, chairman; John Smith, Ensley; 
George W. Whitlock, Eufaula. 

An interesting, practical talk on “Better 
3usiness,” was made Wednesday afternoon 
by Harry R. LaTowsky, of the National 
Cash Register Co. His address was illus- 
trated with charts showing the ingredients 
of better business management and thereby 
increased sales for the jeweler, At the con- 
clusion of his talk he was given a rising 
vote of thanks by the members of the a 
sociation. 

Joe Mazer, of New York city, who was 
present at the first convention of the asso 
ciation five years ago in Birmingham, was 
introduced and responded with a few 
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marks in which he urged the jewelers to 
be better personal advertisers of their wares 
and to introduce more individuality into their 
business. ; 

The first day’s session closed at 4 o’clock 
for a trip to Camp Kilby, the State Peni- 
tentiary, where the visitors were shown 
through the prison and the “workings” ex- 
plained to them by Warden Harris. 

A banquet was held at the Exchange Hotel 
Wednesday night at 7.30 o’clock which was 
featured by various entertaining numbers by 
jocal talent. 

TUESDAY'S SESSIONS 


At the opening of the last day’s session of 
the convention a resolution was adopted in- 
dorsing the various agencies working for 
the good of the jewelry industry. Resolu- 
tions of appreciation for the courtesies ex- 
tended the convention in Montgomery 
were also adopted. 

A general discussion of details pertinent 
to the jewelry business was conducted. by 
E, H. Quigley, assistant to President Huf- 
nagel of the American National Retail 
Jewelers’ Association, and consumed the 
greater part of the final session. 

G. Ernest Fahys, of the Alvin Silver Co., 
spoke during the afternoon, outlining some 
of the principles and ways and means of 
advertising. He stated that dealers and 
manufacturers in this country are today ex- 
pending $300,000,000 a year on advertising. 

J. A. Fraser, representing the Jewelers 
Security Alliance, cited instances of jewelry 
robberies and the protection afforded by the 
Alliance. Mr, Fraser advised. the jewelers 
in case of holdups to get a clear mental 
picture of the gunmen’s features in order to 
secure prosecution. He stated that more 
prosecutions fail because of lack of identifi- 
cation of the perpetrators of the thefts than 
for any other cause, 

That no jeweler can conscientiously sup- 
port the Mellon plan taxation, which made 
no provision for the repeal of the excise tax 
on jewelry, was the declaration of Mr. 
Quigley, in his address during the morning 
session. The American Retail Jewelers’ As- 
sociation he declared, stands for nothing 
short of the full repeal of the tax. He 
stated the belief that the Mellon plan is 
definitely done for. The Simmons and Long- 
worth plans, both of which call for a surtax 
on incomes with the entire elimination of 
the excise tax, are those most in favor 
with the national association, 

Mr. Quigley outlined the new policy of 
loreign credits an its relation to business. 
He cited general business conditions in this 
‘ourtry during the past year and predicted 
a brighter outlook in the near future, 

Robert Bromberg, of Birmingham, talked 
on the Harvard Bureau of Business Re- 
‘earch, giving statistics and information in 
regard to business methods and records. 

At the close of the meeting P. H. Tyler, 
ot Ensley, Alahama, was elected president 
of the Alabama Association. Other officers 
chosen were: T. L. McGill, of Selma, first 
‘ice-president; Emmett C, Ruth, of Mont- 
somery, second vice-president; H. B. Brad- 
mf of Birmingham, secretary; W. M. 
‘i of Birmingham, treasurer; Robert 
of = erg, of Birmingham, E. E. Upchurch, 
tices” C. F. Cross, of Gadsden, Mandel 
oo of Mobile, and E. T. Ozent, of 

“Xaloosa, directors. 
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John G. Apsey, of Birmingham, retiring 
president, was named as delegate to the 
national convention and the new officers 
were installed by Mr. Apsey. 

Ex-President Ash, who represented the 
association at the last national convention 
at Providence, made-a report in which he 
said in part: 

“I will outline scme of the most important 
features which took place, and which I hope you 
will consider. As I stated in my report at Tusca- 
loosa, ‘In union there is strength,’ and this was 
clearly demonstrated at the national convention. 
Where would we be if it were not for the fact 
of the wonderful support which’ the different State 
associations gave Ralph Roessler, chairman of the 
elimination tax committee. Refer back to the be- 
ginning of the fight on the war tax. Previous 
to last Fall no organized effort had been made by 
our national association towards obtaining the re- 
peal of the tax, except by the War Revenue Tax 
Cemmittee. The first work was started by the 
North Carolina, Kansas and California associations, 





AARON ASH, CHAIRMAN, NOMINATING 
COM MITTEE 


and in June, 1922, at West Baden, Ind., con- 
vention it was decided to inaugurate a_ special 
campaign which was the beginning of the real 
ficht, and then at the national convention at Cin- 
cinnati, Ohio, in August, 1922, was the big cam- 
paign launched. . 

“We well know the fight that we waged in Ala- 
bama, in order to get our congressmen and sen- 
ators to commit themselves cone way or the other, 
and I am glad to be able to state that Alabama 
is one of a few States 100 per cent in favor of 
the eliminaticn of the tax. You will please note 
the following figures: Congressmen favorable 327, 
unfavorable 5, evasive 23, no reply 74; senators 
favorable 42, unfavorable 1, evasive 8, no reply 44. 

“Mr. Roessler, chairman of the special excise 
tax eliminaticn committee, had to have this data 
before his committee could go before the Ways 
and Means Committee and present the jewelers’ 
side of the tax, and you can rest assured they have 
the facts. One of the hardest jobs Mr. Roessler 
had was to get the jewelers throughout the States 
to write to their congressmen and to awaken them 
to their personal responsibilities. 

“Let us review a few facts in regard to the 
cost of doing business. One of the greatest troubles 
I see is that the average jeweler dces not realize 
what it costs to do business. During the Christ- 
mas season he is full of pep, because his cash 
register is constantly ringing, and all at once he 
awakens to find the postman handing him a 
bunch of letters. In these letters he reads a little 
verse like this: ‘Season’s greetings,’ the definition 
of which is ‘Please remit.’ Then Mr. Jeweler 
begins to look over his indebtedness and glances 
at his bank balance and all the pep is gone. Why 
did he not Icok over his indebtedness before his 
Fall trade started? 
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“I quote these figures from the Harvard Re- 
search Bureau: 
Wage of sale force, advertising, boxes, 





wrapping and total selling....... sees 156% 
Buying and office expense............ . 68% 
Rent, heat, light, taxes, insurance, re- 

Dll 208 MMM iiiivic 6 ccevnecs tose 14.9% 

RO tciwcthuduciauidddvedewdeke 37.3% 


“The abcve 37.3% does not include the luxury 
tax. Please note the following figures: 

100% gives you 50% towards your expenses. 

90% gives you 47 4/10% towards your’ ex- 
penses. 

80% gives you 444%4% towards your expenses. 

70% gives you 41 2/10% towards your ex- 
penses. 

60% gives you 3714% towards your expenses. 

50% gives you 33 1/25% towards your ex- 
penses. 

“The percentage of mark-up in the examples 
given above range 50 points, while the per- 
centage towards ycur expense range 163%. points. 
Take your expense of doing business and you will 
readily see you must make a profit in order to 
have a surplus at the end of the year, instead of 
a deficit. For the first nine months of last year 
there was 54.5 per cent. of the year’s. business 
dene, and in the remaining threee months there 
was 45.5 per cent. of the year’s business done. 

“The point I wish to. stress is that during the 
last three months of the year you have almost 
one-half of the percentage of the year’s business 
to do. Therefore, lock over your’ indebtedness ‘in 
time, in order that you may have.a surplus at the 
end of the year. 

“In analyzing the conditions of business through- 
out 1920 and 1921 the Harvard Bureau of Re- 
search shows an average loss of 6.6 per cent., ex- 
clusive of the excise tax, or a total loss of 11.6 


per cent. Statistics from reliable sources show 
the following: 
Year Failures Liabilities 
FEN aainediewcaees 94 $688,093 
De cas tien dg ct 139° 3,931,451 
BO Citiliaré dalek wi 488 13,834,137 
Re a ccadecdmaenaee 382 11,935,327 


“I trust. that the information given you on 
these two mest important subjects will be both in- 
teresting and heneficial. There were quite a few 
other matters taken up at the national convention, 
but not so important as the two which I have 
discused,” 


The association voted to hold the next con- 
vention, in 1925, in Mobile, 

Jewelers and visitors to the convention 
included: George W. Whitlock, Eufaula; 
Robert H. Bromberg, Birmingham; P. H. 
Tyler, Ensley; E. W. Carruth, New 
Orleans; G. K. Judit, New Orleans; Leo 
Klein, Montgomery; Fred A. Borought, 
Sylacauga; F. D. Wood, Sylacauga; P. S. 
Trost and I. V. Trost, Birmingham; E. T. 
Ogment, Tuscaloosa; E. E. Upchurch, 
Clanton; L. D. Petrey, Clanton; J. P. 
Dobyn, Greensboro; Sam Myer, Birming- 
ham; Julius Jaffe, Birmingham; H. R. 
LaTowsky, Dayton, O.; H. S. Rost, Mont- 
gomery; F. W. Anderson, Birmingham; M. 
B. Eiseman, Birmingham; J. G. Apsey, 
Birmingham; Heyman Gabriel, Mobile; J. 
L. Schaeffer, Montgomery; E. C. Ruth, 
Montgomery; L. A. Goldman, Demopolis ; 
J. V. Monnier, Demopolis; J. E, Dreher, 
Montgomery;; A. L. Johnson, Ozark; C. F. 
Cross, Gadsden; W. ‘C. Strickland, Dothan; 
Aaron Ash, Birmingham; A. E. Murphy, 
Gadsden; V. H. Gilbert, New York; Hard- 
wick Ruth and C, L, Ruth, Montgomery; J. 
H. Dey, Evergreen; W. G. Bromberg, 
Birmingham; B. H. Klein, Montgomery; A. 
H. Hoffman, Gadsden; B. A. Dunlap, 
Anniston; Mrs. E, S, Carden, and Mrs, B. 
A. Dunlap, Anniston; Elebash Legrand, 
Selma; H. Lawhon, Selma; W. M. Farmer, 
S. O. Johnson and J. Q. Knight, Birming- 
ham; J. C.. Wickleboro, Marion and J, A. 
Fraser, Atlanta. 
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Tue Dates, Ore., May 14.—Fair indeed 
is Oregon in the month of May, and never 
lovelier than last week when the members 
of the Oregon Retail Jewelers’ Association 
held their convention here. The town did 
itself proud entertaining the visiting jewel- 
ers and their wives, of whom there were 
about 80 in all, and cars were constantly at 
their disposal for trips about the country. 
Those who motored down on Saturday, or 
arrived there early Sunday, were personally 
entertained by W. F. Boettcher and his hos- 
pitable wife, at their home, and escorted to 
various points of interest. 


Monday 


The first session opened Monday, May 5 
with the registering of “visitors, jewelers, 
and ladies.” The attendance was small at 
first, but gradually more and more strag- 
gled in, until when the actual session was 
opened at 10:30 a. M., the room was com- 
fortably filled. The first session was short, 
and devoted largely to preliminary and neces- 
sary details of business that had to be got- 
ten out of the way before speechmaking 
could be enjoyed. The meeting was called 
to order by President W. F. Boettcher, who, 
although he could not be induced to make a 
formal speech at any time, presided in an 
efficient and businesslike manner. At this 
time he gave a brief talk, and then intro- 
duced the secretary and treasurer, F. M. 
French, of Albany, who read the minutes 
of last year’s convention, held in Portland, 
May 7 and 8, at the Chamber of Commerce 
rooms. The association dispensed with the 
reading of the resolutions adopted last year, 
as every member of the association had been 
sent a copy. 

President Boettcher lamented the small at- 
tendance, there being only about 25 at this 
session, but read a letter from W. L. Cop- 
pernoll, Eugene, regretting that he must miss 
the convention, because of his wife’s serious 
illness. 

The following committees were appointed : 

Nominating Committee—E. J. Jaeger, 
chairman, Portland; A. Fred Glover, 
Klamath Falls; W. C. Retzer, Dallas; C. A. 
Morris, Newberg; W. M. Tower, Portland. 

Auditing Committee—A. A. Keene, 
Salem; D. Lindquist, The Dalles; H. T. 
Love, Salem, 

Resolutions Committee—E. J. Jaeger, 
Portland; W. H. Saxton, Portland; Frank 
A. Heitkemper, Portland. 

Next on the program was the roll call, 
responded to by every one present rising 
and giving name and town from which he 
or she came. 

Because of the absence of I. E. Staples, 
of Portland, Carl J. Greve, of the same 
city, was asked to respond in the afternoon 
session to the Mayor’s address of welcome, 
and gracefully accepted. 

The secretary read a long communication 
from Representative Hawley, of Oregon, in 


which he explained the present status of the 
excise tax, expressed his belief that it would 
speedily be reduced, and pledged his utmost 
assistance to the Oregon jewelers in the 
matter. 

E. J. Jaeger, Portland, recommended that 
the communication be placed on file, and a 
letter of thanks sent Mr. Hawley by the 
secretary. 

A communication was read from the 
Pacific Goldsmith stating that it had been 














W. F, BOETTCHER, RETIRING PRESIDENT 
appointed the official organ of the California 
Gold and Silversmiths’ Association, and ask- 
ing that similar action be taken by the Ore- 
gon Retail Jewelers’ Association. The mat- 
ter was referred to the resolutions commit- 
tee for consideration. 

A communication was read from the 
treasurer of the Washington Retail Jewelers’ 
association, proposing a joint meeting of the 
two State associations in 1925. This was 
also referred to the resolutions committee. 


AFTERNOON SESSION 


The afternoon session was called to order 
by President Boettcher, who made a brief 
speech. 

ADDRESS OF PRESIDENT BOETTCHER 

I never made a speech in my life, and would not 
know where to begin—besides, it’s too late to learn 
now. But I have enjoyed the job of being presi- 
dent, and appreciate the honor. I do feel, however, 
that the next president should be one who lives 
not farther than 100 miles from the secretary, as 
this year Mr. French and I have spent a good 
deal of car fare, and traveled many long miles 
to be able to confer on important matters. 

For one thing, it was no small job to solicit and 
get the advertising contained in this program. 1 
have tried to do my duty as president, but nothing 
doing in the speechmaking line. I might tell you 
though, that we shauld improve our methods of 
doing business, watch more closely our buying, 
so as to get our trade discounts, for they will 
pay the war tax. At least they have mine, and 
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I have never yet charged it to a customer over 
the counter. The customer is entitled to the fyy 
value of his money under all circumstances, and 
we ought to see that he gets it. 

I thank you for the honor of being your president 
and promise you that I will never miss a convention 
if I have the money to pay my fare. The jeweler 
is too much confined anyway. He should get out 
and go fishing once in a while—he will do more 
business in the end. I am leaving for New York 
on June 13. 

The jewelers in a town should get together 
more. Our fellow jewelers are not our competitors 
—they are the hardware man, the automobile 
dealer, the drug store man. 

Well, that’s about all I have to say. I can't 
make a speech, but I might take Jaeger’s place as 
toastmaster next year. They would not have m 
in my own town, but maybe I could get away 
with it somewhere else. Thank you. 


He then introduced Mayor Stadelman, of 
The Dalles, who welcomed the delegates in 
a few cordial sentences, saying: 


“Jewelry Men and Wives: 

“You have selected a good place to spend 
a few days, and I hope you will enjoy your 
stay here. We welcome you cordially, al- 
though in a town of this size there is nota 
great deal we can do to entertain you. The 
city, however, will assist in making it pleas- 
ant for you. If you want cars for trips 
about the country, they will be provided at 
once. The city is turned over to you during 
your stay here.” 

Carl J. Greve, in response, said: “The 
mayor is a little tardy in extending the hos- 
pitality of the city, as those who came down 
Saturday or Sunday were most hospitably 
entertained by President Boettcher at his 
home. I have been in The Dalles twice be- 
fore, but have seen only the surface of 
things. Now I have had time to learn of 
the rich farm lands, and of the wonderful 
country it taps. I feel that we have a nice 
aggregation of visitors here, and the at- 
tendance is as good as at most of the other 
conventions. 

At this time A. A. Keene, of Salem, took 
charge of the Round Table, inviting all in 
the room to take part. Mr. Keene said that 
it is a good thing for jewelers to get to- 
gether, exchange ideas, and air their troubles. 
“That is why it is an advantage to put a 
Round Table early on the program, and 
perhaps put some plans into action. We 
have many things to contend with in this 
business, but as time goes on conditions im- 
prove, and we find better co-operation exist- 
ing, and bad feeling vanishing,” he added. 

C. C. Chapman had arrived, and so the 
Round Table was postponed. Mr. Chap 
man, editor of the Oregon Voter, spoke on 
the subject of “The Business Man and 
Legislation,” and his talk was a most prac 
tical and inspiring one. 

After the speech, the Round Table was 
resumed. 

One jeweler spoke of the appraising of 
jewelry. He said that it was possible t 
evade answering, in a tactful manner, and 
yet satisfy the customer. He warned the 
jewelers never to knock any article sold by 
a competitor, but simply say if hard press 
that you don’t carry that particular line, and 
could not state the price it should bring. 

Mr. Jaeger said that the slogan “Gilts 
That Last” is nonsensical, since it applies 
to so many other things equally as well as 
to jewelry, and there is no suggestion © 
jewelry in it. “It could apply equally well 
to a piano, furs, or a thousand other things. 
It could be changed to the great advantage 
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of the jewelers. Perhaps ‘jewelry, the gift 
supreme,’ as suggested by the Hallmark 
people, would be better, he said. 

Another speaker said that many of the 
catalogs issued by wholesale houses are 
thrown into the waste basket, and there is 
4 danger of these falling into almost any- 
pody’s hands. Therefore, the wholesale 
price should not be given. 

It was decided to refer the matter of the 
slogan to the resolutions committee. The 
<ession then adjourned. 

In the evening all the delegates attended 
4 moving picture party given at the Empress 
Theater. 

Tuesday 

As I. E. Staples was absent, his address 
on “Who Is Your Competitor?” was read 
by his representative, Ben Fleischman, who 
added a few comments of his own to the 
original material. The address was, in part, 
as follows: 

“After all, the department store, the hard- 
ware, the drug, or the clothing stores are 
not any real competitors of the jewelry store 
if the jeweler attends to his business, but 
you cannot delegate to another your knowl- 
edge of values, your trade experience, and 
your artistic ability, and expect to get results. 

“The department stores have cheap help, 
who do not understand the jewelry business, 
and therefore they do not carry merchandise 
of the fine quality you find in the average 
jewelry store. And the very fact that 
jewelry is sold in a department store 
cheapens its quality in the eyes of many 
customers. 

“A jeweler cannot, in my estimation, ex- 
pect to make a decent living in a town of 
less than 2,500 people. And in the average 
small town when a jeweler comes in, the 
other stores are glad to hand over to him 
the selling of all clocks, except alarm clocks. 
One-half of the farmers, the country over, 
must buy their clocks from the country mer- 
chant, but these clocks are usually of a 
cheap variety. 

“The department store keeps a large and 
varied stock of beads, beaded bags and 
purses, etc., and here the jeweler will do 
well to compete with a stock of a little 
better grade. I have myself bought $3,000 
worth of novelty stuff, and am selling it at 
a profit. You must study your customers, 
and buy your stock to suit your particular 
trade, 

_“As to installing a gift department in a 
lewelry store, I am prejudiced except in the 
tase of goods fitting in properly with 
jewelry, 

“Our real competitor is the man who is 
getting money that the jeweler should legiti- 
mately have. But our competitors are not 
other jewelers, let me emphasize that point. 

One of our greatest competitors is the 
automobile business. People buy a spotlight 
instead of purchasing a watch, and repair an 
auto tire instead of their jewelry.” 


ADDRESS OF W. C. RETZER 


W. C. Retzer, of Dallas, Ore., next spoke 
on the subject of “Advertising.” During his 
talk he said: 

a - going to talk simply on the system 
; use in a small town store. I cannot 
‘peak as to the big city store. 

a _. Particular attention should be paid 

: e store itself to see that the stock is 
Properly displayed to the best advantage, 
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and that the store itself is neat and clean so 
that its very appearance will attract cus- 
tomers. 


“Second, pay attention to your windows. 
I have installed hard wood floors in my win- 
dows, and this for a small initial cost, com- 
paratively, adds much to the attractiveness 
for all time. Use good quality drapes, and 
see that your lighting is right, particularly 
at night. 

“The form that your regular advertising 
should take will vary with each store and 
locality. I myself have gotten practically 
no results from advertising in our weekly 
paper. Personal or direct mail advertising, 
done on a multigraph, has brought much bet- 
ter results, and is comparatively inexpensive. 
The only time when newspaper advertising 
has brought results is when we have a spe- 
cial sale on some articles. I prefer to make 
use of the national advertising of silver- 
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ware, etc., following it up by displays or 
direct mail notices. 

“In every town there are constant addi- 
tions to the population. Every new baby in 
Dallas receives a ring—his first one, and 
therefore likely to be kept—from our store. 
I got this idea from Martin in Walla Walla, 
who told me of a mother who came into 
his store, and so she wanted her baby’s to be 
saying their own baby ring had come from 
his store, and she wanted her baby’s to be 
from the same place. And it is very likely 
that that woman had bought many articles 
from Martin in the years past. 

“The appearance of the parcels that go out 
from it advertise a jewelry store also. A 
customer from Monmouth last Christmas 
expressed his appreciation of the way that 
his parcels had been done up, saying that 
they impressed him favorably by their neat- 
ness. This is no expense—just takes a little 
time and trouble, and gives returns. 

“Gifts to schools advertise a jewelry store. 
At the beginning of each semester I display 
a watch—a wrist watch for the girls and 
one of corresponding value for the boys, and 
offer them for the best record during the 
term, or for the highest standing in some 
one subject. Sometimes I offer instead a 
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prize cup—once I gave a phonograph to the 
grade school. 

“Let me emphasize in closing that we 
should pay attention to national advertising, 
and follow it up with our own displays and 
local advertising. And in that connection, 
every jeweler should expect to pay his quota 
to the National Publicity Committee.” 

The report of the secretary-treasurer, 
F. M. French, was then read. 


REPORT OF SECRETARY FRENCH 
Cash on hand at time of last convention.. $570.66 





Received from annual dues....... dain eda 845.00 
Received from F. A. Heitkemper, surplus 
from last year’s convention............ 20.71 
$1,436.37 
ND 6. Soiccrw Sistine taccebideade 808.35 
Balance: on Latid NOW wi sccccccccccdocese $628.02 
REPORT ON MEMBERSHIP 
A I io a 8.6 s/4 Gn dine Kaine geddevicauer 96 
New members admitted...........ccccecssees 41 
Members dropped non-payment dues.......... 5 
OG IN oo iis, 6:85. 05.40 50 eC RRRONC Se wS 6 
IONE oor osc nas sb ss0d Remeeiescans 3 
NN GNI 60sec cicccasiadeoccéoneues 126 


Deceased members: W. H. Cyrus, Prineville, 
Ore.; L. F. Evenson, Silverton, Ore.; I. Aronson, 
Portland, Ore. 

The financial report, as read by Mr. 
French, had been formally approved by the 
auditing committee. 

Mr. Ellis, connected with the local branch 
of the Pinkerton Agency, of which the 
Jewelers’ Security Alliance is a client, was 
present, and was invited to speak on his 
work, although his name had not been put 
upon the program. Mr. Ellis spoke of the 
meaning of membership in the Alliance. 


ADDRESS OF F. A. HEITKEMPER 


Frank A. Heitkemper, of Portland, spoke 
very earnestly on the subject of “Publicity.” 
He said in: part: 

“The slogan that the National Association 
is using in its advertising in the national 
magazines and papers is unsatisfactory. 
Nationally advertised products are, however, 
the ones that sell, as we all know. 

“Small town jewelers have it all over those 
in the cities, because they do not have the 
competition of the department stores to deal 
within the cities people buy many gifts 
there instead of at the jeweler’s. But the 
greatest problem is to get people to buy 
jewelry at all. 

“The Publicity Association is trying to 
raise $1,000,000 for publicity purposes, and 
to that end has appointed a campaign man- 
ager in each State. I was put in charge in 
Oregon. We have had much better success 
in the smaller towns than in Portland, and 
the jewelers in the east have not come 
through at all well. It seems as though the 
question of the tax has taken up the atten- 
tion of the jewelers to the exclusion of other 
things. But the Portland committee as well 
as the National Jewelers’ Publicity Associa- 
tion is going after it again. 

“We certainly should be willing to pay 
at least 10 per cent of the amount we ordi- 
narily spend in advertising, for anything 
that advertises the entire business will be 
good for the individual business as well. 

“Advertising the business as a whole will 
help more than advertising the individual 
jeweler. Community advertising sometimes 
brings very good results, especially in the 
smaller towns; it brings people into the 
jewelry store, and that is the most impor- 
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tant thing. I question, however, whether the 
idea would work as well in Portland. 

“It is morally wrong to allow too big 
credit on too long time—because such a 
proceeding would involve all one’s capital.” 

Several of the members, President Boett- 
cher especially, spoke very warmly in favor 
of the national advertising proposed by the 
association. 

There was rather a heated discussion of 
the merits of installment selling, some of 
the jewelers being much in favor of it, and 
others equally opposed. However, there 
seemed to be unanimity on the point that 
credit should not be given for too long a 
time, nor on too large an amount. Also 
that a contract should be signed, and that 
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the patron’s references should be carefully 
looked up before selling. 

One of the speakers made the point, in 
speaking of publicity through window dis- 
plays, that the average jeweler in a small 
town puts entirely too many articles into his 
window. 

The report of the nominating committee 
was called for, and read by the chairman, 
E. J. Jaeger, as follows: 

A. A. Keene, Salem, president; A. Fred 
Glover, Klamath Falls, first vice-president ; 
W. H. Saxton, Portland, second vice-presi- 
dent; F. W. Bertram, Marshfield, third vice- 
president; F. M. French, Albany, secretary 
and treasurer. 

Members of Executive Committee: Frank 
A. Heitkemper, Portland, Ore.; O. A. Hart- 
man, Salem, Ore. 

Secretary F. M. French was chosen as 
the delegate to the A. N. R. J. A. convention, 
with expenses paid by the association. 

Under unfinished business the question of 
the place to meet next year came up, and the 
new president, A. A. Keene, invited the con- 
vention to his home town, Salem, providing 
that the joint meeting with Washington did 
not go through. The invitation was ac- 
cepted and May 11 and 12 chosen as the 
dates. 

It was left to the new president to ap- 
point the two members of the executive 
committee. 

There was discussion of the chain method 
of holding the conventions this year. Mr. 
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French suggested that there might be a two- 
day session with Washington—each State to 
have one day devoted to its own particular 
business, and the next in joint session. 
Others were much in favor of the chain 
method, and thought that even California 
might be induced to join in such a move- 
ment, since it would enable all the northwest 
and Coast States to hear men sent by the 
national association. 

It was voted by a considerable majority 
to send the minutes to all members, but to 
make them as brief as possible and include 
the main points. Adjournment followed. 


AFTERNOON SESSION 


L. D. Hepinstall, representative of the 
Oneida Community, Ltd., was one of the 
visitors at the convention, and at his room 
in the hotel had a very attractive exhibit 
of the different patterns put out by his com- 
pany. He made a brief address. 

Mr. Moon spoke in place of O. A. Hart- 
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Mr. French gave some examples of offer. 
ing the credit plan to different sorts of 
customers. 

He said that many a jeweler lacks th 
necessary nerve to make the customer sign 
a contract. In the French store such ¢op. 
tracts are made out by multigraph on the 
store’s own letterheads, and customers do not 
hesitate at all to sign them. In fact, they 
seem to feel that when they receive the 
favor of credit, they ought to do something 
in return. Then a folder is also given to 
the customer with spaces to fill out as pay- 
ments are made, until the whole amount js 
paid. Mr. French has found that payments 
are very promptly made in practically all 
cases, and that collections are easier than op 
open accounts. This system has cut the 
overhead in the store from 40 to 25 per cent, 

“The jeweler is in active competition with 
the department store, where credit customers 
are sought and catered to. But the jeweler 
has always wanted all cash. The public 
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man, Salem, on his subject of ‘Co-opera- 
tion.” He discussed the subject briefly, feel- 
ing that it had already been fairly thoroughly 
covered in round table discussion, but sug- 
gested that there was special need of the 
smaller jewelers getting together and talking 
over their problems, repairing, advertising, 
etc. 

Mr. Coppernoll, Eugene, who was to have 
spoken on the topic of “Advantage of Our 
Association to Its Members,” being absent 
because of the illness of his wife, Mr. Keene 
suggested that Mr. French speak on that 
subject. So Mr. French graciously con- 
sented and gave an interesting talk. 

Then came the eagerly-awaited speech of 
Seth French, Albany, on that much mooted 
topic of “Instalment.” 

Mr. French spoke out of the experience 
gained in his own store, and was most en- 
thusiastic over the results achieved. His 
speech was long, but he held the attention 
of his auditors throughout. He announced 
at the beginning that he wanted to talk prin- 
cipally to the jeweler who did not believe 
in the instalment method of selling jewelry 
and was aiming his remarks at him. 
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trusts him, and he should be willing to trust 
the public,” said the speaker. 

In the French store the plan was started 
with the selling of silverware—a_ necessity 
for the home. It was done on contract, and 
the aim was to persuade people to buy 4 
chest of silverware at one time instead of 4 
few pieces now and again. First the news: 
papers were used, then at Christmas time 4 
personal letter was sent to several thousand 
people, ‘and 250 chests of silver were sol 
by it. But the letter in addition sold $1,000 
worth of diamonds, and hundreds of wrist 
watches on contract. 

That gave them an idea, and though the 
next letter concentrated principally on silver, 
it sold the whole store on the installment 
plan, for it enclosed a check good for one 
dollar’s worth of merchandise. That letter 
had at the time of the convention been out 
for about a month, and had sold $1, 
worth of goods, with the offer still good for 
another 10 days. There were 2,300 betters 
sent, gotten out on the store multigraph, 4 
a cost of $46. 

“The multigraph is the solution 
vet effective advertising. 


for cheap 
Direct by mail 
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stuff, written in friendly confidential fashion, 
does the work. Set your woman customer 
on the other side of your typewriter, and 
talk to her confidentially. Work on good 
prospects, too ; make your customers’ minds 
up for them,” he declared. 

At the close of Mr. French’s speech there 
was some time given for discussion or shar- 
ing good ideas with fellow jewelers, and 
some valuable ideas were brought out. 

The report of the resolutions committee 
was then read and was as follows: 


The Resolutions 


Resotveo: That the Oregon Retail Jewelers’ 
Association in annual meeting assembled at The 
Dalles, Oregon, May 5 and 6, 1924, does approve 
and endorse the work of the National Jewelers’ 
Publicity Association in promoting the use and 
sale of jewelry, and urges our members to sub- 
gribe as liberally as possible to the fund that 
the committee is raising; and further asks our 
members to sign and send in their pledge cards as 
soon as possible. 

Whereas: The National Jewelers’ Publicity As- 
sociation has adopted as its slogan to be used by 
the various jewelers throughout the country. 
“Gifts That Last,” and 

Whereas: In the opinion of the Oregon Retail 
Jewelers Association this slogan does not express 
the proper publicity for which it is intended, and 

Whereas: This slogan dces not contain the 
words “Jewelry,” ‘‘Watches,” “Diamonds,” or any 
other article carried by jewelers and can be used 
by any other line of business just effectively; 
therefore, be it 

Resotvep, that we suggest a slogan more appro- 
priate to our respective business, embodying in it a 
suggestion of jewelry, and we, therefore, offer the 
following slogan as a suggestion: “Jewelry, the 
Gift Supreme,” or any other slogan which would 
contain an appropriate reference to the jewelry 
business, and be it further 

Resotvep, that, a copy of these resolutions be 
forwarded to the American National Retail Jewelers’ 
Association and same to be spread upon our minutes. 

* * * 


Whereas: During the late war, our United States 
Government found it necessary to impose an excise 
tax on various businesses, and 

Whereas, This tax was borne cheerfully and with 
great fortitude and in a patriotic manner by the 
jewelers throughout the country, and 

Whereas: The net profit of a legitimate jewelry 
business has never averaged during prosperous 
times little more than 5 per cent, and 

Whereas: This excise tax was an emergency 
measure passed during the war and assurances were 
given that on this account it would be speedily 
repealed, and 
_ Whereas : On account of this excise tax the 
jeweler’s compensation for his labor throughout 
the year has been taken almost entirely in payment 
of this tax, and 

Whereas: This tax has worked a hardship on 
re jewelers throughout the country to the extent 
that it has forced many into bankruptcy, and 

Whereas: Congress has seen fit to remove a 
similar tax from other lines of business and to 
will retain this tax on the jewelry business, which 
$ most unjust and a discrimination; therefore, be it 
_Bmun: That the Oregon Retail Jewelers’ 
a in convention assembled at The Dalles, 
er ay § and 6, 1924, request our Senators 
rel « agmay-ing in Congress to continue in 
ra i orts to do everything within their power 
» mave this unjust and discriminatory tax re- 
= Be it further 
hee That we wish to express our apprecia- 
roe i e ee that we have received 
behalf n and for their work and efforts in our 

: in the past; be it further 
himeiel That a copy of these resolutions be 
Cenen fo our Senators and Representaives in 

ees and spread upon our minuutes. 
* * * 


inom The “Pacific Goldsmith,” a Pacific 

being in cee e uolication, on account of its location 

and + touch with the Pacific Coast jewelers 

teminate ig being in a better position to dis- 
© news to the Oregon jewelers, and 


hereas « : 

Pacige Goldens |,Oregon jewelers consider the 
wis voldsmith” a very worthy publication and 
“2 to encoy 


BSoLven Tage its good work; therefore, be it 
“VED? 


the official That this trade paper, be chosen as 
~! organ of the Oregon Retail Jewelers’ 
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Association, and we direct our secretary to forward 
to them from time to time official notices and any 
news items that in his opinion will be of interest 


to our members. 
— * * 


Whereas: The Supreme Ruler of the Universe 
has seen fit to take from our midst three of our 
prominent members, and 

Whereas: By the death of these members our 
association has sustained a great loss, and 

Whereas: W. H. Cyrus, L. F. Evenson, and 
I. Aronson having passed to the Beyond since 
our last meeting; therefore, be it 

Reso_vep: That the Oregon Retail Jewelers 
Association in annual assembly express to the 
families of these deceased members our sincere 
sympathy and condolences in their great loss; be it 
further 

REsOLvED: That a copy of this resolution be 
sent to the family of each ot our deceased brothers, 
and also that it be spread on the minutes of our 
association. 

- * * 

Whereas: The convention at The Dalles this 
year was a great success, and appreciating the 
splendidly given co-operation and hospitality which 
has made it possible to conclude one of the best 
conventions held in Oregon, we wish to thank our 
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President, W. F. Boettcher, and his committee 
of The Dalles jewelers; the management of Hotel 
Dalles, and the citizens of The Dalles as a whole 
for their splendid efforts in making this possible; 
be it 

Reso_vep: That this resolution he spread upon 
our minutes and that copies be given to the com- 
mittee in charge. 

* * 

Whereas: We not, that THe JeEweLers’ CIRCULAR 
has seen fit to send to our convention Miss Ethel 
Peterson, their representative, and appreciating 
this courtesy; therefore, be it 

REsOLvep: We appreciate very much the kindly 
interest and co-operation of THE JEweELeErRS’ Circu- 
LAR in assisting in this way to make our convention 
a success and to report its proceedings and give 
out news concerning it. 

* * 

Whereas: One of the most interesting and in- 
structive talks given at this convention was de- 
livered by C. C. Chapman,. publisher of The 
Oregon Voter at Portland, Ore.; therefore, be it 

REso_veD: That we extend to C. C. Chapman 
our thanks and appreciation for his timely and 
interesting address, 

Resotvep: That the Oregon Retail Jewelers’ 
Association in annual assembly at The Dalles, 
Oregon, May 5 and 6, 1924, reaffirm the resolution 
passed during the 1923 convention favoring the 
splendid work of the American Fair Trade League; 
and be it 


ReEso.tvep: That a copy of this resolution be 
forwarded to the American Fair Trade League, 
New York, and a copy of same be spread upon 
our minutes. 
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ReEso.tvep: That inasmuch as the--members of 


_ the Oregon Retail Jewelers’ Association have ob- 


served with great interest the splendid work of our 
national officers, but especially our National Presi- 
dent, Edward H. Hufnagel, and also Ralph Roess- 
Jer, the chairman of the Special Excise Tax 
Elimination Committee, that we sincerely thank 
them -for their untiring efforts and great: work in 
behalf of the jewelry trade. The jewelers through- 
out the country are to be congratulated on having 
at the head of our national association men of 


this calibre. 
* * * 


In the opinion of the resolution committee, the 
Oregon Retail Jewelers’ Association is to be con- 
gratulated upon the re-election as secretary and 
treasurer, E. M, French of Albany, Ore., who has 
served us so faithfully and efficiently in years past, 
and in their opinion a great share of the success 
attained by this organization has been due to the 
untiring efforts of our secretary. As an expression 
of this appreciation, it is with pleasure that we 
hereby elect Mr. French as our representative to 
the next annual ccnvention of the American Na- 
tional Retail Jewelers’ Associaticn. 

Respectfully submitted, E. J. Jaeger, Chairman; 
W. H. Saxton, Frank A. Heitkemper, Committee. 

The Banquet 

On the last evening all business cares were 
forgotten, and the banquet served at the 
Hotel Dalles was greatly enjoyed. E. J. 
Jaeger, of Portland, acted as toastmaster, 
presiding in most delightful fashion, and 
putting every one at his ease. 

There was purposely nothing formal about 
the program, as it was to be a “get-together” 
affair to promote further the harmony and 
good fellowship that had been so noticeable 
all through the convention among the more 
than 80 men and women who were in at- 
tendance from all over Oregon. 

The first on the program was a vocal 
solo by A. E. Green, of The Dalles, who 
responded in gracious manner to the insis- 
tent demand for an encore. Mr. Green has 
a fine voice, well trained, and was much 
enjoyed. Next Mrs. Ben Litfin, of the hos- 
tes city, sang two charming solos. 

Mr. Jaeger introduced the speechmaking 
with several very appropriate stories, and 
then called on the retiring president, W. F. 
Boettcher, who thanked the jewelers and the 
ladies for their attendance and interest, but 
reiterated his former statement that he was 
not a speechmaker, and declared that he was 
absolutely “the retired president,” from that 
moment on. 

Secretary French, when called upon, re- 
ferred to Oregon as the land of “big red 
apples and pretty girls,” saying that they had 
the apples in Albany, but had to come to 
The Dalles to find the girls. He spoke 
briefly of the harmony existing among the 
jewelers today, and contrasted it with the 
condition some years ago. 

George F. Newhouse, of The Dalles, re- 
sponded to a call from the toastmaster for 
a speech and spoke briefly. 

The little 12-year-old daughter of Mr. 
Lindquist, a local jeweler, a dainty damsel 
with bobbed hair, added much to the pleas- 
ure of the evening by first playing two very 
artistic solos on the piano, and later on sing- 
ing in equally charming fashion. 

President-elect A. A. Keene, Salem, spoke 
briefly as did other officers during the ban- 
quet, which brought a very successful con- 
vention to a close. 








William Saier, watchmaker, 660 Phenix 
Block, Butte, Mont., has taken a lease on 
the store at 44 W. Park St. and is now 
located there with a line of watches and 
jewelry. 





AGAINST PUBLICITY 
Secretary Hoover Claims Small Business 
Concerns Will Suffer if Income Taxes 
Are Open for Inspection 


WasuincrTon, D. C., May 19.—Small busi- 
ness concerns will be jeopardized by the pro- 
vision in the pending tax bill giving publicity 
to tax returns as stronger competitors will 
be able to take advantage of a temporarily 
weak condition to force them out of busi- 
ness, Secretary Hoover declared in a formal 
statement on Friday. Mulcting of the pub- 
lic by fraud also will be stimulated, he said, 
as fraudulent concerns, by inflating their tax 
returns, at the expense of a few dollars, will 
be able to represent themselves as going con- 
cerns. 

Secretary Hoover’s statement is presented 
herewith : 

“I am advised that the provision in the tax 
bill that tax returns shall be open to inspec- 
tion is so worded that they may not even 
have the very indefinite protection that lies 
around other ‘public documents.’ Even the 
protection of ‘public documents’ is insufficient 
guarantee of confidential character. 

“We thus have serious jeopardy that a 
man’s business may be revealed to his com- 
petitors. Large corporations already publish 
these facts through reports to stockholders 
and this requirement therefore does not ma- 
terially affect them. Such publication would 
be likely to become the basis of credit rating 
in the smaller businesses and the vital fac- 
tors of character and reputation will be un- 
dermined by the tax return of any bad year, 
thus working grave injustice on firms under- 
going momentary losses or those that are 
unavoidable in times of depression. It will 
enable strong competitors to take advantage 
of temporary weak condition of smaller con- 
cerns, and on the other hand, fraudulent con- 
cerns would gladly pay a few thousand dol- 
lars a year falsely disguised as profits in 
order to mislead the public. People who 
wish to disguise their wealth will be stimu- 
lated to further evasions. It can add nothing 
to revenue returns. 

“Tt may be well recalled that publicity of 
tax returns which was required during the 
period of 1867 to 1872 contributed to the in- 
dustrial and financial chaos of the time. One 
serious effect might be to undermine con- 
fidence in the whole system of taxes on in- 
comes, which would be a great pity.” 








Plans Under Way for Convention of Ohio 
Retail Jewelers’ Association at Cedar 
Point, July 15-17 


Co_tumBus, O., May 17.—The annual con- 
vention of the Ohio Retail Jewelers’ Associ- 
ation is to be held at Cedar Point, Sandusky, 
O., July 15-17. Plans are already under way 
to make this one of the best conventions ever 
held by the Ohio association. The list of 
speakers is being arranged and other ar- 
rangements being made which will make the 
convention worth while for every Ohio re- 
tail jeweler to attend. : 

Among the speakers who are listed to ap- 
pear before the convention are J. Weir 
Coover, secretary-treasurer of the Gendron 
Wheel Co., Toledo, O., who will speak on 
the subject, “Too Much Credit”; W. H. 
Farley, of the National Cash Register Co., 
Dayton, O., who will talk on “How To In- 
crease the Average Sale”; Edw. H. Huf- 
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nagel, president of the American National 
Retail Jewelers’ Association, “The American 
National Retail Jewelers’ Association.” 
Thomas Brooks Fletcher, of the Brooks 
Fletcher Institute, Cleveland, O., lecturer 
and humorist, will speak at the banquet. 
Miss Ethelyn Fern Upton, vocal soloist, will 
appear with Mr. Fletcher at the banquet. 
Miles E. Robertson, assistant director of 
sales of the Oneida Community, Ltd., Oneida, 
N. Y., will speak during the convention on 
“Modern Merchandising”; Raymond Ray, of 
the Ohio Wesleyan University, Delaware, O., 
will speak on “Making the Passers Buy”; 
FE. E. Marshall, president of C. & E. Mar- 
shall Co., Chicago, will talk on “Turning 
Disguised Losses Into Recognizable Profits” ; 
F. D. Urie, assistant director of the Elgin 
Observatory, Elgin, Ill., on “Radio,” and F. 
W. English, sales manager for Square Deal 
Miller, Detroit, Mich., on “Jewelry Advertis- 
ing That Gets Results.” 


DIAMOND MINES GET MORE 








Terms of New Contract With London Dia- 
mond Syndicate Reported to Be More 
Favorable to the Mining 
Companies 

WASHINGTON, D. C., May 17.—The con- 
tract providing for purchase by the London 
Diamond Syndicate of the entire 1924 pro- 
duction of the five principal South African 
diamond mining companies is reported to be 
very favorable to the producers by William 
E.. Vaughan, representative of the Depart- 
ment of Commerce. The agreement em- 
braces De Beers, Jagersfontein (New), the 
Premier Diamond Co., and Consolidated 
Diamond Mines of South West Africa, The 
contract also provides for the purchase of 
the current year’s output of the Angola 
Diamond Co. 

Only the new Jagersfontein and _ the 
Premier Diamond Company paid dividends 
on their ordinary or deferred shares re- 
spectively during the past year. The protits 
now assured under the contract with the 
London Syndicate are expected to produce 
dividends on the 1924 operations of the De 
Beers and Angola companies and an initial 
dividend on the share capital of the Con- 
solidated Diamond Mines, 








United States Consul Tells of Adverse Con- 
ditions Which Existed in the Antwerp 
Diamond Market 


Wasuincton, D. C., May 17.—The 
Antwerp diamond industry has _ suffered 
from chaotic conditions this year and there 
have been several collapses among the prin- 
cipal firms dealing on that market, Consul 
H. S. Fullerton, at Antwerp, has advised 
the Commerce Department. Fluctuations in 
exchange and the withdrawal of credit by 
local banks are held responsible. 

The result of the crisis was a swift de- 
cline in prices and eight-face cuts fell as 
much as 15 and 20 per cent during March. 
Large diamonds, principally in the hands of 
big dealers, not forced to sell, suffered no 
important price recession. 

Cutting forces have been reduced and it 
is estimated that 500 cutters were out of 
work on March 31. Negotiations were un- 
der way at the end of March by which 
cutting will be done only three days a week, 
as long as the depressed condition continued. 
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POLICE MAKE FOUR ARRESTs 


Philadelphia and Atlantic City Authoritie, 
Get Three Alleged Bandits and Hote] 
Man Following Pawn Shop 

Robbery 


PHILADELPHIA, Pa. May 17.—Speedy 
work by the Philadelphia police, working in 
conjunction with Atlantic City detectives 
has resulted in the arrest of four men, three 
charged with participation in the daylight 
robbery of the pawnshop of Emanuel Cohen 
& Co., at 15th and Moore Sts., when eight 
bandits entered the place, held up John 
Stevenson, a clerk, and Leonard Sander, 
salesman for Samuel Vederman, wholesaler 
on Sansom St., and stole jewelry valued 
more than $3,000, together with a small 
amount of money. The fourth prisoner, 
who is held at Atlantic City, is proprietor 
of a small hotel at the resort, in whose cellar 
the jewelry was found buried in a container, 
Requisition has been made on New Jersey 
authorities for the hotel man, who will be 
turned over to the Philadelphia police as 
soon as Governor Silzer signs the papers, 

Ever since the robbery the police haye 
been looking for the prisoners, suspecting 
they were concerned in the affair becauseof. 
an indiscreet remark dropped by one of 
them to a supposed friend who notified the 
police. Two men were arrested here early. 
last week but the arrests were kept quiet 
while the detectives hunted for the other 
Meantime they followed a clue that led them 
to Atlantic City, and, enlisting the aid of 
the police there, they went to the hotel near 
the Boardwalk. A thorough search of the 
building revealed nothing, but one of the 
detectives went to the cellar and aftera 
fruitless hunt was about to leave when he 
saw a spot where the earth looked as if it 
had been disturbed recently. Obtaining a 
shovel, he dug up the ground until he was 
rewarded by finding a pasteboard container 
in which was all the jewelry taken from the 
Cohen shop. 

The first two suspects arrested here are 
Peter L. Matese, 24, of Vine and 16th Sts, 
and his roommate, Ernest Grosse, 26. They 
were accosted by Detectives Osterheldt, Mc- 
Garrity, Garr, Clegg and Bunting at Broad 
and Arch Sts., and put up a fight, finally 
breaking away, only to be overtaken after a 
chase of several blocks. Later, George Elias 
of 10th and Federal Sts. was arrested but 
has not yet been identified positively as one 
of the men who took part in the hold-up. Jn 
a search of the room occupied by the first 
two prisoners arrested, the detectives report 
that they found a revolver, which has beet 
identified as having been taken from the 
pawnshop by the robbers. 

Leonard Sander, the Vederman salesmat, 
is still congratulating himself on his lucky 
escape from being a victim of the robbers. 
He had entered the shop only a few moments 
before the hold-up, had placed his sample 
case, containing jewelry valued at $10,00, 
in a rear room and was about to open * 
when the bandits entered. While the rob 
bers hustled himself and the clerk into the 
rear room and kept them under guard while 
they rifled the store, they overlooked the 
sample case. Since the close call of bis 
salesman, Mr. Vederman has taken out ™ 
surance on goods he is sending out to show 
the trade. 
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DEATH OF H. FREUDENHEIM 









Prominent New York Watch and Diamond 
Importer Dies While on a Trip 
to Europe 


\ cablegram received in New York last 
Thursday morning contained the sad news 
of the sudden death of Harry Freudenheim, 
treasurer of Freudenheim Bros. & Levy, 
jealers in watches and importers of dia- 
monds, 170 Broadway. The passing of Mr. 
Freudenheim occurred in London, Eng., on 
Thursday morning at 10 o'clock, but the de- 
wils as to his death were not contained in 
received by the firm. Mr. 





of the message . 

t Freudenheim left this country about two 
i weeks ago and arrived in Plymouth last 
r, Wednesday, from which place he sent a ca- 
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e THE LATE HARRY FREUDENHEIM 

. blegram announcing his safe arrival. He 
‘ was accompaned by his nephew and sister 
’ aid the following morning news of his 


death was flashed across the ocean by his 
nephew. His body will leave England today 
(Wednesday) on the Homeric and it is ex- 
pected to arrive in this country on Thurs- 
day, May 29. The remains will probably be 
merred the following day in Mt. Hope 
Cemetery, 
fatty Freudenheim was born in Poland 
3 years ago and while a boy came to this 
country. His education was received abroad 
and in the schools of this country. 
n1886, Mr. Freudenheim with his brother 
Morris, who passed away about two years 
, 280, established themselves in the jewelry 
y ‘usinéss at Elmira, N. Y. This business 
"4s continued until 1899 when Mr. Freuden- 
feim and his brother Morris associated them- 
“ves with Marks G. Levy, under the style 
ot Freudenheim Bros. & Levy. They estab- 
wed the present firm 25 years ago and 
ee in the wholesale watch and 
4 Importing business since that time 
jut, same name. The firm was located 
on, ly at 54 Maiden Lane and about nine 
17) — took quarters in the building at 
toadway, where it is still located. 
’ “ Freudenheim did most of the travel- 
vg the firm and was one of the best 
men on the road. He was of a happy 
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disposition and was beloved by everyone who 
knew him. His extensive traveling through- 
out the country, which took him as far west 
as the Pacific Coast, gained for him a great 
many friends who will be shocked and 
grieved to learn of his sudden passing. Mr. 
Freudenheim was a charitable man and did 
a great deal of good in a quiet and unosten- 
tatious manner. 

He was a member of Temple Bethel. He 
never married but lived with his younger 
sister, Bertha, who with his nephew accom- 
panied him on his trip. 

Deceased is survived by one_ brother, 
Julius, and three sisters, Martha Freuden- 
heim, Elmira; Dora Leveninson, Yonkers, 
and Bertha Freudenheim, New York. 








BANDIT KILLS JEWELER 





Baltimore Jeweler Shot by One of Three 
Gunmen Who Smash Store Window 
and Escape with Gems Valued 
at $2,000 


Battimore. Md., May 17.—For the first 
time in 25 years a Baltimore jeweler, brave- 
ly defending his gems from youthful rob- 
bers, has been shot to death in cold blood. 
The victim was Louis Cohen, 50 years old, 
who conducted a jewelry store at 728 E. 
Baltimore St. Mr. Cohen was one of the 
city’s leading East Baltimore jewelers, his 
home being at 811 Brooks Lane. The 
murder happened on the sidewalk in full 
view of nearly a score of men and women. 
Police Commissioner Charles D. Gaither 
and Detective Captain Charles H. Burns are 
using all the forces at their command to 
apprehend the murderers. The pictures of 
three youthful desperadoes, between the ages 
of 18 and 20 years, have been identified as 
the gangsters who attacked Mr. Cohen. 

Jewelry estimated in value at $2,000 was 
stolen from the window of the store a few 
seconds before Mr, Cohen was shot through 
the head. Jewelers throughout the east are 
requested to look out for the following de- 
scribed articles which may lead to the arrest 
of the murderers: platinum ring set with 
2.06 diamond, scratch No. 14234 inside; plati- 
num ring set with 1.58 diamond, surrounded 
by three smaller diamonds; platinum tie pin, 
3.8 diamond in center surrounded and 
encrusted with 50 small diamonds; platinum 
brooch set with cluster of 11 smal] dia- 
monds; platinum ring set with 1.75 diamond, 
scratch 14154 inside. 

Like most modern day crime, Mr. Cohen 
was the victim of youthful automobile 
bandits. The murder happened at 3.30 
o’clock Tuesday afternoon. Mr, Cohen was 
in his store conversing with Samuel Weiner, 
jeweler, 1003 E. Fayette St. Mr. Cohen 
was facing the store front while Mr. Weiner 
had his back to the front. Suddenly Mr. 
Cohen’s attention was attracted to the 
smashing of glass. The jeweler jumped 
from behind his counter, pushed Mr. Weiner 
aside and ran to the front of the store. One 
man was scooping the rings from the win- 
dow with a gloved hand. No. 2 bandit was 
standing on the sidewalk, pistol in hand, 
where he had taken a station to guard bandit 
No. 1 from attack. 

Rushing from his store Mr. Cohen seized 
bandit No. 1 by the throat. The jeweler 
called for help and attempted to hold the 
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thief. No. 2 bandit advanced a few paces 
and deliberately shot the jeweler through 
the head. Mr. Cohen fell to the sidewalk 
almost lifeless. He was pronounced dead 
when taken to Mercy Hospital. The bandits 
a minute before had driven to the front of 
the ‘Cohen store in an automobile. Immedi- 
ately after the shooting the two bandits 
jumped in the automobile whose engine had 
been kept running by bandit No. 3 and at 
once dashed away. 

Although six policemen were in the neigh- 
borhood at the time the bandit car eluded 
detection and the murderers made their 
escape. Half an hour later the automobile 
used by the bandits was found abandoned a 
mile from the scene of the crime. The most 
important clues were furnished the police by 
Benjamin Zablonsky, a newsboy, who wit- 
nessed the attack. The boy took pencil and 
paper from his pocket and noted the license 
number of the car. A heavy iron bar, 
wrapped in paper, was left on the sidewalk 
by the bandits. 

Mr. Cohen was one of the foremost 
leaders in the Jewelers’ Welfare Association, 
Although he carried insurance on his stock 
detectives declared Mr. Cohen demonstrated 
no uncommon bravery in attempting to do 
battle, unarmed, with the bandits. The 
Jewelry and Kindred Industries Board met 
Thursday and offered a reward of $500 for 
information leading to the arrest of the 
murderers. Mr, Cohen is survived by a 
widow, two sons, Samuel and Morris Cohen, 
and three daughters, Bessie, Edith and 
Sylvia Cohen, One suspect has been ar- 
rested and the identity of two other suspects, 
all of whom have criminal records, are 
known to the police. 








SUDDEN DEATH OF C. E. TRIPP 





Middletown, N. Y., Jeweler Stricken with 
Apoplexy and Passes Away in 
New York Hospital 


While eating in a restaurant on Fulton 
St., New York, last Thursday, Charles E. 
Tripp, a retail jeweler of Millerton, N. Y., 
was stricken with apoplexy and on Sunday 
died at the Beekman St. Hospital. Mr. 
Tripp was one of the best known jewelers 
in his section of the State and was in New 
York on a visit when he was taken ill. He 
was removed to the hospital and his wife was 
summoned from up-State, arriving here be- 
fore his death. The body was removed last 
Sunday night and taken to Millerton, from 
which place it will be buried. Funeral ser- 
vices were to be held today (Wednesday). 

Mr. Tripp was 53 years old at the time 
of his death and was conducting a jewelry 
store at Millerton established by his father 
in 1865. He entered the firm about 15 years 
ago and had since continued it under the 
style of Tripp’s. 

He was inspector of watches for the 
New York Central & Hudson River R. R. 
and the New York, New Haven & Hartford 
R. R. Mr. Tripp was a member of F. & A. 
M. of Millerton and was also affiliated with 
the B. P. O. E. at Poughkeepsie. He had 
a large circle of friends in Millerton and 
surrounding towns and the news of his death 
was a great shock to those who knew him. 

Deceased is survived by his widow and 
two children. 





94 


SAFE ROBBERS AT WORK 


Newark, N. J. Concern Visited by Yeggs 
Who Get Valuable Loot 

Newark, N. J., May 19.—A safe in the 
office of the Stern Mfg. Co., jewelers, at 
72-74 Tichenor St., was blown open by 
cracksmen Friday night and finished rings 
and unset diamonds valued at $20,000 were 
secured by the thieves. Two other safes, 
both containing jewelry, were not disturbed. 
The yeggs used suitcases of the firm’s em- 
ployes to carry off their loot and got away 
undetected. The burglary was not dis- 
covered until Saturday morning, the watch- 
man employed by the Stern concern and 
other firms being off duty because of illness. 
The loss was said to be covered by insurance, 

Detectives found that entrance to the 
building had been obtained from an_ alley 
leading from New Jersey Railroad Ave. A 
ladder was used to gain the roof of an 
adjoining one-story building and the thieves 
then climbed to an extension of the building 
housing the jewelry firm. They got into the 
Stern firm’s quarters by jimmying a window, 
on the second floor. 

.A drill used by the burglars to make holes 
in the outer door of the safe was left behind, 
as well as a New York newspaper dated 
May 11, in which the explosive is thought 
to have been carried. Tools found in the 
Stern firm’s workrooms also were used by 
the yeggs to complete their work when the 
outer door of the safe had been opened. The 
inner door was ripped open. It was reported 
to-the police by Isador Stern, of 16 Johnson 
Ave., this city,. head of the business, that 
while the loss was estimated at $20,000 the 
exact amount, could not be determined until 
an inventory had been made of the jewelry 
that was in the other two safes. 








Last Honors Paid William Stang 


Provipence, R. I., May 17.—The funeral 
of William Stang, for more than 30 years 
enp/cyed in an executive capacity with sev- 
eral manufacturing jewelry concerns of this 
city and for the past 20 years foreman of the 
tool-making department of the Irons & Rus- 
sell Co., was held from his home, 40 Sor- 
rento St., Monday afternoon, and was at- 
tended by a large number of his associates 
in business, fraternal and church circles. He 
died suddenly Saturday morning as he was 
preparing to go to his work. He had been 
apparently in his usual health and worked up 
to the night before. He was in his 62nd year. 
The services were conducted by Rev. R. R. 
Hadley, pastor of the First Universalist 
Church, and burial was at the North Burial 
Ground. 

Mr. Stang was born at Arendal, Norway, 
Dec. 22, 1862, and after leaving school for 
several years followed a seafaring life. He 
arrived in New York in 1881, and about 
seven years later came to Providence and 
entered the employ of the old Rhode Island 
Locomotive Works, where he became an ex- 
pert toolmaker, especially on small machinery 
tools. When that concern gave up business 
he secured a position in the tool department 
of the Martin-Copeland Co., and afterwards 
was similarly employed at the plants of A. 
C.. Messler Co.,and T. E. Bennett .Co. 
Twenty years ago, he entered the employ of 
the Irons & Russell Co., where,he remained 
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until his death, the production of many of 
the delicate and intricate tools used by that 
concern in its emblem work having been un- 
der his direction. 

He was a member of the Masonic fra- 
ternity, having been raised in Mount Vernon 
Lodge No. 4, and was affiliated with Provi- 
dence Royal Arch Chapter No. 1 and Provi- 
dence Council No. 1 of Royal and Select 
Masters. He was also a member of the Sons 
of Norway, of the Scandinavian Benevolent 
Society and of the Gustav Adolph Lodge 
Vassa Order. He was trustee of the First 
Universalist Church and also of the Uni- 
versalist Comrades. He is survived by two 
sons and a daughter, his wife having died in 
1916. 








DEATH OF BRUCE E. LOCK WOOD 


Providence Manufacturer Passes to His Last 
Reward After a Long Illness 

ProvipeNcE, R, 1., May 20.—Bruce E. 
Lockwood, for more than a decade identified 
with the manufacturing jewelry industry of 
this city, died at his home, 195 Harrison 
Ave., Lakewood, one of the suburbs of this 
city, Thursday morning, after a long illness. 
He was in his 55th year. A large number 
of relatives, friends and associates attended 
his funeral services at the Advent Christian 
Church, this city, this afternoon, which were 
conducted by Rev. Irving I. Barnes, D.D., 
pastor, assisted by Rev. H. W. Hewitt, a 
former pastor. 

Bruce Edgar Lockwood was born in Provi- 
dence, June 26, 1869, the son of George Lewis 
and Anna Kettle (Knapp) Lockwood. He 
spent his boyhood in this city and was edu- 
cated in the public schools. After graduation 
from the grammar school, he learned the 
trade of a jewelry pattern maker and de- 
signer, and was later employed with several 
manufacturing jewelry concerns as pattern 
maker and designer. In Oct., 1910, he start- 
ed in business for himself as a manufacturer 
of findings in a part of a shop in the Metcalf 
building, 144 Pine St., but moved in a couple 
of months to 157 Orange St., and in Feb., 
1912, took quarters at 102 Friendship St. 

In March, 1913, he became a partner in 
the Narragansett Comb Co., but shortly 
afterwards acquired the interests of the other 
two members of the firm and changed the 
style to the Narragansett Jewelry Co., manu- 
facturing findings, especially of bracelet 
parts. In 1917 he began the manufacture of 
other lines of goods, adopting the trade name 
of the Gem Bracelet Co., but retaining that 
of the Narragansett Jewelry Co. for the 
findings department. He was one of the in- 
corporators, and was elected president of the 
Fairfield Mfg. Co., Inc., which was incor- 
porated Feb. 8, 1921, under the laws of Rhode 
Island, with an authorized capital of $50,000 
preferred stock and 500 shares of common 
stock without par value. 

For a time the Fairfield Mfg. Co. had a 
shop on Page St., where it manufactured 
knives for the jewelry trade, but early in 
1924 the business was discontinued and Mr. 
Lockwood gave his entire attention to his 
business in the Narragansett Jewelry Co. and 
the Gem Bracelet Co. 

He was an active member of the Dexter 
Street Advent, Christian Church, the Provi- 
dence Gun Club, and was also a. member of 
Harmony Lodge No. 9 of Masons, of Paw- 
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tuxet. He had been in failing health for the 
past two years, and in an endeavor to recy. 
perate had spent the past Winter in the south 
returning home only two weeke ago, 4 
1900 he married Miss Eva Mathra Slade, of 
Taunton, Mass., who survives him, as do 
one sister and a brother. 








NEED BETTER PROTECTION 


Hazleton, Pa., Jewelers Talking of Forming 

Protective Association Following Epi- 

demic of Window Robberies 

HAZLETON, Pa., May 17.—Hazleton jewel. 
ers are thinking of organizing a protective 
association on their own hook because of 
the epidemic of window smashings of which 
they have been the victims recently. Four 
such robberies within three weeks are mak- 
ing them “sore,” especially since there has 
not been a single arrest in connection with 
the breaks. 

The fourth victim of these outrages is 
Anthony Schiavo, whose store is at 35 E, 
Diamond Ave. As in the other cases a large 
stone, not even wrapped in cloth, was used 
to smash the glass. Fortunately for Mr. 
Schiavo his loss was smaller than those of 
the previous victims as he had removed most 
of the valuable display in the window before 
locking up for the night. He reported that 
two men’s gold watches, one sapphire, two 
rings and a string of pearl beads had been 
taken. The whole is valued at about $195. 

The police believe that the robber cut his 
hand severely in thrusting it through the 
jagged hole made by the stone, for they found 
a quantity of blood on the window sill and 
a trail of blood spots leading for some dis- 
stance from the store. They also have 
evolved the theory that all the recent win- 
dow smashings are the work of a band of 
two or more men who travel in an automobile 
that is halted some little distance from the 
scene of the crime, enabling the “smasher” 
to make a quick escape. 

A car with a New York license is sus 
pected, as one of that type was used by the 
men believed concerned in the smashing of 
the window of the jewelry store conducted 
by Mrs. Charles Penman at 220 W. Broad 
St., last week, when rings and a silver 
watch, al! valued at $265, were stolen, This 
was the second time the Penman store had 
been robbed recently. The booty in the 
latest crime would have been much greater 
had not Mrs. Penman’s daughter taken @ 
large display of diamond rings from the 
window and placed them in the safe before 
retiring. 

The third victim of the robbers recently 
was FE. Finn, who holds the local record as 
a victim of thieves. In the past 13 years 
his store has been robbed no less than seven 
times. In the latest break the window ° 
his store at 37 S. Wyoming St. was smashe 
by a rock and goods valued at more than 
$500 stolen. 

The police have t 
in the recent window sm 
and are retaining them 
jewelers are, however, thinkir 
ing they be turned over to them 


aken all the stones used 
ashings to City Hall 
there. Hazletot 
ig of request 
as souvenirs. 








A jewelry repair shop has been opened 4 
J. F. Fry, in the Cagle building, at Eng 


wood, Tenn. 
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NEW TRIAL ORDERED 





Appellate Division of New York Supreme 
Court Reverses Verdict Against Mark 
Rothkrug for Malicious 
Prosecution 


The Appellate Division of the Supreme 
Court on Friday last reversed a verdict for 
$1,500 against Mark Rothkrug and directed 
a new trial in a suit brought by William 
Baumstein for malicious prosecution. In an 
opinion written by Justice Merrell the court 
lays down the rule applicable to such a case 
and states the grounds upon which the suit 
was brought. 

Mr. Rothkrug, a member of Rothkrug 
Jros., caused the arrest of the plaintiff on 
a charge of the larceny of a diamond weigh- 
ing 3.97 carats. The diamond was delivered 
by the defendant to the plaintiff on a memo- 
randum for inspection, and remained the 
property of the defendant, and was to be 
returned on demand. It was delivered to 
the plaintiff on Dec. 8, 1920, the price speci- 
fied being $2,500. Two days later at the 
plaintiff's request the defendant sent him an- 
other stone weighing 3.93 carats. The two 
diamonds were then put on the same memo- 
randum and the two billed at $4,100. Baum- 
stein claimed to have sold the larger stone 
and returned the smaller, offering to pay 
$2,050, or $450 less than the price at which 
it had been billed to him. Mr. Rothkrug 
refused to accept and when the stone was 
not returned after repeated demands had been 
made, and the plaintiff refused to pay more 
than $2,050, the defendant caused his arrest 
for larcency. 


Justice Merrell states in his opinion that 
the evidence showed that the plaintiff made 
conflicting statements regarding the stone, at 
one time claiming that he still had it, and 
later on that he had sold it. He was sub- 
sequently discharged by the magistrate, and 
when the criminal proceeding terminated 
Mr. Rothkrug sued him for $2,500 as the 
value of the stone the plaintiff had refused 
to return. The action was settled by the 
defendant selling the plaintiff the smaller 
stone previously returned and_ receiving 
a at which they had been previously 
Dilled, 

Jaumstein then brought the present action 
against Rothkrug for malicious prosecution. 
At the trial the judge submitted to the jury 
asa question of fact whether the defendant, 
im causing plaintiff's arrest, had acted upon 
reasonable and probable cause. Justice Mer- 
rell says that assuming, without deciding, 
that the jury were justified in finding that 
Rothkrug acted without reasonable and 
Probable cause, the verdict must be reversed 
for errors committed by trial court in sub- 
muting the case to the jury. 
the ra opinion of Justice Merrell says that 
mal; aw 1s well settled that in actions for 
7 pan Prosecution no recovery can be 
ne unless the jury find not only that there 
ed a or probable cause for the 
i the plaintiff, but that the defendant 

maliciously in causing such arrest. 

Fe ~~ failed to include this in his 
mane & ough counsel for the defendant 
eect It to the court’s attention. Justice 

aye ays: 

“Nowhere in the charge did the learned 
Court submit to the jury.as a question 
ct whether the defendant had acted with 
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malice in causing the plaintiff’s arrest. The 
court in effect charged the jury that if they 
found that the defendant in causing the plain- 
tiff’s arrest had acted without reasonable 
or probable cause, then as a matter of law, 
malice would be implied. We think the in- 
correct instruction of the jury by the trial 
court was prejudicial to the rights of the 
defendant and requires a reversal of the 
judgment.” 

The Appellate Division also finds that the 
trial court erred in admitting evidence as to 
the price realized by Baumstein upon the sale 
of the stone, because it was not relevant to 
the issues involved in the case. 








Buffalo Retail Jewelers Will Combine An- 


nual Outing with Trip to State Con- 
vention at Rochester 


Burrato, N. Y., May 16.—In lieu of the 
annual outing which in past years has been 
held at some popular resort within a radius 
of 25 miles of the city, the Buffalo Retail 
Jewelers’ Association, at their regular meet- 
ing decided to combine the outing with the 
New York State convention which is set 
for July 28, 29 and 30 at Rochester. 

In view of the proximity of the conven- 
tion city, it was suggested by William F. 
Ehmann and Gus Frisch that it should be 
possible to get together a large delegation 
of local jewelers, especially if the incentive 
of a motor trip to the “Flower City” was 
held forth. The plan as tentatively out- 
lined by Mr. Ehmann and approved by the 
other members present calls for the de- 
parture of the local delegates from some 
point convenient to all early on the morning 
of July 27. A stop would be made en route 
for dinner at one of the many inns which 
are to be found along the highways between 
Buffalo and Rochester. 

Because of the fact that repair work will 
keep the shortest route closed, detours being 
necessary via Batavia, in all probability the 
party will go by Lockport and the Million 
Dollar Highway, stopping at Albion, slightly 
more than half way, for dinner. The dele- 
gates would arrive in Rochester about mid- 
afternoon. It is understood that the con- 
vention committee has in mind some enter- 
tainment feature for the evening preceding 
the convention opening, in which Buffalo 
representatives as well as jewelers from 
other parts of the State would participate. 
It may not be possible for all who make the 
trip to remain for the three-day program, 
although it is felt that some who had not 
intended staying will do so when they learn 
of the instructive and entertaining program 
arranged for delegates. Provision for those 
who have no automobiles will be made by 
those who possess them and the committee 
will see that all who desire to make the trip 
wil] be taken care of. The following com- 
mittee was appointed by President Edward 
Leininger to complete arrangements for the 
convention outing: John J. Diebold, chair- 
man; Gus Frisch, Simon Cohen, William F. 
Ehmann and Frank Ehrenfried. 

Preceding the discussion of the outing, the 
members ratified the action of the associa- 
tion’s executive committee in appropriating 
$50, as had been done by the Twenty-Four 
Karat Club, as a token of appreciation for 
Stephen Tee, taxi driver, who was entirely 
responsible for the apprehension of the 
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bandit trio who participated in the hold-up 
of August H. Hoyler’s jewelry store on 
May 10 and killed Rufus F. Eller, watch- 
maker and clerk in that store. 

In this connection Frank Ehrenfried 
offered the suggestion that inasmuch as the 
recent tragedy had brought home to all 
local jewelers the dangers attached to their 
business, it might be worth while to inquire 
of some of the city’s insurance agents 
whether a blanket policy, covering jewelers 
and their employes, could not be issued, 
covering the entire retail jewelry trade in 
similar circumstances. Mr, Ehrenfried be- 
lieved a policy of $10,000 in case of death 
was not too much to carry as a safeguard 
and believed some insurance company could 
he found who would issue such a policy to 
both members and non-members for a com- 
paratively small premium, 

It was brought out at the meeting that 
Mr. Hoyler, unknown to Mr, Eller, had 
taken out about two years ago, a compensa- 
tion policy on the latter, with the widow as 
beneficiary. Mrs, Eller will receive as a 
result a sum between $40 and $50 per month 
as long as she lives, providing she does not 
remarry, and in addition an allowance for 
her baby daughter until the child becomes 
of age, 

So impressed were his fellow-members 
with Mr. Ehrenfried’s idea that the sug- 
gestion was incorporated in a motion that a 
committee be appointed to make the neces- 
sary inquiries, reporting to the July meet- 
ing. Messrs. Ehrenfried and Cohen were 
named on this committee. 

William F. Ehmann made his final report 
on co-operative advertising, of which com- 
mittee he was chairman. No action was 
taken on the proposal that the unexpended 
balance be used for cuts or signs. 








Montgomery Bros.’ new store, corner of 
W. 7th and Hope Sts., Los Angeles, Cal., 
was visited by a burglar Sunday, May 11, 
for the second time during the few weeks 
it has been occupied. A policeman assigned 
to that beat passed the store at 6 a. mM. and 
the window had not then been disturbed. 
Half an hour later, when it was broad day- 
light, he heard a crash of breaking glass, 
but when he found where it was the burglar 
had gone. A hole about a foot in diameter 
had been made, the lower edge of it about 
15 inches from the bottom of the window. 
The man had been unable to reach into the 
window far enough to secure much booty, 
but escaped with several cheap watches, 
which he snatched from their boxes. The 
more valuable goods had been removed be- 
fore the store was closed Saturday night, 
and the loss was, therefore, comparatively 
small. The firm closed the hole with a large 
piece of glass and posted a sign stating that 
this was the fourth time its windows had 
been broken, and took occasion to urge voters 
to support at the polls the following Tues- 
day a proposition to bond the city to im- 
prove the police force. Just previous to the 
latest burglary of Montgomery Bros.’ store, 
a citizen doing business near the store of 
Wright, Campbell & Ginder returned to his 
store late at night. As he drove up, he saw 
three men, apparently prepared to break the 
jewelry store window. When he stopped, 

~all.three ran across the street and jumping 
into an automobile drove away. 
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Plans for Convention of National ‘Wholesale Jewelers’ 
Association 





New England Manufacturing Jewelers’ and Silversmiths’ Association Hard 
at Work Arranging for Entertainment of Visiting Delegates 
on June 3, 4 and 5 




















Provipence, R. I., May 18.—Paraphrasing 
Caesar’s famous saying, they came, they saw 
and were conquered, history seems about to 
repeat itself and the members of the New 
England Manufacturing Jewelers’ and 
Silversmiths’ Association to reap additional 
honors as hosts and entertainers. Plans are 
now well advanced as to the part which the 
members of the association are to play in 
connection with the coming convention of 
the National Wholesale Jewelers’ Asso- 
ciation in this city. There is every rea- 
son to believe that they will fully measure 
up in every respect to the program which 
sent the members of the American National 
Retail Jewelers’ Association to their homes 
last August at the conclusion of their con- 
vention at Providence so well pleased. 

President Edgar M. Docherty, Manager 
Woodward Booth and the members of the 
several committees of the New England as- 
sociation have been planning for some weeks 
for the coming convention, and the results 
of their considerations were fully set forth, 
discussed and approved at a dinner meeting 
of the association held at the Turks Head 
Club last Thursday evening. There were 
nearly 150 representatives of the firms of 
this city and the Attleboros which constitute 
the membership of the association in at- 
tendance, and the meeting was somewhat in 
the form of a reception to the nearly 40 
firms which have become affiliated with the 
association during the past two months and 
to acquaint them with the plans of the con- 
vention. 

Unconventional and informal in the ex- 
treme, the dinner was a veritable get- 
together, the members all being seated at 
small tables each set for four covers, with- 
out any formal head table. Among those 
present were Past Presidents Everett L. 
Spencer, Harry M. Mays and Henry Wol- 
cott of the association and President Samuel 
B. Levy of the Manufacturing Jewelers’ 
Golf Association. During the serving of 
the supper an orchestra rendered a musical 
program. 

After the cigars had been lighted, Presi- 
dent Docherty called for order and wel- 
comed the members, specially greeting the 
recent acquisitions to the association. He 
then called attention to a recent folder with 
which the members had been circularized, 
giving a statement of the primary purposes 
and objects of the association which he 
briefly outlined as follows: “The establish- 
ment of cordial personal relations and con- 
fidence among its several members; the 
education of one another concerning costs 
of production and distribution; the mainte- 
nance of quality to the full standard of 
specifications, and the proper branding of 
merchandise; the removal of false impres- 
sions regarding the prices and business prac- 
tices of other members, and the assessment 
on imported and competing: merchandise of 
rates of import duty in harmony with the 


provisions and intent of existing tariff laws. 

“One of the advantages of being an in- 
tegral part of an association representing at 
all times the importance and strength of this 
industry in the community and nation, is 
participation in a vigorous and aggressive 
policy along many lines of beneficial legis- 
lation, suggestion and advice. There are 
half a dozen reasons why membership in the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association is the cheapest 
insurance known. They may be summed up 
as tariff, stamping, cost accounting, foreign 
trade and customs; patents, copyrights and 
trademarks, and better understanding of one 
another’s problems, greater co-operation and 
mutual esteem. 


“So much for our association. Now I 
venture to assert that you have all heard 
about the convention that is coming here 
next month. If you haven’t you will before 
this meeting is finished. First let me tell 
you that the indications are that it will be 
the largest attended convention in the his- 
tory of the national association. According 
to a letter which I received today from T. 
James Fernley, secretary of the National 
Wholesalers’ Association, there have already 
been reservations made for 110 delegates. 
At his suggestion I am urging all the mem- 
bers of this association who may have busi- 
ness dealings with wholesalers to extend spe- 
cial invitations to them to attend the Provi- 
dence convention and then, that there may 
be large attendance at the several sessions, 
let every manufacturer in Providence and 
the Attleboros personally attend as many 
of these sessions as they can. 

“Another thing that I wish to impress 
upon the members of this association,” said 
Mr. Docherty, “is that you one and all re- 
frain from attempting to invite any delegate 
to the convention to look over your lines 
during the time the convention sessions are 
in order. There will be plenty of time for 
those who want to talk business to do so 
between the sessions. But the convention 
committees have arranged a practical pro- 
gram and it is the hope that none of the 
local manufacturers will distract the atten- 
tion of the delegates from the purposes of 
the convention. 

“Now as to the plans of this association 
for the social side of the convention. Let 
us all understand at the outset that our in- 
tention is to entertain the visitors and not 
ourselves, to give those who attend the 
convention a good time and to have them 
realize and appreciate that New England 
courtesy and hospitality means more than 
empty words. We intend to do everything 
possible for the pleasure, comfort and enter- 
tainment of our guests, and right off the bat 
I want to say that the ladies who accompany 
the delegates are to be taken care of by the 
Ladies’ Committee, of which Walter E. 
Ensign is chairman. The program for the 
ladies will be entirely separate from that of 
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the delegates to the convention and have ng 
as yet been entirely worked out, and prob. 
ably will not be until it is definitely known 
how many ladies will be here. Their pro. 
gram will also be largely contingent 
weather conditions. 

“For the delegates to the convention—th 
men folks—our program will not take on 
minute away from the business sessions of 
the convention. On Wednesday evening 
there will be a Rhode Island shore dinner 4 
the Pomham Club; Thursday evening ; 
banquet at the Providence-Biltmore Hote, 
and on Friday there will be a golf tourm. 
ment followed by supper and entertainmen 
at the Metacomet Golf Club grounds in Eay 
Providence. The Pomham affair will i 
informal; the banquet Thursday will be the 
formal event of the convention week an 
the golf program will be taken care oj 
through the co-operation of the Manufac. 
turing Jewelers’ Golf Association. In order 
that you may learn more concerning the é- 
tails of the various features I am going to 
call upon the chairman of the various com: 
mittees for brief reports. 

“The work of the publicity committee, of 
which Maurice J. Karpeles is chairman, i: 
well known to you all. You have all re. 
ceived the several circular letters that have 
been sent out; many thousand of the neat 
and significant blue sticker-posters have 
been distributed and are being sent through- 
out the country on letters and packages, and 
another letter is being prepared that will be 
sent out in a few days making a final appeal 
along certain lines.” 

Ralph Stone, chairman of the registration 
committee, said that the committee ha 
everything in readiness for the registration 
and listing of all the delegates as well a 
the members of the local association. He 
said that alphabetical lists will be prepared 
of individuals and firms present, as well a 
the geographical location, which will b 
available at all times at the registration heaé- 
quarters, which he said would be opened 
Monday. He urged all the manufacturers 
to register on Monday so as to leave a clea 
field for the visitors upon their arrival # 
well as facilitate the work of the comm 
tee. He urged all manufacturers who wert 
intending to distribute souvenirs of aly 
kind, either to accompany the tickets a 
badges as they were given at registration, 
or whether they were for the clambake, bat- 
quet or golf gathering, to notify the com 
mittee at the earliest time possible so thé 
the necessary arrangements can be made for 
the handling of them. 

Edward H. Cummings, who won the title 
of “Superintendent of Hacks” at the Re- 
tailers’ Convention last Summer, reporting 
for the transportation committee said that 
he would like to have at least 15 machine 
for the use of the Ladies’ Committee each 
day during the convention and that the com 
mittee could use about 75 machines for th 
Pomham trip Wednesday evening. He askel 
those who could assist the committee to le 
him know at the earliest moment. ; 

Ralph Griffith for the badge committe 
reported that the badge design had pe 
decided upon and the order placed, # 
would be ready when convention opened. 

Frederick A. Ballou, chairman of the 
ception committee, stated that the committe? 


has been divided into sections and a sched 
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will be made out assigning each member to 
his time and place so that there will be a 
number on duty at all times to receive and 
introduce visitors, assist them in finding their 
reservations and making them feel as much 
at home as can be, and looking out that each 
one receives that personal touch and atten- 
tion that eliminates the diffidence and 
strangeness too often experienced at large 
gatherings. 

Joseph F. Rioux for the Pomham Com- 
mittee said no report was necessary from 
his committee as everyone knew what a 
Pomham dinner was and everything would 
be in readiness when the party got there. 

Wallace D. Kenyon for the banquet com- 
mittee gave a somewhat similar report, add- 
ing that there would probably be two 
speakers, one of national reputation, and en- 
tertainment features. 

In the absence of Chairman Walter En- 
sign of the Ladies’ Committee, William P. 
Chapin, Jr., gave a brief outline in which 
he said that the plans were as yet in an 
embryonic condition. Briefly outlined they 
included luncheons, theatre parties, auto 
rides, possibly a dinner at the Webber Duck 
Inn, a dinner at the Pomham Club on 
Wednesday afternoon and an all day auto- 
mobile trip down the east side of Narragan- 
sett Bay to Newport, where the famous 
Ten Mile Cliff Drive would be taken, with 
a dinner at Newport, thence by ferry boat to 
Jamestown, across the island by auto and 
by ferry to Saunderstown and back to Provi- 
dence along the west side of Narragansett 
Bay, making a trip of more than a hundred 
miles, and possibly a supper at the Biltmore 
Hotel upon arrival. Other features for the 
entertainment of the visiting ladies, he said, 
are under consideration, but everything now 
depends upon the number who attend and 
the general weather conditions. 

Samuel B. Levy, president of the Manu- 
facturing Jewelers’ Golf Association, which 
is co-operating with the New England asso- 
ciation by taking charge of the golf tourna- 
ment on Friday, said that it was desired that 
every visiting wholesale jeweler attend the 
golfing tournament at the Metacomet Golf 
Club. He said that accommodations would 
be made for all visitors and that clubs, suits, 
tte, would be furnished. In the evening, he 
said, there would be a dinner, followed by 
an entertainment and a general good time 
to wind up the convention. 

At the conclusion of the reports of the 
committees President Docherty read the fol- 
lowing letter from Manager Woodward 
Booth of the association who has been con- 
fined to his bed for six weeks because of an 
accident whereby he suffered a fracture of 
the leg. Mr. Docherty said that Mr. Booth 
was slowly convalescing and that his attend- 
ing physician hoped to get him up on 
crutches in a few days. Mr. Booth’s letter 
follows : 


“My dear Mr. Docherty : 


“I am sending these few lines to con- 
vey through you, my greetings to the 
members of the association as they as- 
semble at the supper meeting at the 
Turks Head Club this evening. As you 
can readily understand, I genuinely re- 
gret that circumstances make it impos- 
sible for me to be present and to meet 
with my friends. ; 
May I, however, express my con- 
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gratulations to you and to the members 
of the committee in charge upon the 
splendid arrangements, which insure the 
success of the meeting. 

“During recent days I have had much 


opportunity in detachment from the 
active work of our association to think 
of its activities, its aims and its service 
to our industry and the conviction has 
become more definite than ever that the 
association is a very great asset to the 
industry. This is due to the loyal co- 
operation of our members and especially 
to the faithful work of those, many in 
number, who have served on committees 
and in other association capacities. 

“If suitable opportunity presents itself, 
kindly convey to all those present my 
very best wishes for a pleasurable and 
profitable evening tonight.” 


At the conclusion of the reading of Mr. 


Booth’s letter, Joseph Finberg of Attleboro 
offered a resolution that an expression of 
sympathy be sent from the meeting to Mr. 
Booth, together with a floral remembrance. 

At this point President Docherty intro- 
duced a novelty by suggesting that, in order 
to better acquaint the new members with 
the benefits to be derived from membership 
that the association temporarily resolve itself 
into “an old-fashioned testimonial meeting.” 
The idea “took” and after the usual period 
of decorous silence, Past President Everett 
L. Spencer broke the ice, after which Vice- 
President Wallace D. Kenyon, Past Presi- 
dent Harry M. Mays, Gregor Krichbaum, 
Patrick Conley and several others “gave tes- 
timony” of what the association has done for 
them and the benefits and advantages they 
experienced by having the chance to be in- 
cluded in ‘the membership. 

The only scheduled speaker of the eve- 
ning was B. C. Larrabee, of Boston, sales 
manager of the Sheldon Department of Bur- 
dett College, who gave an interesting and 
practical talk on the subject of “The Man, 
the Job and the Goal.” 

BOARD OF TRADE REPRESENTATIVES 

An evidence of the general interest that 
is being manifested throughout the trade in 
the coming convention of the National 
Wholesale Jewelers’ Association in this city 
is seen in the action of the directors of the 
National Jewelers’ Board of Trade which 
the past week notified Charles E. Hancock, 
of the Charles E. Hancock Co. of this city, 
honorary vice-president for the New Eng- 
land district, that the New England directors 
have been specially delegated to represent the 
association at the convention and urging 
their attendance at as many of the sessions 
as they can make it convenient. The New 
England directors consist of Charles E. 
Hancock; Theodore W. Foster, of Theodore 
W. Foster & Bro. Co., Providence; Oscar 
E. Place, of O. E. Place & Sons Co., Provi- 
dence; George C. Rueckert, of the Rueckert 
Mfg. Co., Providence; Samuel M. Einstein, 
of the Marathon Co., Attleboro; Aldro A. 
French, of D. E. Makepeace Co., Attleboro; 
Frederick Schwinn, of The Robbins Co., 
Attleboro, and Lawrence F. Percival, of D. 
C. Percival & Co., Boston. 








Elston & Schwartz, Los Angeles, Cal., 
have dissolved partnership. 
has made an assignment. 


S. W. Elston 
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DEATH OF W. S. SPARROW 





Chicago Jeweler Shoots Himself at His 
Summer Home at Three Lakes, Wis. 


Cuicaco, May 14—W. S. Sparrow, 
wealthy retired jeweler, 6144 Kimbark Ave., 
shot himself to death in his Summer home at 
Three Lakes, Wis. Word of his death was 
received in Chicago. He left a note which 
said: “I feel myself slipping. I don’t want to 
run any chance of going insane. I’m going 
to end it all.” 

According to Coroner F. C. Hillebrand of 
Rhinelander, Wis., Mr. Sparrow, who was 
73, put a .38 caliber rifle on a work table, 
leaned against it an pulled the trigger. The 
bullet passed through his heart, penetrated 
the body and struck the wall. His grand- 
son, William Shed, heard the shot and dis- 
covered his body. 

Mr. Sparrow’s wife, Elizabeth, was at the 
Summer home at the time of the shooting. 
They had left Chicago two weeks ago for 
Three Lakes. Mr. Sparrow was building 
a new Summer home on his estate. 

Mr. Sparrow formerly was Chicago man- 
ager of Goldsmith, Stern & Co., at 30 N. 
State St., and before that time with Stern 
Bros. & Co. He was with the firms 34 
years and retired five years ago. He was 
a Mason. 

The funeral was held yesterday at Oak- 
wood Chapel and was private. The inter- 
ment was in Oakwood Cemetery that 
afternoon. 








BIG ROBBERY REPORTED 


Hyman Seldin, New York Diamond Dealer, 
Tells Police That Bandits Get Gems 
Worth $25,000 


Hyman Seldin, a diamond dealer whose 
address is given as 57 E. 111th St., New 
York, was robbed last Friday morning of 
two wallets, reported to contain loose dia- 
monds worth $25,000. The theft occurred 
in a butcher shop on E. 110th St., New York, 
and was committed by four bandits, who 
escaped in an automobile driven by a fifth 
man. 

The report states that Mr. Seldin, the 
butcher and the latter’s helper were locked 
in the ice box by the robbers after the latter 
two were trussed up. No effort was made 
to rob the butcher or his helper. 

The four young men, all brandishing re- 
volvers, addressed their victims in Yiddish, 
and when the butcher’s wife came into the 
store from her home in the rear they assured 
her in Yiddish that she would not be harmed. 
They permitted her to back into her apart- 
ment, and she went into the hallway and sent 
up an outcry, but the men made their get- 
away. 

The neighborhood was aroused by the 
woman’s screams, but all Detectives Pelle- 
grino and Donovan, of the E. 104th St. sta- 
tion, could get was a description of the rob- 
bers. 











Frederick Kaufhold, a jeweler at 330 Lo- 
cust St., Columbia, Pa. has purchased the 
unfinished cement block house at 10th and 
Walnut Sts., from H. Sandhaus. The erec- 
tion of the property was started by the late 
Benjamin Keen and after his death was pur- 
chased at public auction by Mr. Sandhaus. 





Fred Perry has returned from an extended 
western trip for his concern. 

Jaswell & Capace, watch repairers, 215 
Weybosset St., have discontinued. 

The trade name of Daniel & Abel, 46 
Chestnut St., has been changed to Barnett, 
Daniel & Co. 

Mr. and Mrs. Louis Silverman are spend- 
ing a few weeks in Lansing, Mich., with 
their son-in-law and daughter. 

William E. Henry and Royal F. Sheridan 
have recently started in business at 1040 
Broad St. as the Fisher Novelty Co. 

Mr. and Mrs. Howard L. Carpenter have 
opened their country house at Buttonwoods, 
where they will spend the Summer. 

Edmund A. Truelove, with the Gorham 
Mfg. Co., has been elected chairman of the 
Sixth Ward Republican City Committee. 

Frank Kelley of the Manufacturing Jewel- 
ers’ Board of Trade made a business trip 
for the board through the Connecticut Valley 
the past week. 

Granville P. Limdley, of Bristol, who has 
been seriously ill with pneumonia at his 
home on Noyes Ave., that town, is reported 
as convalescing. 

Ralph G. Ostby, of the Ostby & Barton 
Co., and family are at their country home 
at Warwick Neck, where they will spend the 
coming months. 

N. Darrell Harvey was elected delegate to 
the American Kennel Club at the annual 
meeting of the Providence Kennel Club held 
last Friday night. 

Weiner & Woolf are now completely lo- 
cated in their new plant on the first floor at 
99 Stewart St. and have taken a lease of the 
place for five years. 

The creditors of William J. Keith will 
hold a final meeting in bankruptcy at the 
office of the referee, 1001 Turks Head build- 
ing, at 11.30 o’clock, May 22. 

At the 119th annual meeting of the Cen- 
tral Baptist Church, held last Monday eve- 
ning, Wallace L. Pond was elected superin- 
tendent of the Sunday School. 

A mortgage for $2,500 against property of 
the Manchester Silver Co. has been dis- 
charged by Frederick E. Brayton, according 
to the records filed at city hall. 

Mr. and Mrs. Edward B. Hough and their 
young daughter have closed their house in 
town and are at Buttonwood Gardens, their 
Summer home at Buttonwoods. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
spent most of the past week in Boston, where 
he is making the annual revisions. 

William H. Waite and Arthur L. Young 
were elected members of the finance com- 
mittee of the Calvary Baptist Church at the 
annual meeting last Friday evening. 

Major John J. Collins, with the Ostby & 
Barton Co., was one of the officers who at- 
tended the first observance of Coast Defense 
Day at Fort Adams, Newport, last Friday. 

The Standard Novelty & Sales Co., 151 
Pine St., is being conducted by Timothy E. 
Murphy and Andrew R. Murphy, according 
to information filed at the city clerk’s office. 

The handsome emblematic rings presented 
last week by» Providence Post of the Ameri- 
can Legion to several of the officers were 
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especially designed by the Ostby & Barton 
Co. : 

The Pawtucket Electroplating Co., which 
for 15 years was located in the old Slater 
Mill, is now settled in its new plant at 112 
East Ave., where it has a largely increased 
equipment. 

William Shawcross is in New York this 
week to meet his partner, Monroe Block, 
upon his return from a several weeks’ busi- 
ness trip in Europe in the interests of Mon- 
roe Block & Co. 

Lester J. Fulford has been appointed by 
the board of directors of the Rhode Island 
Yacht Club to succeed his father, the late 
Harry Fulford, as treasurer until the annual 
meeting next Winter. 

Mrs. Charles E. Hancock was elected 
chaplain of the Rhode Island Society of Co- 
lonial Daughters of the 17th Century at the 
annual meeting held at the Turks Head Ciub 
last Tuesday afternoon. 

William G. Lawton, of this city, was 
elected a member of the executive committee 
of the International Union of Gospel Mis- 
sions at the 1lth annual convention held 
recently at New York city. 

Mr. and Mrs. A. Tingley Wall, who left 
the last of January for Europe, sailed last 
week from Southampton for home on the 
steamship Olympic. During their absence 
they also visited South America. 

At the annual. meeting of the Central Con- 
gregational Church held last Tuesday eve- 
ning, Howard D. Wilcox was elected a mem- 


ber of the finance committee and Erling C. - 


Ostby on the standing committee. 

The handsome massive bronze doors and 
the elaborate bronze work on the new Knight 
Memorial Library on Elmwood Ave. in the 
Elmwood section of this. city were by the 
Mueller Metal Co.,.288 Dyer St., this city. 

Mrs. Archibald Silverman, of this city, 
was elected vice-president of the New Eng- 
land Conference. of Hadassah at the annual 
meeting, attended by approximately 300 
women, in the Providence-Biltmore last 
Wednesday. 

Harold R. Barker, of Barker & Barker, 
was elected chairman of the executive.com- 
mittee of Battery A, 103rd Field Artillery 
Veterans’ Association, at the annual meeting 
last Monday evening. Julius A. Saacke was 
elected secretary. 

Harold R. Johnson, of Oscar Johnson & 
Son, who is Commander of Providence Post 
No. 1, American Legion, was toastmaster at 
the complimentary dinner given Thursday 
evening at the Dreyfus Hotel in honor of 
three former Adjutants of the Post. 

The J. T. Mauran Mfg. Co., 130 Orange 
St., is selling the machinery and tools of its 
manufacturing department, which they have 
been discontinuing during the past year, and 
will devote attention to importing, specializ- 
ing on watches, bracelets and materials. 

Howard F. Mulchahey is now associated 
with his brother, Earl R. Mulchahey, in the 
capacity of soliciting the trade for brocad- 
ing and engine-turning. H. F. Mulchahey 
has been for the past 22 years connected with 
the C. Sydney Smith Co. in the department 
of chain manufacturing. 

With the selling at public auction of the 
stock, tools, machinery, etc., in the plant of 
P. S. Eddy & Son, manufacturers of jewel- 
ers’ findings at 67 Friendship St., another of 
the old-time concerns will» have ceased busi- 
ness. Pembroke S. Eddy died more than a 
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year ago and his son, Frank P. Eddy, has 
decided to retire. 

The Charles H. Patten Co., which hs 
been located at 234 Chestnut St. since July 
1923, has liquidated its accounts, sold it 
stock, fixtures, etc., and discontinued pbyg. 
ness. This business was originally started 
hy Charles H. Patten under the firm sty 
of the American Exporting Co., at 47 Cif. 
ford St., early in 1921. 

The monthly meéting of the directors of 
the Manufacturing Jewelers’ Board of Trade 
was held at the Turks Head Club last Fr. 
day with President Henry Wolcott presid. 
ing and all but two of the 24 directors jp 
attendance. Considerable routine _ business 
was transacted and several applications for 
membership were favorably acted upon, 

Saturday’s almost perfect weather for out- 
door sports found large gatherings at the 
several country clubs, among whom were a 
number of jewelers. Among those out were 
noted Gus W. Strandberg, Arthur L. Aldred, 
Ed H. Cummings, H. L. Carpenter, Edward 
N. Slade, J. O. Otis, Albert S. Vennerbeck, 
W. Shawcross, W. F. Almy and R. E. Ostby, 

At the semi-annual meeting of Orpheus 
Lodge of Mastons last Wednesday evening, 
Idward M. Wheeler, manager of the Provi- 
dence office of the National Jewelers Board 
of Trade, was honored by the lodge by the 
award of a prize 6f $25 in gold for the com- 
position of words and music for a lodge 
song, which was awarded as the result of a 
competition. 

The usual -noonday luncheon program of 
listening to out-of-town speakers was dis- 
carded at the meeting of the Lions’ Club at 
the Biltmore last Tuesday, and instead, five 
members of the organization discussed their 
own business experiences. President Frank 
Child told about the gold-plating business; 
James Leech about the optical business, and 
Archibald Silverman, the manufacture and 
sale of jewelry. 

The following jewelry buyers were report: 
ed among those in this city and vicinity dur- 
ing the past week: J. O. Kingstone, of San 
Francisco, Cal.; Ben Felsenthal, of Ben Fe- 
senthal & Co., Inc., New York city; J. L 
Sabbath, of J. L. Sabbath & Co., Montreal, 
Que.; Mr. Braster, of Calhoun, Robbins 
Co., New York city; H. Keller, of Atlante 
City, N. J.; Charles McGowan, of Abraham 
& Straus, Brooklyn, N. Y.; Miss Hill, of 
Mandel Bros., Inc., Chicago; Mr. Ritter 
of Ritter Greenberg Co., Philadelphia. 

Among the members of the delegation 
from the Providence Credit Men’s Associa- 
tion who attended the New England Retail 
Credit Grantors’ Conference at Worcester 
last Thursday were Joel J. Pincus of the 
Outlet Co. (J. Samuels & Bro., Inc); 
Charles Donilon, with Callender, McAuslan 
& Troup Co. (the Boston Store), and How- 
ard F. Barker, with Belcher & Loomis ©. 

The case of John C. L. Shabeck agains 
the Standard Fire Insurance Co. came ® 
fore Chief Justice Sweetland and Judges 
Vincent, Stearns, Rathbun and Sweeney ® 
the Supreme Court of Rhode Island i 
Wednesday. The matter was heard Z 
briefs submitted on defendant’s exception 
where the Superior Court found for ph 
for $2,708 in jury-waived action for ay 
sit in connection with claims arising,ut? 
damages suffered during a fire. — 4 

Maurice Sandager, optometrist, ust p 
Washington St., died at the City 0# 
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on Thursday of a complication of diseases, 
in his 30th year. He started in business for 
himself in June, 1922, when the new Provi- 
dence-Biltmore Hotel was opened, taking 
over the optical department of J. Krasnow 
& Co., retail jewelers. He was born in Au- 
burn, RK. I., June 9, 1894, and upon leaving 
school entered the employ of the Rhode Is- 
land Optical Co. He enlisted in Battery A 
of the Rhode Island National Guard and 
grved with that outfit on the Mexican bor- 
der, On returning he entered the employ 
of the Hope Optical Co. until he went over- 
— with his battery in the World War. 
Upon returning he went to work with Fred- 
erick Hamilton until he started for himself. 
He was worshipful master of Doric Lodge 
of Masons when he died. He was unmarried 


but is survived by his mother, two brothers 


and three sisters. 











A a8 
H. W. Arnstine, of the Arnstine Bros. 
Co, Cleveland, O., was a visitor in the Mem- 


phis trade last week. He was making a 
tour of leading southern cities. 

Ed Pass, for 20 years on the Memphis 
police force in various capacities, has en- 
tered the jewelry trade as city salesman 
with Perel & Lowenstein, Memphis whole- 
salers and retailers. 

Graves-Dix, Inc., furnished the handsome 
silver loving cup being displayed in the win- 
dows of the Cinderella Boot Shop, 7 N. 
Main St. The cup is offered as a trophy 
in the Cinderella dance on the roof of the 
Shrine building this week. 

B. Lowenstein Bros., Inc., will occupy 
their new nine-story building within about 
days. The exterior is virtually com- 
pleted now and handsome. The store has 
always given some attention to novelty 
jewelry and will install an optical depart- 
ment in the new store, which heretofore it 
has not carried. 

Memphis jewelry stores to a considerable 
extent were represented at the Better Homes 
Show put on in 10 furnished homes north 
of Overton Park by the furniture trade. 
Silverware for the tables, cut glass, candle- 
sticks and bric-a-brac were shown from sev- 
eral jewelry stores. Thousands visited the 
exhibit from May 11-18. 

The middle of May finds Memphis jewelry 
tores enjoying fair business, with expecta- 
tions even better for Summer trade. Whole- 
report some improvement. The 
Memphis territory has had some cool and 
rainy days but there have been enough events 
real trade interest on to bring out a 
reasonable number of shoppers. Elaborate 
beparations are on now for the Confederate 
Reunion June 3-6 and with special rates on 
the railroads and steamers, a large crowd 
'S expected. The old Vets, the Sons and 
Yaughters, Maids and Sponsors may be as- 
sured of a good entertainment. The Floral 
and Civic Parade on June 4 will be worth- 
while, with numerous floats from mercantile 
‘stablishments and civic societies. The deco- 
Tations will be elaborate. The entire busi- 
rea oarsen will be hung in bunting and 
a oo, exterior of many of the 
ee will be so adorned. The 

~~ Pal exercises will take place in the 
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new Two-Million-Dollar Auditorium, in the 
block at N. Main, Poplar and Exchange. 
This structure has not yet been occupied. 
It has many handsome stone markers show- 
ing the high lights of history and arts, of 
every epoch, age and country. 








Cleveland 


J. S. Chaffee, of Garretstown, was another 
of Cleveland’s out-of-town visitors last 
week, 

Sam Tronstein leaves Sunday night for 
a trip to Atlantic City. He has not been 
in very good health lately. 

An out-of-town visitor the past week was 
P. J. Bergen, of Barberton. He recently 
celebrated his 60th birthday. 

Ben and Dave Glasser, of the Merit Co., 
have returned home after attending the retail 
jewelers’ convention at Detroit. 

Ray’s Jewelry Store, which was opened 
about four weeks ago at 117th St. and St. 
Clair Ave., has been taken over by Sol Berg- 
man, who is conducting an auction of its 
stock. 

William H. Broer, president of Broer- 
Kapp Co., Toledo, was in Cleveland buying 
new fixtures for his store, in which he is 
making considerable alterations and improve- 
ments. 

Cowell & Hubbard Co.’s annual display of 
silverware, which lasted throughout the 
week, came to a successful end Saturday 
night. It is their third annual exhibit and 
attracted a great amount of interest. 

In the death of V. C. Taylor, May 6, 
father-in-law of R. O. Carter, retail jeweler, 
Taylor Arcade, Cleveland lost its oldest real 
estate operator. He was one of those 
chiefly responsible for the building up of 
Kuclid Ave. into a street of wealthy homes, 
and known everywhere as Millionaires Row. 

After several months’ rest in California 
and Florida, A. E. Hayward, of the Seth 
Thomas Clock Co., again called on the 
Cleveland trade this week and received a 
warm welcome. His health is greatly im- 
proved and to demonstrate it he played a 
game of golf with his old friend, H. W. 
surdick. 

The Department of Public Safety has 
been recently investigating the actions of cer- 
tain local engravers who have admitted that 
they were altering the plates on Swiss 
watches, making the same to appear as a 21- 
jeweled. One engraver had 50 of these 
watches undergoing alterations when detec- 
tives visited him, and which were presuma- 
bly intended for sale at fake auctions. The 
investigation is not yet concluded. 

The Thayer Bead & Watch Service have 
moved to larger quarters necessitated by in- 
creased business. Their new location is at 
121-123 Colonial Arcade. They are special- 
izing in restringing and matching fancy and 
pearl necklaces, furnishing missing beads or 
parts of clasps, or adding new beads to 
lengthen the string, and repairing and re- 
finishing vanity cases, mesh and handbags. 
R. W. Thayer was formerly foreman of the 
Webb C. Ball Co. 

On the recommendation of Assistant Pros- 
ecutor Walter I. Krewson, Common Pleas 
Judee Frank C. Phillips nolled the charge 
of shooting -to wound against Oscar F. 
Schweider, retail jeweler of 2003 FE. 105th 
St. Schweider shot Harry Stein in the leg 
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several weeks ago when the latter with a 
companion entered his store while under the 
influence of liquor, and engaged in an argu- 
ment during the course of which he struck 
Schweider several times. Schweider there- 
upon shot in self defense. He was cleared 
of the charge. 

The American Association of Wholesale 
Opticians held their convention in Cleveland 
May 15 and 16, with headquarters at the 
Hotel Statler. The Manufacturing Opti- 
cians’ Association also held their meeting in 
connection with the wholesalers. There was 
a large attendance from all parts of the 
country and one delegate from Canada. 
Among the questions discussed was “eye 
conservation work,” optical development, so- 
ciety work and “work on standardization of 
optical frames.” The convention closed with 
a banquet. The Optical Development So- 
ciety also held its convention in Cleveland, 
May 13 and 14, and was well attended. 

Cleveland merchants received warning last 


"week of a woman who was apparently trying 


to purchase large quantities of goods upon 
payment of a small deposit but with no 
visible means of completing the purchase. 
Among others visited was Scribner & Loehr, 
where she paid a deposit on some engraving 
ordered. She was insistent that she take the 
goods with her without further payment or 
reference, and while debating the matter 
picked out a ring costing several hundred 
dollars which she wished to take along also. 
Investigation revealed that she was demented, 
although she showed no apparent trace of 
it excepting that in some of the stores she 
attempted to order in abnormal quantities. 
She is a former nurse and well respected. 
No losses were reported. 

The wholesale jewelers of Cleveland have 
joined the Credit Men’s Association and will 
be known as the Jewelry Group. This group 
plan is the result of the efforts of Secretary 
McCauley of the association, who has been 
working on plans for its perfection for the 
past three months. The jewelers look for- 
ward to direct benefits, particularly in con- 
trolling local credits, and will co-operate 
closely with other groups making up the 
association. At the last meeting of the 
Credit Men’s Association, May 14, a new 
department of investigation and prosecution 
was created with an experienced investiga- 
tor in charge, its aim being to more effec- 
tively combat commercial fraud which costs 
Cleveland firms thousands of dollars an- 
nually. To finance the new department $10 
of each regular member’s dues will be placed 
in a fund. 

Nineteen twenty-four marks the 50th anni- 
versary of the founding of the Sigler Bros. 
Co., located on the second floor of the Wur- 
litzer building on Euclid Ave. It was in 
1874 that the firm of Sumner & Signer start- 
ed business on old Euclid Ave. Two years 
later they dissolved partnership and L. M. 
Sigler continued the business alone. In 1878 
Mr. Sigler took his brother into partnership 
and the firm became Sigler Bros. Until 
1896 the partnership was continued, when 
the present corporation was formed. During 
the year 1923, the company lost two of its 
members by death: D. T. Sigler, who died 
in March, and U. R. Sigler, who died in 
February. The present officers are L. M. 
Sigler, president; W. H. Kennon, vice-presi- 
dent: Gilbert L. Sigler, treasurer, and L. B. 
Bach, secretary. 





George |. Homer has gone to northern 
Maine for a week’s fishing. 

The employes of the Smith-Patterson Co. 
have arranged for a dance at Beachcroft, 
Revere, June 9. The plans are in the hands 
of Miss Rogers and Vincent Crowley. 

The outing of the Boston Jewelers’ Club 
will be held on June 18 at Pemberton Inn, 
Hull, Mass. Dinner will be served at six 
o’clock and arrangements are being made 
for the customary good time. 

Vincent I. Crowley, chairman of the 
ladies’ reception committee for the national 
annual convention of the Elks to be held in 
this city July 6-12, reports that a large build- 
ing on Huntington Ave. has been taken for 
reception purposes. He also reports that the 
3oston jobbers have responded generously to 
the fund for the entertainment expenses. 
The committee numbers 500, among whom 
are several jewelers from various parts of 
New England. He is in receipt of letters 
saying that the New England contingent of 
jewelers will probably be the largest since 
Elks’ conventions began. The jewelers will 
be assured of a fine week of entertainment. 

Charles Dugan, age 28, of 130 Shawmut 
Ave., was arrested May 13 on a charge of 
breaking and entering in the night-time the 
jewelry store of Bernard Behr, 448 Tremont 
St., and with the larceny of a diamond ring 
valued at $125. He was held in $2,000 bail. 
While Behr was removing the stock from 
the front window, it is alleged that Dugan 
came along with a brick wrapped in a hand- 
kerchief and broke the plate glass. Behr 
was just returning from the safe, where he 
had placed some jewelry, and caught a man’s 
hand. The thief broke away, getting only 
one ring, although he had several in his hand 
when Behr seized it. The man escaped by 
running through an alley. He was captured 
later by officers in a poolroom. 








Rosenbloom left last week on a 
He will be away for two 


Morris 
business trip. 
weeks. 

Miss Agnes W. Richmond, optometrist, 
left Geneseo, May 9, on an auto trip for New 
York. The auto was struck by a locomotive 
on a crossing near Oswego and she was 
fatally injured. Miss Richmond was _ the 
daughter of the late John Richmond, who 
was engaged in the jewelry business for many 
years at Geneseo. She is survived by one 
nephew, Guy M. W. Richmond, of Rocse- 
velt, Long Island, N. Y. 

The annual convention of the New York 
State Retail Jewelers’ Association, July 28, 
29 and 30, will be held in this city, and Sec- 
retary C. E. Sunderlin says that it will be 
the best ever held for education, instruction 
and recreation. Reservations will be made 
for those attending at the Seneca Hotel. 
Mr. Sunderlin says that he hopes to see the 
jewelers and their families, who are planning 
to come via autos, arrive on Sunday, July 27, 
so that they may have a four-day vacation 
and outing. 
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The regular meeting of the Rochester Re- 
tail Jewelers’ Association was held at the 
Powers Hotel, Thursday, May 8. President 
C. I. Sunderlin presiding, commented on the 
encouraging news from Washington in ref- 
erence to the proposed tax reduction on 
jewelry. Mr. Sunderlin said that the jewel- 
ers who contributed to the national fund for 
the campaign to eliminate the present tax in 
the jewelry trade will be gratified to learn 
that something has been done to better con- 
ditions. The report of the good and welfare 
committee on advertising diamonds was read 
by the secretary, R. G. Scheer, and discussed. 
Regarding jobbers selling watches at retail, 
the secretary read letters which were re- 
ceived by the association and on motion they 
were filed in the records. July 4, coming, 
will fall on Friday, and as the Saturday fol- 
lowing starts the Summer half-holiday, or 
closing at 1 p. M., on motion of E. J. Scheer, 
it was decided that if the movement is gen- 
eral, the jewelers will close their stores un- 
til the following Monday. During July and 
August the stores close generally at 1 P. M. 
on Saturdays. The next regular meeting, 
June 12, Thursday, will be held at Tyler’s 
Inn, Pittsford. 








Louis P, De Rousse, Waterloo, IIl., was 


a visitor at the St. Louis Jewelry Clock & 
Silver Co. during the past week. 

An 18-inch trophy was put up by the Hess 
& Culbertson Jewelry Co. as a prize for 


the winner of the St. Louis Star’s marble 
shooting contest. Several thousand boys 
entered the contest, 

W. H. Watson, advertising manager of 
the Heffern-Neuhoff Jewelry Co., is to be 
married on June 4 to Miss May Lillian 
Margaret Summerskill. They will depart 
immediately after the wedding on a two 
weeks’ honeymoon. 

Mr. Watkins, who travels Arkansas, 
Kentucky and Mississippi for the St. Louis 
Jewelry Clock & Silver Co., and Mr, Her- 
mannes, who travels Kansas, Oklahoma and 
Missouri for the same company have re- 
turned from their trips. Mr, Ungerman, 
Illinois traveler for the same company has 
been confined to his home with a severe 
cold. 

The Joseph Werner tennis trophy, a large 
and handsomely decorated bowl, about 14 
inches high and 14 inches in diameter and 
of solid silver, was furnished by the Hess 
& Culbertson Jewelry Co. This bowl has 
been on exhibit where it has attracted a 
ereat deal of attention. Jt is offered by 
Werner as a prize in local tennis tourna- 
ments, and is expected to be much sought 
after. 

The sales force and officers of the Hess & 
Culbertson Jewelry Co, held their monthly 
dinner and sales meeting on Monday night, 
May 12 at the American Annex Hotel. 
Very interesting and instructive remarks 
were made by S. R. Culbertson on “American 
Sheffield,” and by Charles Ens, head of the 
watch repair department, on “Care of 
Wristwatches.” O. H. Kossmel, optician and 
optometrist, is now in full charge of the 
optical department of the Hess Culbertson 
Jewelry Co. Mr. Kossmel succeeded D. C. 
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Bond who has opened an office of his own 
after being with Hess & Culbertson for the 
past 8 years. 








George L. Paine has returned from an ex- 
tended trip through the west. 

Donald Barrows, of the H. F. Barrows 
Co., was confined to his home last week by 
illness. ; 

William Peckham, New York representa. 
tive of J. H. Peckham & Sons, spent last 
week in town with his parents. 

J. rank Mason and Frederic Sturdy were 
contributors to the Community Field Fund 
which started on Monday of this week. 

George Crowther, famous Brown football 
star who is now a member of the traveling 
force of Cheever, Tweedy & Co., will play 
ball this Summer for the Webster team in 
the Twilight League. 

Alton H. Riley, Edwin H. Cummings, El- 
ton I. Franklin, Fred Howard, Andrew E. 
Morris, Harry Fisher, George Whiting, El- 
ton Fisher and John Tweedy spent the week- 
end at West Harwich. 

The Paye & Baker Mfg. Co. last week 
presented its employes with life insurance 
policies, the premium of which will be paid 
by the concern while the men are in the em- 
ploy of the Paye & Baker concern, 








changed its capital stock from $450,000 to 
$250,000. 

Aldro A. French was inaugurated presi- 
dent of the Attleboro Chamber of Commerce 
last week. 

S. O. Bigney attended the annual conven- 
tion of the Michigan Retail Jewelers’ Asso- 
ciation last week. 

The Bay State Optical Co.’s baseball team 
defeated the Balfour nine last week in the 
Manufacturers’ League. 

C. M. Robbins, for many years engaged in 
the jewelry business in Attleboro, is now m 
the real estate business in Westport. 

The last week in July and the first week 
in August will be generally observed as va- 
cation periods by the manufacturers in this 
city. 
Thomas Manning, of the Horton-Angell 
Co., has been named chairman of the com- 
mittee to arrange for a Flag Day service t0 
be held June 14 by the Attleboro lodge 0! 
Elks. 

Harold E. Sweet, of the R. F. Simmons 
Co., has been named as a member of the 
nominating committee to choose those who 
will supervise and direct the expenditure ol 
the Million Dollar Publicity Fund. ; 

Samuel Einstein, Aldro A. French “ 
Frederick Schwin, of Attleboro, directors © 
the National Jewelers Board of Trade, have 
been named to represent their association # 
the coming convention of the National 
Wholesale Jewelers’ Association which | 
to be held in Providence, R. I, the first 


week in June 
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Francis |]. Keating, of the Grogan Co., is 
in Europe in the interest of that concern, 
having gone there on a buying trip. He 
will be absent for several weeks, 

The members of the Retail Credit Men’s 
Association discussed the methods of collec- 
tion at Monday’s meeting of the association 
in the Hotel Henry. The organization is 
taking up subjects of interest to the retail 
trade as a whole and threshing them out. 

Heeren Bros. & Co. made the badges 
which the Chamber of Commerce trade 
boosters of the Pittsburgh trade body are 
wearing this week on their tour to 18 towns. 
This house has much work on hand at the 
present time in the way of badge making. 

An unknown thief last week broke the dis- 
play window of the store of William Cohen, 
625 Smithfield St., and stole jewelry valued 
at $50, according to a report to the police. 
There have been numerous robberies of this 
kind in Pittsburgh recently and it looks as 
though some one was doing a_ systematic 
business in that direction. 

Henry M. Taylor, of the H. C. Iry Glass 
Co., Rochester, last week addressed an open 
meeting at the United States Bureau of 
Mines, in this city, regarding the develop- 
ment of heat-resisting glass. Other subjects 
also included the development of porcelain 
high voltage insulators, which talk was han- 
died by R. E. Arnold, of the Westinghouse 
Co. 

The Golden Rule trade tour train of the 
Chamher of Commerce of Pittsburgh, carry- 
ing 125 participants to West Virginia, 
eastern Ohio and Western Pennsylvania on a 
four-day tour to 18 towns, left this city with 
three prominent jewelers aboard, W. H. 
Hofmann and H. H. Hotmann, of Heeren 
sros, & Co., and C. Glenn Sipe, of the 
house of Sam F*. Sipe. C, Glenn Sipe is a 
member of the trade extension committee 
under whose auspices the trip is being made. 
The jewelers in quite a number of towns to 
be visited are members of the reception com- 
mittee to receive the Pittsburghers. 

An exciting chase took place at 3.15 
o'clock last Friday morning when a negro 
Was Ciscovered in the pawn shop of the 
Hill Loan Co., 1305 Wylie Ave., the man 
being arrested after the police had threatened 
to shoot him. He claims to live at Fort 
Pitt, The policeman who arrested him 
found eight suits of clothing, a handbag and 
4 Suitcase near the front door. He was not 
actually in the shop when the policeman 
appeared on the scene but a tenant of the 
building living over the store, who saw the 
man leave, gave chase and the fellow was 
caught by the policeman on the beat, The 
Prisoner was held for court. 

a application for a building permit has 

een made to the city by the John M. 
Roberts & Son Co, tor the erection of a 
gotta on the concern’s new site on Wood 
$300,000 Diamond St. to cost approximately 
a It is to be a four or five story 
oe is to be especially adaptable 

retail It is hoped 
work on the structure in the near 


Last year the Roberts concern 
bought the 


jewelry business. 
to hegin 


luture 


land and building at the north- 
e site on which the structure 


West corner of th 
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is to be built, with the exception of a small 
strip of about six feet front now occupied 
by a fruit stand, etc. Mr. Roberts would 
like to buy this strip but such a high price 
is asked for it that it is doubtful if the 
deal can be negotiated. But regardless of 
whether it is obtained or not, the Roberts 
concern will go ahead with the improvement, 
which involves considerably more than the 
estimated price of the new building enter- 
prise, 











J. C. Bright, Lansford, Pa., was one of 
the retailers in Philadelphia recently. 

C. H. Wright, manager of the watch and 
clock department of Aisenstein & Gordon, 
spent a couple of days in New York last 
week, 

William Gibbons, a retailer at 5 S. 49th 
St., received many expressions of sympathy 
from the trade owing to the recent death of 
his wife. 

W. T. Earl, assistant sales manager of the 
Oneida Community’s silver department, was 
a caller at the local branch in the Jefferson 
building for two days last week. 

Milton S. Sagorsky, of I. Sagorsky & 
Son, has returned from a trip through west- 
ern Pennsylvania and I. Dodd Israel is hack 
from a tour in the interest of the same firm. 

Joseph Matz has completed alterations to 
the front of his building at 720 Sansom St., 
now ocenpied by Charles Diesinger, and the 
handsome front now gives it the appearance 
of an entirely new building. 

The jewelry firm of J. E. Caldwell & 
Co. has entered suit in common pleas court 
here to recover $124 from E, J. D. Coxe, of 
1811 Spruce St., for merchandise which, it 
is claimed, was sold to him, 

Samuel Vederman, wholesaler at 710 San- 
som St., has caught the urge for improve- 
ment that is prevailing along “Diamond 
Row” and will make extensive alterations to 
the interior of his establishment. 

R. F. Lampheer, a veteran retailer of 
Ambler, Pa., is dead after a short illness. 
He was well known to the Philadelphia 
trade. Mrs. Lampheer, it is announced, will 
carry on the business until such time as she 
has a good opportunity to dispose of it. 

R. T. Frayne has returned from a trip 
through the coal regions of Pennsylvania in 
the interest of H. O. Hurlburt & Sons and 
reports business conditions as fair in that 
section, although the numerous petty strikes 
and holidays are interfering with the retail 
trade. 

Lomis & Bernstein is the newest firm to 
be added to the roster of Sansom St.’s jewel- 
ry industries. It is composed of Max Lomis, 
formerly in business for himself on Sansom 
St. and recently in the Washington Square 
building, and Meyer Bernstein, who has been 
at 714 Sansom St. They have formed a 
partnership and taken front quarters on the 
second floor of the Goffman building at 704 
Sansom St., where they will do a general 
manufacturing and repair business. 

A. B. D’Ippolito, for several years in the 
retail jewelry business at Vineland, one of 
the thriving small cities in southern New 
Jersey, has some practical ideas of his own 
when it comes to a question of eliminating 
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competition. Putting these ideas in practice 
he has just purchased the Blaisdell store in 
Vineland, one of the oldest and best located 
retail jewelry businesses in that section of 
the State, paying a good price for it. Mr. 
D'Ippolito will not close the Blaisdell store 
but will operate both it and his present 
establishment separately. 











J. C. Denniston, Dansville jeweler, was 
in Butfalo last week calling on the jobbing 
trade. 

FE. <A. Koetsch, North Tonowandan 
jeweler, was elected last week to the vice- 
presidency of the Webster St. Business 
Men’s Association. 

To close the estate of the late Eugene R. 
Muller, Batavia jeweler, who died on April 
25, the entire stock in the store at 57 Main 
St., Batavia, is being sold. 

A. M. Thomas, Niagara Falls jeweler, 
whose store has been located for many years 
at 363 3rd St., moved last week into a larger 
store about a block away at 420 3rd St. 

Mrs. William F. Ehmann, wife of William 
IF, Ehmann, of Wm, Ehmann & Son, 316 
Elk St., jewelers, was last week chosen 
president of the Mothers’ Club of Buffalo. 

Among the retail jewelers from neighbor- 
ing towns calling on the jobbing trade last 
week were George Engel, Springville; A. 
M. Thomas, Niagara Falls; Frederick A. 
Steuber, LeRoy. 

Mrs. ‘Charles T. Evans, associated with 
her husband in Brayton’s, Inc., of which 
firm she is vice-president, made the welcom- 
ing address at the annual convention of 
Zonta clubs held at the Statler Hotel, Fri- 
day and Saturday, as president of the 
Buffalo Zonta Club. 

H. F. VanderVoort, Jr., of VanderVoort 
3ras., left for Louisville, Ky., on May 13 
and will return within a week or 10 days 
with his wife and children, who have been 
spending the past month with Mrs. Vander- 
Voort’s parents in that city. 

James K. Thompson, vice-president of the 
King & Fisele Co., returned Friday night 
from the annual trade excursion of the 
3uffalc Manufacturers’ and Wholesale Mer- 
chants’ Association through western New 
York, Pennsylvania and Ohio towns, 

Due to the request of the corporation 
counsel to make a further study of the pro- 
posed legislation and to confer with inter- 
ested parties, what is hoped will be the final 
hearing on the jewelry auction ordinance 
was postponed from May 16 until Friday, 
May 23. 

Mrs. Elizabeth Dickinson, president of T. 
& E. Dickinson & Co., and probably the 
dean of active women jewelers in the coun- 
try, was honorary chairman of arrangements 


for the Confederation of Zonta Clubs’ 
breakfast held at the Hotel Statler on 
May 17. 


Frederick A. Steuber, LeRoy, N. Y., 
jeweler, was appointed a member of the 
LeRoy Retail Merchants’ Association by 
the newly elected president on May 14, when 
the annual meeting of this organization was 
held. The members set July 16 as the date 


for the annual Dollar Day sales. 











H. W. Schmidt, of Irvine, Ky., was in the 
city during the week. 

W. F. Schumer is on a trip of several 
weeks for the Workum-Schumer Co., of 
which he is a member. 

Fred G. Gruen, president of the Gruen 
Watch Co., is again at his desk on Time Hill, 
Cincinnati, after a trip to Switzerland, where 
he opened the new watch factory on what is 
also known as Time Hill. Mr. Gruen re- 
ported that the new watch plant overseas is 
one of the best-equipped establishments in 
the world, as it embraces the old world meth- 
ods with modern appliances. He declared 
the factory is creating a great deal of favor- 
able comment. 

Aaron McConnell, former jeweler of Har- 
rison, O., near Cincinnati, is making his ‘way 
northward from St. Augustine, Ila., in a 
specially constructed shop and home on 
wheels. McConnell had the vehicle con- 
structed in order to go south last Fall, 
primarily because his wife was in failing 
health, and with the approach of warm 
weather he is now making his way north. 
He sent a picture of his machine to L. Loeb 
& Sons, Race St. 

Edward Simper, jeweler on Vine St., just 
above 7th St., presented a gold baseball set 
to Eugene “Bubbles” Hargrave, catcher of 
the Cincinnati Baseball Club, because he was 
the first one of the local club to pound out 
a home run. MHargrave sent the ball into 
the right field stands at Forbes Field in 
Pittsburgh when the Reds last played there, 
and Mr. Simper, who is a follower of the 
Reds, wanted to do something worth while 
for Hargrave, so he made up the baseball 
set. 

The Cincinnati Association of Credit Men 
has given unanimous indorsement of the 
program of progress of the local Chamber 
of Commerce. This program is to push a 
number of contemplated improvements with- 
in the city in an effort to put Cincinnati more 
favorably in the forefront of the country, a 
position which rightfully belongs to it. 
There are a number of jewelers in the asso- 
ciation and they feel that the jewelry trade, 
as well as other trades and professions, will 
be benefited by a more rapid development of 
the Queen City. Lawrence J. Bradford, 
president of the association, declared that 
“we are going to do everything we possibly 
can to help the program along.” 

Arthur C. Jacobs, of the D. Jacobs Sons 
Co., is at work on the invitation that will 
be sent members of the Cincinnati Whole- 
sale Jewelers’ and Manufacturers’ Associa- 
tion for the annual outing to be held at 
White Villa, Ky., Tuesday, June 10. These 
invitations, like their predecessors, will be 
made up of caricatures and funny expres- 
sions, but they will carry the full sense or 
importance of the annual outing. These out- 
ings are always enjoyable, as it brings the 
jewelry dealers of Cincinnati and environs 
together for a day of play, forgetting, as 
they do, that there is such a thing as busi- 
ness. The usual automobile parade, leading 
from Cincinnati to White Villa, will, in all 
probability, start from the Business Men’s 
Club at Garfield Pl. and Race St. early in 
the morning of June 10, so that the mighty 
struggle in baseball can be brought to a suc- 


THE JEWELERS’ CIRCULAR 


cessful climax before nightfall. The enter- 
tertainment committee is fast completing its 
plans for the day, and it is expected that 
there will be more than 75 in the group. It 
was inadvertently stated last week in THE 
JEWELERS’ CIRCULAR that George Opie was 
serving on the entertainment committee. 
This should have been George J. Gruen in- 
stead. The latter is serving with Arno 
Dorst, Eli Gutmann, Edgar Noterman and 
Clarence Loeb, chairman. 

The Associated Jewelers’ Manufacturers, 
of Cincinnati, will investigate the possibility 
of having a co-operative course in jewelry 
designing started at the University of Cin- 
cinnati, following a talk that was given by 
dean Herman Schneider, head of the College 
of Engineering and Commerce, before the 
jewelers at the Elks’ Temple, Wednesday. 
Dean Schneider dwelt on the co-operative 
course that was started in Cincinnati by the 
university in 1906, in which he pointed out 
that there are today 8,000 applications by 
students for courses in the school. He also 
showed how the university is developing a 
college of applied fine arts in which he wants 
to interest manufacturing jewelers in the art 
of designing. Dean Schneider said the uni- 
versity is collecting the finest library on fine 
arts in the United States, and in this is in- 
cluded jewelry that was designed centuries 
ago. The course that is to be started by the 
college will be five years in length, the first 
three of which will be spent in teaching stu- 
dents the fundamentals of each period of the 
world; that is, they will be taught the vari- 
ous forms of architecture which is the basis 
of every form of design, and this architec- 
ture will embrace the period to which it 
rightfully belongs. Dean Schneider said 
that form, balance and color are the first 
three fundamentals of anything, and that is 
to be dwelt upon as the background in the 
school of design in the college of fine arts. 
The matter is to be given a thorough in- 
vestigation by the Associated Jewelers, as it 
is believed that a co-operative course can be 
worked out between them and the university 
such as is now being done in the college of 
engineering. Mr. Schneider was introduced 
by Arno Dorst, who acted as chairman of 
the session in the absence of James Leonard 
Fos, president. During the course of his 
talk, Mr. Schneider declared that a co-op- 
crative course is being worked out by the 
university with the Wadsworth Watch Case 
Co., of Dayton, Ky. 








A neat pamphlet is now being distributed 
by L. Heller & Son, Inc., advertising Deltah 
pearls. It contains fine illustrations of a 
number of the necklaces produced by the 
concern. An _ editorial of explanation by 
Samuel Heller on “The Situation in Pearl 
Necklace Selling,” gives facts about pearls. 
The booklet f 


also contains illustrations of 
the Paris, Geneva, New 


York, Providence, 
Los Angeles and Chicago headquarters of 
the concern and the Deltah American factory 
at Long Island City. There is also de- 
scriptive matter describing this factory and 
interesting illustrations showing operators at 
work. A tour through the new Long Island 
City laboratory is a feature of a section of 
the booklet, which tells of a trip through the 
plant. Jewelers can obtain prices of the 
booklet by writing the concern at 358 Fifth 
Ave., New York. 


May 21, 1924, 


Se DA} 


Rey. Father H. E. Keller, rector of Corpus 
Christi Catholic Church, Chambersburg, Pa, 
spent several days recently with the family 
of his father, Jeweler E. H. Keller. 

W. W. Appel & Son furnished the belts 
and buckles awarded to the winner in the 
tournament of the Lancaster Bowling Asso- 
ciation at their banquet at Hotel Weber the 
evening of May 15. 

Leon Prenatt has finished a course jn 
watchmaking at the Bowman Technical 
School and taken a position with C. P. 
Livengood, Somerset, Pa., and Virgil Par- 
ker, Wilkes-Barre, N. C., has entered the 
school. 

Dr. William Marstell, of Uniontown, Pa., 
a former student of the Bowman Technical 
School, son and daughter, visited Lancaster, 
en route to Philadelphia, where the daughter 
has enrolled as a student in the Philadelphia 
College of Optometry. 

George W. York, Pa., was the 
guest for several days last week of his 
brother-in-law, John B. Roth. The latter’s 
son, George Roth, has taken the place tem- 
porarily at the Weber store of J. C. Hough- 
ton, who is on a two weeks’ vacation. 

John J. Bowman, of the Bowman Tech- 
nical School, and Tell Nussbaum, of the Tell 
Watch Co., returned home May 14 from 
Washington, D. C., where they attended the 
annual meeting of the Horological Institute 
of America. The former was re-elected 
treasurer and a member of the executive 
board, and reappointed chairman of the Edu- 
cational Board, and Mr. Nussbaum was 
chosen a member of the advisory council. 

Advancing Spring has improved trade 
among the jewelers and the outlook is favor- 
able for its continuance. June, in this part 
of the country, at least, is the season for 
school commencements and weddings, which 
mean business for the jeweler in particular, 
and as Lancaster county contains numerous 
educational institutions, and many weddings 
are announced, next month will give the 
jeweler a snappy trade in gifts, particularly 
silverware. 

At the May meeting of the Lancaster Op- 
tometrical Society at the offices of Dr. 
George R. Huber, presided over by Dr. 
Ezra FE. Sieber, plans were discussed for 
the June meeting, which will be held in the 
country, followed by a dinner. The date 
has not been fixed. W. W. Appel is chair- 
man of the entertainment committee. Plans 
were laid fer an extension course in optom- 
etry, to be given the afternoons of June IZ 


19 and 26. 
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Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Prize 

U. S. Gov't 

Assay Bars 
67% 
67% 
674 65% 
674 65% 
68 655% 
68% 66 


New York 
Official 
65% 
6514 


London 
Official 
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The Letzler-Lorch 'Co. will move within 
a few days to new quarters, almost directly 
across the street from the present location. 

Ss. S Van Hoy, of Shelbyville, Ky., one 
of the best known jewelers and opticians in 
the State, was in the city during the week. 

Jacob Gordy, operator of a retail store on 
Market near Sth St., is back at his business 
again, following a _ recent operation for 
appendicitis. 

H. Brunk, of the firm of H. Brunk & 
Bros., at Lawrenceburg, Ky., has come to 
Louisville, and is working for the house of 
V. M. Lorsch Sons, local retailers. 

Herschel MacPherson, traveler for the 
George Katzman Co., local supply dealers, 
has been in off the road for a couple of 
weeks, He reported fair business on his 
last trip south, 

At Lexington, Ky., Rosenberg Bros., 
operating a jewelry and loan office on Lime- 
stone St., have established a second store, 
on the same street, and operating as the 
Peoples Loan Co, 

The house of Lemon & Son for several 
days past has been displaying the fine $5,000 
gold cup which went to the winner of the 
Kentucky Derby on May 17, the cup having 
been made up on special order for the Ken- 
tucky Jockey Club. 

Retail business in Louisville is a little 
quiet, but about normal for the season. 
Conditions in the State and south are rather 
slow due to slow business in agricultural 
sections, along with coal and oil territories. 
However, fair business is expected in June. 

William P. Kendrick, of William 
Kendrick’s Sons, Louisville, will spend 
several days next week in making the an- 
nual “Booster Trip” of the Louisville Board 
of Trade, which will this year take in a 
considerable portion of the State. The trip 
started on May 19, and winds up on May 23. 

Jewels valued at $3,000, stolen in April 
at Sturgis, Ky., in the robbery of a jewelry 
store at Sturgis, were recovered in Evans- 
ville, Ind., in the room of a young man, 
19 years of age, who was arrested in 
a liquor raid on a rooming house in which 
he was staying. It was stated that he had 
made an effort to sell the loot for $195. 

0. K. Rowe, local watchmaker, operating 
4 trade shop, and formerly connected with 
the house of Lemon & Son, and other 
prominent shops, had to undergo an opera- 
tion for removal of an eye on May 15, as a 
result of an injury suffered last November, 
when wounded in the accidental discharge of 
ashotgun. It was thought that he was past 
any danger, when trouble developed. 

Harry Goldstein, bankrupt retail jeweler 
of Louisville, on May 15, appealed from a 
tuling of George Brent, referee in bank- 
Tuptcy, who had ordered Goldstein to turn 
over to the trustee for the creditors the sum 
- $10,500, which, it is alleged, Goldstein 
ne short in his assets, and which he claimed 
~Siae lost at cards and on race horses. 
wee had held that this was not a 
that he explanation of the loss, and held 
ati os, nonalinn assets, The appeal 
will nd “pe States District Court and 

tal ore Judge Charles H. Moorman. 

8 recent visitors to Louisville were: 
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Addison W. Roubaud, of Henry Freund & 
Bro., New York; J, & L. Hartzberg, rep- 
resented by A. E. Motterman, of New York; 
George W. Beardsley, of Allsopp & Allsopp, 
Newark; Henry R. Frazer, of Riker Bros., 
Newark; Ronald M. Hull, of Fred Kauf- 
man, New York; Jerome M. Lissauer, of 
Arnstein Bros, & Co., New York; Walter £. 
Andres, of Universal Cutlery Works, New 
Britain, Conn.; C. T. Dougherty, of the 
Charles T. Dougherty Co., New York; G. 
O. Penn, of Wm. Scheer, Jnc., New York; 
L. R. Douglas, of Henry Paulson & Co., 
Chicago; T. A. O'Malley, of the Napier Co., 
New York; Dan Bennett, of L. Kroll & 
Sons, New York; and George Abel, who 
has succeeded Mr. McGill, for the William 
B. Kerr Co., of Newark, coming from 
William B. Durgin Co, 
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A dazzling new electric sign was placed 
last week over Selinger’s home on F St. 

A written guarantee is featured by Brad- 
key in his watch repairing. He has recently 
opened a second shop where he repairs 
watches, at the rate of $3 apiece. 

About 18 dozen heavy shell eye-glass 
frames were taken, as well as a number of 
gold frames from the Capitol Optical Co. on 
7th St., it was reported to the police last 
week, 

Sydney M. Selinger, is prominently 
mentioned for an office in the Washington 
Advertising Club. Elections for officers will 
be held May 28, and Mr. Selinger is a candi- 
date for the position of treasurer of this 
organization. 

Glass windows are now encasing the hand- 
some new establishment of J. H. Richter, of 
Norfolk, who is entering the local jewelry 
field in the near future at the building 701 
7th St. Work is rapidly being completed 
for the placing of the stock and jewelry 
fixtures are being installed, 

Silver cups were presented by George W. 
Offutt to the winners in the prize speaking 
contest of the Y. M. C. A. college last week. 
Gold watch fobs were the gifts that last that 
were given local detectives for clearing up 
a local burglary. They were presented by 
one of the district commissioners. Four de- 
tectives got these jewelry prizes. 

“The Boys of Galt’s jewelry store” was 
the inscription on a gift to the Washington 
drive for the relief of starving children 
in Germany which has been proceeding in 
the national capital, The employes of this 
historic jewelry establishment were among 
those who have been assisting in giving 
better nourishment to the enfeebled children 
in the new republic, 

After 25 years of business in the national 
capital, Lucio’s, at 1313 F St., N. W., is re- 
tiring from the jewelry business in the capi- 
tal. It began its first and last auctior sale 
for the disposition of its stock Monday 
Morning, May 19, at 11 o’clock, with many 
features marking the sale to the yeneral 
public. The first 50 ladies entering the 
store at 11 o’clock that morning were given 
free souvenirs, while at this auction sale and 
each of the subsequent ones a diamond ring 
was disposed of free. The entire stock cf 
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this F St. store is going under the hammer 
as the sale proceeds, as the building which 
the concern has occupied for many years is 
to be torn down. 
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With school and college commencements 
now near at hand, Birmingham jewelers are 
advertising class rings and pins and other 
lines of jewelry appropriate to commence- 
ment. 

At a meeting of the retail jewelers and 
other retail merchants of Gadsden it was 
decided to close all stores at noon on every 
Thursday during the months of June, July 
and August. The Business and Professional 
Women’s Club requested that the stores close 
at 6 p. M. on Saturdays throughout the year, 
but this request was refused. It was agreed, 
however, to close at 9 p. M. on Saturdays. 

The following retail jewelers of Birming- 
ham attended the fifth annual convention of 
the Alabama Retail Jewelers’ Association, 
held at Montgomery, May 14-15: Aaron 
Ash, ex-president of the association; John 
G. Apsey, president of the association; W. 
F. Bromberg; Robert ‘Bromberg; W. E. 
Burnett; P. H. Linnehan; Mr. Rose, of Jobe- 
Rose, and others. They report a fine meet- 
ing and an enjoyable trip. 

Reid Lawson, of Reid Lawson, Inc., was 
a prominent delegate to the recent inter- 
national meeting of the Civitan Club at 
Miami, Fla. As this meeting was held on 
the same date as the annual meeting of the 
Alabama Retail Jewelers’ Association, Mr. 
Lawson was unable to attend the latter meet- 
ing. He is one of the ex-presidents of the 
Alabama Jewelers’ Association and one of 
the most prominent workers in the associa- 
tion. 

One of the interesting reports read before 
the annual meeting of the Alabama Retail 
Jewelers’ Association, held at Montgomery, 
May 14-15, was the report of Aaron Ash, of 
Birmingham, one of the ex-presidents of the 
State association and national representative 
from Alabama to the American National Re- 
tail Jewelers’ Association annual meeting, 
held at Providence, R. I., in 1923. During 
the past year or more Mr. Ash has taken a 
great deal of interest in the repeal of the 
federal tax on jewelry, and it has been 
largely through his efforts that the majority 
of the members of Congress from Alabama, 
as well as the senators, are lined up in favor 
of the repeal of this tax. Through letters 
and personal interviews Mr. Ash has called 
the attention of the senators and congress- 
men to the unjustness of the government tax 
on jewelry and has laid before them argu- 
ments most convincing to show why this tax 
should be repealed. Mr. Ash is also one of 
the strong supporters in Alabama of the 
American National Retail Jewelers’ Associa- 
tion, and he believes that this association has 
done and is doing much for the good of the 
jewelers of the entire country. 








John Christensen, Longmont, Colo., has 
purchased the Niveth-Roberts Jewelry Co., 
Cheyenne, Wyo. Mr. Christensen is a well- 
known Longmont jeweler. 
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The most popular pattern ever designed 


backed by national advertising 


es is the subject of our next campaign. 12 national 
magazines and 40 newspapers will carry the Fairfax story 
during the month of June. 


Without advertising of any kind Fairfax has proved itself the 
most popular sterling pattern ever produced. With this cam- 
paign behind it, your success with Fairfax is largely in your 
own hands. 

We have an unusually attractive leaflet to be imprinted with 
your nume, which will help you get the full benefit of this ad- 
vertising, also a display and newspaper advertisement for your 
use. These will mark your store as the place to buy Fairfax. 


Write the nearest Gorham representative TODAY for further information. 


THE GORHAM COMPANY 


SALES AGENTS 7 
GORHAM MANUFACTURING CO., Providence, R. I. DURGIN DIVISION, Concord, N. H. 
GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
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Improper Uses MENTS and ad- 


of the Term P 
: vertisements have re- 
Synthetic cently appeared in some 
of the cities of the east in which the 
advertisers offered “synthetic’ emeralds, 


“synthetic” pearls and in one case, “syn- 
thetic” diamonds, and we are sorry to say 
that in more than one instance, the names 
of jewelers were attached to the announce- 
ments. Investigation on the part of this 
journal disclosed that as far as the jewelers 
were concerned, the word was used through 
the ignorance of the advertising agent or 
the carelessness of the sales manager and 
no repetition of the offence will probably 
occur. But it is deplorable that jewelers o1 
even others who sell gems to the public 
should misuse the term “synthetic” as ap- 
plied to gems in this way, because its use 
is not simply a mistake but a distinct mis- 
representation of the quality and the con- 
struction of: the merchandise, 

Jewelers should bear in mind that the 
word “synthetic” by the utmost stretch of 
construction, can today only be applied to 
reproductions of gems of the corundum 
group; namely, the ruby, and the sapphire. 
No other gem has been produced syn- 
thetically, at least as a commercial proposi- 
tion. The so-called “synthetic” emeralds to 
which reference was made were in no sense 
emeralds; they were either doublets or 
aquamarines into which a green color had 
been introduced. The so-called “synthetic” 
pearls advertised were simply the ordinary 
indestructible, artificial pearls, while the 
“synthetic” diamonds advertised were either 
a hard or corundum glass or at the best, a 
synthetic white sapphire. 

For a stone to be properly termed a 
“synthetic” stone, it must have all the chemi- 
cal and physical properties of nature’s gem 
of that name. It must have been formed 
of the same chemical elements, it must have 
the same dichroic or other properties, the 
same index of refraction, the same specific 
gravity. In other words, there should be 
no difference between the natural and syn- 
thetic gem, except the difference of origin, 
if the term is to be properly used. Even 
with the so-called synthetic rubies and sap- 
phires, there are slight differences in the 
striations and the so-called ‘“macles” or 
enclosures that have been the means of per- 
mitting them to be distinguished from the 
gem of nature, though they are identical in 
color, substance and physical and optical 
properties otherwise. 

To use the term “synthetic” on a doublet, 
triplet, or an article made of an entirely 
different composition from that of 
the natural gem, is clear misrepresentation 
of which no jeweler should be guilty. 
Ignorance or carelessness cannot be pleaded 
as mitigation of the offence, for this 
would mean that the merchant did not know 
his business or was unreliable. 





HE investment ele- 

ment in purchases 
of jewelry, particularly 
gems, may have some- 
times been over-stressed by individual mer- 
chants in the jewelry trade who have 
created the impression that customers can 
get back the money expended for such gems, 
and this has in a measure often prevented 


The Permanent 
Value in 
’ Gems 
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honest and legitimate jewelers from empha- 
sizing the investment feature in its proper 
proportions. This is unfortunate because 
there is no doubt that jewelry and gems 
offer to the purchasers of luxuries, some- 
thing that is to be found in no other class 
of merchandise; namely, an intrinsic value 
which does not lessen with the years but 
which does increase in time. In nearly 
every other article of luxury, the value de- 
creases and is soon wiped out. The auto- 
mobile becomes a second hand car after 
having gone a few hundred miles and its 
value drops rapidly from year to year no 
matter what the condition of the machine; 
the fur becomes a second -hand garment 
directly after being used and rapidly de- 
preciates as it is worn. This is true of fine 
furniture, rugs and a host of other articles, 
too numerous to mention, but is not true 
of gems. While it is not legitimate for the 
jeweler to create the impression that the 
customer can sell his jewelry or gem in'a 
year or so for the price he paid for it, it is 
distinctly legitimate for him to stress the 
intrinsic value of the jewel, itself, which is 
higher in proportion to the purchase price 
paid than that of any other article, and as 
said before, its value cannot and will not 
shrink as the years go on but remains the 
same after a decade, a generation and even 
a half century if it has not increased m 
that time, 

To urge jewelry purchases as an invest- 
ment as against a solid bond or stock, | is 
wrong, yet in times of stress, people all over 
the world have found that jewel values re- 
main and often enhance under conditions 
where stocks, bonds and even government 
securities show enormous shrinkage. And 
jewels can be sold in any market, in any 
part of the world whereas bonds and stocks 
have only a full market value in the sec- 
tions in which they are known, 

The importance of jewels as a means for 
preserving wealth in countries with a de- 
preciating currency has become most ap- 
parent in the last 10 years, since the World 
War upset the financial and economical 
conditions of the countries of Europe, and 
without any instruction on the part of 
the jewelry merchants, people throughout 
Europe have realized in troublous times, the 
advantages of having much of their wealth 
in the form of precious stones that could be 
easily carried, hidden or transported to 
places of safety or to other markets. Even 
today, we have evidence of it in Europe 
which was shown in a recent account in the 
New York Sun, telling of the enormous 
amount of jewelry owned by Parisian and 
other French women and giving the reasons 
therefor. Says the Sun quoting from a con- 
tributor to the Haagsche Post: 

American women who come to France, look 
a bit surprised when they see French women in 
the morning decked with diamond rings and pearl 
necklaces. But the reason back of this is neither 
vanity nor a purely aesthetic impulse. 

The French woman buys her jewelry now in 
order to invest money. The tours of exploration 
which French women undertake to look for bargains 
in diamonds might be a gcod topic for detective 
stories. These women scent the smallest shops in 
unspeakably dirty little streets. They haggle 
desperately to get a diamond below its market 
value. It is a strange example of instinctive self 
protection. 


The reason 
of jewelry may 


so fond 
oldi 


why French women are 
be that France is such an 


country, and that the country has gone throngh 
so many crises. 
famous thing in 


Family jewelry is a well known 


and old French families. But 
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even among bourgeois people you find very goog 
pearls and diamonds. You can recognize a middle 
class woman at once by her diamond earrings, Tp 
climb up on the social ladder it was formerly gy 
necessary to have diamond earrings as it is now 
to own an automobile. 

Probably these diamonds were bought in the 
belief that they might help out in times of distress 
and revolution or war. Today exactly the same 
thing happens; the French franc is still unstable, 
Women who have some money to spare buy jewelry 
or a few more pearls to add to their strings. Only 
foreigners in Paris wear gorgeous clothes, The 
Parisian woman herself dresses simply, but spends 
every extra cent for jewelry. 

While we can look for no economic dis. 
turbances in this country or conditions 
which wil] depreciate our currency (as have 
existed in Russia, Austria, Germany and 
even l’rance), that would require the pur- 
chase of jewelry as a matter of safety, 
nevertheless, the jeweler is within the legiti- 
mate lines of sale promotion in calling atten. 
tion to the important part that gems and 
jewelry have played as a _ preserver of 
wealth; and it is clearly right and proper 
for him at all times to stress the intrinsic 
and permanent value of such articles and to 
show that if money is to be invested in 
luxuries, this merchandise is unique in 
possessing the quality of letting people to 
some extent have their cake and eating 
it’; that is, it gives to the possessor the 
opportunity of enjoying the luxury and still 
having something that can be converted at 
any time and in any place, into cash, In 
other words, while not insisting that jewelry 
is an investment, the jeweler can stress the 
investment feature in the purchase as being 
large in extent and permanent in amount. 


CCORDING to 
word just re- 
ceived from Washing- 
ton, some hope of 
establishing the legal status of trade associa- 
tions has been extended by Attorney-General 
Stone. Activities of several associations in 
the past, found to be in violation of the Sher- 
man law, created a doubt concerning the 
practices of others, which is believed by Sec- 
retary of Commerce Hoover to be unjusti- 
fied. Mr. Hoover invited the new Attorney- 
General’s attention to the matter recently. 
Mr. Stone has stated since that a border 
line can be drawn between the legitimate and 
illegitimate trade associations and that he 1s 
actively considering what can be done to pre- 
serve the usefulness of those organizations 
that are engaged in advancing better indus- 
trial and ethical standards in their respective 
industries, and to protect them from the 
stigma cast upon trade association work gen- 
erally by the illegal activities of a few. 
No constructive action was taken by for- 
mer Attorney-General Daugherty when Sec- 
retary Hoover attempted to secure through 
him a definition of the limitations within 
which a trade association properly could d- 
rect its activities. Mr. Daugherty declared, 
in an exchange of correspondence with the 
Secretary of Commerce, that the collection, 
compilation and dissemination among an as 
sociation’s membership of statistical infor- 
mation concerning current production, o 
ders, shipments, and prices is illegal in itsel!. 
This statement generally was regarded - 
broader than the Supreme Court’s opinion 
the Government’s case against the Arm- 
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W. G. Stevens has moved his lapidary 
business from 22 Maiden Lane to 36 W. 
47th St. 

Albert Betz, at one time with Cross & 
Jeguelin, is now eastern representative for 
the R. & G. Co., with offices at 9 Maiden 
Lane. 

Max Blitz, formerly of Blitz & Schwartz, 
has withdrawn from that firm and is now 
located at 125 Canal St. as a dealer in dia- 
monds and jewelry. 

M, Kraut & Co., Inc., dealers in diamonds, 
watches and jewelry, are now located in 
Room 35, at 12 John St., having moved 
recently from 58 Chrystie St. 

Arthur C. McGie, formerly with the 
R.& G. Co., is now traveling representative 
for Sykes & Strandberg, Attleboro, Mass., 
with a New York office at 9 Maiden Lane. 

The engagement of George B. Mahler, of 
Yeblon & Mahler, silverware dealers, 15 
Maiden Lane, to Miss Dorothy Mintzer, 
Brighton Beach, was announced last week. 

Maurice A. Davidson, of Davidson Bros., 
1) John St., sailed May 17 on board the 
Majestic. Mr. Davidson has gone on a pur- 
chasing trip to the European diamond mar- 
kets, 

The regular meeting of the Jewelers’ 24 
Karat Club will be held today (Wednesday ) 
at the rooms of the association, 15 Maiden 
Lane. All members are urgently requested 
to attend. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the E. J. Gall 
Co, jewelers, this city. The capital is 
$2,000 and the incorporators are J. Oppen- 
hemer, L. K. Tully and I. Siegel. 

_ A. Roseman, 9 Maiden Lane, accompanied 
by Mrs. Roseman, sailed for Europe on Sat- 
urday, May 10, on the Columbus, and will 
ve gone for approximately three months. 
While abroad, Mr. Roseman expects to visit 
the diamond markets at Amsterdam and 
Antwerp, 

, Louis Whitelaw, of Whitelaw Bros., is 
“aving on the Leviathan on May 24 to visit 
the European markets. Sam Rothstein, now 
representing Whitelaw Bros., 68 Nassau St., 
s Visiting the southern and western States 
with a full line of loose diamonds and 
mounted jewelry. 

The New York Jewelers’ Golf Association 
will hold its annual tournament on Monday, 
June 9, at the Englewood Country Club, 
“aglewood, N. J. Following a day on the 
= course, the members and their guests 
eet a dinner in the evening at the 

luarters of the club. 

_“artin Klein, importer of diamonds, 87 
ropes returned on the Majestic from 
try pn “fe 0 purchasing trip and 
ie aes the diamond polishers of Ant- 
week By working full time, the half 
aving sa which has been in operation 

toved unsatisfactory. 
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The assets of the Bienne Watch & 
Jewelry Co., 15 Park Row, in bankruptcy, 
were sold at public auction last Thursday 
by Charles Schongood, auctioneer for the 
United States District Court. Included 
among the assets sold were watches, ring 
mountings, movements, fixtures and a safe. 

Irving H. Blatt, 68 Nassau St., returned 
Saturday on La France from a trip to Paris, 


Amsterdam, the Hague, Brussels and Nice. ° 


His mother died April 18 in New York, 
while he was away. She was born in 1851, 
in this city, and was a sister to W. G- Pol- 
lak, who was shot and robbed back in 1892. 

Arpad Adler, middle western representa- 
tive of Bernard Rice’s Sons, Inc., manufac- 
turers of silver-plated ware, 325 Fifth Ave., 
sailed May 17 on the Majestic for a nine 
weeks’ pleasure trip on the Continent. J. B. 
Rice of the same concern, with his wife and 
daughter Catherine, will sail on May 27 on 
the Reliance for a three months’ pleasure 
trip in Europe. 

Otis A. Edwards, Jr., secretary of the 
Jewelers’ Square Club, has been appointed 
chairman of the publicity committee for the 
19th annual convention of the National 
League of Masonic Clubs, to be held in New 
York city, June 12-14. Mr. Edwards will 
have nine members of different square clubs 
serve with him on the committee. 

Edward A. Hirsch announced last week 
that he has associated himself with Ostrow 
& Samit, manufacturers of diamond mount- 
ings, and in the future the firm will be 
known as Ostrow, Samit & Hirsch, 105 Ful- 
ton St. Mr. Hirsch will cover his regular 
territory in the middle west which he has 
been visiting for the past 15 years. 

Just what the Jewelers’ Co-operative 
3ureau is doing for its members was demon- 
strated last week when Matthias Stratton, 
general superintendent of the Bureau, re- 
covered nearly all of 17 rings which had 
been stolen systematically by an errand boy 
working for a prominent manufacturing 
jeweler in this city. Recently it was dis- 
covered that a number of rings were missing 
and when the boy was questioned he denied 
any knowledge of the theft of these rings. 
A few days after being questioned by the 
jeweler, the boy hinted that the rings might 
be found in a certain place in the office and 
after a search these rings finally turned up. 
The manufacturer immediately became sus- 
picious and Mr. Stratton was called in and 
after questioning the boy, the youth con- 
fessed that he had stolen one diamond ring 
worth $150 from his employer. This was all 
he would tell Mr. Stratton but the Bureau’s 
representative was not satisfied and made an 
investigation. He found that 17 rings worth 
about $2,500 were missing. The boy was 


confronted with this information ‘and ad- 
mitted that he had stolen them and told Mr. 
Stratton where they had been sold. 


As a 


CIRCULAR 


“swer. 





result most of the rings have been recovered 
and it is expected that the others will be 
found shortly. The manufacturer made no 
complaint against the boy but discharged 
him, but through the efforts of the Bureau 
the jeweler’s loss will be small if anything. 

Arnold Bamdas, diamond merchant of 
Antwerp, won a point before the Appellate 
Livision of the Supreme Court on Friday, 
when the court handed down a decision re- 
versing an order finding him guilty of con- 
tempt of court in the suit brought against 
the former concern of S. Kaplan & Co., of 
New York, in which Mr. Bamdas was in- 
terested. By the order of the lower court 
an answer filed by Mr. Bamdas, in the action 
of Robert Davidoff for $10,000, was stricken 
out as punishment for contempt of court. 
The facts stated, in an opinion by Justice 
Martin, are that the defendant conducted a 
jewelry business in New York which was 
dissolved before the present suit was filed. 
Davidoff had managed a branch for the de- 
fendants at Montreal. When he filed his 
suit he was unable to serve the papers on 
3amdas, so he proceeded first only against 
the other two partners. Their answer was 
stricken out because of their failure to file 
certain records in the Supreme Court which 
were demanded by Davidoff and ordered by 
the court, and Davidoff was then at liberty 
to proceed against them as if they had made 
no answer, and under ordinary circumstances 
would have received judgment for such sum 
as he was willing to swear he was entitled to 
get. At this point Bamdas appeared in the 
case and obtained permission to file an an- 
Davidoff then got an order compelling 
him to file the same books and records which 
the other defendants had failed to produce, 
particularly the records of their Canadian 
business. Counsel for Bamdas filed all the 
books in the New York office relating to the 
Montreal account and also employed public 
accountants to aid the plaintiff's accountant 
in obtaining the figures he desired. Justice 
Martin states that the contempt of court or- 
der striking out the answer should be re- 
versed for the following reasons: “We are 
not convinced that it was sufficiently shown 
on this application that the defendant, Bam- 
das, had wilfully withheld books, papers or 
records which he had been ordered to pro- 
duce. It is contended for him that some of 
them never existed. From the wilful dis- 
obedience of the other defendants, it does not 
follow that Bamdas has been recalcitrant as 
well. Furthermore, the plaintiff’s three 
claims depend upon different theories, and 
it is not apparent as to any, or all of them, 
that books, papers or records which have not 
been produced would be of assistance to the 
plaintiff.” The Appellate Division accord- 
ingly directs that the question as to whether 
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Title Guarantee and Trust Company 


24 for business in the Maiden Lane “L” of our building 

#0 at No. 176 Broadway. Entrance to the safe deposit 
vaults may be had through the elevator at No. 5 Maiden Lane or 
through the main office of the Title Guarantee & Trust Company 
at 176 Broadway. Special attention has been given to boxes for 
the jewelers’ trade and the prices vary between $6 and $65. 
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the order can be complied with, shall be 
heard by a referee. 

The office of the Sterling Silverware 
Manufacturers’ Association was moved re- 
cently from 20 Maiden Lane to new quarters 
at 20 W. 47th St. : 

Leo Kobrin, of Kobrin Bros., manutac- 
turing jewelers, 49 Maiden Lane, sailed for 
Europe recently on the Berengaria and while 
abroad will visit the diamond markets. 

lack Rickard, formerly connected with 
Charles W. Sommer & Bro., is now repre- 
senting Henry Meyer, dealer in diamonds, 
pearls and precious stones, 527 Fifth Ave. 

Hugo Oppenheim, of Oppenheim & 
Strauss, importers of diamonds, 20 W. 47th 
St, left for Europe Saturday on the Majestic 
on a buying trip to the diamond markets of 
Europe. 

Abe Balzer, diamond setter, formerly lo- 
cated at 77 Nassau St., has moved to &7 
Nassau St., where he has larger quarters 
and better facilities for continuing his 
business. 

Milton Rosenberg of M. & A. Rosenberg, 
diamond importers, 37 Maiden Lane, re- 
turned to this country on the Berengaria 
after spending two months in the foreign 
diamond markets. 

The business of the A. K. S. Jewelry Mfg. 
Co., this city, was incorporated at Albany, 
X. Y,, several days ago with a capital of 
$75,000. The incorporators are S. B. Stein, 
N. Steinberg and A. Grossman. 

William Hobbs, of the Wm. Hobbs Clock 
Co, 10-12 Maiden Lane, who went south 
following an attack of appendicitis, returned 
to the city recently. Since arriving home 
he has suffered a relapse, and is again con- 
fined to his bed with another attack. 

Ernest F. Mezey has severed his connec- 
tions with the City College of New York 
where he was an instructor of horology and 
has opened a jewelry and watch repairing 
establishment at 49 Maiden Lane. Mr. 
Mezey will also carry a side line of jewelry 
and watches. 

_E. V. Saunders, Pacific Coast representa- 
tive for the International Silver Co., left this 
city Sunday for his office in San Francisco. 
Enroute Mr. Saunders. will stop at Phil- 
adelphia and Chicago. Mr. Saunders has 
been in the east for the past month visiting 
the various factories of the International 
concern, 

_The Claude R. Robins Co., wholesale 
Jewelers, 170 Broadway, has added to its 
sales force S, Fischer, who has been iden- 
hed with the jewelry trade in the metro- 
“we district for the last 10 years. Mr. 
— will continue to call on the trade 
i, © Same territory with a complete line 
" jewelry, clocks, silverware, etc. 

Ptr announced on Monday that the 
—— of Englander & Leblang, Inc., 
“a palin. a ae flexible bracelets, chains 
solved by a aiden Lane, had been dis- 
‘yer ne pe ages The business, it 
nr se be conducted as usual 
- ented 4 rs) M. Englander, who will 
cee * in this city by R. Brucker. 
any friends of William T. Gough 
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of Carter, Gough & Co., 9 Maiden Lane, will 
be pleased to learn that he is now sufficiently 
recovered from his long and serious illness 
to be able to visit his office for a few hours 
each day. Mr. Gough underwent a serious 
operation several months ago and has been 
convalescing at Atlantic City, from which 
place he returned recently. 

Ralph Ross, dealer in pearls and precious 
stones, 489 Fifth Ave., was petitioned into 
bankruptcy in the United States District 
Court, this city, last Wednesday, by Julius 
Raunheim, Inc., who holds a claim for 
$2,078. The petition sets up the claim that 
the alleged bankrupt, while insolvent, com- 
mitted an act in bankruptcy by preferring 
one creditor who it is charged he paid $5,000. 
According to the petition, Mr. Ross has 
assets of $1,000 while the liabilities are said 
to total about $50,000. 

The 37th annual exhibition of the work of 
the students of the School of Fine and Ap- 
plied Arts of Pratt Institute, Brooklyn, will 
open on Wednesday, May 28, and will con- 
tinue until Saturday, May 31. The exhibit 
will be held on the fourth floor of the main 
building of the institute. The work of the 
students will be exhibited from 2 Pp. mM. to 
6 p. M., and from 7:30 p. M. to 10 P. M. on 
Wednesday and Thursday, while on Satur- 
day the exhibit will open at 10 a. mM. and 
will formally close at 5:30 p. mM. No public 
display will be held on Friday. 

Max Rosenthal, who claims to be a dia- 
mond importer, with an office at 1493 Broad- 
way, this city, was arraigned last Friday on 
an indictment charging him with grand 
larceny. He pleaded not guilty to a 
charge of stealing a bracelet worth $2,900 
belonging to Milton Lubin, a retail jeweler 
at 598 Seventh Ave., this city. The de- 
fendant was released in $1,500 bail. Lubin 
claims that he gave Rosenthal a_ bracelet 
on memorandum when the latter told him 
that he had a customer for it. After a rea- 
sonable length of time, Mr. Lubin claims 
that he asked the diamond importer for 
the return of the bracelet but, it is charged, 
that he refused to give it back. An indict- 
ment against Rosenthal was handed up by a 
grand jury on May 13. Rosenthal was ar- 
rested early in April and upon his arraign- 
ment in the Magistrate’s Court, testified that 
he had been engaged in the diamond import- 
ing business for 23 years, almost five of 
which were spent in New York. 

A petition is being circulated among the 
trade in this city in which the signers agree 
to close their places of business on Saturday, 
May 31, following Memorial Day, and 
Saturday, July 5, following Independence 
Day. The firms affixing their names to the 
petition will also follow out the custom 
which has been in vogue for several years 
to close their establishments on Saturday, 
preceding Labor Day. Those who have 
signed the petition to date include: N. H. 
White & Co., Enos Richardson & Co., Roy 
Watch Case Co., The Ostby & Barton Co., 
H. R. Benedict & Sons, J. R. Wood & Sons, 
Wightman & Hough Co., O. M. Draper 
Corp., Oneida Community, Ltd., M. Freeman 
& Co., Franklin & Sperling, Rogers, Lunt & 
Bowlen Co., Thomas Cooper, Louis Stern 
Co., Leatherware Co., J. F. Sturdy Sons Co., 
General Chain Co., A. Edward Fisher, 
Fisher Importing Co., Ernest Kaufman, 
Automatic Gold Chain Co., Speidel Chain 
Co., Bayer, Pretzfelder & Mills, The Elder 
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Co., Pearl Weil, J. & L. Hartzberg, H. F. 
Barrows Co., Espositer Varni Co., Inc., I. 
Bornstein & Co., Concord Watch Co., Inc., 
Charles Reiss Co., Inc., Edwin H. Dean, 
A. C. Capouillez, The Queen City Silver Co., 


Williams Bros. Mfg. Co., The Jewelers’ 
Safety Fund Society, The Jewelers’ Protec- 
tive Union, Ira Goodard & Son., Knowlton 
D. Read, Myron P. Green, John N. Leiss, 
Ketcham & McDougall, Wm. J. Ward Co., 
Inc., Kent & Woodland Co., Wm. Everett 
Ward, Sloan & Co., Harold J. Henry, Fink 
& Marcus, F. B. Byrus, Jewelers Security 
Alliance, D. D. Brokaw & Son, Poltock & 
Seeler Co., Inc., A. Schorr & Co., I. Michel- 
son & Sons, L. Kroll & Sons, Harvey Clap 
& Co., American Silver Co., W. E. Richards 
Co., R. F. Simmons Co., Kreielsheimer & 
Weinberg, B. & L. Veit, Inc., Cheever, 
Tweedy & Co., Charles Armsheimer & Son, 
Solidarity Watch Case Co., Larter & Sons, 
M. B. Bryant & Co., Inc., Cross & Beguelin, 


‘ James P. Harper, Yeblon & Mahler, The 


Hadley Co., Keystone Publishing Co., Leo 
M. Sachs, David M. Benjamin, Julius J. 
Flach, George O. Street & Sons, Charles 
I’. Wood & Son, W. F. Schneider, Alpheus 
L. Brown, Binder Bros., Inc., Henry Gin- 
nel & Co., Reed & Barton, LeCount & Sims, 
L. E. Freeman Co., Carter, Gough & Co., 
Watson Co., Lassner & Bamberger, Inc., J. 
W. Johnson, Mautz & Neuwirth, Karpeles 
Co., Kantor Bros., J. L. Goldenberg, C. & 
G. Mfg. Co., Cahn & Kornbrodt, Inc., 
Wolfsheim & Sachs, Inc., George J. Doehr- 
mann, Korones Bros., Alvin Silver Co., Cul- 
bert Co., and Altschul Bros. Those wish- 
ing to sign this petition can do so by com- 
municating with W. H. Tarlton, of the 
Wightman & Hough Co., 15 Maiden Lane, 
or H. H. Dillingham, with N. H. White & 
Co., 21 Maiden Lane. 








Allentown, Pa. 


Among the traveling men calling on the 
trade in this locality are the following: 
Louis Minken, Continental Silver Co.; J. B. 
Shedrney, New Haven Clock Co.; Albert L. 
Levy, and F. L. Slosson, Standard Optical 
Co. 

lor the fourth time within the past three 
wecks the jewelry store of Anthony Schiavo, 
Pottsville, was robbed. The robbers used a 
cloth-covered stone to smash the show win- 
dow, making away with merchandise valued 
at $200. 

The terrific wind and rain storm tore the 
awning in front of Dotter’s jewelry store, 
Lehighton, loose on Monday morning. One 
of the iron rods crashed into the big plate 
glass window and smashed it. Valuable 
chinaware and vases were broken, and the 


beautiful velour window coverings were 
ruined by the rain. Mr. Dotter’s loss is over 
$150. 


The jewelry department of the Penn Traf- 
fic Co., Inec., Johnstown, Pa., was robbed 
Sunday night, and diamonds, cash and checks 
were stolen. The officials of the store claim 
the loss will not exceed $35,000. Night 
watchman James A. Shelly, aged 70, who 
was gagged and bound after being knocked 
unconscious with the butt end of a revolver, 
and locked in a vault for seven and a half 
hours, is recovering from the shock. Police 
have made no arrests, but fingerprint experts 
have been on the job and clues have been 
found to work upon, 
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Curtis R. Burnet was designated a mem- 
ber of the executive committee of the 
Newark Branch of the National Safety 
Council, organized last week. 

Mr. and Mrs, Chester R. Hoag, of 373 
Mt. Prospect Ave., will spend the Summer 
at the Thousand Islands. Mrs. Hoag has 
already gone there and Mr, Hoag will go 
in the latter part of June. 

ternard J. Reilly, 75 years old, of Harri- 
son, for many years superintendent of the 
Riicy-Klotz metal novelties manufacturing 
concern in this city, and since 1904 head of 
the B. J. Reilly Manufacturing Co., makers 
of metal goods and novelties, died May 12. 
Death was due to a stroke, that followed a 
long i!lness during which Mr. Reilly suf- 
fered from a complication of diseases. 
Funeral services were held last Thursday 
morning from Holy Cross Church, Harrison, 
where a solemn high mass was celebrated. 
Mr. Reilly was born in Birmingham, Eng- 
land, and came to the United States with his 
family when four years old. He was a 
life-long resident of Harrison and was 
active in the town’s civic affairs. He is 
survived by three daughters and two sons. 








Notes from Oregon 


A. A. Keene, new president of the Oregon 
Retail Jewelers’ Association, has recently 
returned from a vacation spent in California. 

R. W. Hartman, member of the firm of 
Hartman Bros, Co., Salem, has been ill in 
California for some time, but has returned 
to his home somewhat improved in health. 

N. S. Packouz, proprietor of Nat’s Jewel 

30x, 275 Morrison St., has purchased the 
stock of Harley Morton at E. Grand and 
Washington Sts., and is closing it out with 
a big sale at his own shop, 

Isaac E. Staples, well-known Portland 
jeweler, is again a candidate for State 
senator on the Republican party. He has 
already served in that capacity for four 
years, and is practically sure of re-election. 

The storeroom at 267 Washington St., 
Portland, has been leased to Jacob Keller, 
for a term of 10 years. Mr. Keller, who 
has been in the jewelry business here for 17 
years, will remodel the place and equip it 
with all new fixtures. He expects to have 
the store ready to open about June 1. 

Astoria, which scems to be under a special 
“jinx” as regards fire, had another blaze 
recently in which nearly a block of tem- 
porary “shack stores,” put up after the great 
fire of a year ago, was demolished. Among 
these stores the Schultz-Jacobsen jewelry 
store was damaged to the amount of $750. 

The presence of Secretary F. M. French 
at the convention in The Dalles was a 
triumph of will power, and a sure proof of 
his interest in the proceedings, for on the 
previous Saturday he had been in an auto- 
mobile accident. His auto turned turtle, and 
he himself was badly bruised and lamed. 
Also the accident accounted for the presence 
of Mrs. French at The Dalles. She had 
intended to seize the opportunity while her 
husband was away to visit a married 
daughter, but felt it necessary under the cir- 
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cumstances to come along and look after her 
husband’s- welfare. 

There was a daring jewelry robbery in 
Kelso, Wash., on May 6, when Alex. M. 
Nelson, oculist, was held up in his father’s 
jewelry store in the heart of the business 
district just at noon time. The _ robber 
bound and gagged Nelson while hundreds of 
people were passing by, and then deliberately 
robbed the store of watches, chains, dia- 
monds, and other jewelry. After his de- 
parture, Nelson freed his mouth of the gag, 
and called E. E. Lacy, proprietor of a music 
store in the same building. An hour later 
a man was arrested on the Pacific Highway 
with all the loot in his possession, 











celebrating his eighth anniversary in busi- 
ness. 

Doc Forster, a well known Detroit 
jeweler and optician, announces the opening 
of a new store at 14633 Charlevoix Ave., 
in a prosperous residential district. 

A. P. Stevens, who operates a jewelry 
store in the uptown section at 14053 Wood- 
ward <Ave., recently erected a new sign 
which designates his location from a long 
range, 

Harry Dorwald, who fell on the stairs in 
the Liggett building some time ago, after 
battling with an attack of rheumatism, and 
breaking his leg, is reported progressing 
rapidly toward recovery. 

It is announced that N. Tendler, who 
formerly conducted a trade repair shop in 
the Scherer building, downtown, has moved 
out into the residential district on Chene 
St., where he has opened an attractive retail 
jewelry store, 

A young man entered the store of Charles 
Held, 1415 Woodward Ave., one day this 
week and after looking at some rings finally 
started for the door. Held, however, reached 
the door first and summoned a traffic police- 
man at the corner. The customer was taken 
to police headquarters where he was booked 
on the charge of grand larceny. Held 
claimed the young man had substituted a 
cheap imitation ring for a solitaire. 

No trace has been obtained of the mer- 
chandise and other loot that were taken 
from two safes of the L. Black Co. the 
‘past week. The robbers gained entrance by 
means of a skylight and apparently did 
rapid work. Mrs. Elizabeth V. Black, owner 
of the store, had just planned to leave for 
Cleveland when she was notified of the 
robbery. The loss is now believed to be 
about $25,000. The L. Black Co. has been 
conducting a sale just previous to moving 
into a new store, farther up Woodward 
Ave. 

A young man this week started to serve 
a sentence of from 18 months to five years 
in Jackson prison, having been convicted of 
larceny before Judge Frank Murphy in 
recorders’ court. The prisoner was accused 
of defrauding James H. Garlick, 1130 
Griswold St., in July, 1923. It was 
alleged that he had picked out a diamond 
ring valued at $1,000, deposited a check for 
$100 with the intention of returning a few 


May 21, 1924 


days later to pay the balance and take th 
ring, which he wanted altered to suit his 
fancy. When the check came back th 
jeweler checked up on_ the jewelry 
in the case where the transaction was made 
and discovered that a diamond bar pin was 
missing. The young man later was arrested 
in Tulsa, Okla. 

Work is about to start on a new 12-story 
building with a central tower. The structure 
probably will be known as the Jewelers’ 
building, The structure will cost cp. 
siderably more than $1,000,000 and is to 
erected by the Central Detroit Realty Cp, 
George P. Yost, vice-president. The follow. 
ing well known representative jewelry firms 
and kindred lines already have engage 
space in the new building. America 
Watch Import Co., Bauer, Lemke Co., W, 
F. Broer Co., Boston Refining Co., Refiners 
& Wholesale Jewelers, A. J. Cutler, Ficken 
Co., Fink-Harrison Co., Frank Finney, 
Glickman Watch Co., H. W. Himelhoch Cp, 
Jahnke & Skluzack, Kadish Manufacturing 
Co., Bert Kline, Krawitz & Kagan, Maiden 
Lane Jewelry Co., Arnold Neiss, E, 
Pudrith Co., Jacob Segal & Co., Scribner & 
Loehr Co., A. B. Stralser, Schultz Jewelry 
Co., Wachler & Horwitz, Wallace & Melms 
and Jose Winsen Co. There are many other 
concerns already planning to take quarters 
in the new building, which will be located 
on John R, St., less than a block off Wood- 
ward Ave., in the downtown shopping dis- 
trict. 
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strong Bureau of Related Industries charg- 
ing restraint of trade in violation of the 
Sherman Act.. In that case it was found that 
the statistical data furnished by the Bureau 
was used by linseed oil crushers, members 
of the Bureau, to control production and 
prices. This was condemned, but there was 
no rule on the legality of the statistical serv- 
ice per se. 

Secretary Hoover contends that business 
needs such current information to guide tts 
course intelligently, regardless of the fact 
that a minority may use it as an instrument 
to create a monopoly by suppressing com- 
petition. Let the law take its course and 
punish such offenders without wreaking ts 
penalty upon legitimate organizations inno- 
cent of wrong-doing, says Secretary Hoover 
The former Attorney-General’s attitude was 
threatening, however, and his statements 1m 
plied that any trade association may be called 
to account for its actions merely because t 
is a trade association. 

Attorney-General Stone, it would now 
seem, has not endorsed the opinion of his 
predecessor. Definition of the proper fune- 
tions of an association, Mr. Stone stated 
necessarily must be laid down by the courts 
Although he has not announced his inten: 
tion as yet, it is probable that he will accede 
to Secretary Hoover’s request and prepare 4 
test care for prosecution under the Sherman 
law specifically on the issue raised concer 
ing the legality of the statistical ane 
trade associations. In this way it may 
determined how far an association may prop: 
erly go in such necessary work without run 
ning contrary to the statute. 
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The Coronado Jewelry Co., 903 15th St., 
of which Louis Hellerstein is proprietor, has 
established a deferred payment plan of sales. 

Mrs. M. B. Hook, Big Piney, Wyo., was 
the only out-of-town jeweler to make a busi- 
ness call on the local wholesalers during the 
week, 

Harry R. Snow, Roth, Snow & Co., Los 
Angeles, Calif., was in Denver during the 
week showing his line of merchandise to the 
jocal trade. 

P. Edwards, watchmaker for the Worland 
Drug & Jewelry Co., Worland, Wyo., is now 
connected with the Watkins Jewelry Co., of 
Lubbock, Tex. 

Rudolph Schweiger, with Zimmern, Rees 
Co, New York, has been here as has also 
R. H. King, with Ostby & Barton Co., 
Providence, R. I. 

Another Pacific coast house representative 
who called on the trade during the week was 
C. A. Chrisman, representing O. E. Bar- 
rant, importer, San Francisco, Calif. 

Lewis Rasmussen, road salesman for the 
W. W. Hamilton Jewelry Co., wholesalers, 
Foster building, has just completed an ex- 
tensive trip through the northwest, and is 
now on the way to southern Colorado. 

L. Abramson, jeweler, 1110 16th St., is 
incapacitated by a cold which settled in his 
throat, depriving him of the power of speech. 
The illness has not been serious enough to 
keep him from his place of business. 

W. L. Allen, road man for the Dennison 
Mig. Co., visited the southern part of Colo- 
rado. Charles Wright, district manager of 
this firm, has just returned from a trip to 
headquarters of his company at Framing- 
ham, Mass. 

Victor Palzer, widely known Denver 
artist, has departed for the Yellowstone na- 
tional park for the season. He will exhibit 
his paintings in the park and offer them for 

sale. As a side line he will carry a stock of 


1 


nigh 1 grade jewelry to offer visitors to the 


I H. Pfeiffer, formerly of Chappell, Neb., 
recently purchased the business of G. C. 
Janey at Brighton, Colo., and is operating 
te store. Mr. Dabney has retired from 
husiness and has gone to Missouri where he 
plans to spend some time visiting in his old 
home, 

Ha gbankrupt stock of F. L. Gregory of 
~* springs, S. Dak., was disposed of 
trough the reeciver in bankruptey during 
“t Past week. Advices as to the purchaser 
Sen stock have not yet been received. Mr. 
an 1S reported to have returned to 
nicago, 

; onsiderable attention is being attracted to 
vaeew display of the Bohm-Allen Jewelry 
ee toa an entertainment of the 
Hg Smad boys military organi- 
saireition a is a replica of a military 
on showing the parade ground and 

* barracks, 

a ie igs of the 
new customer 

° 4 selected list of 
NE 18 sendin 
graduation, 
Wedding gif 


Kortz Jewelry Co., 
» 1S putting on a campaign for 
S by a direct by mail appeal. 
prospective customers 
g letters urging the purchase of 
confirmation, engagement and 
suggesting 


ts, and diamonds, 
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watches, silverware, etc., as suitable gifts. 

Denver jewelers who attended the annual 
convention of the Colorado Retail Jewelers’ 
Association at Colorado Springs last week 
are loud in their praise of the hospitality of 
the Colorado Springs members of the trade, 
who are reported virtually to have closed up 
shop in order to entertain the convention 
visitors. 

Local wholesalers were surprised to learn 
that Charles Yardley, pioneer jeweler of 
Greeley, Colo., is to retire from active busi- 
ness. On a visit to Denver recently Mr. 
Yardley announced that he was closing out 
his stock, and a sale is now in progress. He 
has been in business in Greeley for approxi- 
mately 30 years. 

Local members of the trade were grieved 
to learn of the death of Mrs. Druella Ket- 
ron, mother of Miss Myrtle Ketron, a mem- 
ber of the sales staff of the Syman Bros. 
Jewelry Co. Mrs. Ketron died May 12 after 
a lingering illness. Funeral services were 
held on May 14 from the Olinger mortuary 
and interment was at Crown Hill cemetery 
in this city. 

P. Smith of Denver is in charge of the 
Veterans’ Bureau watch makers’ school, 
which has been established in Salt Lake City 
as a part of government vocational training 
for ex-service men. Firms who are in need 
of watchmaker apprentices from the school 
are urged to get in touch with Mr. Smith 
through Hansen & Hansen, jewelers and 
watchmakers, Denver. 

Fred Syman of the Syman Bros. Jewelry 
Co., who is president of the Denver Tourist 
Bureau, delivered an address “All for All 
Colorado,” on May 13, before a meeting of 
the Platte Valley County Commissioners’ 
Association at Littleton. His talk was de- 
livered for the purpose of welding a stronger 
co-operation between Denver and the other 
cities and towns in the State in boosting 
tourist travel to this section. 

A new swindler made his appearance in 
Denver during the last 10 days and operated 
so successfully among the jewelers of the 
city that the Denver police department issued 
a “lookout” order for him. The Police Bul- 
Ictin warned patroimen and detectives on 
May 14 to be on the lookout for Edward 
Rambon. Rambon is described as a man 40 
to 45 vears old, 5 feet 5 to 6 inches, slender 
build, smooth shaven, one cross eye, prob- 
ably wearing glasses; black hat and suit. 
He buys expensive jewelry and pays for it 
with checks which are fraudulent. Jewelers 
are requested to co-operate with the police 
by notifying headquarters if this man ap- 
pears. 

The election of Wolf C. Hansen, of the 
firm of Hansen & Hansen, jewelers and 
watchmakers, 428 16th St., to the presidency 
of the Colorado Retail Jewelers’ Association ; 
the selection of Arthur Jacobson as secre- 
tary-treasurer, and the naming of Denver as 
the 1925 convention city, has met with the 
complete approval of the local members of 
the trade. All local jewelers are agreed that 
with these men, and C. F. Arcularius of 
Colorado Springs, chosen vice-president, at 
the head of the Colorado association, things 
will be done to further the interests of the 
jewclry trade in the State. Office in the 
Colorado association is not a new experience 
for President-elect Hansen. For a five-year 
period, beginning in 1914, he was secretary- 
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treasurer of the organization, and his eleva- 
tion to the presidency is just a step upward. 
Secretary-Treasurer Jacobsen through his 
election has the distinction of holding iden- 
tical offices in two jewelers’ organizations. 
He is also the secretary-treasurer of the 
Denver Jewelers’ Association, which was re- 
cently formed here and which already has 
made itself felt as an association wide awake 
to the interests of the trade. 








Notes from Delaware 





N. M. Stokes, Milford, who has been ill 
with stomach trouble for seven weeks is able 
to be up and about again. 

Nelson J. Forney, Dover, is moving into 
his new store, which will give not only more 
space but a better display opportunity. 

George Kleitz, of the firm of B. Kleitz & 
Bro. Co., Wilmington, Del., wholesale 


_ jewelers, will attend the convention of the 


National Wholesale Jewelers’ Association at 
Providence, R. I., in June. 

C. H. Milliken, active spirit among the 
jewelers of Baltimore, has written stating 
that the Baltimore jewelers have had a 
meeting and laid the groundwork for the 
entertainment of the next convention of the 
Maryland-Delaware Retail Jewelers’ Asso- 
ciation, to be held in the Monumental City 
next May. By the time the next convention 
meets, it is hoped to have a majority of the 
jewelers of the western shore of Maryland 
enrolled in the association as well as a 
majority of the retail jewelers of Baltimore. 











Shreveport attending the State jewelers’ 
convention, among whom are W. E. Taylor, 
of W. E. Taylor Co., Inc.; Louis Hausmann, 
president of Hausmann, Inc.; and P. J. 
Stearn, of White Bros. Co, 

Gabe Hausmann is mentioned as an avail- 
able member of the Louisiana Boxing Com- 
mission, and it is very likely, if he should 
consent to accept, his appointment would 
be made unanimously. However, Mr. Haus- 
mann has given jt out that, while he appre- 
ciates the compliment, and is very fond of 
sports of every description, he has not the 
time to discharge the duties of commissioner 
with the efficiency it requires, 








Consular Notes 





A firm in Paris, France, is in the market 
for gold pen points and the Bureau of For- 
eign and Domestic Commerce at Washington, 
D. C., announces that anyone interested in 
this inquiry should write to the Bureau or 
any of its branches and refer to File No. 
10,905. 

+ * * 

The agency for the sale of cheap jewelry 
is being sought by a firm in Durban, South 
Africa, according to an announcement made 
recently by the Bureau of Foreign and Do- 
mestic Commerce. For further information, 
write to the Bureau at Washington, D. C., 
or any of its branches, and refer to File 


No. 10,100. 
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Chicago Notes 


Harry J. Connelly, of the F. & F. Felger 
(Co., made a short business trip to St. Louis 
last week. 

Leo Krauss, Indianapolis, Ind., was a visi- 
tor in Chicago last week looking over the 
markets on his way east. 

Robert Swartz, of Swartz Bros., returned 
from Detroit last week where he attended 
the Michigan retail jewelers convention, 

H. Paul juergens, of the Juergens & 
Andersen Co., is spending several days this 
week at Louisville, attending the races. 

Fred Haller, Chicago manager for Ostby 
& Barton Co., returned last Thursday from 
a two weeks’ trip through the northwest. 

Maurice S. Levinson, 32 N. State St., re- 
cently incorporated under the laws of Illinois 
under the name of M. S. Levinson & Co. 

Elmer Pflug, representing I. W. H. 
Schmidt, Heyworth building, is making a 
two weeks’ business trip through Iowa. 

H. A. Schulze, representing the A. Witt- 
nauer Co., recently left on an eight weeks’ 
trip through Illinois and the northwest. 

Will Schumann, of Leubusher-Schumann 
& Co., left Sunday night for Texas where 
he will spend three weeks calling on the 
trade, 

Louis Epstein, representing I, Schwartz, 
left last week on a business trip through 
Michigan, and will return in about two 
weeks. 

J. W. Armbruster, of the Illinois Watch 
Case Co., accompanied by his wife, will sail 
this week on a three months’ tour of the 
continent. 

John Ward, Heyworth building, will re- 
turn this week from a 10-day trip through 
the ncrthwest in the interest of the factories 
he represents. 

M. Schochett, of the Glastonbury Silver 
Co., LeMoyne building, returned to Chicago 
last week from a five weeks’ business trip 
through Virginia. 

Frank Moran, representing J. I’. Sturdy’s 
Soiis Co., and the General Chain Co., has 
returned from a two weeks’ business trip 
through the northwest, 

Ralph Seiffe, Chicago manager for Baer 
& Wilde Co., returned recently from a 
business trip through the northwest, and 
reports business as fair, 

“Billy” Moore, representing Wm, Dixon, 
Inc., of Newark, was a visitor in Chicago 
last week calling on the trade, on his way 
to the northwest from the east. 

Clarence Roehr, of the Bassett Jewelry 
Co., arrived in Chicago last week and is 
spending a few days at their local office 
visiting and calling on the trade. 





Jack Knesman, Chicago representative for 
the A. & Z Chain Co., Columbus Vaults, 
returned from Ohio last week where he spent 
a couple of weeks calling on the trade. 

Harry Beech, of Asmus, Beech & Joy, 
building, accompanied by Mrs. 
Beech, is spending this week in Kentucky 
and Knox, Tenn., visiting with relatives. 

Louis Oppenheimer, of Nathan Oppen- 
heimer & [Bro., 7 W. Madison St., spent 
several days at Irench Lick last week on 
his way to Louisville to attend the derby. 

John H. Mather, secretary of the Chicago 
office for George H. Fuller & Son Co., re- 
turned last week with his wife from Florida, 
where he has been spending the Winter 
months, 

Edmund Jensen, retail jeweler at 6102 
South Halsted St., accompanied by his 
family sailed on Thursday of last week for 
Sweden, where he will visit at his old home 
for a few months, 

A. H. Brown, of the National Railway 
Time Service Co., returned last week from 
a trip through the northwest. George W. 
Lossau, also of this firm, left on an extended 
trip through the east. 

S. H. Hess, of Rettig, Hess & Madsen, 
and originator of the “Nebbs,” returned last 
Thursday from Detroit where he delivered 
an interesting talk before the Michigan 
State Retail Jewelers’ Association, 

S. A. Peck & Co., have taken larger 
quarters in suite 1514 Heyworth building 
and has added extra help. This concern has 
also installed some new fixtures so as to 
display their merchandise to a better ad- 
vantage. 

M. R. Peck, representing the J. W. For- 
singer Co., returned last week from a three 
months’ trip through the west and north- 
west. Mr. Peck is now confined to his home 
with an attack of rheumatism but is speedily 
recovering 

S. D. McPherron, treasurer of the A. C. 
3ecken Co., was removed to the Chicago 
General Hospital one day last week on ac- 
count of illness. His many friends in the 
trade will be pleased to learn that he is 
rapidly recovering. 

D. E. Newman, Silversmith building, and 
Harry W. Sherrill, of Sinnock & Sherrill, 
accompanied by their wives, left Chicago 
last week on a motor trip to the east going 
by way of Washington. They will be gone 
for a couple of weeks. 

Franklin Meyers, diamond dealer, located 
on the 16th floor of the Heyworth building, 
announced to the trade that Hilding L. 
Jacobson, will represent him in Nebraska 
and Iowa, making his headquarters at 636 
World Herald building, Omaha. 


Chicago 








George Weidig, of Joseph Fahys & (, 
left last week with Mrs. Weidig for Lap- 
caster, Pa., where they will visit at the home 
of Mrs. Weidig’s parents for a few days 
before leaving for the New York office 
They will be gone for a couple of weeks 

A. C. Becken, Sr., of A. C. Becken (, 
returned last Thursday from his ranch a 
Arizona and a visit to California, where he 
has been for several months with his wife 
and daughter. Mrs, and Miss Becken ex- 
pect to remain in the west for another month 
or so, 

J. Porter Mayo, formerly engaged in the 
retail jewelry business at Battle Creek, 
Mich., spent a few days in Chicago last week 
visiting his many friends in the trade en 
route home from Florida where he has been 
spending several months on account of ill 
health, 

Phillip Sampson, has engaged in the dia- 
mond importing business for himself in suite 
1318 Butler building, 162 N. State St. Mr. 
Sampson was in the jewelry business for 
only a short time about two years ago 
when he left that business to enter into the 
automobile business, 

Major J. T. Montgomery, of M. A. Mead 
& Co., had an exceptional honor bestowed 
upon him last week when he was called to 
Washington to serve as an additional men- 
ber of the War Department, on the General 
Staff, for the purpose of planning, regulating 
and training for the organized branch of 
the United States Army. Major Mont 
gomery will serve from May 20 to June 2h, 
inclusive. 

Arthur J, Lewin, who has been in charge 
of the Chicago office of the Helbein-Stont 
Co., for a couple of years, has resigned hi 
position with this concern, and is spending 4 
week in the east making arrangements wit 
Freudenheim Bros. & Levy. Mr. Lewin wi 
represent this concern through the middle 
west and to the Pacific Coast, making hi 
headquarters at his office on the 11th floor 
of the Heyworth building. - 

Jas. J. O'Grady, who for many ag 
represented the Waltham Watch Co, i 
Chicago and later acted as assistant treasure! 
of that company at Waltham, has been a 
pointed mid-western representative of 
bein-Stone Co., Inc. The territory that 
O'Grady will cover will be Chicago, Mi 
watikee, St, Paul, Minneapolis, Omaha 
Lincoln, Kansas City, St. Louis, Denver = 
Salt Lake City. Mr. O'Grady will hay 
headquarters in the Heyworth building, © 
E. Madiscn St. He will shortly call 0° 
jobbing trade in his territory. 

On Friday of last week J. 
opened a retail jeweiry store une 
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of the Maremont Diamond & Jewel Shoppe, 
at 6319 S. Halstead St. Mr. Maremont for- 
metly was in the wholesale jewelry business 
in the Mallers building. 

Among the visitors in Chicago last week 
looking over the markets were: L. Ryer, 
of the Ryer Jewelry Co., Kansas City, Mo.; 
E. H. Oehers, Elroy, Wis.; Ed. Williams, 
Bloomington, Ind. ; A. L. Hamblin, 
Buchanan, Mich. 

The glass in the front door of the Lorenz 
jewelry Co., 2332 W. Roosevelt Road, was 
broken early one morning recently and $116 
yorth of fountain pens were taken. The 
other goods left out on display during the 
night were not touched. 

The Hankan Jewelry & Graphophone Co., 
mo W. 22nd St., reported to the police 
that early one morning last week burglars 
sawed off two padlocks and broke open 
the rear door of its store and escaped 
with jewelry to the amount of $350. 

While driving his auto into the hotel 
garage, Harry Levinson, pawnbroker, 739 N. 
Clark St, was confronted by two men who 
held him up and escaped with jewelry and 
cash to the amount of $5,300. Before leav- 
ing they ordered Levinson to get down on 
his hands and knees and remain there while 
they made their escape. 

Joseph Lorintz & Co. have opened a fac- 
tory that will be devoted exclusively to the 
manufacture of all kinds of fine platinum 
and gold chains and bracelets. Mr. Lorintz 
was formerly with Jacques Kreisler & Co., 
of New York, for thre years and has had 
over 16 years’ experience in the manufac- 
ture of chains. The factory and salesroom 
are located at 1217 Capitol building, 159 N. 
State St. 

It is alleged by the police that Matthew 
Wicik, 1838 Augusta St., entered the jewelry 
store of John Igielski, 1813 W. Chicago 
Ave, one day last week, took a number 
of diamond rings from a tray and escaped. 
Boys, in the vicinity, hearing the jeweler’s 
cries and seeing the man running from the 
store, followed and attracted the attention 
of a police squad, who took up the chase. 
They saw Wicik disappear in the basement 
of a house at 910 Lincoln St., where he 
was found in bed partly undressed. The 
jewels were found and Wicik confessed. He 
amd another man, who denied he was in the 
house, were arrested. 

The new store of Hipp & Coburn Co. 
opened its doors to the public on Thursday 
ot last week, The store enjoys a location 
worthy of note for its convenient accessi- 
‘uty, as well as for its unique and sur- 
passing character. It is located on the main 
hoor of the new Wrigley building, and has 
‘Wo entrances, one from the boulevard and 
he other from the lobby of the building. 
~“uisite walnut display cases, tables and 

“airs in Louis XVIth period were espe- 
cally designed for the purpose of display- 
"& merchandise and concealing additional 
<7 The lighting fixtures are in gold 
"i candelabra form. The balcony in 
haga of the store will be used for an 
“pep A complete dining room has been 
stalled where tableware will be displayed. 
Ae tock and shipping room will occupy 
caging the second level. Mr. Hipp will 
-, ‘lS entire time to this store and Mr. 
dl iad at the store in the Mar- 
the ne immex building. Those in charge 


€ Various Nar = ~ . 
‘arious departments are Ernest Green- 














THE JEWELERS’ 





wood, formerly of Toronto, Can.; L. F. 
Boyce, formerly of Kansas City; Leslie 
Chapman, of Detroit, and J. L. Burch, for- 
merly of Spaulding & Co. 











- ae, 
( ig iP) 
ae PTET | oS: ie 
ae T= a 2 = 5.008) U Ae 
. 22g ana oo a. et PE Sa eee i a) 


am, 
et a — Sars 


Ben, Lachman, of the firm of I, Lachman 
& Sons Co., is covering the Coos Bay terri- 
tory by automobile this week. 

W. F. “Mark” Hanna, is conducting a 
jewelry auction at his retail store in Mc- 
Minneville, Wash. J. H. Plant is acting as 
auctioneer, 

E. M. Brindle, Snoqualmie, Wash., and 
C. H. McClain, of Bremerton, Wash., were 
in Seattle last week buying new stocks and 
visiting friends. 

William Goldblatt, formerly of the United 
Jewelry Co., Spokane, Wash., has purchased 
the retail business of the Mendelsohn 
Jewelry Co., of Portland, Ore. 

H. J. Wells, formerly connected with 
Joseph Mayer, Inc., of Seattle, has sold his 
retail business in Hillsboro, Wash., and is 
now in Seattle looking for a location for a 
retail shop. 

Julius Cohn, doing business on Maynard 
Ave, as the Culp Sales Co., has made an 
assignment for the benefit of creditors. 
Liabilities of the firm are listed as $1,577 
and assets at invoice at $241.06. 

Simon Burnett, of the Burnett Bros, chain 
of jewelry stores, who is in charge of the 
Seattle store, left this week for San Fran- 
cisco on a business trip in connection with 
the new store in that city. He will be 
absent for a week or more. 

The balcony of the remodeled Friedlander 
store was installed this week and the new 
marble floor in the old half of the store is 
being polished. The balcony will be used 
for officers and the display of floor lamps 
and large pieces of merchandise which the 
store 1s importing. 


F, C. Lawrence, pioneer Seattle jeweler, 
passed away here last week. Mr. Lawrence 
conducted a retail jewelry establishment in 
Seattle for more than 25 years and is known 
by thousands of persons both in the trade and 
outside. For several years he was proprietor 
of a retail jewelry shop at Hydra, Alaska. 

W. S. Homberger, of the Keystone Watch 
(Case Co., who was calling on the trade last 
week, reports business east of the moun- 
tains dull in comparison with the Coast. 
Other travelers here include Fred Lee, of 
the Illinois Watch Case Co., and J. F. Sturdy’s 
Sons Co.; A. B. King, of Ostby & Barton 
Co., and J. Lowe, Bliss Bros, Co. 

William B. Sunderland, manufacturers’ 
representative of Los Angeles, representing 
Sunderland & Miller, Inc., is in the city 
this week calling on the trade. “I have 
made Seattle for 17 consecutive years,” said 
Mr. Sunderland, “and I have never sold the 
quantity of goods in the city during a single 
one of the years that dealers are buying 
this year.” 

W. H. Turick, formerly of Roseberg, 
Ore., is now in active charge of the Thomas 
Jewelry Co., Aberdeen, Wash., which re- 
cently made an assignment to A. V. 
Davidson, of the National Jewelers Board of 
Trade. The stock of the Portland store of 
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the Thomas Jewelry Co. has been moved 
to Aberdeen, Wash., and the two stores con- 
solidated at that city. 

A special meeting of the Seattle Retail 
Jewelers’ Association last week, brought out 
25 jewelers, half of whom were members 
of the association and the rest invited guests. 
All jewelers present who were not members 
of the association agreed to join the body 
upon condition that they were released from 
the present arrangement whereby a member 
of the Jewelers’ Association is automatically 
made a member of the Seattle Chamber of 
Commerce. A drawing conducted at the 
meeting resulted in a free round-trip ticket 
to the State jewelers’ convention to be held 
in Wenatchee, May 19 and 20, being 
awarded to Henry W. Stohlton, of Fried- 
lander & Sons jewelry store. 

Judge J. T. Ronald in the Superior 
Court here last week signed an order direct- 
ing the receiver for the house of Joseph 
Mayer, Inc., manufacturing jewelers in the 
Colman building, to accept an offer of 
$125,000 for the assets of the company, made 
by local capital through Loren Grinstead, 
of the legal firm of Laube Grinstead & 
Loughlin. The creditors of the company, 
which failed last Summer, will receive about 
40 cents on the dollar, the business will be 
completely reorganized and rehabilitated and 
a new corporation formed. A representative 
of a silver concern of Wallingford, Conn., 
will come to Seattle to take charge of the 
business. Mr, Grinstead told the court that 
the Dexter Horton National Bank, which 
was a $50,000 creditor, will advance $75,000 
and that other subscribers in the offer in- 
clude J. C. Lang, Victor Staadecker, L. W. 
Suter and others who are interested in re- 
taining the business for Seattle. Claims of 
creditors totaled approximately $240,000. 
R. J. Church was appointed receiver of the 
business last Summer. Livingston B. Sted- 
man, representing the Skinner & Eddy Cor- 
poration, told the court that his clients were 
not satisfied with the offer of $125,000 and 
would file an appeal to the Supreme Court 
from the Superior Court order. The court 
fixed the appeal bond at $50,000. Later Mr. 
Steadman reported that his clients were 
satisfied and would withdraw the appeal and 
the court’s order to the receiver will stand. 








Omaha 


Mrs. Joseph P. Byrne, wife of J. P. 
Byrne, of the Byrne-Duff Jewelry Co., 
Omaha, was in Chicago last week visiting 
friends, 

Mrs. J. L. Teeters, of Lincoln, wife of 
J. L. Teeters, of J. L. Teeters & Co., one 
of the oldest jewelry firms in Lincoln, died 
last week at her home in Lincoln. 

Among the out of town jewelers in 
Omzha during the week were Harry Martin, 
Lyons, Nebr.; J. J. Sindelar, Howell, Nebr.; 
Henry Stoltzman, Beemer, Nebr.; Herman 
Heitzman, West Point, Nebr.; Harry Stone, 
Malvern, Ia.; Tom Trailor, Atlantic, Ia.; 
M. J. Klevjord, Logan, Ia. 











D. W. Davidson, a jeweler at Ray, 
N. Dak., has moved his stock and equipment 
to Williston, N. Dak., and has opened his 
place of business in the building south of 
Pasonault’s studio, 








firm of Miller & 
Veit, Inc., diamond importers of New York, 


Both members of the 
called upon various Milwaukee wholesale 
jewelers during the past week. 

Miss Irene C. Ertl, correspondence man- 
ager of the Henry L. Tanezer Co., wholesale 
jewelers of Milwaukee, played the leading 
role in the Passion Play presented by St. 
Anne’s Congregation recently. 

Louis A. Burmeister, well-known “greeter” 
of the E, H. Warnke Co., jewelry manu- 
facturers, was host to Milwaukee philatelists 
at his home on 18th St. during the time that 
a collection of rare stamps, valued at $20,000, 
was being displayed there. 

R. Nicoll, of Gottfredsen & Nicoll, retail 
jewelers of Kenosha, Wis., again appeared at 
the offices of the Milwaukee wholesalers, 
after an absence of several months, during 
which time he was in California, enjoying 
the vacation advantages of that State. Mr. 
Nicoll annually spends his Winters in the 
west. 

O. L. Glahn, manager of the National 
Jewelers’ Supply Co., of Milwaukee, is mak- 
ing a trip through the territory adjacent to 
Milwaukee, to follow up work started by 
means of the splendid display of the company 
at the recent annual convention of the Wis- 
consin Retail Jewelers’ Association at the 
Hotel Retlaw at Fond du Lac, Wis. 

W. O. Dreyfus, traveling sales representa- 
tive of the H. L. Tanezer Co., wholesale 
jewelers of Milwaukee, is making a trip 
through southern Wisconsin and northern 
Illinois. Mr. Dreyfus made many new 
friends at the recent State convention of the 
retail jewelers of Wisconsin, and plans mak- 
ing the rounds of the State in the near fu- 
ture. 

Fred H. Schmidt, who has been engaged 
in watch repairing at various jewelry stores 
and manufacturing establishments in Wis- 
consin cities and in Chicago for the past 12 
years, has opened a repair shop for the trade 
at West Bend, Wis. Mr. Schmidt, who is 
widely and favorably known among jewelers 
of the State, expects to build up an extensive 
mail order business among jewelers of the 
surrounding cities. 

Complaint has been made to the city coun- 
cil of Racine, Wis., by J. A. Beard, secretary 
of the retail division of the Racine Associa- 
tion of Commerce, that hawkers and ped- 
diers are permitted to ply their trade in Ra- 
cine at fees far below those charged at other 
cities. In behalf of jewelers and other busi- 
ness men of the city, Mr. Beard requested 
that the council take action to increase the 
license fee of this class of merchants. 

William H. Upmeyer, of the firm of Bunde 
& Upmeyer Co., prominent downtown jewel- 
ers of Milwaukee, was the recipient of con- 
gratulations by mail, wire and telephone from 
all quarters, on the occasion of his birthday 
last week. The popularity of the jeweler 
was evidenced by the fact that his large 
desk in the office of the store was literally 
swamped with floral tributes from friends 
in all walks of life, including the undisputed 
social leaders of the city. 

Archie Tegtmeyer, prominent Grand Ave. 
jeweler of Milwaukee, has been elected pres- 
ident of the Milwaukee public library board. 
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In addition to operating one of the lead- 
ing downtown jewelry establishments with 
marked success, Mr. Tegtmeyer is fast com- 
ing to be known as an important factor in 
the community life of Milwaukee. He is 
president of the Grand Ave. Business Men’s 
Association, and a member of many com- 
mittees engaged in civic advancement. 

Obert Brickson, formerly a jeweler at Mt. 
Horeb, Wis., has opened a store at Madison, 
Wis., the State capital. Mr. Brickson’s 
jewelry store is the latest retail establish- 
ment to be opened in the rapidly growing 
east side business district, and compares fa- 
vorably with the many fine stores that have 
recently been added to that section. He has 
been engaged in the jewelry business for 
nine years, several of which were spent with 
the A. C. Becken Co. at Chicago. Mer- 
chandising experts look upon the location of 
the new store as being linked up with a 
brilliant future. 

Justin W. Meacham, former partner in the 
Reliance Silver Co., and still a cherished 
counsellor of the new proprietors, partici- 
pated in the recent annual State meeting of 
the Wisconsin Commandery, Military Order 
of the Loyal Legion of the United States. 
Mr. Meacham is one of the three remaining 
Milwaukee charter members of the original 
499 veterans of the Civil War who organized 
the commandery in this State. He has long 
held the office of Recorder of the Com- 
mandery. In addition to the veterans, the 
membership includes the eldest sons and 
grandsons, many of whom have taken active 
parts in the two later wars. 

Arthur Kuesel, of Kuesel Bros. Co., Mil- 
waukee jewelry jobbers, has been nominated 
for the presidency of the Milwaukee Lions’ 
Club. Mr. Kuesel is at present vice-presi- 
dent of the lively organization, and is given 
credit for having taken a leading part in 
many of the community-bettering endeavors 
of the club. The State convention of the 
Lions’ Club of Wisconsin is to be held soon, 
and Mr. Kuesel is expected to introduce 
some very important and beneficial projects 
to be undertaken to make Wisconsin a better 
State to live in. He is also credited with 
having been one of the most active commit- 
tee men in the recent membership drive of 
the club which netted 100 new members. 

Gamber F. Tegtmeyer, son of Archie 
Tegtmeyer, prominent Milwaukee jeweler, 
has been named winner of the Kenneth Ster- 
ling Day Memorial award at the University 
of Wisconsin, from which he will graduate 
this coming June. Young Tegtmeyer was 
chosen from five nominees suggested to the 
committee. The choice was made in con- 
sideration of character, influence for the 
good, Christian worth, scholastic attainments 
and interest in outdoor sports. The jeweler’s 
son was editor of the recently issued 1924 
Badger, the university annual, and was presi- 
dent of the University Y. M. C. A. He has 
also been elected to membership in several 
of the leading honorary fraternities of the 
large institution, and early this vear was 
chosen as winner of the Rhodes Scholarship 
to Oxford University in England. 

Spring business is beginning to pick up 
among the Wisconsin jewelers, according to 
reports by those who visited at the Milwau- 
kee jewelry jobbers during the past week. 
Some firms report business flush with or 
ahead of last year, while others claim that 
the unfavorable weather and poor road con- 
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ditions have considerably retarded buying 
Several jewelers report good diamond sales 
at this time. Among those who visited Mil 
waukee during the week were: J, Brehley 
& Son, Cudahy, Wis.; Levin Jewelry Co, 
Calumet, Mich.; William Liulevich, Racine 
Wis.; Schneider Bros., Burlington, Wig: 
F. M. Karst, Racine, Wis.; B. Panik, Cul, 
ahy, Wis.; Mrs. F. A. Estberg, Waukesha, 
Wis.; E. Starkey, Waterford, Wis.; Gott. 
fredsen & Nicoll, Kenosha, Wis.; Amidog 
Bros., Hartford, Wis.; and Claude Barth. 
holf, East Troy, Wis. 

Quite a stir was caused at Milwaukee 
police headquarters when an anonymous 
phone call informed the desk sergeant tha 
a burglar alarm was ringing in front of the 
Sunde & Upmeyer Co.’s store at Grand Ave 
and Westwater St. Two detectives risked 
their lives in a mad rush to the scene, but 
failed to find any attempt having been made 
to enter the store, which is located in the 
heart of the business district. While they 
were investigating a ship’s bell clock, which 
had been mounted over the front entrance 
of the store as a special ‘Music Week” fea- 
ture, commenced tolling the quarter hour, 
The police quickly reasoned their way 
through the problem, and realized that some 
well-intentioned person, with a neglected edu- 
cation regarding timepieces, had mistaken the 
costly marine clock for a burglar alarm. 
“Twelve bells and all’s well,” reported the 
detectives upon their return to the station 
shortly after midnight. 

“The end of a perfect day” in the life of 
Charles Cramer, 24, criminally insane incen- 
diary and jewelry store robber, of Madison, 
Wis., was marked by his capture by officials 
at Hammond, Ind., who held him for officials 
of the asylum for the criminal insane at 
Waupun, Wis., to return him to confinement 
at that institution. Cramer made his escape 
by appropriating the large touring car of 
Dr. J. F. Brown, head of the institution, 
whom he had been serving as chauffeur, 
after being made a trusty at the asylum. Al 
ter a day’s mad dash he was recaptured a 
Hammond. Cramer is remembered at Maé- 
ison as the man who was arrested after he 
had slugged Morris Tobias, retail jeweler a 
that city. While in jail awaiting trial on 
this charge he confessed to having starte? 
fires all over the city, because the shril 
whistle of the fire sirens soothed his eccentric 
nerves. Examination by physicians led 
his ciassification as a pyromaniac, 

One of the most extensive changes 1n th 
Enterprise building, the center of the whole 
sale jewelry business in Milwaukee, for som 
time, has been wrought by the remodeling 
of the quarters of Kuesel Bros. Co., prom 
nent silverware and clock jobbers. More 
than 1,000 square feet have been added ° 
the stockroom by taking over additions 
floor space, while other departments hare 
been substantially increased by a more wh 
to-date and space-economizing arrangemet 
The office section has been increased by ‘te 

r ry iva ices for the firm s 
per cent., with private offices 
heads. Two new men have recently be 
added to the office force to handle the id 
creased business of the firm. One 0F ' 

ee : . a tc the exter 
most important improvements 15 at 
sion of the clock display floor in such “ 
to afford much better lighting facilities. 
remodeling of the headquarters is a nee 
the extensive program of expansion '"™" 
was started by the firm some time ago. 
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Clyde White is a new employe in the 

jewelry department of the C. B. Norton 
jewelry Co. 
* Iohn T. Murray, of the Gift Shop, Kansas 
City, Kans., attended the Knights of Colum- 
ys conclave at Emporia, Kans., on May 3, 
4 and 5. 

Henry Storms, a retail jeweler at Laredo, 
Mo, has been in Kansas City visiting his 
daughter, Miss Hazel, who is employed by 
the C. A. Kiger Co. 

J. P. Kersting is a new traveler for the 
¢, B. Norton Jewelry Co. Mr. Kersting 
will cover northern Kansas, Nebraska and 
the northeastern territory, 

James Potts was in Kansas City May 15, 
on his return from Grand Island, Nebr., 
where he had been conducting a sale for 
Carey & Weitfeld, jewelers. 

“Billy” Miles, who opened a jewelry store 
at Belleville, Kans., in March, was in Kan- 
sas City recently and reports that he has 
heen doing well with the new enterprise. 

G. C. Dabney, Brighton, Colo., has sold 
his jewelry store. Mr. Dabney was in Kan- 
sas City recently calling on the trade, but 
did not announce his plans for the future. 

Ernest Wetteroth, of the Lange & Wet- 
teroth Co., has returned from a trip through 
Kansas and southern Missouri. Mr. Wet- 
teroth reported that the trade was very good. 

R. Milliard Turner, who is a salesman for 
the Clark Tool & Material Co., the Hensley 
Clock & Silverware Co. and for H. F. 
Shomo, is out on a trip through the territory. 

George E. Kern, an engraver formerly 
employed by the Hirschfield Engraving Co., 
has opened an engraving shop of which he 
is to be the proprietor, on the fifth floor of 
the Evans building. 


K. A. Kiger, of the C. A. Kiger Co., 
sailed May 13 from Cherbourg, France, on 
the Leviathan. He will spend a week or 
\) days in New York, and will arrive in 
Kansas City in time for the Shrine conven- 
tion, 

William E. Hoefer, associated with Her- 
man I’, Shomo, wholesale jeweler, has been 
clected high priest of a new chapter of 
Royal Arch Masons which is to be estab- 
“hed in the Argentine District of Kansas 
City, Kans, 

Henry Baschkopf, a prominent manufac- 
‘uring jeweler of New York city, was in 
Kansas City recently calling on the trade. 
Mr. Baschkopf came west to get acquainted 
with the country and to familiarize himself 
with the trade conditions of the middle west. 
He will go as far west as Denver, then 
‘turn to New York by way of Chicago. 
JE Goar, of the Harris-Goar Jewelry 
— has just returned from a week’s vaca- 
m. Mr. Goar, accompanied by his wife, 
a to Topeka where he stopped to 
eh . ie which is under the manage- 
and M Pa Marling. From Topeka Mr. 
dias Ts, x0ar motored to Lincoln, Nebr., 
“Yes they visited their son Clayton, who 
we the State University. 

i ae Starcke, of Junction City, has been 

Mr S, _ past week calling on the trade. 
Sates e, who is the secretary of the 
det ie _ Optometric Association, states 

1S opinion the convention of the 
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American Optometric Association, to be held 
in Kansas City in June, will be the best ever 
held. He expects that about 200 members 
of the Kansas association will attend. 

An attractive display featuring the com- 
ing convention of the Shriners was that in 
Jaccard Jewelry Corp.’s window the week 
of May 12. In the background was a small 
pergola covered with green velvet in which 
rings set with diamonds were displayed. On 
each side were tiny racks and stands with 
various articles of jewelry all set with dia- 
monds. In the center foreground was a 
large Shrine emblem in the center of which 
is an enormous diamond. 

David N. Michaelson is the successor of 
the firm which has been known as the Selig- 
man & Michaelson manufacturing jewelers. 
The firm was established in business about 
18 months ago and after a few months it 
was found necessary to have more space, so 
it was moved to the sixth floor of the Lillis 
building. A few weeks ago Mr. Michaelson 
purchased Mr. Seligman’s interest in the 
firm. Mr. Seligman has gone to New Or- 
leans, but he has not announced his plans 
for the future. 

Among out-of-town dealers who have been 
in Kansas City recently are: W. S. Noble, 
Drexel, Mo.; H. K. Spenser, Bonner 
Springs, Kans.; Gene Weber, Lexington, 
\lo.; A. G. Madtson, Ottawa, Kans.; W. D. 
Fletcher, Springfield, Mo.; E. L. Morrison, 
K:xcelsior Springs, Mo.; U. S. Web, Belle- 
visle, Kans.; C. L. Frost, Odessa, Mo.; J. 
A. Zimmerman, Warrensburg, Mo.; J. G. 
Winkler, Parsons, Kans.; C. J. Benson, Lee 
Summit, Mo.; and George A. McKinney, 
Atchison, Kans. 




















M. O. Cockrum, local optician, is back 
from a visit with relatives and friends at 
Oakland City, Ind. 


John F. Heinzle, of Heinzle & Nester, 
Zoonville, Ind., has returned from a business 
trip to Louisville, Ky. 

Ray Sisson, of Decker & Hazleton, Inc., 
former pearl buyer, was in Vincennes, Ind., 
on business a few days ago. 

Moses Gans, former wholesale jewelry 
dealer here, has returned from a trip to West 
Baden, Ind., and French Lick, Ind. ; 

James H. Poole, formerly manager of a 
pearl button factory at Rockport, Ind., was 
in Evansville on business a few days ago. 

Charles F. Artes, Jr., of the Charles F. 
Artes, Inc., of 327 Main St., retail jewelers, 
has returned from a business trip to India- 
napolis. 

Peter Hebner, retail jeweler at Boonville, 
Ind., accompanied by his wife, has returned 
from a visit with friends and relatives at 
St. Louis. 

Salem P. Hammond, who for many years 
conducted a retail jewelry store at Peters- 
burg, Ind., was a visitor in Evansville a 
few days ago. 

James T. Donaldson, a mussel digger near 
Rogers, Ind., reports he found a pearl near 
that place several days ago that is said to 
be worth in the neighborhood of $100. 

John H. Rholander, retail watch and clock 
dealer and repair man, of Jefferson Ave., 
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who has been in bad health for the past 
year or two, has not been so well during 
the past few weeks. 

T. C. Basye, retail jeweler at Rockport, 
Ind., who is connected with the Spencer 
County Fair Association, will begin laying 
plans for the big fair at Rockport a little 
later on in the season. 

E. J. Welb, retail jeweler at Huntingburg, 
Ind., is expecting to take a long motor trip 
through Iowa and other western States a 
little later on in the year. He made a sim- 
ilar trip last Summer. 

The C. J. Scholmer retail jewelry store at 
Mt. Vernon, Ind., has installed one of the 
large Western Union clocks and will be 
one of the regulators of the correct time in 
Mt. Vernon from now on. 

Jewelers at Mt. Vernon, Ind., together 
with the other retail merchants of that city, 
have arranged to give “bargain days” twice 
each month, when reduced prices will be 
announced on many articles. 

J. Roy Strickland, handler of watches and 
clocks at Owensville, Ind., will attend the 
Indiana State Democratic convention at In- 
dianapolis, to be held June 4 and 5. He 
will be accompanied by his wife. 

Several small country stores in southern 
Indiana, southern Illinois and western and 
northern Kentucky have been broken into 
recently and in many instances jewelry and 
clocks were taken. No arrests have re- 
sulted from these robberies. 











Fred Hall, a representative of W. R. Cobb 
& Co., Pawtucket, R. I., was in the city last 
week calling on a number of wholesalers. 

Carl F. Walk, head of Julius Walk & 
Son, retail jeweler of Indianapolis, has been 
elected a member of the board of directors 
of the Indiana Trust Co. 

Ernest Newlin, Danville, Ind., is remodel- 
ing his store. Elaborate new fixtures are 
being installed and the store when completed 
will be considerably larger than the old one. 

Local jewelers have received word that 
Harry K. Fites, a retailer in Winamac, Ind., 
has returned to his store, after an illness 
which lasted nearly all of the Winter and 
Spring. 

Several retailers were among visitors dur- 
ing the week. They’ included William 
Howard, of Rochester, Ind.; E, W. De 
Lawter, Anderson, Ind.; and Lou Hetzner, 
Peru, Ind. 

Two Indiana jewelers have returned from 
vacations spent in Florida. Edward J. 
Kappeler and wife are back in Indianapolis, 
while E. E. Mosiman has returned to his 
store in Bluffton. 

Harper Ransburg, Indianapolis manufac- 
turer of cut glass and jewelry novelties, was 
in Detroit, where he attended the annual 
meeting of the Michigan Retail Jewelers’ 
Association. Mr. Ransburg was accom- 
panied by his wife, 

John Baumgartner has purchased the 
jewelry store in Portland, Ind., which was 
owned by Philip Stackler, who died some 
time ago. Mr. Baumgartner for many years 
was associated with Baumgartner & Hum- 
phrey, jewelers, in Decatur, Ind. 
































































RA AGO ene recat er nevereeetensescatsae eT cae. 




















































Robt. Kehl, of F. H. Noble & Co., Chi- 
cago, is here calling on the trade. 

Milton Sandfelder, representative of D. F. 
Briggs Co., Chicago, is visiting here in com- 
pany with his wife. He expects to remain 
about two months. 

Gene Friedman, wholesale jeweler and 
manufacturer’s representative, has moved 
from 747 S. Hill St., to room 510 Title 
Guarantee building, 

James P. Tait, 329 W. 7th St., has secured 
the services of William Hendron, an expert 
diamord setter, who came here recently 
from Spokane, Wash. 

The auction sale of the stock of Ben T. 
Williams, 225 W. 5th St., is in full swing. 
Jack Rose, assisted by Fred Marney, also 
of this city, is doing the selling. 

Phil A. Sternberger, traveling salesman 
for the Paul D. Walsh Co., is still in 
northern California, and will probably be 
gone three weeks longer. He reports fairly 
good business, 

E. A. Moore, Chicago, western represen- 
tative of the R. F. Simmons Co., has been 
here for a few days on _ business. B. 
Tourtelot, of the Waite-Thresher Co., has 
also been here recently. 

Edward Peterson, W. 3rd St. jeweler, is 
closing his store the middle of May and 
starting on a motor trip with his wife to 
Vancouver, B. C. He does not expect to 
reach home before July 1. 

Joseph Brennon, of Buss-Litticum-Thor- 
son, Inc., watch jobbers, Chicago, is making 
his semi-annual visit to Los Angeles. Mr. 
Brennon was formerly associated with Burr 
W. Freer Co., San Francisco, 

J. Rosenkranz, dealer in diamond mount- 
ings, with office at 715 Title Guarantee build- 
ing, became il] and fainted in his office a few 
days ago and had to be taken home, where 
he is still confined to his house, 

H. A. Wood, of Koke, Slaudt & Liver- 
more, intends to start for the east on Mav 
22. He will be accompanied by his wife and 
will visit Canada, Buffalo, Boston, New 
York and other points, taking in the fac- 
tor‘es represented by his company, and will 
be gone about five weeks. 

The engagement of Miss Beatrice Zukin, 
Los Angeles, Calif., to Jacob L. Sydenberg, 
importer of diamonds, 612 Title Guarantee 
building, Los Angeles, has been announced. 
Mr. Sydenberg has been engaged in the 
diamond and jewelry business both in Bos- 
ton, Mass., and Los Angeles for the past 20 
years. 

A. H. Varian, of Brock & Co., and Chas. 
L. Schwenck, of the sales force of the Armer 
& Brown Co., both trained vocalists and 
members of the Gamut Club, sang at a com- 
plimentary entertainment a few evenings 
ago in honor of Charles F. Lummis, noted 
author and former city librarian of Los 
Angeles. 

M. Laybhen, traveling representative of 
the E. Bastheim Co., is expected back in a 
few days from an extended trip through the 
central and northern part of the State. He 
reports business to have been satisfactory. 
M. Redman, of the same company, has just 
returned from San Diego. He also reports 
good business, 
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Thos. F. Walsh, for many years salesman 
to the Pasadena trade for the E. W. 
Reynolds Co., passed away on Friday, May 
2, at his home in this city. He had been ill 
for some time and his death was not unex- 
pected. The esteem in which he was held 
was evidenced by many floral pieces sent by 
mourning friends. 

Sol Joel, until recently a diamond mer- 
chant in Milwaukee, Wis., who has been 
here for several weeks visiting his brother, 
Joseph Joel, 201 W. 4th St., has returned to 
Milwaukee. After attending to some busi- 
ness matters there he will go to New York, 
where he intends to establish himself again 
in the diamond business, 

A constantly increasing number of persons 
is being attracted by the classes in the craft 
of metal work, jewelry designing and wood 
carving at the Otis Art Institute in this city, 
it is announced. The students work on a 
variety of subjects, constructing metal boxes, 
bowls and trays, and making a wide variety 
of designs in jewelry and carving. 

Ed Baum, recently at 1010 W. 7th St., has 
moved to 905 W. 2nd St., where he has 
opened a new store. This location will with- 
out doubt improve rapidly as a business sec- 
tion when the new W. 2nd St. tunnel, near- 
ing completion, is finished. The tunnel will 
open the way for a large amount of travel 
to and from the center of the city which now 
must take a more round-about route. Mr. 
Baum’s is the first jewelry store to be estab- 
lished in that section. 

William Studt, city salesman for the E. 
W. Reynolds Co., will start soon on a trip 
to his old home in Germany, expecting to 
be gone six months. He will also visit 
Switzerland and other European countries. 
He will be accompanied by his wife. Before 
leaving, Mr. and Mrs. Studt will attend the 
wedding of their son, Walter O. Studt, who 
conducts a jewelry store in Hollywood. 
They will sail from New York June 3 on 
the steamship Cleveland, 


H. L. R. Livermore, who retired recently 
from the firni of Koke, Slaudt & Livermore, 
and Edward L. Hine, formerly sales man- 
ager for the E. W. Reynolds Co., have 
formed a partnership and under the name 
the Promotion Co. will act as manufac- 
turers’ agents. They have opened offices at 
324 N. San Pedro St. After leaving the E. 
W. Reynolds Co. Mr. Hine went to Mexico 
City, where he was manager of a large 
department store. Both he and Mr. Liver- 
more are widely known to the jewelry trade 
of the Pacific Coast. 

Following are the names of some of the 
out-of-town jewelers who have been in Los 
Angeles recently: W. C. Guerth, Redlands; 
Mrs, H. E. Gould, San Bernardino; Wm. 
Alley, Pomona; Mel Smith, Mr. Smith, of 
Smith & Bishop, and Mr. Asher, of the 
Asher Jewelry Co., Santa Ana; Mrs, M. 
A. Stalmer, Fullerton; A. J. Dutton, 
Anaheim; T. S. Lailey, El Monte; Walter 
Tawrence, Burbank; Geo. Bower, Upland; 
H. E. Wellman, Alhambra; Mrs. Phillips, 
of Emillie-Phillips, Pasadena; J. H. Blanch- 
ard, Ocean Park; Frank Fraiberg and Oliver 
G. Tullis, Santa Monica. 

Henry J. Schlegel, of the sales force of 
the Geo. D. Davidson Co., who is one of 
the best vocal musicians in Los Angeles and 
is a member of “The Chanters,” a musical 
organization connected with El Malaikah 
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Temple of the Mystic Shrine, will leave May 
30 with the other “Chanters” for the national 
convention of Shriners at Kansas City, 
Before coming here from Rochester, N, y. 
Mr. Schlegel belonged to some of the best 
musical organizations in the east. He ex. 
pects to be away about two weeks, He 
made a similar trip last Year. 

Misses Rose L. Bailin, Ida May Sluder 
Ruth Elliott and Harriett Burns, of the E 
W. Reynolds Co.’s sales force, accompanied 
Fred C. Reeve, of the same company, on a 
visit to the U. S. repair ship Prometheus, 
where they were the guests of Lieut. F, J, 
Leib, official watchmaker for the United 
States Battle Fleet. They were much jm. 
pressed by the wonderful equipment of the 
ship, which is such that almost anything 
from a watch to a casting weighing 1000 
pounds can be repaired. After making a 
iour over the ship the visitors were serveq 
a dainty luncheon on the main deck, 

N. Buffington, salesman for the E, W. 
Reynolds Co., was held up and robbed in 
Lafayette Park, this city, a few nights ago, 
by a rather affable young bandit. The 
bandit drew a gun on him and ordered him 
to throw up his hands. He did not comply, 
but allowed the man to search him without 
making any resistance. Fortunately he had 
but little money with him. After the bandit 
had taken his money and two or three 
checks Mr, Buffington had a short argument 
with him and he handed back to him money 
enough to pay his carfare home. The same 
bandit attacked another man two nights later 
and was promptly shot and seriously wounded 
in the neck and then arrested. He confessed 
having robbed Mr. Buffington, and is now in 
custody. 

About 60 persons attended the last meet- 
ing of the Universal Horological Association, 
a considerable number of them coming from 
Pasadena, Long Beach, and other neighbor- 
ing towns. Lieut. F. J. Leib, watchmaker 
for the United States Battle Fleet, and J. 
R. Pogue, associated with him, were also in 
attendance, and Lieut. Leib was so well 
pleased that he signed an application for 
membership. Mr. Culbertson continued the 
discussion of the subject of adjustment of 
high grade watches. He was listened to, as 
he always is, with intense interest. After 
the discussion it was voted unanimously to 
continue the monthly meetings through the 
Summer without interruption. Mr. Culbert- 
son called attention to the fact that, based 
on the annual membership dues of $15 the 
cost per week to each individual would be 
approximately 37 cents. ‘Consideration 's 
being given to the plan of having a club 
room, having it equipped especially for mak- 
ing adjustments and securing the services 
of competent watchmakers who shall give 
regular courses of instruction. Opportunity 
will be given in the future for watchmakers 
to submit written questions as to adjusting. 








The United States Court of Customs Ap- 
peals on May 19 affirmed judgment of te 
Board of General Appraisers which 
overruled a protest of Durbrow & Hearne 
against the assessment at 50 per cent of +s 
ported brass chain in long lengths as me 
rial of metal used in the manufacture ° 
jewelry. The importers contended pie 
was properly dutiable at 25 per cent as 
manufacture of metal. 
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Jack Bok, traveler for A, Eisenberg & 
Co, is convalescing after a long illness. 

Bob Rowe, of A. I. Hall & Son, is ex- 
pected back from his eastern trip to the 
factories, 

George W. Hopkins, salesman for the 
Alfred H. Bullion Co., died very suddenly, 
May 5, at the age of 54. 

L. H. Burnett, Tacoma, Wash., is in San 
Francisco, getting ready for the opening of 
his store in this city, late this month, 

Morris Rothschild, of the Rothschild 
lewelry Co., 704 Market St., who turned 
over the business to his two sons last Janu- 
ary, passed away recently. The sons are 
continuing the business, 

Clyde J. Schoenfeld is leaving for the 
northwest, for William Davidson and David 
Balkan, with the same firm, is making a trip 
through the San Joaquin Valley, where he 
finds that business 1s fair. 

California jewelers visiting the trade here 
include; George W. Hill, Lodi; Andrew 
Seiback, Antioch; Louis C. Koberg, Healds- 
burg; E. A. Oppliger, Napa; Tom White, 
of A, White, Inc., Vallejo, 

Harry Lipman, of A, Eisenberg & Co., is 
thinking of inviting some of his many friends 
in the trade to his home across the Bay, to 
enjoy a fishing contest, with a prize for the 
one who lands the biggest fish. 

Construction is under way on a home 
which €. H. Friend is putting up on Wash- 
ington St. When completed it will be one 
of the finest residences in the Presidio 
Heights District. The architecture will be 
of the French type. 

Emanuel Levy, of Levy & Cresalia, has 
been induced, largely by his customers who 
want frequent calls, to purchase an automo- 
bile. Mr, Levy is an experienced driver and 
his customers now express satisfaction at his 
ability to call oftener, 

L, B. Hall, vice-president of the Interna- 
tional Silver Co., is visiting San Francisco 
in the course of a vacation trip to the prin- 
cipal cities of the Coast. While here, L. D. 
Lumbard, of International headquarters, is 
acting as a reception committee to Mr. Hall, 
who plans to return east via the northwest. 
_ Max j. Newman, who was associated with 
is uncle, John ‘S. Adler, in business, will 
tarry it on at the same location, 57 Post St. 
The late Mr. Adler was of a very altruistic 
disposition, always anxious to help his 
friends, both in a material sense and with 
moral encouragement. Some years ago he 
published a little book, “Steps Forward,” 
Which shows the progress of this country in 
lexislation, wage conditions, etc. 

P A, V. Davidson, western manager, Na- 
onal Jewelers Board of Trade, has returned 
rs a business journey, for the Board, 
; ich embraced a number of cities of the 
Hen Cay, including Portland, Ore., Aber- 
\ 7 ete alis, and many other cities in 
for coe ws a Davidson, who was away 
be ie ‘oon ‘s found that the lumber indus- 
- ashington and Oregon has been 
alected, to some extent by the cancellation 
q Japanese contracts i. : 1] 

on tracts or western umber. 
the city sagt representatives visiting 
Miller a Michael Peyser, of the Shiman- 

Mig. Co., Newark, N. J.; David 


THE 


JEWELERS’ 


Schwab, of Davidson & Schwab, New York; 
Dan Child, of the Payton & Kelley Co., and 
Albert Lorsch & Co., Providence, R. I.; E. 
A. Moore, of the R. F. Simmons Co.; 
Robert E. Kehl, of F. H. Noble & Co.; C. 
Albert Murphy, of the Ballou Mfg. Co. 

Quite a few of the members of the trade 
are adepts at fishing, and Jack Monasch, 
with S. H. Friend, at a recent meeting of 
California anglers, was awarded a prize in 
the shape of an imported high-grade reel. 
S. H. Friend, who has just received a mess 
of rainbow trout from Mr. Monasch, said 
that other members of the trade have also 
been receiving gifts of trout and he imagines 
that with the new reel, it is no wonder that 
so many trout are being received. 

John §. Adler, one of the best-known and 
most highly respected of the manufacturers’ 
representatives of San Francisco, died in 
Tucson, Ariz., on May 6. Mr. and Mrs. 
Adler were en route home from a seven 
months’ pleasure tour of Europe, and parts 
of Asia and Africa, and they were visiting 
Mr. Adler’s nephew in Tucson when the end 
came very suddenly. The funeral took place 
at the Masonic Temple here, under the 
auspices of the Masons on May 9, the de- 
ceased having been both a Masonic Rite 
Mason and a Shriner. Many of the leading 
jewelers were present at the ceremonies, in- 
cluding: A. W. Huggins, J. E. Lewis, the 
Wurkheim Bros.; Leon Aurich, Henry M. 
Abrams, Manny Levy, Morris Meyer, Lee 
and Kierski, Arthur Morris and Charles 
Weinshenk. 








Salt Lake City 


J. S. Lewis, of Ogden, has gone to his 
Summer home in Ogden Canyon. This 
is one of the best Summer homes in the 
western country, 

J. B. O’Brien, an optometrist of this city, 
who joined the staff of the Daynes Jewelry 
Co, as a watchmaker several months ago, 
has just opened a watch repairing and 
jewelry store on E, 2nd South St. 

S. G. Orenstein, head of the Orens Optical 
Co., is home after a long trip during which 
he visited the Pacific Coast, Chicago, and 
elsewhere. Dr, Orenstein, who was accom- 
panied by his wife, purchased new equip- 
ment for his two offices in this city. He 
also took an intensive postgraduate course 
while away. 

Don C, James, prominent local optometrist, 
chairman of the legislative committee of the 
Utah Optometrists’ Association and member 
of the examining board of the optical divi- 
sion of the Utah Registration Department, 
has disposed of his practice at the Diamond 
Shop on Main St., and is on his way to 
Chicago where he will enter business. Dr. 
James has secured the general agency for 
a patent flue cleaner and will operate in 
Illinois and Indiana, making his headquarters 
in Chicago. 

The J. S. Lewis Co., of Ogden, has just 
announced its intention of providing a large 
silver trophy cup for the schoo] and two 
personal prizes, one a $50 gold watch and 
the other a gold pin, for the winners in 
public speaking contests held in the Ogden, 
Davis and Brigham City high schools. The 
prizes will be given annually. This old- 
established firm has on exhibition right now 
the $600 silver trophy cup presented by 
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William Randolph Hearst, for the national 
rifle competition between high school 
R. O. T. C. units. This cup has been won 
by Ogden high school students twice in suc- 
cession and it looks as if the cup will re- 
main in that city, judging by the shooting 
this year. 








Pacific Coast Notes 





The estate of L. F. Evenson, Silverton, 
Ore., has been sold to A, L. Larson, 

The death is announced of Michael M. 
‘Huck, of Huck Bros., Wilmington, Cal. 

Leslie Gold has opened a modern jewelry 
shop at 6508 Hollywood Boulevard, Holly- 
wood, 

It is stated that Adolph J. Mueller, of 215 
E. 4th St., Long Beach, Cal., will sell his 
stock at auction and discontinue. 

George C. Bromley, of 1017 Morro St., 
‘San Luis Obispo, is reported to have discon- 
tinued his business, on account of ill health. 

Eugene A. Oppliger, of Napa, Cal., has 
closed out his store and sold the lease. He 
is now located, temporarily, in the Napa 
Hotel. 

Paul A. Benton, of Seattle, presided over 
the convention of Washington jewelers, at 
Wenatchee, May 19 and 20. It was the 12th 
annual convention, 

J. A. Jenkins, of the Miller Jewelry Co., 
Everett, Wash., has given a bill of sale of 
his half interest in the business to his 
partner, A. H. New. 

Leonard Schnell, Ripon, Cal., has pur- 
chased the jewelry business of the late W. 
E. McKee, Walker St., Orland, Cal. Mrs. 
McKee has been operating the business, with 
her brother’s assistance, since the death of 
her husband, 








San Diego, Cal. 





Armand Jessop, of J. Jessop & Sons, ac- 
companied by his family, has been making a 
motor trip to San Francisco, «George H. 
Lyford, for many years with the Ernsting 
Co., is now a member of the sales force of 
J. Jessop & Sons, 

A. H. Dauchy, operating a jewelry store 
at 1318 5th St., was victimized recently by 
a slick bogus check operator, who succeeded 
in passing what was apparently a duly certi- 
fied check on a San Francisco bank but 
which proved to be a forgery in every re- 
spect. Mr, Dauchy was out a gold watch, 
valued at $40, for which the check was given, 
and $25.50 in change. The check bore the 
name of G. A. Ford. 

A burglar cleaned out the show windows 
and show cases of the California Jewelry 
Co., 852 5th St., recently, taking about 
$6,000 worth of goods. Detectives soon 
traced the course of the intruder to a room 
in a hotel above the store, and searched the 
place while the tenant was out, finding the 
loot hidden behind some furniture. Watch- 
ful waiting resulted in the apprehension of 
the thief, who gave the name of Sam Harris. 
He confessed to the burglary and also ad- 
mitted operations in other California cities. 








The firm of Grossen & Forsythe, jewelers 
and watchmakers, W. 2nd St., Oswego, 
N. Y., has been dissolved. Leon C. Grossen 
will continue the business, 
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CRYSTAL GLASS 


With fine tracing cut on same is again being sought for 


WEDDING GIFTS 


Such a pattern is our 


NOTTINGHAM 


shown above. 
Order a few pieces for trial 


You know 
THE PAIRPOINT QUALITY 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post &. 
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Suggestion to Help Build Trade for 
the Gift Department 


(yu? of all the articles sold by the gift 
department of the jewelry store, what 
percentage is used for presentation as birth- 
day presents? 

What percentage is used for favors at 
card parties and afternoon receptions? 

What percentage of all the articles sold 
by the gift department is used by the pur- 


ever gone to a card party or entertainment, 
would be very much interested in such an 
advertisement and this interest, of course, 
would mean more business and bigger 
profits for the department. 


This information, too, would be immensely 
valuable to the store in helping it to de- 
termine just what things to play up most 
strongly in its advertising. 

For instance, if this survey showed that 
the biggest percentage of the articles pur- 
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sROUP No, 476—UNIQUE WOOD NOVELTIES FOR THE GIFT TRADE 


(See text on page 113) 


chase 3 « ‘ . ° ° . 
- er as wedding gifts, or wedding anni- 
"€rsary presents ? 

It would make 
advertisement 
dig 


Ke an interesting and unusual 
sage oo gift department would 
lp Page intormation along these lines 
€n present the answers to these ques- 
le public in short, snappy copy. 

: le in the City who ever had a birth- 
ra wedding anniversary or who had 


tions to th 
Everyoy 


lay 
“) 


chased at the department is used for 
birthday presents, then the store could 
emphasize this fact strongly in its advertis- 
ing and urge all folks who were going to 
give birthday presents to come to the store 
and buy their birthday presents at the estab- 
lishment. Unquestionably this would be a 
decided help to the store in getting more of 
such business, 


Or if a big percentage of the gifts went 
into use as wedding anniversary presents 
then the store could play up this fact with 
equally good results in increasing business. 

It would give a different and business- 
building touch to the advertising done for 
the gift department of the jewelry store if 
the establishment would use some copy which 
had a decidedly personal touch to it instead 
of the sort of copy generally used, 

For instance, the store might have the 
various salespeople and executives go 
through the gift department and pick out of 
the entire department those articles which 
most greatly pleased them. Then the store 
might get each of these persons to write a 
few brief sentences describing the articles 
they had chosen and telling just why the 
articles particularly appealed to them, And, 
finally, all this material might be used by 
the store in its newspaper advertising space. 

With each article thus chosen and de- 
scribed by a member of the staff there should 
be given the price and, perhaps, the store 
might also use photos of the goods. 

This advertisement, then, would be so 
strongly personal that it would make all the 
readers sit up and take notice because, of 
course, the names of the people picking and 
describing the various goods would be given 
and, also, all the wording would be in the 
first person with the capital “I” played up 
all the way through, 

People reading the advertisement would 
take a greater interest in the goods than 
if they were simply offered for sale without 
this strong personal touch and this, in turn, 
would be sure to greatly increase the sales 
of such goods made by the store. 

The whole thing, too, would be different 
and unique and so would be a splendid thing 
for the department in attracting attention, 
creating comment and building ‘business, 





The A. L. Reed Co., 373 Fifth Ave., New 
York city, is now importing Austrian Mah 
Jongg sets made in Vienna, in addition to 
their large line of Chinese sets. These 
European sets are artistic and strongly and 
beautifully boxed. The sets are made of 
polished bone, mother of pearl and genuine 
ivory. This firm will also show in the near 
future a large assortment of Florentine golf 
tooled leather goods, A. L. Reed has just 
returned from abroad. 
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The BAKELITE ‘Trade Mark : 
is an assurance of quality 


All licensed manufacturers of Bakelite jewelry | 
mark each article with a tag bearing the trade | 
mark BAKELITE. By this means, the retailer | 
is protected against imitations and infringing | 
materials, and the customer is assured of a 

quality product. 


the tag. If it does not carry this trade mark 


label, it is not made of Bakelite. 


BAKELIT ™" BAKELITE 
is the registered trade ind fora Send for Booklet " W. , ‘ ' 


terial d der U.S. is the registered Trade 
material made under an 

ol 
foreign patents owned b y Bakelite Mark for the Phen 


Corporation. BAKELITE CORPORATION oonsueepnel | 


To obtain genuine Bakelite novelties, look for. 
OO 


low optameannten Ts 2 gthe factured — 

to their products a tag t earingt ne owned by 

coeietr poate ean nenng 247 Park Avenue, New York, N.Y. sacesste ; 
We will vigorously enforce our me bo fs = a 1 
rights against all infringers. : Chicago Office . 636 West 22nd Street CORPORATION a 














a 

Cd’? KOoeomnSIJ_ wo ONY = Ps 1 

A, YG, WN G 9 “> \ Yy (GFA, We? Op Nv GGA \ Ne Oy ‘ yr ON ECG) OSG om ’ 1 

Ai ‘Ce WN; SA. C4, Ye \5 4 OV ice WB {7 VEC A Wey 5 . 
ae) AAs} Dna ary), XS fy. We (v NI - wwe> A 


(CO) a SIA) ies 2 tam, 


J 




















May 21, 1924. 


THE JEWELERS’ 








sph ea who 





[ast MinuteNews stem the Git Marts 


Al review of the latast offerings of interest 


t keep their Gift @ 
partmen@s up oe. oe nA 


CA6¢G EA 

















GROUP of unique wood novelties are 
illustrated in Group No. 476. The 
wood from which these articles are made 
comes from the Blue Ridge Mountains in 
the Carolinas. Over 50 numbers, comprising 
4 beautiful line of gift articles, are made 


ware for general purposes is shown in Group 
No. 478. The candlesticks and flower 
basket at either end are beautifully iri- 
descent, artistic from every angle, exquisite 
in coloring and classic in shape. The vogue 
for colored glassware is still at its height 
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Group No. 477—METAL BOOK-ENDS ARE ALWAYS IN 


of these native hardwoods. A variety of 
bowls, cases, candlesticks, bread boards, book 
ends, napkin rings, candy boxes, glove boxes, 


tard trays, etc., are fashioned in these 
wooden blocks which are securely put 
together. These small pieces of walnut, 


maple, cherry, oak, buckeye and _ other 
woods are well fitted together at random 
and compressed to such a degree that the 
wood will break before a joint will come 
apart, These articles are popularly priced. 
‘rom the items illustrated it can easily be 
een what attractive objects can be fashioned 
irom bits of wood. Here is a novel line to 
imerest the gift shop dealer and one sure 
‘0 prove popular with his clientele. 
* * x 
Metal book ends are always interesting 
merchandise and popular with the gift shop 
Chentele, Those illustrated in Group No. 
77 are finely moulded and comprise a wide 
‘ariety of subjects. They may be had in 
terling, silver plate, gold plate, bronze or 
- A good selection of these items 
makes excellent merchandise for the gift de- 
— The wind-mill depicts a charming 
aa scene and finished in old silver 
. > 4 typical picture. The Egyptian 
case in verdi is reminiscent of 
a oe interesting country, from which 
and brillis so many of the popular designs 
" sore colorings of the present mode. 
interest; motifs are well proportioned and 
sting to the lover of animal figures. 
* * * 


An inexpensive variety of domestic glass- 


DEMAND 


and net only is the iridescent ware popular 
but the variously colored ware is also 
popular as well. Whether blue, pink, 
lavender, amber, red or yellow the glass- 
ware shown has depth, clarity and brilliance 
of color which give it great charm and 
beauty. It is charmingly cut with wide 
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huge side-boards of our grandmothers’, de- 
canters ot red glass, large fruit dishes and 
the like. They probably seemed lovely to 
our forebears but they are really clumsy and 
lacking in grace as compared to the present 
day products of which these are fair ex- 


amples. 
* * x 


There is a great demand for items retail- 
ing from $1 to $2 for the numerous occa- 
sions where a small remembrance or a prize 
is in order. This class of goods is really 
the most popular and generally speaking 
more of it is sold than any other class. It 
behooves the dealer then, to have as diversi- 
fied an assortment of inexpensive items as 
possible, There are new things cropping up 
continually of which the dealer must take 
cognizance, People do not hesitate to spend 
their money for new and attractive novelties, 
especiaily when the cost is not great. In 
Group No. 479 a few interesting items on 
this order are shown, widely different but 
quite suitable for gifts and prizes. The 
burlap bags with their quaint figures and 
conventional floral designs in bright colors 
are useful indeed as gifts and the luncheon 
set of Madagascar cloth is artistic and 
serviceable, 

At the lower right hand corner is the 
latest bridge novelty. It indicates the next 
dealer. With playing cards and score pencil, 
all neatly boxed with this novelty, it makes 
an excellent bridge prize. Book ends of 
wood are serviceable and good looking. 
Those shown have a bronze metallic finish 
and are of an interesting and_ slightly 
different contour than those usually seen. 
A bamboo lamp shade is attractive for den 
or hallway, and especially for the porch or 
country house. The shade illustrated is 
lined with Habutai in shades of old rose, 
gold, red and green, with silk fringe. This 
iine also includes besides these shades, bird 
cages of bamboo. The five piece desk set 
is of leather in several shades, neatly 
decorated. It is only one of the many items 
of this most interesting line. A quill pen is 
also a splendid adjunct for the writing desk 
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Group No. 478 


spaced lines coming more than half way from 
the center, like the spokes of a wheel, and 
an amber band with cuttings of a conven- 
tional floral design. Besides staple pieces 
for table use, console sets, handled sand- 
wich trays and baskets, compotes, cologne 
bottles, beverage sets, etc. are made in 
this ware. In appearance this glassware re- 
sembles the large, heavy pieces seen on the 


INEXPENSIVE DOMESTIC GLASSWARE IN VARIOUS PATTERNS 


or table and is in line with stationery mer- 
chandise, 
*x* * * 

For decorative use, both ship models and 
colorful china birds are enjoying a great deal 
of popularity at the present time and the 
gift shop not displaying either of these items 
is passing up a splendid opportunity to make 
increased sales. The imported ship models 
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FAWKES () GLAS§ 
res 


HAWKES 


|? does not take persuasion to sell Hawkes 
Crystal. It is so fundamentally right that it 
makes an instant appeal to the tired gift shopper. 
She hears its price with pleased surprise and buys it. 


More than likely she will order an extra piece for 
her own table. And the profit on this fast selling 
line is better than that you make on most mer- 
chandise. 


Every woman who prides herself on a well ap- 
pointed table will want one of the vinegar bottles 
(suitable for oil also). Display a few of them in 
your window. ‘They will sell themselves! 








No. 3717% Vinegar or Oil 
Bottle. Lila Design. 4 
inches high. $2.50 each, net. 





T. G. HAWKES & CO. 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Calif. 
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Gift Pieces that sell Themselves! 


Cut Crystal 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver. 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 
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“Like a Good Deed 


iron and copper stand. Made in blue, red, orange or 


(©) 





O shines this gem of modern craftsmanship— 


>>> DDD D> D235 >>> 53 >>3 DD >> DD DD SD DD DD SD SSS Sp p>> Nx 


Lf sScocccccccceccccecccoccccecococccccoceec CCC CO 





in a Naughty World”’ 


a vase of brilliant color in a hand wrought 


yellow to harmonize 
' with modern living 
4 room, hall and sun 
room decoration. A 
spot of color that at- 
tracts and holds the 
eye. Eighteen inches 
high—and retails at 
a good profit for $10. 


GEO. R. WEST 
and SONS 


Jeannette, Penna. 








New York —Herbert & Neuwirth Co. 25 W. 23rd Se. 
Chicago—Kelly & Rea orth Wabash Ave. 
Boston—Murt S. Wallace, 157 seaaier St. 

Baltimore—Howard S. Bokee, 122 W. BaltimoreSt. 
Dallas—Fred Kline, 1511% Commerce St. 

Atlanta — Southern Gift Market, 411 Austelle Bldg. 
Los Angeles—HenryC. Hubley, 402 Hybe Bidg. 


Permanent Pittsburgh Exhibit 
George R. West Sales Co. 


GLASS & POTTERY BLDG. 
954 LIBERTY AVE. 


Pa 























Highest Grade Decorated China and Glassware 


selected assortments, 
50.00, $75.00 or $100.00 
Write for particulars. 


Largest line of fine Decorated Glass and China in the United States. 


Speciall 
$25.00, 


for Jewelers. 


Encrusted imported Dinner Sets or -— stock. 
“BONITA QUALITY” 


We stand pat 


So do our customers. 


Only 22 Kt. White and Yellow Gold and Ideal goods for Jewelers’ 


Gift Department. 


Bonita Art Glass Co. 


Cox & Company, 


Wheeling, W. Va. 


SAMPLE ROOMS: 
, New York, N. Y. 


J. M. Irving, Equitable Bldg., St. Louis, Mo. 


E. B. Hill, Chicago and West. 
Cobel & West, South. 
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shown in Group No, 480 are beautiful 
examples of art and at the same time perfect 
replicas of the ships of which they are minia- 
tures. Two of these ships are models of 
old British sailing vessels, whereas the other 
two are Dutch 17th Century (Renaissance 
vessels). They may be had in different 
sizes; some being as small as 15 inches’ in 
height with length and width accordingly, 
whereas the larger ones are from 34 to 40 
inches in height. They make splendid table 
ornaments for library or hall. The various 
tems in china representing birds, in all 
their glory of coloring, have become a popu- 
tar innovation as objects of art. Some of 
them are wired thus making artistic lighting 
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Price Tags in the Gift Department 





(THERE is a feeling among some jewelers 

that to put price tags on merchandise in 
their windows is to cheapen the aspect of 
their stores. This question is one the dealer 
must weigh carefully and decide for himself, 
though he does know that a window attrac- 
tively dressed is his big asset and an impor- 
tant medium for attracting patronage to his 
store. Store windows are like pictures in 
a picture book, people enjoy looking at them 
if they tell an interesting and attractive 
story. But to tell the whole story from 
beginning to end the article should be priced, 
otherwise the question arises in the minds 
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Group No. 479—poPpuLAR OFFERINGS WHICH CAN BE USED AS PRIZES 
(See text on page 113) 


appurtenances, though many are simply used 
lor decorative purposes alone. As _ buffet, 
mantel-shelf or table ornaments they are 


most effective. 
* Ox 


A line of glass pitchers is seasonable mer- 
chandise, With the approach of warm 
weather iced beverages of all kinds are of 
paramount consideration, and there is no 
more attractive vessel than the glass pitcher 
lor such use. Group No, 481 illustrates a 
lew different designs, serviceable and attrac- 
live, They are etched or cut and some have 
wide optic effects. These jugs or pitchers 
are made with or without covers, to suit the 
convenience or tastes of the individual, A 
pitcher need not be sold as part of a com- 
mete set with tumblers to match. Though, 
‘! course, that is desirable. Many people 
“© not consider it necessary to have the 
pitcher of the same pattern as their other 
slassware, and then too, an extra pitcher or 
‘WO IS quite a convenience, and even a neces- 
rf in some instances, A well selected stock 
' this merchandise to be sold separately 
‘ould seem to he a practical and timely sug- 
gestion for the coming season, 











oa of the Ceramic Department of 
ad Site University, Columbus, O., 30 
eae ah rin be celebrated next February, 
a de 7 om of the school now employed 
hae i viet have been informed. This 
States gag eam school of the United 
Orton, sian Was founded by Prof. Edward 
Univers” retired from active work at the 


lversit , 
en but who continues a “fatherly 
7€ ON its affairs 


of the onlookers is the price right accord- 
ing to my pocketbook, or is the price what 
| believe such an article should be? If the 
article in question is tagged (it need not be 
too conspicuous nor mar the artistic effect 
which you have striven to create) a decision 
may be reached at once, saving the time of 
the prospective buyer and possibly your own. 

Then, too, there is a certain percentage 
of people who seem timid about asking the 
price of things, fearing the article in ques- 
tion might be priced so high as to be out of 
their reach and to admit it would make them 
appear cheap. They would sooner turn 
away from the store than take the risk of 
this embarrassment. 

Many dealers who have refrained from 
pricing the articles in their windows hereto- 
fore, are beginning to appreciate the advan- 
tage of so doing, and are at least marking 
special or sale articles. From dealers just 
trying out this method for the first time 
come favorable reports stating that the 
marking of their merchandise has had a 
large tendency to increase sales and even 
some go so far as to say it has proved to 
be their salvation. Unless you desire to be 
wholly exclusive, catering to only those 
who purchase without considering price, try 
this method and see what it will do for you, 
letting all wko pass read the complete story 
of your merchandise, as depicted in your 
window display. 








The Brasor Art Store, formerly a Chicago 
shop has moved to the new Orrington Hotel, 
1718 Orrington Ave., Evanston, Il, 
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Special Sale of “Cute” Articles Will 
Attract Gift Department Trade 





ERE’S a good idea for a rather different 
sort of a sale for the gift department of 
the jewelry store :— 

Gather together all the articles carried by 
the department which are of the type that 
could be called “Cute.” Such articles, for 
instance, as tiny little images of animals; 
odd and interesting little trays and bits of 
chinaware and everything else that is of a 
character to make the beholders exclaim, 
“Tsn’t that cute!” 

Arrange all these articles just as attrac- 
tively as possible on a special table and use 
for decorations baby ribbon and other “cute” 
sort of decorations. 

Then advertise quite extensively that the 
department is going to have a “Special Sale 
of ‘Cute’ Articles.” In this advertising de- 
scribe the general character of the goods. 
State that they are of the type that women 
generally consider especially cute. Describe 
some of the more interesting of the goods 
quite at length. And, of course, see to it 
that the price of each of the articles men- 
tioned in the advertising is told and also 
see to it that the price range of the sale as 
a whole is given. 

With the advertising also use some copy 
urging women and men to come in and ex- 
amine the goods and pick out of the offer- 
ings those articles which when presented to 
friends and relatives will be of the type 
which the recipients will most greatly enjoy. 

This sort of a sale would be something 
entirely new in the way of gift department 
sales in most cities and so would be sure to 
attract a lot more than the usual amount of 
attention and be of a correspondingly large 
success, 


Try this plan now, F. H. W. 





A Gold-Spangled Pearl 





E read in Le Moniteur a peculiar con- 
dition in pearl growth. The writer 
says: “M. Henneguy, of the Academy of 
Sciences, presents an interesting communi- 
cation, It concerns pearls, and notably a 
gold-spangled pearl which M. Raphael 
Dubois has found in a ‘mulette,’ one of 
those little fresh-water mussels that are 
fished for in the brooks of the Plateau 
Central, especially those of the Margarite. 
Out of an average of 150 to 200 ‘mulettes’ 
M. Dubois found one pearl. And _ these 
pearls of the ‘mulettes’ are of good orient. 
The gold-spangled pearl that was one of 
a lot mentioned by M. Henneguy is of ovoid 
form, of magnificent orient and of slight 
purple coloration. Its weight is 40 centi- 
grams, its largest diameter seven millimeters. 
As to the origin of the gold spangle, it need 
only surprise those who are unaware that 
the Margarite sands and those of the neigh- 
boring brooks were sifted by the Romans, 
being auriferous.” 








The Phillips Mfg. Co., Meriden, Conn., 
has been incorporated with a capital of 
$30,000 to manufacture cut glass and silver- 


ware. Incorporators and officers of the new 
corporation are: Samuel Phillips, presi- 
dent; Marion Phillips, treasurer; Hyman 


Cohen, secretary, all of Meriden, Conn. 
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No. 1167 | No. 1209 
Salt & Pepper 3%” high Pepper & Salt 3” high 


HOLLAND WARE 
Your customers cannot resist these attractive salt and 
pepper sets. The hostess is quick to see their beauty. 
Jewelers find them fast sellers. Carr silver novelties make 
ideal window, counter and table displays. 












Beautiful 


A Double Quartette of Silver Noveltie 


Demand Increasing for These Specialties 





No. 4000 No. 4001 
Pepper & Salt 3” high Salt & Pepper 314” high 


HAMMERED WARE 


Here’s the latest finish—Carr Hammered Silver Ware. 
in its simplicity. The illustrations show two 
of the many designs all ready for 1924 to bring in new 
customers for you. 


Display Room: 200 Fifth Avenue, New York, Room 508 


Do not delay! Now is the time to write for samples, 
prices, and 1924 catalog illustrating 250 styles of our famous 
“Holland Ware” Silver Novelties together with a large 
line of Hammered Silver Ware Specialties. 


Pacific Coast Rep., Sunderland & Miller, Inc., 607 Sun Building, Los Angeles, Cal. 


M. W. CARR & CO.,, Inc. Ma2uisiiisc0 West Somerville, Mass. 





























T the new Hall House will be found 
an unusually interesting collection of 
Foreign Wares and Domestic Products 

especially chosen for their adaptability to the 
clientele of Jewelers. 









FOREIGN 
W.ARES 






BoRGHESE 
PRODUCTIONS 







H.AEGER 
POTTERY 







HALL SHop 
Propucts 






HALL Brass 






CHARLES HALL. Inc. 


3 East 40 Street, NewYorkCity 



























Works - Springfield, Mass 





























Delivery End of April 


Send your orders promptly and avoid dis- 
appointment. Last year our Parasols 
were all sold before the goods arrived. 


Assorted Colors Only 


No. 15/10 
No. 15/11 
No. 15/12 
No. 15/13 


Carved 


Many different designs in various qual- 


ities and 


ranging in price from $7.50 Doz. to 
$18.00 Doz. 


SPECIAL VALUE, 28” at $7.50 Doz. 


Write for further particulars or send for sample 


All Kinds of Small Giftwares 


Circular 
and Price 
List Sent 
on Request 





Japanese Oiled 
Paper Parasols 


of best quality, absolutely 
waterproof, selected colors 
and designs on black, red, 
purple and copen blue 
grounds. 


“aie 





27 inch Diam.... $8.75 Doz. 
_ * ae: a oo 
ig ,- nite 
40 “ © «ite 


White Bone Necklaces 


lengths (from 24” to 34”), 


assortment. 





Importer of 


.D.GOO! ca” 


3 East 17th Street, New York 
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The Natural Basis of Art 





N OTHING in the jewelry trade takes a 
! more prominent position than the train- 
ing of the goldsmith in embryo—the young 
craftsman at his bench or his drawing board. 
America’s future jewelry industry from the 
standpoint of quality, is strictly dependent 
on the qualifications imbued in the younger 
generation. Hence THE JEWELERS’ CIRCULAR 
has ever endeavored to reproduce maxims 
derived from our most prominent teachers. 
Mrs, Haweis holds a high position in Eng- 
land as promoter of the “Home Beautiful.” 
Her words below from Arts and Decoration 
are worthy careful consideration; both 
from student and public. 

“If people would think more for them- 
selves, turning over the leaves of Nature’s 
book instead of aping others, we should have 
more comfort and more beauty in our 
homes, At present our eyes seem blinded 
by prejudices rooted so long ago that we 
have forgotten their origin. We _ should 
never be asked whether the culture of beauty 
is good for us, had we observed that beauty 
simply means the harmonious adaptation of 
each thing to its purpose and to the pur- 
pose of the rest; that the mere forces of 
nature, such as growth, circulation, balance, 
and other laws resulting from eternal at- 
traction and repulsion, are the parents of 
curves and colors, which have no moral 
significance unless we impart it. 

“And we should never have pushed culture 
too far if we would have taken a hint from 
the humblest creatures which select their 
habitations and adapt their way to circum- 
stances. To be healthy and happy, we 
must have beautiful things about us. . . . 
Every nation reflects its surroundings in its 
art, while art is spontaneous, not scholastic, 
and that is how schools of art have grown 
up. Art may be said to be good wherever 
natural laws dictate it, and bad in propor- 
tion as it sets natural laws at defiance; this, 
whether there be any conscious attempt to 
copy nature or not. : As to the 
kinds of art which are right and proper, 
every age has its particular wants and its 
particular expression, but no age which truly 
loves beauty wili confine its art to very nar- 
row limits; the more it studies beauty the 
more elastic it finds it. And if we will give 
scope to the impulse and not bind it with 
bits and bearing-rein,’ it will take care of 
itself independently of ‘a school’ and all 
orthodox lines.” 


Third Annual Gifts, Artwares and Novelties 
Exhibit to be Held at Chicago, 
August 3-10 
The Gifts, Artwares and Novelties Asso- 
“ation is to have its third annual gifts show 
at the Sherman House, Chicago, Aug. 3-10. 
~ommittees have already been formed and 
"a about to start on the work of organiz- 
a and planning, in their endeavor to make 
is exhibit even more successful than the 
Previous ones. 
sein ertiing has already started and it is 
vil paryd that a larger crowd of buyers 
des their way to Chicago next August 
at either of the two previous exhibits. 


The following officers have been elected 
ary on this important work: 


o> C. Owen, President ; E. W. Steinbeck, 
st vj 


to ¢ 


Ce-president; C. L. Geesey, second 


THE JEWELERS’ 


R. C. Geigle, third vice- 


vice-president ; 
president ; E. A. Coles, fourth vice-president ; 


Malvin Flesham, treasurer; M. Harris, 
secretary; John F,. Bowman, chairman of 
the board of directors. 

The board of directors includes, in addi- 
tion to the officers mentioned above, E, G. 
Patterson, E. D. Leavitt, J. H. Smythe, 























No. 480—ATTRACTIVE SUGGESTIONS 
FOR HOME DECORATION 
(See text on page 115) 


George F. Ruby, K. L. Drummond, Walter 
Larson and K. V. Gambell. 

Rooms Committee: E, G. Patterson, R. 
C. Geigle, Stanley Brussell, M. Harris, W. 
R. Vosburg. 

Publicity Committee: E. D. Leavitt, J. 
H. Smythe, C. L. Geesey, W. W. Raleigh. 


GROUP 
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K. V. Gambell, Howard Seldon, Hugo W. 
Schmidt, 





Something to Bear in Mind 





f HE salesman can be more than a con- 
venient medium through whom you pur- 
chase your stock and not a “nuisance” when 
you are not in the market for new merchan. 
dise. Did you ever consider what a positive 
help the various salesmen of gift merchan- 
dise might be to you? Even if you are not 
in need of the particular line represented by 
the salesman calling upon you, engage him 
in conversation, if you are not too pressed 
for time, asking him questions pertaining to 
merchandising. By making him a friend you 
can gain valuable information which will be 
most illuminating and broaden your scope in 
the gift ware field. It is a comparatively 
new field of endeavor and especially is it 
a recent innevation with the jeweler, so the 
more he gleans of this subject the better 
he is equipped to serve the public efficiently, 
intelligently and satisfactorily and also to 
cope with the never ending competition. 

These salesmen have a great advantage 
over the dealer in this way: ‘They are for- 
ever coming in contact with shop keepers 
of all kinds, each with his own ideas and 
tastes as to how to run his business and the 
“smart” salesman observing these things 
accumulates a store of information on the 
different methods in window and _ interior 
display as well as a hundred and one sug- 
gestions and ideas on the successful opera- 
tion of a gift shop. So make a friend of 
him .and he will be helpful to you in many 
ways. Just a word dropped here and there 
about some other store, its methods, dis- 
plays or merchandise may be an assistance 
in the building up of your own business. 

If you rebuff these visiting salesmen or 
are particularly curt when you are not in 
need of their merchandise, they will be loath 
to speak freely and will frequent your 

















Group No. 481—GLAss PITCHERS ARE ALWAYS IN 


DEMAND 


(See text on page 115) 


Finance Committee: E. W. Steinbeck, 
L. B. Reitman, Erwin Hussar. 
Exhibit Committee: Malvin 
Phillip Connor, Hiram A. Jacobs. 
Entertainment Committee: Walter Lar- 
son, F, Marmorstein, E. E. Waggoner, 
George Linton, 
Membership Committee: 


Flesham, 


L. B. Reitman, 


shop only at stated intervals when they 
think you may wish to buy. 

On the other hand, if you are always cor- 
dial when they call on you and make them 
feel that you are glad to see them, they will 
respond by giving you many valuable sug- 
gestions which you can put to good use in 
building up trade for your gift department. 
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Che Clande KR. Robins Co. 


Wholesale Jewelers 


DELTAH, RICHELIEU 


170 BROADWAY The Robins Building AND LA TAUSCA 
aa 6=—Cl(iél a TO HARRISBURG, PA. PEARLS 
, , : EMBLEM RINGS 
CLOCKS We have on hand, ready for immediate deliv- AND MOUNTINGS IN 
IVORY AND ery, a large stock of “Baby Ben” Alarm 14Kt. and 18Kt. WHITE GOLD 
SILVERWARE Clocks, also a complete line of Oneida Com- COMMUNITY SILVER 
HOLLOW AND munity Silverware, and Ingersoll Watches. 1847 ROGERS BROS. 
FLAT WARE ‘ We specialize in carrying goods on hand that R. F. SIMMONS CHAINS 
you usually have to wait for. ETC., ETC. 


Write Us Concerning Your Needs. 














For loose rings, get Lehmann’s 
“Justrite” Ring Spri 
ustrite ng Springs 
The Original and Best. No wires to pinch or twist. Solid 
band, very springy, smooth, durable 14K. Yellow, Green and 
White. 9 widths. Order by the name Justrite—stamped on 
each. Sold loose so you can get any widths needed most. 


Your jobber has them. 


O. E. LEHMANN & CO., Manufacturing Jewelers 
29 John St. New York 





Raphael 








Rosaries. 


Comparison is the 





LEATHER GOODS 








ae ra YY No. 413 Don’t overlook us 

lairest test, qua ity 4 $7.00 (Circular dis- Monday ’till Saturday we’re just making things 
to quality, price to Jhj/ cmt) Filigree Cross out of leather. How are you fixed along this line? 
price ‘ R ap harel . et gee Green No job too big—No job too small. We have 
Rosaries’ acclaim - at tent ten, the necessary skill, experience and equipment to 


do the work just right—in quick time—at a fair 
the supremacy. 


Order a sample as- 
sortment of the ‘Six 


price. Try us. 


rg O. H. HATHAWAY CO., Inc. 


448 Central St., Central Falls, R. I. 











best Sellers’ and 








make the compari- 
son. 


Assortment $34.00 
less Ctreular Discount. 






MA JONC SAUTOIRS 


The latest novelty direct from Paris made 
of Chinese Ivory with silk gro grained ribbon 
and sterling silver slider. 


$42.00 Per Gross 
Ma Jong Games from $32.00 to $54.00 
per Gross. Ask for particulars. 


ELECTRO PROCESS CO. 
Dept. 39 17 West 42nd Street, New York 

















Circulars with your imprint and newspaper mats supplied FREE. sCal ES 


a No. 023 (Large Pearl) 4 
No. 813 (Small Pearl) 
Indestructible pearls 
$7.00 (Circular discount) 


George Phillips & Company FINE BALANCES AND WEIGHTS 
Catalogue HERMAN KOHLBUSCH, Sr., Inc. Established 
Scranton, Penna. on request Office: 41 Union Square, New York 1859 


Factory: 149 New York Ave., Jersey City, N. J. 
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A New A-B Flexible Bracelet Creation — Just Out 


Made only in 











rN i iy a Sterling Silver 
on One of our exclusive VS hay. tering, Silver 
) patterns that will Koy ced 4 attachment 


be in great de- 


mand. Sold only 
thru wholesalers 





Wholesalers: 
Attend the Big 
Convention in 
Providence 
We cordially in- 
vite you to visit 


Furnished in the most 
desirable colors: 





TOPAZ, AMETHYST, AQUAMARINE, 
our office and EMERALD, RUBY AND 
factory SAPPHIRE 








4 i and F. 
The A-B Manufacturing Co., Inc. 183 Eddy Street, Providence, R. 1. 






































3). 8L 
in 


pepep slit 


TT llalalalalalalalalalalalalalala tala tabalaly 


[WATCHES | , 


‘ 
TIVIVIVIVIVIM 
TARARSRARARES, 
tananerprared 
anananpnard 


Fins aniias es ab 






Plcrriasdesdlenincossseail ftencessaih 

















-———— 














That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JeEweELers’ CrircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 














Modern Methods of Meeting Out- 


side Competition 





Written Expressly for The Jewelers’ Circular 














The Various Forms of Competition 


HEN a jeweler thinks of competitors, 

he usually thinks of other jewelers. 
And yet other jewelers are only a fraction 
of the competition to be considered. Com- 
petition comes from many sources: mail 
order houses, department stores, hardware 
stores, gift shops, men’s wear stores, drug 
stores. Sometimes it seems as if pretty 
nearly every kind of store handles some- 
thing in competition with the line that is 
logically a jewelry store line. 

The tendency on the part of the average 
jeweler is to underestimate the seriousness 
of his competition. He does not realize the 
volume of business that is going out of 
town in mail orders. He does not think the 
hardware stores are selling much silver- 
ware. He thinks of men’s jewelry in the 
men’s wear stores as just a little stock of 
collar buttons and cuff links and cheap stick 
pins kept there for emergency’s sake. He 
views ihe typical gift shop proprietor as a 
sort of glorified junk dealer. Not all jewel- 
ers are thus lacking in realization of what 
18 going on in their lines outside of jewelry 
stores, but that is the tendency. 

It is safe to say that any jeweler would 
be surprised to know the figures for sales 
of his kind of goods in his town. He would 
see at once that he was not getting his 
share of the trade, that outside competition 
was getting the business away from him. 

low are you going to get the business 
yourself? That is the question. 


Broadening the Appeal 


_ One of the important first steps for the 
Jeweler to take to bring to his store the 
trade that is logically jewelry store trade, is 
'o make efforts to bring more people into the 
store, Most of these outside competitors, 
= from catalog houses, are selling jewelry 
a 8oods as side lines and selling them 
) People who come to buy their regular 
“nes and who happen to see the silverware, 
Jewelry, and so on and show an interest 


in it and are so led to buy. If the jeweler 
can bring more people into his store, more 
people will see the goods in his store instead 
of elsewhere and buy before some other 
store sells to them. The advantage many 
other kinds of stores have over the jeweler 
is that they have a good many more cus- 
tomers. More people come into those stores 
in the regular run of business than come 
into the less frequently patronized jewelry 
store. 

How can the jeweler offset this advan- 
tage by getting more people to visit his 
place of business? 

Broadening the line of goods kept broad- 
ens the appeal and brings in more people 
because it interests more people. The man 
with nothing in stock but watches could 
not hope to have as many people coming to 
his store as the man carrying watches and 
silverware. Added lines mean more visit- 
ors to the store. Adding gift shop goods 
broadens the popular appeal and helps to 
make the store one to which people will 
come when out looking, shopping, contem- 
plating buying something upon which they 
have not yet decided. Plenty of people will 
visit a gift shop or a well advertised gift 
shop department in a jewelry store to look 
around when they would not have thought 
of entering a store with a stock confined 
strictly to jewelry. A good many people 
will enter a gift shop department when in- 
terested only from curiosity. Few people 
ever walk into an exclusive jewelry store 
just to look around. It is not a place that 
attracts shoppers who are only out to see 
what is new, on the chance of happening to 
see something desirable. A gift shop de- 
partment, if well advertised and widely 
known, will bring in many people, giving 
them a chance to see what the store dis- 
plays, and subjecting them to the temptation 
to buy. 

A good plan for attracting visitors to the 
store is to display inside from time to time, 
some article of particular interest or value. 


Such displays are frequently made in the 
jeweler’s window. Why not use them inside 
instead of only in the window? If you have 
prepared a handsome trophy for some ath- 
letic event, or a loving cup to,be presented 
to some public official, instead of showing 
it in the window, display it well toward the 
rear of the store and put a card in the 
window stating that it is on display within 
and that everyone is welcome to come and 
inspect it. 

Whatever you can get that is worth ex- 
hibiting and that will interest the public, get 
it and exhibit it where it will bring people 
into the store. You may be able to get the 
privilege of exhibiting the relics, curios, rare 
coins or articles from collections. 

People drawn into your store from curi- 
osity see much more than merely what they 
came to see. They have their interest 
aroused by all that is attractive. The end 
is additional sales to such people, 

Of course, it is advertising of any un- 
usual feature in stock that will lead people 
to come to see it. It is advertising that is 
taking pzople into the stores of those who 
have added something of your sort as a side 
line. The jeweler who is not prepared to 
spend a liberal sum for advertising, not less 
than 2 per cent of his gross sales, cannot ex- 
pect to hold his own with competitors who 
advertise heavily. 

The Public Prefers to Buy from the 
Reliable Jeweler 

The jeweler needs to see that his prices 
on his lines are not above the prices asked 
for the same goods in other stores. It is 
casy to find out what the hardware dealer 
charges for certain standard silverware 
items. It is easy to get the department 
store prices. These other stores must make 
a profit on their goods, and their expenses 
are not greatly below the expenses of 
jewelry stores. They lack a good deal of 
heing operated as cheaply as public opinion 


(Continued on page 125) 
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Exclusive Designs 


Side Inlays—Suitable for Rings Fur nished to 
Quantity Users 














SLAVE 


Bracelets 


In Green Gold Plate 
$1.75 List 


Sterling Silver 
$2.75 List 


Buffalo Jewelry 


Mfg. Co. 
Mail Order House 


Buffalo, N. Y. 











Write for Memo Package 








SAMPLE CASES, TRAYS and TRUNKS 


Complete Outfits 
for Jewelry and 
Silverware Salesmen 





AGENTS FOR 
‘*“FABER UTICA” TRUNKS 





No. OA Leather Telescope 


RUECKERT MANUFACTURING CO. 


1” Maden Lene PROVIDENCE, R. I. San Francisgo Offi 


No. 2102 Ring Wallet 








it IMPERIAL STRAP WarditOSaive Yote tous 


Straps are 





3uckles also 





mate ts 8 furnished in 
sorted colors Gold, Silver 
from the best and Nickel. 


quality of 
leathers in reg- 
ular widths. 


Imperial Jewelry Co. 340 Canal St., New York City 


Tel. Canal 4872. 


Samples sent 
on request. 
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Storekeeping Department. 


(Continued from page 121) 


credits them. When the jeweler sells these 
coods at a price approximately that of the 
side line competitor, the public will, if they 
know it, buy in preference from the jewelry 
tore, because they feel a greater sense of 
security in buying there. When a man buys 
4 watch clsewhere than at a jeweler’s, he 
feels that he is taking more or less of the 
responsibility upon himself. He doesn't fig- 
ure that the merchant’s guarantee is the same 
as it would be if he were a watchmaker 
who could regulate the timepiece for him 
and give him service on it. He knows that 
along with the sale of a watch go little 
yrvices, such as setting it from time to 
time, making little adjustments, repairing 
defects that appear before they ought. 

It is so with all the merchandise that is 
peculiarly jewelry store merchandise. People 
would rather buy it at the jeweler’s. The 
‘eweler has this fact in his favor, and the 
other merchant has it as a handicap to be 
overcome. If the jeweler lets other mer- 
chants get away with business that is pecu- 
liarly his own, it is because he does not do 
all he might do to hold that business. 

The question is whether the jeweler is 
going to allow other merchants to become 
hetter advertisers, better storekeepers, bet- 
ter merchandisers than he himself is. If it 
is the natural thing for a person to buy 
watches and jewelry and silverware at the 
jeweler’s, the department store manager, 
the variety store proprietor, the hardware 
man, must be better at getting business than 
the jeweler if they get business along those 
lines in competition with him. 


Meeting the Competition of the 
Hardware Man 

What can the hardware man do with sil- 
verware that you cannot do? Ordinarily he 
does not display the goods in nearly as at- 
tractive a way. Often the setting and the 
surroundings for the silverware are un- 
attractive. I have seen standard brands of 
silver-plated ware in a hardware store where 
it was shown in untidy boxes in a mussy 
and messy showcase, the silverware itself 
being badly tarnished. Such a hardware 
man could not sell much of that stock, but 
he must have sold some: otherwise it would 
not have been there. If he sold any, it was 
‘ecause some people were not having it 
‘rought to their attention that their jeweler 
nad such a line and was selling it at prices 
comparing favorably with hardware store 
Prices 
_ The jeweler who finds outside competition 
‘eating him to the silverware business may 
“9 some advertising of the sort indicated in 
” Jollowing sample which is written in 
Ne lorm of a letter to be sent to housewives, 
wt which might easily be adapted to use 
* 4 Newspaper advertisement by putting 
— above it and omitting the “Dear 


Dear Madam.— Every woman appreci- 
tes having an adequate supply of hand- 
some tableware. 

' To have enough silver for the table, 
nO matter how large the dinner party, 


an a F 
1 to be able to give every guest as 
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many forks and spoons as are needed, 
and the right kind—that is a great 
comfort. 

You can find just the silverware you 
want in our store, probably in the pat- 
tern that matches what you already 
have. 

It is our business to know what is 
best in silverware. We are experts in 
such goods, with many years of experi- 
ence in jewelry store lines. We believe 
we can give you better assistance and 
advice and better service in the choice 
and purchase of silverware than you 
could obtain from a store where such 
goods are carried simply as a side line 
on which a liberal profit can be ob- 
tained from chance purchasers. 

It is particularly advantageous to buy 
silver from us because we take all care 
and responsibility connected with the 
marking of the pieces, and we can al- 
ways supply you with more of the same 
pattern if it is still in the market. 

Our prices are as low as anyone’s 
prices on these lines we feature. ; 

(Here follow with a list of the lines 
of silverware carried.) 


Suggesting Gifts for All Occasions 

In the same way the jeweler may push 
his gift shop department to the front in 
competition with other gift shops that are 
not jeweler’s. 

Dear Madam.—Our Gift Shop is 
just the place for you to visit when you 
want to choose a gift for any purpose. 
Is it for 

A Birthday? 

A Wedding Anniversary ? 

A Special Holiday Occasion? 

A Wedding? 

A Party Souvenir? 

A Prize? 

Whatever the need for something to 
use as a gift, come to us. 

We have a complete Gift Shop de- 
partment where we display a_ great 
variety of unique, unusual, and highly 
attractive articles. No Gift Shop in 
the city offers a better variety displayed 
more alluringly. 

But, in addition to the typical gift 
shop lines, we have everything you ex- 
pect to find in a good jewelery store. 

Our years of experience in the 
jewelry business enable us to buy to 
hetter advantage than little shops and 
tea rooms. And we are in a position 
to give better service than you get in 
novelty shops. Our prices you will 
find as low as anyone’s on the same 
class of goods. 


Stress the Regular Jewelry Lines 

It is not my thought to criticise the fea- 
turing of profitable side lines, but my idea 
is that the fundamental lines of the jewelry 
store ought to be pushed just a little harder, 
advertised just a little stronger, displayed 
just a little better, than any of the newly 
adopted lines. i 

If the public will respond to a jeweler’s 
push on those lines that are not peculiarly 
jewelry store lines, that may be sold equally 
logically and equally well in half a dozen 
other kinds of stores, that same public will 
surely respond better to the advertising of 
watches, jewelry, silverware and allied lines. 


12 


cst 


All this seems to indicate that the jeweler 
needs to increase the volume of his ad- 
vertising. He needs to advertise the side 
lines to bring more people into his store 
and to create sales that will help him to 
offset the loss of business to outside com- 
petitors. But he needs to advertise the main 
lines of the business in order to hold trade 
on them where it logically belongs, right in 
his field of retailing. 


The Problem of Distribution 

It is unfortunate that some manufacturers 
have so far departed from their sympathy 
with and interest in the jeweler as an out- 
let for their goods, goods that are primarily 
jewelry store goods, that they have sought 
for outlets in hardware stores and many 
other kinds of stores. In saying this | 
voice only my personal opinion, for which 
no one else is responsible. But it is my ob- 
servation that the manufacturers whose 
goods maintain the best jewelry store dis- 
tribution and maintain it longest are those 
manufacturers who aim to co-operate to re- 
strict sale as far as possible to those stores. 
The jeweler or the druggist or the hardware 
man takes a real interest in such lines as he 
knows are sold only through his trade. He 
takes something less than a lukewarm in- 
terest in the lines he knows the consumer 
can buy through anyone of half a dozen 
channels, including the mail order houses. 

But the jeweler is confronted with a con- 
dition, not a mere theory, and whether he 
likes it or not, he is obliged to carry some 
stock of lines that are at the same time 
displayed in the store of his neighbor in the 
hardware or department store business. 

If these lines are standard, nationally ad- 
vertised lines, the jeweler may hate to ad- 
vertise and display them with the knowledge 
that everybody sells them, but there is al- 
ways the chance that the aggressive jeweler 
may so importune his public about these 
goods, so emphasize the fact that his store 
is headquarters for them, that other stores, 
outside of his field will not be able to cor- 
ral any appreciable amount of the business. 

By the use of manufacturers’ advertising 
and display helps a jeweler makes people 
think he is the dealer referred to in the 
manufacturer’s advertising which says, “For 
sale at your dealer’s.” That should be the 
aim of the jeweler in connection with such 
advertised lines as he carries. He should 
seek to cash in on that general advertising 
by coupling up his display and his ad- 
vertising with it in such a way as to con- 
vince the public that at his store, and his 
store only, can the best of service be se- 
cured on those goods. 

There are some dealers who take offense 
at the manufacturer who sells to all-comers 
a line he spends hundreds of thousands of 
dollars advertising as being for sale by 
the jewelry trade. Whether the dealer's 
offense is justified or not does not signify. 
The thing is to get the business, to make 
people come and buy from you those goods, 
or any goods of the sort you sell. You only 
stand in your own light when you sit back 
and refuse to sell the lines that are not 
handled just as you feel they ought to be. 


Meeting the Competition of the 


Haberdasher 
I refer to the men’s wear dealer as 
among the outside competitors of the 
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jeweler. This class of competition can be 
offset to a large extent if the jeweler will 
develop a mailing list of the men who are 
likely buyers of such men’s jewelry as the 
haberdasher sells. Here is a form of let- 
ter that might with advantage be sent to 
such a list of men. 


Dear Sir—Few men give as much 
thought as they might to the purchase 
of collar buttons, shirt studs, cuff links, 
scarf pins and such jewelry. 

Many men just pick up something of 
the sort when they happen to see some- 
where something that pleases their eye, 
regardless of whether it possesses any 
value. 

And some men just wait for such pur- 
chases until unexpectedly they find 
themselves in need and then they buy at 
the haberdasher’s or wherever they may 
find it convenient to pick up a make- 
shift article. 

We hope you will remember that we 
are experts in the matter of all these 
little articles of jewelry for men’s wear. 

If you would be well dressed and 
save yourself inconvenience, you ought 
to have always on hand one or more 
extra collar buttons and at least one 
extra pair of cuff links. In no other 
way can you be sure you will not start 
to dress for an evening out and find 
that you lack something you must have. 

Don’t wait and make your jewelry 
store purchases of this sort at the last 
minute or from some shop that has no 
other claim to advantage than that it 
happens to be easily reached or to be 
open when more responsible stores are 
closed. 

It costs no more to buy your dress 
accessories from us than from some 
store which has no reputation to uphold 
for its jewelry sales. 


It is easy to get up advertising blotters 
that may be useful in helping to get the rren’s 
business on their dress accessory purchases. 
The Preparation of a series of blotters, to be 
distributed one each month will make a 
good advertising plan. The blotters may 
g0 out the first of each month and bear the 
calendar for the new month imprinted on 
them along with a small advertisement over 
your name. Some such little ad as this: 

‘ a eee 


Lost a Collar Button 


_ The easiest thing for a man to lose 
i h collar button—and the hardest to 
ind, 
. When it’s gone, it’s gone. Forget it 
and stop in and get a new one. You 
ought to have a few extras on hand, 
anyway. See our assortment of all 
— at no higher prices than cheaper 
| Suttons cost at the cheap shops. 














Holding One’s Own Trade, Selling Side 

es Lines Besides 

Ph cae is just as good a business 

Pte 7 of his competitors. There is 
‘son why he should not be able to hold 
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the kind of trade that in a sense belongs 
to him. First, then, let him find out what 
all his competitors are doing, and I refer 
particularly to those competitors who are 
not ranged along with him in the drug field. 
Then let him see that he has as good a 
line as they have, as attractively displayed 
and as attractively priced. And let him 
back up his stock and his display with lib- 
eral advertising. The result is bound to 
be a success in holding the trade to which 
he feels that he is entitled, and the chances 
are that he will not only hold that trade, 
but he will acquire some of the trade that 
perhaps might logically enough belong to 
somebody else. Business is secured by 
going after it, and whether or not you go 
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An Exclusive Diamond Shop 





ONE of the most exclusive jewelry shops 
on the Pacific Coast is situated in Seat- 
tle, Wash., at 2212 White building. Edward 
M. Revitt is proprietor and manager of the 
shop. 

Simplicity is the keynote of the shop 
which contains four oblong, enclosed show- 
cases of mahogany, with chairs and floor 
lamp and woodwork of the same wood, 
The rugs are of velour and the entire front 
of the shop is of latticed glass with red 
velvet drapes and silver fringe. Indirect 
lighting gives a beautiful effect and copies 
of famous paintings are used on _ the 
walls. 


A CORNER OF REVITT’S EXCLUSIVE DIAMOND AND PLATINUM SHOP, SEATTLE, WHICH SPECIALIZES 
IN ORIGINAL DESIGNS IN DIAMONDS AND PLATINUM WORK 


after the other fellow’s business, you may 
be sure he will go after yours—and doubt- 
less get some of it. 








A jeweler who enjoyed good sales of 
a new design of cigar clippers found his 
supply exhausted. He wrote to his jobbing 
house and tried to procure another supply 
or promise of a supply and received a tele- 
gram stating that he would have to wait 
seven weeks before a delivery could be 
promised. He still continued to display this 
article in an interior case in the store and 
included in it the telegram. Then he added 
a small sign bearing pen letters making up 
this announcement—“One reason why we 
do not display these cigar clippers in our 
main windows.” In this manner he achieved 
an effective interior display novelty. 








Original and artistic designs in diamond 
and platinum pieces are featured in the shop 
as well as antiques, precious stone pendants, 
beads, bracelets, earrings and pins. Lapis, 
jade and onyx are prominent in the stock. 
A gift stock includes imported ivory 
novelties, imported from Japan, China and 
European countries. Genuine ivory nitskis 
and a figure of the Japanese goddess of 
plenty are included in the displays. 

Exclusive stocks of silk and jeweled 
purses and hair ornaments are shown, sets 
of pendants and bracelets and pendants and 
earrings arc beautifully displayed in velvet 
lined showcases. Remodeling of valuable 
antique pieces with platinum and other 
precious metals is a part of the work of the 
shop which was opened a little more than 
a year ago and is now doing excellent busi- 
ness. 
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A few well known lines 

we carry 

Ostby & Barton Co. 

R. F. Simmons Co. 

W. G. Clark Co. 

Sykes & Strandberg Co. 

Smith & Crosby 

W. E. Hayward & Co. 

Deltah Pearls 

La Tausca Pearls 

Community Silver 

1847 Rogers Silver 

Wm. Rogers Silver 

Holmes & Edwards Silver 

“Universal” Electric Goods 

Landers, Frary & Clark 

Forbes Silver Co. 

Helbros Watches 


PRICES AND SERVICE 






















DEPENDABLE 


A few well known lines 
we carry 
Homan Silver Co. 
Elgin Watches 
Waltham Watches 
Hamilton Watches 
Howard Watches 
Illinois Watches 
Standard Watches 
Ingersoll Watches 
Keystone Cases 
Wadsworth Cases 
“Princess” Rings 
Seth Thomas Clocks 
Waterbury Clocks 
Western Clocks 
Sessions Clocks 


Dunn Pens 














KANSAS CITY 





EDWARDS - LUDWIG - FULLER JEWELRY CO. 


MISSOURI 

















RING FINDINGS 


Easy to Assemble 
that typify the very latest in 


18 Kt. White Gold 


and Platinum 
and All Colors and Karats 


14 KARAT FINDING CO., Inc. 
64 Fulton St. New York 

















Real Amber Strings 


FACETTED CLOUDY 
Round and Oval—All Sizes 
Graduated and Uniform 
also 


Green Turkish Amber 
Absolute New Novelty 
First Arrival in America 
Fine Quality Attractive Prices 
Write To-day for a Liberal Memorandum Package 


BORRELLI & VITELLI 


366 Fifth Avenue NEW YORK 



































The C.G. BRAXMAR CO. 


10 Maiden Lane, New York City 





Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 
Forty-four years of satisfactory service to an increas- 
ing number of customers. 

Our facilities for manufacturing and designing are 
at your service. 


Write for Emblematic or Badge Catalog 
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Storekeeping Department. 
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One Way to Increase Business 





By FRANK H. WILLIAMS 


@PHERE are two sources for possible in- 
creases in business done by this store 
as I see it,’ said an alert middle western 
jeweler. 

“The first source is through an increased 
number of customers patronizing our store. 
Of course, the more customers we have 
coming into the store regularly, the more 
business we will do. And, as I see it, the 
way to get such new customers into the 
store is by means of window displays and 
advertising and various other kinds of store 
promotion work, 

“But a very important source of increased 
business which is quite often overlooked by 
many jewelers is the business which can be 
secured by greater efficiency on the part of 
the store’s salespeople. 

“Take it in my own store, for instance. 
My salespeople are now, week in and week 
out, selling an average amount of goods to 
each person they wait on. This average 
individual sale made by my salespeople may 
be only fifty cents. 

“Now if, during the next six months, I 
could raise the average individual sale made 
by my salespeople to, say, sixty cents, I’d 
he increasing my business quite considerably. 

“In this store I make a practice of find- 
ing out what the average individual sales 
made by my salespeople are. If I find that 
the salespeople aren’t selling as much, on 
the average to individual customers, as 
formerly then I know something is wrong. 
This wrong thing may be due to poorer 
business conditions locally. Or it may be 
due to a slump in salesmanship on the part 
of my employees. If local business condi- 
tions are good then J] know that the slump 
is due to the salespeople themselves and I 
immediately do the necessary things to bring 
the average individual sale back to the point 
where it should be and increase the average 
individual sale as it should increase if the 
sales force is to continue increasing in 
efficiency the way it should increase. 

“It seems to me that if more jewelers 
would realize that they don’t have to go 
outside and bring in new customers to get 
a good increase in business but can secure 
this desired increase by simply selling more 
goods to the people already coming into 
their stores, that there would be more satis- 
lactory increases in business during every 
‘x months period in the jewelry business 
than is now the case, 

_ ‘In this store we make a point of averag- 
ng up the individual sales made by our 
salespeople every six months. Then we put 
down this record and compare it with former 
records, It is the best sort of a record of 
the efficiency of salespeople. In fact I know 
‘no other record which is so valuable to 
me in judging of what my salespeople are 


( ) 
loing, . 


ae instance. suppose that I examine the 
ord of Mrs. Smith, a saleswoman who 
nas been with me for five years. I find 
My record that during the first six months 
She was 

Sales were 
a year 


with me her individual average 
only forty-five cents. I find that 
after she was with me her average 
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individual sales increased to nearly a dollar. 
And I find that six months ago her average 
individual sales were $1.80. But now, the 
record shows, her average individual sales 
have slumped to seventy-five cents. 

“What is the trouble? The city is more 
prosperous than ever. Mrs. Smith seems 
to be doing just as good as ever as she 
greets customers with a smile, but the record 
shows unmistakably that she has slumped 
badly and that my business is suffering as 
the result. In fact my business, the record 
shows, is suffering so much because of her 
inefficiency that if she doesn’t brace up I'll 
have to let her go and secure a woman who 
can do better. 

“T call Mrs. Smith in, show her the record 
and find she is greatly worried over family 
finances. I help her out. The next record 
will show a big increase in her average in- 
dividual sales and a bad situation has been 
brought to light by the record and smoothed 
out. Without the record I wouldn’t have 
known what was going on until it was too 
late. 

“Tsn’t there a good suggestion in this for 
other jewelers? Find out what your sales- 
people are doing in increasing the average 
individual sales to your present customers 
and if they aren’t showing greater efficiency 
along this line, do something to make them 
more efficient.” 





Examples of Billboard Advertising 





HE value of billboard advertising in the 

jewelry business is inestimable, accord- 
ing to Frederick L. Miller, Portland, Ore. 
A board over 50 feet long, oil painted, ad- 
vertises Miller’s Big Little Jewelry store 
and costs but $35 a month to maintain. The 
sign is on one of the leading highways com- 
ing into Portland. Some of the smaller in- 
expensive classified advertisements make 
good selling reading, and are assisting in 
bringing in new business. Some used re- 
cently read: 


“Gracious, Irene, I just noticed two 
prongs worn off my diamond ring. 
Well, don’t wait a minute, but hurry 
down and see Mr. Miller next door to 
the Majestic Theatre. Have him put 
your diamond into one of those clever, 
white gold mountings. I had mine fixed 
up and say, it looks like a million dol- 
lars. You know he has the grandest 
selection to choose from now too.” 

*x * A 


“Oh! Gertrude, how do you keep 
your straps up? Well, I had a terrible 
time before I bought that cute little 
pair of lingerie clasps down at Miller’s 
(they’re next door to the Majestic The- 
atre), and now I could dance all night 
and they'll stay put. They were only 
six bits a pair at that.” 

* * * 

“Tell me, Jack, where did you buy 
that engagement ring you gave Gladys? 
Why, at Miller’s next door to the Ma- 
jestic Theatre. You know he buys his 
diamonds from outside parties, people 
who bought them when they were cheap, 
and he puts them up in new mountings, 
and Gee! The difference in the price.” 


Naomi SNELL. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Japanese Setting 


NE always looks for the lovely and un- 

usual in the window displays of Dono- 
van & Seaman, of Los Angeles, and is never 
disappointed. 

This week, there is such an exquisite 
Japanese setting for wrist watches, rings, 
and other jewelry. There is a miniature 
stage of ebony, upon which reposes a figure 
of a Japanese girl in picturesque, colorful 
costume, and near her is a lovely Japanese 
vase. The background of the little stage, 
depicts a garden with a riot of lovely cherry 
blossoms covering the brown branches of 
the trees. The deep, wonderful pink of 
these cherry blossoms, furnishes the color 
motif for the window display. The jewelry 
is placed upon wee benches of ebony with 
seats of cherry-blossom colored velvet. A 
brilliant, brocaded satin mat in harmony 
with the pink of cherry blossoms, extends 
the length of the window, with black felt 
as the first covering over the window space. 
It is a very Spring-time display —M. H. A. 


Making Good On Promises 


HENEVER a customer enters the store 

of a New York State jeweler, for the 
purpose of having a watch repaired or some 
jewelry adjusted, he always “takes the 
order” in writing—right before the customer. 
The instructions and date of delivery are 
written on a tag, but in addition he pro- 
duces a diary and enters in it the day of 
delivery. By performing these two opera- 
tions in front of the customer he impresses 
the customer with his seriousness in meet- 
ing his promise to have work done without 
failure at a certain time. To live up to this 
he, himself, maintains the diary, sending 
along the tags with regular instructions to 
those who do the work. By checking up 
the various work a day or two before it has 
been promised—going by his diary for guid- 
ance—he makes certain of no failure. 


Motoring an All Year Round Sport 


A® a jeweler your appeal through your 
display windows to aid sales has been 
linked up with the sports in season. Motor- 
ing, unlike golf and other sports, is an all- 
year-round sport. You can tie up with it 
in mid-winter as well as in summer. One 
practical and attractive way is to put a 
sport model trunk in your window such as 
is familiar on the back of sport model cars. 
Surrounding it you can have such articles as 
vacuum bottles, luncheon sets, silver din- 
ing pieces and then a group containing such 
offerings as watches, compasses, key rings, 
pocket knives, and so on. A sign can make 
the whole window clear at a glance to all 
passers-by in these words— 


Things That Go With Motoring 
as C.F. &. 
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New “Temple of Science” in Washington, D. C., Scene of 
the Fourth Annual Meeting of the Horological 


Institute of America 




















WasuHuIncTon, D. C., May 14.—The beauti- 
ful new quarters of the Academy of Sciences 
and National Research Council facing the 
imposing Lincoln Memorial was the scene 
of the fourth annual meeting of the Horo- 
logical Institute of America, today. Here 
will be the future secretarial office of the 
Institute, which, although founded only a 
few years under the enthusiastic leadership 
of the late beloved George W. Spier, has 
already won an international reputation. 





ED. H. HUFNAGEL, RE-ELECTED PRESIDENT, 
HOROLOGICAL INSTITUTE OF AMERICA 


The meeting was called to order by Presi- 
dent Edward H. Hufnagel and, after the 
usual reading of minutes by the secretary, 
John H. Bowman, treasurer, made his re- 
port, which showed a constantly increasing 
number of applications for certification. The 
cost of certification is now much greater 
than the fee received, he said, but certifica- 
tion will, he believes, eventually pay for 
itself. On 640 applications, there was paid 
$298 in excess of the $5 fee received. This 
included the cost of mutilating watches, the 


fee paid the U. S. Bureau of Standards, etc. 
There is a balance on hand, according to the 
treasurer’s report, after paying all expenses, 
of $4,530.16. The Horological Institute of 
America, he showed, has made rapid prog- 
ress, with very economical expenditure. 





SPIER, FOUNDER AND FIRST PRESIDENT 
A., IN WHOSE HONOR AN IMPRESSIVE 
MEMORIAL SESSION WAS HELD 
RRR SRA 

Then followed the report of President Ed- 
ward H. Hufnagel. Before reading the re- 
port, the assemblage paused in the proceed- 
ings to pay silent tribute to the memory of 
Mr. Spier. Mr. Spier, just before his death, 
donated to the Institute without any restric- 
tion whatever, as published in the issue of 
THE JEWELERS’ CrrcULAR of May 14, a fund 
of $10,000, stating to a friend who had asked 
him why he had given so much money, that 
he did so, first, because he had made his for- 
tune in America, and secondly, because he 
was a watchmaker and wished to do some- 
thing for the benefit of his craft. Mr. Huf- 
nagel paid fitting tribute to Mr. Spier in his 
report, which follows: 


GEO. W. 
mn. i, 


REPORT OF THE PRESIDENT, ED. H. 
HOROLOGICAL INSTITUTE 
I think it is fitting that we should pause for 


a moment and pay silent tribute to the memory 
of George W. Spier, the founder of the Horolog- 


H UFNAGEL, 
OF AMERICA 


ical Institute of America, who passed away in 
Washingtcn, D. C., on the 2nd day of May, 
1924. Mr. Spier had had a serious and pro 


tracted illness as we who knew him were well aware. 
I consider it a great misfortune that he did not 


live to witness the achievements of the organiza- 
tion that he founded, and the housing of the 
Horological Institute in this, our new heme, at 


the Naticnal Academy of Sciences and the Na- 





-RESIDENT 


E. F. LILLEY, RE-ELECTED FIRST VICE-I 
Council. In paying tribute z 
deceased honorary president, 
his unselfishness, his 


tional Research 
the memcry of 
we should bear in mind apd? 
devotion to his profession, and to the principles 
that he established in making possible this grea 
contribution to the science of horology. . that 

It was provided in the will of Mr. Spier - 
the sum of $10,000 be set aside from his esta : 
the interest to be used for the purpose of provides 
a fund which would insure a permanent orgamiz 
Washington, for the 


our 


tion, with headquarters in 

° ° ° ._ £ nd to 
perpetuation of his ideals as founder, seatieatt 
insure those interested in horology am “éciet? 
that will mairtain a high standard of pro y 


: dai fulfill 
in hcrological sciences. [Let us endeavor to 
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his wishes by carrying out his splendid ideas, 
and do ovr utmost to make the Horological In- 
stitute of America a lasting tribute to his name. 

The work accomplished in behalf of the Horo- 
logical Institute of America since the last annual 
meeting leads me to believe that we have pro- 
gressed in most satisfactory manner. 

The message of the institute has been carried 
to all sections of the country, largely by means 
of addresses delivered at the many retail jewel- 
ers’ State conventions and the convention of the 
American National Retail Jewelers’ Association 
at Providence, R. I., in August, 1923; through 
articles in the trade press and newspapers, and 
by personal contact. Inasmuch as the Horological 
Institute is performing an invaluable service for 
the retail jewelers, it was made a part of the 
undertakings of the American National Retail 
Jewelers’ Assc ciation, with the idea of facilitating 
the consummation of our plans for the future. 
This affiliation of scmewhat similar interests has 
been most effective, and today there is scarcely a 
retail jeweler who is not co-operating with us in 
one way or another. We have appointed 63 
supervisors in 39 States, all of whom have been 
chosen because of their knowledge of time meas- 
uring instruments and their ability to create in- 
terest in our work. 

Applications for membership have come to the 
president’s cffice from jewelers and watchmakers 
of considerable experience, and also from grad- 
uates of horvlogical schools, who wish to be asso- 
ciated with our organizaticn. This leads me to 
believe that there is a large field for the sclicita- 
tion of additional members. Applications for cer- 
tification appear to have been received regularly, 
although it is my opinion that there are still op- 
portunites for increasing the number of applicants. 
These watchmakers who have passed the examina- 
tions and obtained their certificates have been 
well pleased, and feel that their reputations are 
more assured when their certificates are displayed 
to the public 

This year has witnessed a splendid gathering 
of jewelers and watchmakers in Chicago on 
April 16 and 17. The meetings held were well 
attended, and from the reports reaching the presi- 
dent’s cffice were successful in their mission. I 
regret very much it was impossible for me to be 
present, due to illness in my family, and I feel 
that a vote of thanks is due to all those who in 
any way helped to make the occasion a success. 

On April the 28th I enjoyed the pleasure of 


being present at the dedication exercises of this 
building, to be utilized by the National Academy 
Council. 


of Sciences and the Naticnal Research 







The building, 
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It is very gratifying to report that the Horological 
Institute of America is to have quarters in this 
building, which will afford us not only a desirable 
location, but a greater prestige. With the progress 
of the institute it is to be hoped that we can 
fulfill the expectations of the National Research 
Council, and establish for ourselves a foremost 
position in the council’s activities. 

In view of the interest created throughout the 
country in the institute, it is my suggestion that 
this is the psychological time to increase our 
efforts, particularly in regard to the certification 
of watchmakers, and I would urge that every 
member of the Horological Institute of America 
become interested in this direction. In connection 
with this thought I would suggtst that as much 
newspaper publicity and other printed propaganda 
be initiated in order that the public shall 
be educated into what we are trying to do. I 
would also recommend that a campaign for mem- 
bership be instituted immediately, and that our 
supervisors be asked to redouble their efforts along 
these lines. 

May I invite your attention to a matter which 
deserves the recognition of those connected with 
the Horological Institute of America? Mr. E. A. 
March, whose achievements in the _ horological 
field, both as a designer and an inventor, are so 
numerous and noteworthy that it would be fitting 
at this time to show cur official appreciation of his 
labors, and confer upon him the title of honorary 
member of the Horological Institute of America. 

In the Fall of 1923 an educational moving 
picture entitled “The Story of a Watch” was 
shown at a gathering of watchmakers in New 
York City. Since then, I understand, it has ap- 
peared in other sections of the country. This 
picture was initiated by the Illinois Watch Co., 
and was complete in detail. It seemed an idea 
worthy of perpetuation, and at that time I re- 
quested the authority of the executive committee 
for paying one-half of the expenses in connection 
with the showing of the picture. I would recom- 
mend that similar means of bringing watchmakers 
together be employed in the future, and also that 
educational talks be broadcasted over the radio 
from all secticns of the country where may be 
located those interesting speakers who can prop- 
erly present horological topics. 

During the past year we have received 42 new 
memberships in the institute, divided as follows: 

38% Active memberships, 
3 Sustaining memberships, 
1 Life membership. 

The last mentioned having been taken out by 

the New York State Retail Jewelers’ Associaticn. 


RECENTLY COMPLETED NEW BUILDING OF THE NATIONAL ACADEMY OF SCIENCES AND NATIONAL RESEARCH COUNCIL IN WHICH IS LOCATED 
THE SECRETARIAL OFFICE OF THE 


designed by the late well-known architect, Bertram G. Goodhue, is of simple but imposing classical design, the interior being embellished with 


artistic sculptural and mural work 
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The names of these members are submitted on a 
separate list from this report. 

In closing permit me to say that we have before 
us undeveloped resources for the progress of the 
Horological Institute of America. We have reached 
the point where our organization has grown to 
such proportions that we must expend a greater 
amount of work in order to keep up with it. 

We have gradually gathered strength, and it is 
now our duty to begin to prepare for the expansion 
of our original plans. . 

I wish to thank the officers, the supervisiors, 
the monitors, and all of those who have taken part 
in our work in any way during this past twelve 
menths, and to request their continued interest 
and co-operation in the affairs of the Horological 
Institute cf America during the ensuing years. 


The names of E. M. Herbster, and A. 
Oslock, of the Elgin Watchmakers’ College, 
were read by Mr, Hufnagel as new appli- 
cants for membership in the H. I. A. 


Paul Moore, secretary of the Institute, 
who is also secretary of the Research Ex- 
tension Division of the National Research 
Council, then read his report, in which he 
announced the completion of plans to facili- 
tate the work of certification between the 
U. S. Bureau of Standards and the Horo- 
logical Institute of America. These nego- 
tiations followed the retirement of Dr. Beal 
as certification secretary. Mr. Moore said 
that representation was duly made to the 
Academy of Sciences and National Research 
Council for room space and exhibit space for 
the H. I. A. in the new building, and that 
no formal reply had yet been made, but that 
it has been made public that the exhibit 
space of the new building will be used for 
exhibits that show current advance and dis- 
coveries in the various sciences. “When 
something new in horological science is de- 
veloped,” said Mr. Moore, “I am sure that 
space will be accorded in this building for 
its presentation to the scientific world and 
the public. At present, the Horological em- 
blem is displayed on the walls of the room 
I occupy.” 
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| Immediate payment 
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by skilled metallurgists whose ti 

slogan is. “Accuracy First.” The 18K Palladium White Gold that is th 

ws : ; White and Stays White. ex 

Determinations are made as quickly To convince the Jeweler by means of his own tests . 

as consistent with accuracy; so send | That It—Can be worked practically like Platinum ¥ 

i lations of scraps Can be remelted without change of properties ve 

— ao — ey Se oere pS, Can be enameled easily and readily * 

sweeps, polishings, sink  settlings, Can be set even with brittle stones “ 

+ ; : : meee Se | Can beheated without change of color as it bi 

filings, cuttlefish and old crucibles. | peeing 3 g, 
. . A trial of ALBADOR demonstrates all these qualities 

) > . > : s P . 

Proper refining equipment helps u: | and many others—it shows the reason why ALBADOR ot 

get all its values. is used, preferred and recommended by jewelers every- M 

where, the 


ALBADOR is made in two grades 
both supplied in a complete line of forms and findings 
They Are 


Our check will convince you of the 
desirability of sending accumula- 


ALBADOR “58’’—Containing 18K Gold. Palladium and precious 
metals. It can be remelted in the gas furnace. 


| 
tions to us. 
ALBADOR “79”—Containing 18K Gold, Palladium and Platinum 
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Mr. Moore expressed appreciation of the 
excellent spirit manifested by the committee 
» charge of the Horological dinner held in 
Chicago. The Chicago committee has al- 
ready turned over to the secretary of the 
Horological Institute of America the dies 
made for the medals which were given to the 
syecessiul contestants. The dies cost $160 
without any profit to the makers. The Chi- 

490 committee has also announced its inten- 
tion of turning over to the Institute’s fund 
the surplus of the guarantee fund after all 
expenses are paid. 

A wreath was sent, in the name of the 
Horological Institute, for the funeral services 
fthe late Mr. Spier, the secretary reported. 
The Institute was represented by Paul 
Moore, who delivered a brief eulogy, Dr. 
Barrows, Messrs. Mitman, Nusbaum, Gould, 
enberger and Pauls. 

Secretary Moore referred to the bequest 
of $10,000 for an endowment fund given by 
Mr. Spier, whose words in his last letter to 
the Institute were: 

“Following an illustrious example, in clos- 

















EDERICK LUND, RE-ELECTED 2D VICE-PRESIDENT 


1 would advise my successors, do not 
mmercialize the Horological Institute of 


merica,” 





\ 
Mr 


Spier's thought was that a reasonable 
‘“owment would assist in keeping the In- 
‘te true to the high principles which gov- 
‘its founders. In closing, the secretary 
‘ged each member to pledge himself to se- 
re a one other member. 
resident Hufnagel then read the list of 
, memberships and appointed W. Calver 
“ere and Mr. Staib a committee to audit 
accounts, after which there was a slight 
ng the memorial for 


2 ct 
Cast 





session 


The Memorial Session 


sreat. modest, unassuming man who 
aca ee just 12 days before the first 
“88 of the Institute which he had found- 
"e new building of the Academy of 
> and National Research Council, to 
ton of which he had looked for- 
ory hag * happy anticipation, although de- 












wit. ‘“asure of presiding in this mag- 
Mt temple 5 ° , 
“ple ot science, received many 
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tributes for his lofty ideals. Strangely 
enough, the well-known architect of the 
building, Bertram G. Goodhue of New York, 
died only a few days before him. 

H. H. Bergman, secretary of the American 
lire Insurance Co., described the numerous 
activities of Mr. Spier since his younger 
days. Mr. Bergman had been his friend for 
nearly 50 years. The outstanding traits 
which could not fail to impress everyone 
were idealism and unselfishness. 

L. A. Michau, who had worked with Mr. 
Spier for 34 years as a watchmaker, said 
that he enjoyed every minute of his time 
with his employer. “Mr. Spier,” he said, 
“made it a rule to employ young men, in 





JOHN J. 


BOW MAN, RE-ELECTED TREASURER 


order that he might develop them himself. 
He made personal friends of his employes, 


to whom he was known as ‘Sunshine 
George.’ ” 
The successor to his business, Herman 


Richards, was formerly his clerk. Mr. Spier, 
some time ago, as is well known, retired 
from his business, which he turned over to 
his employes. “Anyone who ever met George 
W. Spier,” said Mr. Michau, “went away 
feeling happier and better and very often 
had gained some bit of knowledge which he 
did not have before.” 

Dr. A. L. Barrows, of the National Re- 
search Council, followed Mr. Michau and 
told of the founder’s early approaches to 
the Council, in his endeavor to enlist its 
interest in the formation of the Horological 
Institute of America. 

W. H. Landvoight, an old friend of Mr. 
Spier, wrote an interesting letter to the In- 
stitute recalling the deceased’s strong charac- 
ter and his many lovable qualities. 

The following resolutions were drawn up 
and read by W. Calver Moore, at the re- 
quest of President Hufnagel, and it was 
ordered that a given to Mr. Spier’s 
family : 


set be 


Resolutions 

Whereas: It has pleased Almighty God to cail 
home to rest our founder and honorary president, 
George W. Spier, who departed this life on Friday, 
the second of May, A. D., 1924, and whereas we 
are deeply sensible of the loss of our genial friend 
and fellow member, whose foresight and high ideals 
of service to humanity were for the 
organization of the Horological Institute of America, 


responsible 
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and because we recognize fully the purpose which 
actuated him to the far reaching benefits resulting 
and yet to come frem the splendid movement he ini- 
tiated, and to which he devoted so much of his 
time, energy, thought and resources during his life, 
and toward the permanent endowment of which he 
bequeathed the generous sum of $10,000. 

Now, Therefore: Be it resolved that we, the 
members of the Horological Institute of America, 
assembled in annual conference at Washington, 
D. C., cn this 14th of May, A. D., 1924, 
hereby take this means of expressing our sincere 
regret over the passing of George W. Spier, and 
as a tribute to his memory, hereby consecrate our- 
selves to the furtherance and extension of the work 
he so nobly started, and will, in every respect, 
endeavor to carry out his vision as he saw it, and 
as truly as we can interpret the guidance and pur- 
pose of his great spirit. 

Resolved: That we wish to express by this in- 
scription upon the permanent records, our thanks 
to the National Academy of Sciences and the Na- 
tional Research Council, for their co-operation in 
the work of the Horological Institute of America. 

Resolved: That we wish to express our appre- 
ciation of the splendid work done by the com- 


day 

















PAUL MOORE, SECRETARY H. I. A., 

MEMBER OF ADVISORY COUNCIL 

OF EXECUTIVE COMMITTEE TO 
SUCCEED DR, A. F. BEAL 


ELECTED 
AND 


mittee which arranged the annual dinner and con 
ference at Chicago on April 16 and 17, to thank 
them for their cordial reception and entertainment, 
and to compliment all who participated in the 
entific exhibits which were held concurrently with 
our sessions. 

Resolved: That the Horological 
America, assembled in annual 
May 14, 1924, wishes hereby to express its regret 
at the passing away of the late Chas. H. Hulburd, 
President of the Elgin National Watch Co., whose 
able leadership and fine personal qualities made 
him an eminent figure in the advancement of 
horology in America 

Resolved: That the Horological Institute of 
America wishes to express thanks to the business 
journals of the jewelry industry for the publicity 
and co-operation with which they have favored us, 

Resolved: That we hereby express our thanks 
to C. E. Walker for three of horological 
leaders, presented by him to this institute. 

Resolved: That the MHorological Institute of 
America express to the jewelry and watchmaking 
industry in our the en- 
couragement and the support we are receiving, and 
to record our gratification over the we 
are making and the steadily growing 
applications for certification, certified 


Scl- 


Institute of 
business conference 


photos 


general, appreciation of 
progress 
number of 
watchmakers 
State of the 


now being certified in almost every 
United States, as the result of little more than 
two years’ operation of our plan. 

Resolved: That the Horological Institute { 
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America wishes to express thanks to the jewelry 
industry for the publicity and co-operation with 
which they favored us. 

Luncheon was served after the memoria) 
session, and the members went into session 
again at 2. M. The first business was the 
report of the Certification Committee by 
Chairman Ed. F. Lilley. The work of cer- 
tification, Mr. Lilley stated, now costs much 
more than is received as a fee. The Cer- 
tification Committee expected to receive 
about 1,000 watches for examination next 
year, he said. Certification, he also de- 
clared, should be made to pay for itself, and 
this result he believed would soon be brought 
about. Applications had been received from 
Canada, he said. In 1923, in order to facili- 
tate and make more economical the work 
of certification, a board of examiners con- 
sisting of three members of the Certification 
Committee was appointed. Plans are being 
perfected for examinations for the very 
highest degree, i.e., “Certified Horologist.” 
The man who receives such a degree will 
be required to be thoroughly familiar with 
the higher theory and practice of horology. 
The degree will be one calculated to reflect 
honor and credit upon the Institute. 

R. E. Gould, of the U. S. Bureau of Stand- 
ards, who has done such excellent work in 
co-operation with the Horological Institute 
of America during his regime, said that the 
work of examining and mutilating watches 
for the Institute is growing so fast, due to 
the increasing number of applications, that 
some extra assistance will be required. Dr. 
Gould’s report for the month of May showed 
that certificates were granted to 334 junior 
watchmakers and to 102 certified watch- 
makers. The report, showing certification 
by States, will be published in another issue. 

John J. Bowman, who is also chairman of 
the Educational Committee, gave an inter- 
esting report showing how the schools are 
trying to make better watchmakers. The 
reader will be interested, in this respect, in 
Mr, Bowman’s paper entitled “Horological 
Schools and the Trade,” which was read at 
the dinner of the Horological Institute of 
America, held in Chicago. The complete 
paper will be found on pages 149-151, in the 
issue of THE JeweLers’ CircuLar of April 


The secretary read communications from 
Alfred G. Stein and Ferdinand T. Haschka, 
of Tiffany & Co., both of whom were unable 
‘0 attend owing to illness. Mr. Stein in his 
etter urged that it be made clear that the 
Institute is not a school, but is entirely dis- 
_ from the schools, tending to elevate 
ineir standards as well as to perform other 
Important functions. 

_ Mr. Haschka in his letter emphasized the 
mvortance of holding frequent executive 
a ‘My connection with the Execu- 
~ “spore of the H. I. A. has convinced 
_ wrote, “that it is very important 
, tS members and the president should 
.” 8e0graphically so chosen that they are 
tesa to have frequent meetings for 
ot Senet of the Institute, 

Ss Pay sti the present Executive 
sil aot as been very advantageously lo- 
should seems to me that Mr. Hufnagel 

© prevailed upon to retain his office, 


he 


Which he managed so well; should he, how- 
able to continue as our presi- 
Suggest that Mr. Nattan, who 
so active in the interest of 


ever, not be 
dent, 1 would 
48 always been 
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the H. I. A., be chosen to succeed him, and 
that Mr. William Melosh be elected in his 
place on the Executive Committee, thus con- 
stituting a committee that can have frequent 
meetings. 

“In regard to the Historical Committee it 
is rather unfortunate that its members are 
so far apart that meetings are not possible. 
However, I have collected a great deal of 
the published matter about the well known 
men who were pioneers in the development 
and growth of American watch and clock 
making and which will be presented to the 
Institute as soon as possible. 

“Tn reference to the catalogue of the horo- 
logical literature, I am able to say that I 
have now over 100 typewritten quarto pages 
with over 1,600 titles of books and pam- 
plets, in more than 10 languages, ready. 
Only lack of time prevented me from pre- 
senting a copy to the Institute at your meet- 
ing. 

“T have also collected from various sources 
about 15 interesting watch movements, etc., 
for the Institute and have made up a list 
giving the interesting points about them. 

“Allow me also to suggest, if there should 
be a lack of lectures at this meeting, that 
you invite the Patent Bureau to instruct one 
of its members in the horological department 
to give a resume of the number of patents, 
their classification, publication and other 
particulars of interest to watch and clock 
makers. Or, if the time is too short for 
that, would they prepare a detailed report 
of the activities of this branch of the Patent 
Office for the benefit of the H. I. A. to be 
published in the interest of its members. 

“Allow me to wish the members of the 
H. I. A. a very interesting and successful 
meeting and all possible progress to the 
Institute.” 

Mr. Haschka in another communication 
urged the co-operation of the Institute with 
the principal European countries interested 
in horology, in order to secure a complete 
record of all horological literature in the 
various languages of the world. He sug- 
gested that the president appoint a committee 
of three, with power to increase its member- 
ship, in order to work out a preliminary 
program of procedure to undertake to get 
in touch with institutes and scientists in 
Europe, thereby gradually forming an inter- 
national committee on horological literature. 

Mr. Nattan, in commenting upon the ref- 
ence in Mr. Haschka’s letter regarding: in- 
ternational co-operation for more general 
horological enlightenment, referred to corre- 
spondence which he had had with M. Rever- 
chon, of Paris, and to a personal conference 
with Charles Constantin, of Geneva. Mr. 
Constantin, he said, was heartily in favor 
of such an association, provided it be con- 
ducted upon strictly scientific lines, free from 
everything of a commercial aspect. Mr. 
Constantin had sent through him, to the 
Horological Institute of America, his prom- 
ise of co-operation and best wishes for the 
continued success of the Institute. Mr. Nat- 
tan said that science was really worldwide 
and not limited to any particular section, and 
hence the desirability and feasibility of an 
International Association which, he said, 
would do much to familiarize the whole 
world with the importance of the horologist, 
as well as the importance of accuracy in 
timekeeping. It would do much, he thought, 
to stimulate more popular interest in time- 
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keeping instruments of all kinds. The Interna- 
tional Chronometric Association had already 
been formed at a meeting called by M. Re- 
verchon, of Paris, and was anxious to have 
the co-operation of the H.I A. 

Carl Mitman responded by saying that the 
Smithsonian Institution, with which he is 
associated, would be the natural clearing 
house for an international interchange of 
ideas and literature of all kinds, on the sub- 
ject of horology. He felt quite sure that 
the Smithsonian Institution would be glad 
to co-operate to the fullest extent. Presi- 
dent Hufnagel then appointed Mr. Nattan 
as chairman of a committee of three or 
more to be appointed by him, to take the 
initiative in this work. 

The name of E. A. Marsh was then pre- 
sented in the form of a motion by Edwin 
F. Lilley, seconded by W. Calver Moore, and 
carried, for election to honorary membership 
in recognition of exceptional achievement in 
the field of horology. Mr. Marsh was one 
of the pioneers in the formation of the In- 
stitute, whose emblem he designed. 

The following members of the Advisory 
Council, whose terms of office had expired, 
were re-elected: Alfred G. Stein, Ferd T. 
Haschka, Major Paul M. Chamberlain, Dr. 
George F. Kunz, C. F. Klinefelter and W. 
Calver Moore. As successors to Dr. A. F. 
Beal and C. D. Wilke, on this Advisory 
Council, Paul Moore and Tell Nusbaum, re- 
spectively, were elected. 

Edward H. Hufnagel was re-elected pres- 
ident of the Institute. 

The other officers elected were: First 
vice-president, Ed. F. Lilley, dean, New 
England Jewelers’ Institute, Milford, Mass. ; 
second vice-president, Fred Lund, with 
Spaulding & Co., Chicago; treasurer, John 
J. Bowman, of the Bowman Technical 
(Horological) School, Lancaster, Pa. The 
Executive Committee elected includes: Fer- 
dinand T. Haschka, head watchmaker, Tif- 
fany & Co., New York; W. Calver Moore, 
editor, Keystone Publishing Co., Philadel- 
phia, Pa.; Alfred G. Stein, of Patek, Phil- 
ippe & Co., New York; Robert F. Nattan, 
of the staff of THe JEweELers’ CIRCULAR, 
New York, and Paul Moore, secretary of 
the Research Extension Division, National 
Research Council, Washington, D. C. 

Paul Moore was elected to succeed Dr. 
A. F. Beal, resigned. 

It was agreed that a certified public ac- 
countant should audit the books of the In- 
stitute up to the date of the present meeting. 





Out-of-town delegations, jewelers and 
friends, filled to overflowing Lee’s Chapel, 
Washington, D. C., at the funeral of the late 
George W. Spier, founder of the Horological 
Institute of America. Among those from 
out of town were C. G. Paul, Dr. A. F. 
Barrows, John J. Bowman, of the Bowman 
Technical School, Lancaster; Tell Nus- 
baum, of the same place; George M. Saeg- 
mueller, formerly with Bausch & Lomb, 
Rochester, N. Y., and a special delegation 
from Baltimore. 

All the employes of the firm were present 
as well as relatives. The store was closed 
during the entire business day. Ernest 


Gichner, a life-long friend, spoke feelingly of 
Mr. Spier’s career. Among other local per- 
sons present was Carl W. Mitman, curator, 
Mechanical and Technical Division, United 
States National Museum. 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 











UNITED STATES PATENTS 


Issue of May 13, 1924 


1,493,466. SECOND-HAND-SETTING MECHAN- 
| ISM FOR WATCHES. AsraHam BurnstTINeE, 


Washington, D. C. Filed June 6, 1922. Serial 
566,309. 4 Claims. 
In a watch, including a movement having a 


reciprocating clutch, a seconds hand wheel, a clutch 


lever engaging said clutch on one side thereof, a 





setting lever coacting with said clutch lever, and 
means to arrest the movement of said seconds hand 
vheel comprising a bar spring having its upper 
end engaging said clutch on the opposite side there- 
f, 


1,493,503, TWO-PART BELT BUCKLE. Cuarves 
RosensLuM, Brooklyn, N. Y., assignor to 
Krischer’s Mfg. Co., Inc., Brooklyn, N. Y. 
Filed Aug. 20, 1923. Serial 658,214. 2 Claims. 

A separable device comprising two main members 
having interlocking tongue and loop parts, the loop 
part comprising a main body portion and a loop 
lying in a plane at an acute angle to the plane of 
the body and carrying at its free edge a spring 
catch, and the tongue member comprising a main 
boly portion lying substantially in the plane of 





the body portion of the member when as- 


loop 
ser bed and a tongue portion which after passing 
jugh the loop member lies substantially parallel 
to ‘te loop portion and provided with an opening 
rough which said spring catch means interlocks. 


1,493,647, BELT BUCKLE. Morris Sacus, 
Rochester, N. Y., assignor to Hickok Mfg. Co., 
Inc., Rochester, N. Y. Filed March 30, 1922. 
Serial 548,120. 2 Claims. 

A belt buckle comprising a buckle frame, a 

_ anchoring member for one end of a belt, 
1 anchoring member being formed of two parts, 








“py of which is pivotally connected to the buckle 
cing the ‘el other of which has means for con- 
tachabt t end thereto, and means for de- 
ly mst the belt end securing part to 
faces of th ree unted part, so that either of the two 
Serventi € belt end securing part may be cnpneed 
ney “ée Blk detachable securing means cor 
ther part “te pins on one of said parts, and the 
reduced salicae | provided with slots formed with 
deel, a wa in which the headed pins are re- 
of Pn = of the slots extending trans- 
wh ength of a belt secured to sai‘ 
securing means, 
M067, VANITY BOX. Wittram FE. Wacker 
a FREDERICK GoERTz, a NM. T; 
nn August Goertz & C Newark, N. 3. 











versely 


assiz- 
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Filed Serial 
Claims. 

A vanity box comprising a main shell formed 
with a base and surrounding side-wall, said side- 
wall being provided with a drawer-receiving open- 
ing, a lid or cover connected with said side-wall, a 
drawer-guiding frame-member mounted upon said 


Jan. 29, 1923. 615,678. 14 





with said frame- 


connected 
member, a drawer movably disposed between said 


base, drawer-guides 
guides, and means connected with said guides and 
with said frame-member for limiting the outward 
and inward movements: of said drawer. 


1,493,770. ORNAMENTAL DEVICE. WiIL1L1AM 
SipezotToM, Melrose, and Roy B. Situ, 
Arlington Heights, Mass. Filed April 13, 


1922. Serial 552,417. 7 Claims. 

An ornamental device comprising a mat of thin 
material having an aperture presenting a contour 
conforming substantially to the ferm of a natural 
object, a flexible material presenting colors simulat- 





ing those of said natural object underlaying said 

aperture and a cover of transparent material over- 

laying said mat. 

1,493,979. CIGAR AND CIGARETTE HOLDER. 
Witiiam C. Hiertnc, Newark, N. J. Filed 
Aug. 5, 1922. Serial 579,951. 4 Claims. 

A cigarette holder comprising a body having an 
annular opening in its larger bulbulous end, a metal 
sleeve loosely fitting the opening, said sleeve being 





receptive of a cigarette, a cap on said sleeve adapted 
to overlie the end of said body, an inturned flange 
limiting the entrance of the cigarette, said sleeve 
having notches facilitating the discharge of the 
cigarette, lugs extending. diametrically outward 
from said cap, and a pair of resilient arms formed 
with said cap adapted to engage the bulbulous 
exterior of said body. 

1,494,058. CLOCK CONTROL FOR TALKING- 
MACHINE RECORDS. Domenico BRUNELLI, 
Philadelphia, Pa., assignor of one-half — to 
Genercso Di Giacomo, Philadelphia, Pa. Filed 
Feb. 15, 1923. Serial 619,191. 2 Claims. 

In a device of the character described, a casing, 

a horizontal rotatable turntable within the casing, 

a vertically swinging bell-crank lever pivoted within 

the casing near the turntable, said bell-crank lever 


20 
es 


embodying a generally vertical arm and a generally 
horizontal arm, the generally vertical arm being 
adapted to project above the turntable when in the 
active position so that it may be manually operated, 
a friction stop element carried by the generally 
vertical arm above its pivot and adapted to move 
vertically into engagement with the periphery of 
the turntable and also below the same to disengage 
therewith, and time controlled mechanism connected 
with the generally horizontal arm of the bell-crank 
lever to move the same. 


1,494,104. RING WATCH. 
New York. Filed Dec. 13, 
592. 2 Claims. 

An article of the class described comprising a 
vatch case, a ring shank secured thereto, a wind- 
ing stem projecting from said case, a plate hinged 
to the end of said stem, said shank being provided 
with an opening, a resilient inner 
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face of said plate provided with a rounded loop 





adapted to extend over one edge of said opening 
and frictionally engage therewith. 


1,494,154. VANITY CASE. Norman L. Dat- 
RYMPLE, Danville, Va. Filed Aug. 31, 1923. 


Serial 660,452. 7 Claims. 

A case of the character described comprising a 
pair of half sections hinged together at one end, 
a catch located at the other end for holding said 
sections together, one of said sections constituting 
a receptacle and the other having an opening at the 





outer face thereof, a lid hinged to said other sec- 
tion for closing said opening, and a powder cup 
with said other section and closed by said lid, disk 
holders carried by said other section with their 
open ends projecting into the first section when 
the case is closed. 

1,494,288. BELT BUCKLE. Cuarves Rosensium, 
Brooklyn, N. Y., assignor to Krischer’s Manu- 
facturing Co., Inc., Brooklyn, N. Y. Filed 
July 10, 1923. Serial 650,675. 3 Claims. 

In a belt buckle, a body, a plate formed at one 
end with oppositely disposed extensions, the free 
edge of each of which is provided with laterally 





extending lugs projecting in opposite directions, cer- 
tain of said lugs being engageable with said body to 
pivotally connect the same to said plate, and a 
gripping element pivotally mounted on the other 
lugs and operable to clamp a belt between the same 
and said body. 


DESIGNS 
64,634. IIAND MIRROR OR SIMILAR ARTI- 


CLE. Joun H. Harmstone, Attleboro, Mass., 
assignor to James E, Blake Co., Attleboro, 
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UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Registered May 13, 1924 


Ser. 193,284. (CLASS 2. RECEPTACLES.) L. 
Heiter & Son, Inc., New York. Filed March 


5, 1924. 
Applicant hereby disclaims the exclusive right 
to the outline of the jewel box apart from the use 
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shown. 


the same around the base thereof. 





Particular description of goods.—Jewelry Boxes. 
Claims use since about Dec. 15, 1923. 


Ser. 193,292. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) KeEstTenman Bros. 
Mrs. Co., Providence, R. I. Filed March 5, 
1924. 


<KR> 


Particular description of goods.—Lingerie Clasps, 
Bracelets, Scarfpins, Bar Pins, Brooches, Cuff 
Links, Sautoirs, Cuff Pins and Barrettes. 

Claims use since March 10, 1920. 

Ser. 193,352. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Harry Pay- 
TON, doing business as H. Payton Co., Provi- 
dence, R. I. Filed March 6, 1924. 


PAYCO 


Particular description of goods.—Buckles, Col- 
lar Buttons, Collar Fasteners, Eyeglass Holders, 
Knife Handles, Badges, Key Rings, Chain Fasten- 
ers, Snap Fasteners, Spring Rings, Ornamental 
Hairpins, Swivels, Tie Clasps, Rivet Wire, Eye- 
glass Wires, Belt Clasps, Belt Supporters, Bib 
Holders, Eyeglass Reels and Vanity Cases, all of 
Which are Made of or Plated with Precious Metals; 
Chains for personal Adornment, Bracelets, etc. 

Claims use since Jan. 1, 1924. 


Ser. 193,953. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Onsen & Epann, Chicago. 





Filed March 17, 1924. 





Particular description of goods.—Open-Face and 
Hunting Case Wrist Watches and Pocket Watches. 
Claims use since June, 1913. 


184,012, SOLID SILVER TABLE WARE. Wr- 
t1aM B. Duroin Co., Concord, N. H. Filed 
Jan. 26, 1923. Serial 175,137. PUBLISHED 


MARCH 4, 1924. 

184,013. WATCH MOVEMENTS. Tue Castte- 
BERG NATIONAL JEWELRY Co., INc., Baltimore, 
Md. Filed Feb. 10, 1923. Serial 175,846. 
PUBLISHED MARCH 4, 1924. 


184,014. WATCH MOVEMENTS. Tue Cast e- 
BERG NATIONAL JEWELRY Co., INc., Baltimore, 
Md. Filed Feb. 10, 1923. Serial 175,847. 
PUBLISHED MARCH 4, 1924. 

184,015. TIME CLOCKS, TIME RECORDING 
APPARATUS, AND PARTS FOR TIME 
CLOCK AND TIME RECORDING AP- 
PARATUS. Newman Crock Co., Inc., New 
York. Filed Aug. 1, 1923. Serial 183,937. 
PUBLISHED FEB. 26, 1924. 

184,016. CLOCKS. Tue New Haven C rock Co., 
New Haven, Conn. Filed Aug. 25, 1923. Se- 
rial 184,981. 


PUBLISHED MARCH 4, 1924. 


THE JEWELERS’ 


The trade-mark consists in the use of a 
gold cord applied directly to the goods by placing 





Interesting Trophy Cup Shipped to 
New Zealand 





AN interesting trophy has been shipped to 

New Zealand. It is known as the 
Wilbur Trophy. The subject consists of 
a massive silver vase with cover, mounted 
upon an ebony base and enclosed in a solid 
mahogany cabinet. 
ing the base, is 54% inches. 


CIRCULAR 


The total height, includ- 
The base is 
of Grecian outline, with ornamental handles, 











THE WILBUR TROPHY 


festoons of laurel ieaves and borders of 
laurel leaves. 

The cover is surmounted by a silver model 
of a Holstein Friesian bull, which has been 
colored true to nature through the silver- 
smith’s art in oxidizing the dark spots and 
in bringing out the pure white. This par- 
ticular feature had to be made true to type 
and was specially modeled for this trophy. 
The raised etched inscription on the side of 
the vase is: “Wilber Remembrance Trophy 
presented to Manawater and West Coast 
A. & P. Association Palmerston North, New 


Zealand, by Hon. David F. Wilber, Consul 








May 21, 1924 


General .U. S. A., New Zealand, 1921-1923 
for Best Friesian Group, consisting of Bull 
(over two years, aged cow, two and three. 
year-old heifer. First competition Noyem. 
ber, 1924.” 

The trophy is to be presented to the cop. 
cern showing the greatest agricultural de 
velopment in New Zealand. After the cop. 
tract for the making of the cup had beep 
awarded to the William B. Durgin Co, sip 
versmiths, Concord, N. H., the com 
was advised that it must reproduce the figure 
of a perfect bull by means of a score board, 
A photograph was almost impossible to 
obtain. After a large amount of research 
the designer, Charles Sims, obtained a 
phetograph and the reproduction which now 
stands on the top of the cup is 100 per cent 
perfect. 

The cup has been shipped in two different 
cases. The fine etching on the cup was done 
by James Harriott, who has been employed 
by William B. Durgin Co. for 35 years, 








National Capital Notes 





The walls of China, as symbolized in Mah 


Jongg, soon will encircle the globe. Having’ 


captivated the sedate matrons and frivolous 
flappers of America, the popularity of the 
game has spread into’ Italy, reports Consul 
H. D. Finley, at Naples, to the Commerce 
Department. The aristocratic, military and 
commercial classes in Italy are interested in 
games presenting a large element of chance 
and are taking to Mah Jongg, Consul Finley 
advised. Although the game has recently 
been introduced among the Neaopolitans an 
unusual demand already is apparent and 
Consul Finley estimates that thousands of 
sets will be sold in Naples and throughout 
Italy. 
x * & 

Beads and imitation stones accounted for 
nearly one-half of the value of Czechoslovak 
exports to the United States during March, 
Total exports amounted to $2,000,000 in 
value, 3ead shipments were valued at 
$700,000 and the quantity exported to this 
country totaled one million pounds, Ship- 
ments of imitation stones amounted to 
40,000,000 pieces, valued at $200,000, reports 
Trade ‘Commissioner Winans, at Prague. 
Mr. Winans has figured it out that March 
exports of Czechoslovak beads to the United 
States amounts to one-half pound for every 
woman over 21 years of age. He advised 
that if the demand here for imitation stones 
continues exports to this country this yeat 
will exceed 500,000,000 pieces. 

: * * * 

Reversed by the U. S. Circuit Court of 
Appeals at New York, the Federal Trade 
Commission has announced that it will ap- 
peal to the Supreme Court to sustain its 
finding that retailers who pool their pur- 
chases are entitled to the same discounts as 
chain stores. The commission ordered the 
National Biscuit Co. and the Loose-Wiles 
Biscuit Co, to cease and desist from further 
continuing alleged discrimination in prices 
against independent retail grocers who, by 
grouping their orders, purchase cracker 
goods in the same quantities as the chain 
stores. The baking companies appealed from 
the commission’s order to the U. S. Circuit 
Court of Appeals for the second circutt 
which overruled the commission. 






































